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You Can Sell Webster 





with Confidence 


Satisfied customers. 
Quicker turnover. 
Sure repeat sales. 
Stock Webster Prod- 
ucts Now for greater 
profits. 


F. S. WEBSTER COMPANY, Incorporated 


338 Congress Street, Boston, Mass. 
New York — San Francisco — Pittsburgh — Chicago — Philadelphia 


Gentlemen: Kindly tell me about the Webster Way and 
the Definite Selling Plan. 
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{ OFFICE APPLIANCES 
is a news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office ma- 
chinery, office devices, office 
furniture, office supplies and 
the entire range of commer- 
cial stationery. Its compre- 
hensive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agents for the various office 
machines, devices and sup- 
plies, commercial stationery 
dealers and many of the 
largest corporations in the 
United States. It also 
reaches some dealers in 
fifty-four other countries 
who deal in American office 
equipment. 


§ SUBSCRIPTION RATES 
payable in advance, in the 
United States and its pos- 
sessions and Mexico— one 
year, $2.00;two years, $3.00. 
Canada — one year, $2.50; 
two years, $4.00. Foreign, 
ali countries in the Postal 
Union, the equivalent of 
$3.00 American gold for one 
year and $5.00 for two years. 
Remittances may be made 


Published on 
of Every 


IANCES For 


March, 1927 


§ 








lances 





the First Day 
Month by 


THE OFFICE APPLIANCE Co. 


417 S. Dearborn St., Chicago 


EVAN JOHNSON, President 
OH 


C. F. MALHOIT, Treasurer 


N A. GILBERT, Secretary 


C. H. EVERLY, V. President 


D. C. MILLER, V. President 





H.W. MARTIN, Assoc.Ed. OTTO KNEY, Asst. Ed. 
B.C. WALLSTEN, Mgr. Copy Dept. 


J. A. PALMER, Cir. Mgr. 


G.C. WHEELER, Manager Service Bureau 


C. H. EVERLY, Eastern Mgr. 


D.N. BRIGGS, Asst. Mer. 


1701 Pershing Square Building, New York 


by personal checks, drafts 
on New York or Chicago, 
Postoffice or Express Money 
Orders, or in American Post- 
age Stamps or currency, if 
sent by registered mail. 


{ CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. In order- 
ing such changes it is neces- 
sary that both old and new 
addresses be given. 


Phone Ashland 8319 


{No person, firm or cor- 
poration, either directly or 
indirectly connected with 
the industry the journal rep- 
resents, has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best 
interests of the fieldit serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 


fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions, to 
which it will give prompt 
and earnest consideration. 


{ CONTRIBUTIONS are 
invited upon any topics of 
interest to this trade. AH 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
age is enclosed by thesender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 


{ ADVERTISING RATES 
upon application — only 
articles of office equipment 
or directly related products 
eligible. 


{ Entered as Second-Class 
Matter, July 8, 1905, at the 
Postoffice at Chicago, IIl., 
under Act of March 3, 1879. 


{| ‘Office Appliances”’ is reg- 
istered in the United States 
Patent Office, Washington, 
DS. 


" COPYRIGHT. Contents 
covered by Copyright, 1926, 
by The Office Appliance 
Company. 
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ire! By Russell J. Waldo.. 21 Reprinted from Printers’ In} Figures of 1925 Census on Type- 
rower case—by ! simpson i Monthly; written by Walt writers bee eteee ceeeeeeees 117 
Fifty-four Invoices a Minute by KF. Wy , General Sales Ma Winners Announced in Harvard 
Six Clerk 2s ager, The Carter’s Ink Con Advertising Awards...........121 
l'nder the Capit Dome 4 pany VicChesneys Take Caribbean 
Sugges ! t American Rota Th Mi d Question of Tur! Trip . . eee ee 137 
rians Al i—Special Corres ove! \ Symposium ' Berg Visits United States on 
ponden j Findine t Prospex Writter So rr oes nneseeec 137 
ealet Must Tell the Truth ir for Offic Appliance by G “Protectograph Overseas” — a 
France Special Correspone bert lackso? Well Edited House Organ...138 
en m { Do You Keep Tab on Old Cust: neh Opens Office Equipment 
(ierman Exports of Typewriters met Written for Office A} Store in Oklahoma ..... ae ee 
and (¢ t ing Machines { plian by Fred E. Kunké Peoria Stationer and Family in 
Marketit g bal tir a ee Ma MISCELLANEOUS mover Accident : ‘a a te 141 
ines ecial Correspon: ci Detroit Yawman and Erbe 
ence Ss —— Business Show t SPRNOR BON acess cee beenaa 142 
FRONTISPIECE Rice : ne Ran Hal Desk Company in New 
~tetnleswed af Shetsiaaten the lggest Of equipment Mer Home . 2 ad.2'a'9 wibkin 5 oi 
+ :, % it at + oa n> 4 New Dalton Agencies Peerrrrire 167 
FURNITURE—OFFICE nis ; ' arrest Snowe Sales Office a 
Offic: © ste ‘ he _ = wel ‘ n ~ P i. : re a ‘ CoC Cee eee eee eeeees « 
n ee 4 ; ] : ~ m Large ud ites Twenty-fift rypewriter Business Organized 
I Watertown 68 

















oe — 


a 
Accounting Devices (« 
Acme Staple Co “ 218 


Add-A-Unit Partition Co. .206 
Add-Index Corp ; . .209 





_ 
— 


Addressograph Co 70, 71 
Adjustable Table Co eo 
Aigner, G. J., & Co 212 
Ajax Time Stamp Co 256 


Aladdin Mfg. Co 

Allen Corp 

Allen & Co 

Alma Furniture Co 
American Clip Co 68, 
American Electric Co. 
American Embossing Co 260 
American Lead Pencil Co 64 
American Mfg. Concern... .258 
Amer. Multigraph Sales Co.173 
American No. Mach. Co 102 
Amer, Seal & Stamp Co 241 
Amer. Writ. Mach. Co 21 
Ames Safety Envelope Co..214 





Ames Supply Co 232 
Arlac Dry Stencil Corp 233 
Atlas Bronze Mfg. Co 205 
Atlas Stationery Co 214 


Ault & Wuiborge Co The 138 
Auto File & Index Co 141 


Auto Pencil Sharp. Co 257 
Autopoint Co 195 
Azora Rubber Co 264 
B 
Bachrach Specialty Co 248 
Bankers tox Co 220 
Barbee Wire & tron Wks. .219 
Beach Publishing Co 263 
Beacon Steel Furniture Co.245 
Bentley & Gerwig 271 
Bentson Mfg. Co., The 98 
Berger Mfg. Co 100 
Bettcher Stp. & Mfg. Co 130 
Boorum & Pease Co 132 
Bridgeport Pen Co., The 266 
Bristow, Stanley R 262 
British Stationer 269 
Brown, L. L., Paper Co 99 
Browne-Morse Co 185 


Buckeye Rib. & Carb. Co..147 
Bump Paper Fastener Co..252 


Bundy Typewr. Co 262 
Buro-Bedarf-Rundschau 268 
Burroughs Add. Mach. Co..27 
Bushnell, Alvah, Co Ze 
Bushnell Mfg. Co 261 
Canode Ink Co 261 
Carpenter, E. W Mfe. Co... 266 
Carter's Ink Co 199 
Central Paper Co 23 
Chicago Binder & File Co 259 
Clarotype Co The 267 
Clemetsen Co The 77 


Coles Copyholder Corp 2 
Columbia Rib. & Car. Co 142 


Columbia Steel Eqp. C« 


vs 


Colytt Laboratories 265 
Commercial Fur. Co 160, 1 
Conklin Pen Mfg. Co 112 
Conrades Mfg. Co 51 
Cook, € \ Co 9 
Cook, H. ¢ Co 155 
Cordley & Hayes 179 
Corona Typewriter Co 273 
Corry-Jamestown Mfe. (p.. 242 
Crescent Brass & Pin Co 4 
Crocker Chair Co 247 
Crown Ribbon & Carb. Co..118 
Currier Mfg. Co 251 
Cutler Desk Co Iso, 1 
D 
Daco Guide (: 267 


Dalton Adding Mach. Co 116 
Davenport-Taylor Mfg. Co... 238 


Defiance Sales Corp 201 
Derby, P.. & Co., Inc 137 
Dick, A. B., Co 79 
Dictaphone Sales Corp 97 
Diemer, John F., Co 243 
Dietz, The J. F., Co 88 


Dixon, Jos., Crucible Co 106 
Douglas Mfe. Co 270 
Downey, The C. L.. Co 264 
Du Pont, E. I.. De Nemours 81 
E 
Economy Seat Co 2438 
Eggens-Hambler Co 202 
Elliott-Fisher Co 186 
Emerson Electric Mfg. Co... 249 
Englewood Desk Co So 
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These advertisements present the prod- 
ucts of the leading manufacturers in each 
division of the industry. Because of the 
ground tor honest differences of opinion 
the publishers obviously cannot under- 
take to guarantee transactions between 
advertisers and customers. They do, 
however, offer their service in resolving 
any disagreements between advertisers 
and customers, which result from rela- 
tions established through the journal. 




















Error-No In 117 Krantz, Edw Prod, Ce 239 
Esterbrook Steel Pen Co 95 Kwikstik Co 264 
Eureka Bl. Bath Co 259 L 

Evansville Desk Co 210 Lanston Mono. Mach. Co 224 
Eeveread Mfg. Co 270 Leopold Desk Co 189, 90 


F Lincoln Rubber Ke ‘ 
‘aber, A. W 63 Line-a-Time Mfg. C 
204 Little, A. P., Ime 





“aber Eberhard 


Faries Mfg. Co 254 Lloyd, W. G., Co 144 
Featheredge Rubber Co 206 Luther Ink & Stp. Pad Co.223 
Featherwt. Eveshade Co 264 Lyon Metallic Mfg. © 110, 11 
Filing Equipment Bureau. 92 M 
Flaven 262 Macey Co The OG 
Fox, Geo. E., & Co 104 Manifold Supplies « 65 
Freehand Binder Co 255 Marble & Shattuck 262 
Furnas Furniture Co 246 Marchant Cale. Mach. CC: 240 
G Markilo Co 263 
General Eclipse Co 256 Mashek, Frank, & ¢ 329 
General Firepr. Co..151, 2, 3, 4 Meilicke Systen 215 
General Office Equip. Corp..186 Meilink Steel Safe Co Lb 


General Pencil Co 158 Metal Office Furt (‘o 148 ’ 





General Typewriter Exch. .216 Meyer & Went! 260 
Globe-Wernicke« 169, 70, 71, 72 Miller Bros. Pen ¢ 266 
Goes Lithographing Co 213 Milwaukee Chair © 125 
Golding Press Division 239 Mittag & Volger, I 63 
Graff-Underwood Co 47 Mon Bureau 268 
Gunlocke, W. H., Chair Co, .239 Moore Push-Pin ¢ 264 
Gunn Furniture Co., The 133 Mo:ler Safe Co 162 
Gutl Henry L Assoc 230 Multipost Co 238 
Hi Mun-Kee Product Corp. .202 
H. & H. Wood Novelty Co..194 Munson Supply 217 
Hahr Arthur W 265 Mutschler Bros. Co ee 
Hall & Ellis 211 Myrtle Desk Co 140 
Hall's Safe Co 244 N 
Hance-Parker Mfg. Co 244 National Blank B ‘ 74 
Handifax-Ross-Gould Co 262 National Busins Ss y Co.272 
Handy-Roll Co 267 Nationa Desk CC 12 
Hanna Register Co Ine 214 Natl. Fiberstok Fr i: 107 
Hanson Bros. Scale Co 265 Natl Phone Holds Corp. . 240 
Helleso« Hans H 266 National Vul Fibt Co 4° 
Heywood-Wakefield 219 Neidich Pt ss ( 6 
Higgir Chas. M & C 28 Neuburg, Ernest P 266 
Hodgman Rubber Co 115 No-Tarnish Pr ts Corp..262 
Hoffman, L 48 re) 
Hood Chair Co 43 Office Specialt ( ’ 
Hoosier Desk Co } ©. K. Mfe. Co Su 
Horn, W. C., Bro. & Ce 65 Old Town Rib. & Car ¢ l 
Hotchkiss Sales Co x2 Orpin Desk Co 245 
Hunt, C. H Pen Co 193 Oxford Filing Su cs 76 
Hus} \-Phone Corp pant Pp 
| Pacifie Car & R ‘ 174 
Ideal School Supply C+ 24 Park Co The 267 
Imperial Desk Co 228 Parker Pen ¢ 135, 6 
Imperial Methods Co 227 Parrot Speed Fast'r Corp.113 
Imperial Steel Cabinet Co.231 Peerless Car. & Ri ‘ 935 
Impvd. Boehner Binder Co.265 Peerless Key Co Ine 75 
Ink-Out Mfe. Co 266 Peerless Wire Goods C 15 
Insertograph Co 266 Pelouze Mfg. © 92 
Invincible Metal Furn. Co..203 Penn Art Steel W 
Ireland & Matthews 126 Peters-Morss Mire ( rp 
Irvin, A. H., Co 248 Phillips Rib. & Car. Co.159. 2 
Irving-Pitt Mfe. Co 182 Plew & Motter Dept 229 
J Polar Mfg. Co 232 
Jamestown Metal Desk (o.166 Polk, R. L & Co 63 
Jasper Novelty Works 23 Postage Meter ¢ 139 
Johnson Chair Co 105 Powers Acctg. Mach. Corp.213 
Josephson Mfg. Corp 197 Premier Metal Products Co.230 
Joslin, A. D., Mfg. Co »47 Pressteel Engineer Corp 965 
K Q 
Kamargo Mills 198 Quality Park Envelope Co.183 
Kay-Dee Co 4] Quigley Furniture C 236 
Kihn Bros 253 R 
Knowlton Bros 198 Ravenswood Of. Sp Cc 114 
Kohlihaas Co., The 168 Readeas\ 26: 
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Schollhorn, The Wm ‘ 
Schwab Safe Co., The 
Scripto Mfg. Co 
Searles Ele« Weld. Wk 
Speedaumat Addr. Machy 
Service Steel Prod. Corp 
Shaw-Walker Co 
Sheaffer W \ Pen C 
Shelbyville Desk Co 
Sheppard, The C, E., ¢ 
Sherman-Manson Mfg. C 
Shipman-Ward Mfg. C 
Siggers E G 
Sikes Co 
Silverglo Lamps, In« 
Simonsor R. A & C 
Smith L, ( & Co 
Typewriter Ir 
Smitt L.. M 
Smith Premier Tw. ¢ 
Smith cw Sales Corp 
Smokerlite-Neuburg 
Speedaumat Addr Mac 
Co 
Speed Key Mfg. C 
Spencerian Pen Co 
Standard Mail Mach. C 
Stationers Loose Leaf 
Steel Bound Box Co 
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St. John’s Table Co 
Storms H NI (" 
Strayer Coin Bag Co 
Sundstrand Add. Ma 
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T 
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Tell Cit Desk ¢ 
Terrell's |} lipn ‘ 
Thomas Station Cc 
Thompsot Time Star 
Tiffany Adjust. Stand ¢ 
Tip Top Mfg. Co 
Toledo Metal Furr 
Triner Sal Cc 
Triner Scale & Mfg, ¢ 
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Turner & Harrison Ps 
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Underw 1 Typewr 
f 7 Back 
I yn Ribbe & Car. ( 
Ll. S. Envelope Co 
I S. Lace Paper Work 
I Ss I neil Co 
U. S. Tw. Ribbon Mfg 
Universal Fixture Cory 
Vv 
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Van Dor Iron Work 
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Victor Ad Machir ‘ 
Ww 
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Wagemaker ¢ 
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File Boxes, Collapsible. 





Adding Machines 
‘ . 



































I I ex (wr “hn 
Burroughs Adding M P oT4 Bankers’ Box (Co...........+. 2 
Dalton Add. Mact 118 Rages. Ge, winsiess+cdaawere 91 
; tt-Fisher (Ce > Steel Bound Box Co,........ . 04 

Office Eo ( 1843 Strayer Coin Bag Co......... 267 
I n Monotype Ma r 224 File Boxes, Metal. 
sM a Mfg %, 7 27 Rockwell-Barnes Co........... 222 
t “ «& r 
a 6 tna ta ( ee Filing Cabinets Cloth Covered. 
ope a6 Macht 5 Diemer, John F., Co.......... 3 
. = q - . , . Globe-Wernicke Co.169, 7 

Adding & Cal. Machines Used , For the benefit ot the subscribers th Hoffman, :. apna. _— _ i 
Reliable Tw. & A. M. Corp..240 lines advertised are here classified p Imperial Methods Co..... oo. 287 

Adding Machine Rolls & Paper Many , th eemete ‘ a ee Macey Os., TRO. .orsccces esses OS 
Semtea ‘aper ( 993 svi all \ ; rie requirements oO the d eee Ge Ti. was c0ns oeseos 244 
R vell-Barnes ( modern business office are represet Weis Mfg. Co....... 83, 4, 5, 6 
S kaos Tay, rw rks. 205 Should subscribers be interested in any Filing Cabinets, Metal. 

kee aper & Spe ( 255 artictes al . ae athens ' Auto File & Index Co........ 141 

Addi ng Typewriters a cie Of Office equipme! lot list Bentson Mfg. Co..........s. . 98 
BR ghs Adding Ma Co..274 here, they are cordially invited to com- Berger Mfg. ©o........+++++ 100 
Elliott-Fisher | C 186 pana aa yt - / hed a oe Browne-Morse (Co............ 185 
Ri ngton Tw. Co. 67. 87. 131 nunicate wit t service ureau, / Columbia Steel Equipment Co. 

I vood Typewriter (« through whicl the imtormation v1 nn eer eesn SS Gsme reas 1 
7% Wack Cove aie ge a ree i * Corry amestown Mfg. Corp. 242 

Addressing sat eat : be promptiv and neertully ru n General Fireproofing Co....... 

\ raph 70, 71 by letter, without obligatior || ee 151, 2 3, 
“apse oo yay Po engl TALE 129 ; Globe-Wernicke Co.169, 70, 71, 
Peer toe Tape. ~ Imperial Steel Cabinet Co... .231 
Handy Roll Ce whe Invincible Metal Furn, Co...208 
Pe ee oS Macey Co., The.......s0. coos O8 

ang «eae : Metal Office Furn. Co......148, 9 

Arch and Clipboards Premier Metal Products Co..230 
el ell ge — Pressteel Engineer Corp..... 265 
Atlas Staty. Co > Cook, ¢ \ 59 Macey Co., 1 6 GOO Wee. vccctcasakvacscee 145 
Pr - Binder Ce Cre mM ‘ 7 Weis Mfg. ( & , 6 Steel Equipment Corp...... ..108 
, Veosteien 4 Sa es Derby, P., & ¢ I 7 Yawman & Erbe Mfe. ¢ 119 rerrell's Equipment Co....... 124 
} * saree gar Gunlocke. W. H ( ( 229 Van Dorn Iron Works Co.....175 
. & Erbe Mfa.' Hey wood-Wakefield 219 —_ “Geo. 1 Di wo YY Watson Mis. Oiics + s.050K> 00s 241 

Ash Trave Hood Chair Ce 24 Globe-W. a , c ax 04 Yawman & Erbe Mfg. Co.....119 

ohnsar . ' FLO Aft 0.10 iV ‘ ie _ . 
H. & H. Wood Novelty Co...194 + prey . gl ed Horn, Wo Bro. & ( oy Filing Cabinets, Wood. 

Autographic Registers Miweukes Chute ¢ 19% Irving-Pitt Mfg. (« 1s: Auto, File & Index Co........ 141 
H Register ( 14 . >a r ‘ ’ ad Office Specialty ( omg Prowne-Morse Co,............185 

Automatic C Mail ing Machine rol Mf , haf 10 Sainbere & (« 44 Gilobe-Wernicke Co. 169, 70, 71, 72 

nsert ‘ 206 ed hing ’ e « Ie eer Imperial Methods (o..........227 

Bankers, Note Cases ay A ny Macey Gan Bees ore 000026 

Glo Weente ke 169, 70, 71, 72 ~— 8 ORS wsieere a Roattey a ten Sat Rang a Shaw-Walker ... cecce usa 
a korn Tror wane ‘ 173 . <n < : ~ nee - tale oil Wagemaker Co......... .- 168 

Billing Machines ove tories ' , 5 temebe - Te ‘ So Weis Mfg. Co... 83, 4, 5, 6 
Purroucghs + . ’ = AC jaas he GR lemetsen i” ¢. C H 
I tt-I Ray my - $4. Checks Stamped Metal Commercial Furr Co l l Yawman & Erbe Mfg Co -- 119 
Re ahem Wha ie an BS , 7 Amer. Seal & Star ( 241 Corry-Jamestown Mfg ( 242 Filing Supplies, , x 
Underwood Typewriter Co, Meyer & Wenth: 260 Cutler Desk ( 180, 1 Aigner, G. J., & Co......... 212 

: 69 79. R ee Cigar Lighters Dietz. The J. F.. ¢ RX American Clip SS o sace noe 68, 222 

ae i2, Back Cove Hance-Parker Mfg. ( 244 Englewood Desk C SO American Mfg. Concern....... 258 

~— ( ae = mn er al 99 Neuburg. I I’ a4) + Evansville Desk C« 210 Browne-Morse (o0...........+. 185 

n oc oe Clips, Paper General Fireproofing (< Daco Guide Co........ 6.054. 2 

Bia: k ‘Be ™ Site _ (See Paper Clips nl. 2 P Filing Equipment Bureau. . 92 
~ itional Blank Bo ( 4 Coin Bags and Wrappers Globe-Wernicke Co.169, 70, 71, 72 General Fireproofing Co....... 
Rockwell-Rarses ¢ ae Downey, (¢ I ( The 4 Gunn Furniture Cs Phe ISB mn oe * eT 8 See Paseo s 151, 2, 3, 4 

Blanks for Bonds and Stocks nt Strayer Coin Bag (« 267 Hoosier Desk (« 235 Globe-Wernicke Co.169, 70, 71, 72 
(oes Lithographing 912 Copyholders Imperial Desk Co 228 a eoeee CO, 66 ose ees 227 

graphing 2 . . > : ; 
ihe fore = oor ce . Invincible Metal Furn. ( ) nvincible Metal Furn. Co... .208 

Board Cutters Paper and Card American Elect C 240 Jamestown Metal Desk ( 06 Josephson Mfg. Corp.........197 

F and - 4 Jasper Nevelt ian > Macey Co., The. rye 26 
Ge ae Press “ra A se — Coles Cor or > t per velty Work 231 x 
ene Bae yg Bg = eee. tae ihe 1 Leopold Desk IRD, 9 Oxtord Filing Supply Co,..... 44 

Bond << “Pelagia + Fhe : +4. Macey Co.. The om Rockwe arnes CO.......... 2 
i. _ sites daniel — a-t ~#.. ¥.. ee 252 Metal Office Fur ‘ 139 Simonson, R, A., Co..........268 
Smet wire, a, us. p..<42 er eval — Myrtle Desk ( 14 Steet woo CR Ss ante ro 

I oJ 208 “ INAS - National Desk ( 4 abash Cabinet Co.......... é 
: 51. 2 { Copying Devices 4 , : «le , ’ 

: . L 4 af a4 . , in Weis Mfg. Co....... 83, 4, 5, 8 
Globe-W ernicke 0.169. 7 7 72 Eurek Bl. Batl 0 ast) Orpin Desk C 4 ao oo 
Pi Art Steel Works... we: Yawman & Erbe Mfg. 119 Quigley Furniture ( 2:34 k te og Erbe Mfg. Co.....119 
Ste« E nomen " 102 ‘ 1ers - Shaw-Walker 145 ountain ens. 

= 108 Costus ee ae Shelbyville Desk > Conklin Pen Mfg. Co......... 112 

Boek Cases nrades Mfg. Co 1 : 221 “ 

e-Wernicke Co.169, 70, 71, 72 Furnas Furniture Co 246 Steel Equipment Cory 10 a Sea a og 5s 20s smeees = 
Somat Wosaice, = Globe Wernieh, ae he <46 Fell City Desk (x 959 rvin, A. ° we tenes 248 
Macey ¢ rr Penn Art Stes Works te Valley City Desk Co 218 Parker Pen CO. . os. + 00 135. 6 
- Ra ; ve Facet Prem an sels ae — Van Dorn Iron Works < oF Sheaffer, W. Pen Co,.122, 3 
Iron W 175 fetal Products ¢ 2:30) Ww os Welty, Wm, A., Co 260 
We Mfg Co 8 . & © Sanymetal Products © 220 agemaker ¢ if treed Sand 4 sal th 
\ n & Erbe Mfc ¢ 119 Cuspiders Western Furniture ( ° 4% a —_- , ' 

Book Ends Cordley & Hayes 179 - Yawm & Ert Mfg. ( 19 r ont, E. I, De Nemours “ 
Ryar I F Co 2°95, 6 Faries Mfg. Co 4 ictation "Machines ¥ ; ae 

somnemners Ireland & Matthews Mfc. ( 12 Dictaphone Sales ( ; “= wane. p q 9 

an Clip ¢ 68. 299 Cutters, Paper & Card Directory Boards Veigel, E. O.. & Bee eaces - 
Electric ¢ 240; Golding Press Divisior 229 Davenport-Taylor Mfg. | ogg «Gold a eh , 

Book ‘Rings Ideal School Supply (C¢ 224 Display Fixtures Aigner, G. J., & Co.........+.212 
Carpenter, E. W.. Mfg. | 266 Dating Stamps. Universal Fixture Cor ? Gummed Cloth. : on 

Bookkeeping Machines American Numbering M ‘ Duplicating Machines & Svpplies Index "Card Big i. Wir haan ents ais 
Burroughs Adding Ma Co..274 Ce 102 Amer. Multigraph Sales Co. .17 _ 5 
Elliott-Fisher Co 186 Meyer & Wenth “0 Arlac Dry St ( ) Cook. C., Co.... +++ ASG 
Ri ngton Tw. Co..67. 87. 131 Desk Calendars Canode Ink (« : —s nile -> Co é “ie 
T’r r i Typew ( Defiance Sales Co 1 Dick A B ( 70 _ oe ape ° dindiial ale 

| tal + oa ao Sean Seek 6. tte ~ ge eed : Moore Push Pin Co..........264 
Box Files Desk Files Reiner’s Rotaprint. 1 a7 Yawman & Erbe Mfg. Co.....119 
Wernicke Co.169, 70, 71, 72 Josephson Mfg. Cory 7 Election Booths Index Tabs. a 

Busin ss Shows Desk Lamps Douglas Mfg. ¢ 270 ~ rand aaa G. 4 4 Brevesess 212 
N ' Business Show Co...272 Aladdin Mfg. C 01 Electric Motors Cook, H. C.. Co... ....-.... 158 

Pt some Faries Mfg. Co 4 Emerson Elect Mfz. ¢ (slohe-Wernicke Co.169, 70, 71, 7 
Gene Fireproofir ( Silverg! Lamps In 251 Envelope Openers a Ray mr a . oa 

151, 2, 3, 4 Desk Pads, Blotter eee Ol 2 Inks, Adhesives, Et pies 
Mace ( lhe om toorum & Pease { 132 O. K. Mfg. ¢ RY —~ , ms 
Tole Metal Fur ( 177 Fox, Ge I & 14 Envelove Sealers y anode Ink ¢ yin eS > 

Calculating Devices Hoffmar L, 248 Standard M y M pon a CO.» se eereevnes = 
Me Svstems 215 Irvin, A. H., 248 Co nA seneral Eclipse Co er eases 

Cates lating Machines Sainberg & ( 244 Envelopes. : ia. + M., & Co... oe 

Cor 120 Sun Rubber ¢ 1G7 Ames Safet Envelon ( = -* oo ag 
. = s erin . 190 pant Bete Oo. Ses nately Bee a ‘ peter, vo & Stamp Pad Co.228 
Ban Add. Ma bine ( 116 vos Ge E., & | O4 Diemer, John } ‘ D4 BE we Mfg. C0.........s008. 247 
nt Cal ’ 240 ’olar fz. { ? (rlohbe-Wernicke ¢ 1f ra > ° , . 

Calendar Pads and Stands Ravenswood Office Sp« r 14 Nat'l Fiberstok | c : —— rey 4 Co +++ 248 
Def . @ *- , 201 Sainbere 4 Co ‘ Oo Park Fae - — trenera ( ipse eee 
Wer Fran \ “Mfg Co. .256 Desk Pads Linoleum a S. E nve 8, ( 1 I - ~ me SC Inks tand Co, . .148 

Carbon Papers. : — — E., & Co 14 Envelopes, Celluloi d ~~ — Co 248 

‘ bons and Carbor *olar g ( 9 Markilo (¢ 9 } »- , 

Cara Cases aia Sainberg & Co ‘4 Eraser Holder ae lay Book, and Number. | 

prove ehner r ¢ °85 agemaker Co 16 Phillips Ribbon ; Ca = i. J, ‘a 

Chair — rhe John B., ‘ 261 Desk-Pending Letters Holder Co. 10 17 — dae rey pag 
air irons American Clip Co G8 Seno. 7 merse ead rene 0 

t St & Mfg. ¢ 130 Desk Signs and Tabiets hi Dixon, Jos., (1 e ( 10 Faber, ol na Inc... sees 268 

hai Pads and Cushion Atlas Bronze Mfg¢ " ‘ 0 ieee Eber} rd “+ Leather G “ s. . 

Scor Seat ( 242 Davenport-Taylor oi Ink-Out Mfe. Ce s Mashek, Frank, & Co.........229 

Fi itheredge Rubber ( 208 Zimmerman Bros 40 oO. K. Mf i “gn Letter Trays. . . 

Fox. Geo. E., & C 104 Desk Trays Roberts, Weld H. & H. Wood Novelty Co...194 
‘ ays. toberts, Weldon, R er ( ( L ; ry 

Irvin, A. H., Co 248 American Electr Ce 44 Saat Mrmene 6 pd —— Distributors. 

Polar Mfc. 229 Fox. Ge | "i -y os heer o etl reece, Meee Be occiccuda 262 

Sun Rubber (. 187 Geanesi Wine . oe } =apenes acer Salesmen’s = Globe-Wernicke Co.169, 70, 71, 72 

Chairs "<.. ; Denas ene e ( 2 1 Imnerial Methods Co,.........227 
Rea Steel Furn. ( 455 Globe-Wernicke Co.189,. 70. 71. 72 —_ = - Kohihaas Co., The........... 168 
Conr Mfc. ( On] commana Me ee aS 0, @1, 2 mvomenes Letterheads, 

=<! eatherweigl Eves e ( 4 \merican Embossing Co......260 
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Goes Lithographing Co 213 Bushnell Mfg. Co ~ 261 Macey (¢ Ihe ” Type Ty} writ 
: } e writer 
Lettering & Show Card Pens. Portfolios lerrell’'s Equipment ¢ 124 y ond s ~ ( 
Bridgeport Pen Co 206 Mashek, Frank & C — Van Dorn Iron Works ¢ 7 Typewriter b 
Linoleum Desk Tops. Postal Scales. Weis Mfg. ¢ ~ j “ F ~~ aed Ce inets . , ‘ 
Fox, Ge« » & Co lee Hanson tros Seale ('s a) stations acks " 
Polar "Mig Vo. 232 Pelouns Mfg. 237 ‘urri oy —— a | Typewriter Cleaning vane 
Wagemaker Co 16s Triner Sales Co 267 a Methods ( > Tyvewri 
. -<! rit 1 ri 
Lists. Triner Scale & Mfg. Co 211 Statistical Machines "he er * Cleani ning er ag 
Polk, R. I Co 26 Publications Powers Acctg. M ‘ >| SHeastene 6 
Leckers and hones Cabinets British Stationer 2Hiu Stencils Sanford Mfc. ¢ 
Corry Jamestown Mfg. Corp..242 Buro Bedarf Rundschau tis Meyer & Wenthe aD ~— per-tvaral ys a 
General Fireprooting Co Mon Bureau 26S Stenographers Note Books Typewriter Ci. shion Key 
ee 151, 2 ‘ Systen 2 Boorum & Pease ¢ Lie <*% - 
Globe-Wernicke Co.160, 70, 71, 72 Punches Rock we Barnes ( p> t. mene t Bel seni . : 
Invincible Metal Furn. Co... .205 Boorum 2 Stools — . ply 
Lyon Metallic Mfg. Co 110, 11 Chicago ile Co ann Coniades Mfg. ¢ 1 j ‘ 
Macey Co ‘" Deflance 1 Crocker hair ¢ Ke = Mf ; ‘ 
Steel Equipment Corp 108 Globe-Wer », 70. 71. 72 Milwaukee Chair ¢ y fx  « 24 
Terrell's Equipment Co v4 Schollhorn, Wm., ¢ 210 Searles Ele Weld Wks Cuanton Knobs & Fe 
Van Dorn Iron Works Co 175 Push Pins Toledo Metal Fur ( : . ae 
Loose Leaf Books and Systems Moore Push-Pin Co at Storage Cases Fox. Geo. E.. & C 
Accounting Devices Co i44 Ribbons and Carbons. Service Steel Products Cor =) Krantz, Edw Pr “i. 
Boorum & Pease Co 132 : len & bad 208 Swinging Typewriter Stands. Smit I M 
Chicago Binder & File Co 2m ut & org Co 138 American W ng Ma ‘ 121 » it . 
Irving-Pitt Mfg. Co 182 Buckeye Ribbon & Carbon (o.147 Globe-Wernicke Co.169, 70. 71. 72 ay tage Parts and Tools 
Lloyd, W. G., Co 144 Canode Ink Co 201 Weis Mfg. ( ‘ i 6 = y 
National Blank Book Co v4 Carter's Ink Co im Tables Typewriters, New 
Plew & Motter Dept Columbia Rib & Car Mie Corry-Jamestown Mfg. Cor o42 Ame Writing Ma 
Sheppard, C. E., Co Co 142 Furnas Furniture oH Corona 4 writes 
Stationers, L. L., Co Crown Ribbon & Carbon ¢ 11s General Fireproofing ¢ K : I _ & A M. I 
Trussell Mfg. Co 18S Little, A. P., Im 26 51, 2 ‘ Remington Tw. Co...67, 8% 
Workman Mfg. Co 220 Manifold Supplies Co tid Globe-Wernicke Co.160, 7 71, 72 Royal Typewriter ( LG 
Loose Leaf Envelopes, Celluloid Mittag & Volger 63 Guth, H. L Asso 20 ene ae Sy OSA » we 
Markilo ( On} Neidich Process Co at Macey (% rhe ‘ Smith-Premie rw. 
ol ~ iby » ‘ ," om bh} , Underwo Cvpewrit ‘ 
Map Tacks. ld Town Ri & Car. Co 10 Mutsehler Bros, ¢ tie 4 
Graff-Underwood Co O47 Pacific Carbon & Ribbon ¢ 174 Premier Metal Pro ts ¢ >) , : G9, te I 
Moore Push-Pin Co 4 Peerless Carbon & Ribbon Co. .25 St. Johns Table ¢ ’ Woods bypewriter ¢ 
Matched Office Suites Phillips Rib. & Carb, Co.159, 217 Van Dorn Iron Works ¢ 7 Typewriters, Rebuilt 
Commercial Furn, Co oo, 1 Remington Tw. Co,..67, S7, 151 Tablets Ame in Writing , 
Cutler Desk Co Iso, 1 Rockwell-Barnes C+ p22 Rockwell-Barnes  ¢ oo Burd ewr. | ‘ 
Dietz, J. F., SS Storms, H. M., Co Telephone Accessories General Typewriter | ge. 
Leopold Desk Co 1s, Union Ribbon & Carbon Co, .25 Americar Elect ( L468 - gal Ty writ ‘ - 
Macey Co.. The “i U. S. Typewr. Rib. Mfg. ¢ 23 Colytt Laborat ‘ "6 te e Tw. @& A. M. ¢ 2 
National Desk Co 212 Webster, F. 8S C =, 342 Hush-A-Phone  ¢ 2 Shi Ward Mfg. ¢ 
Valley City Desk Co 21S Rubber Bands Natl PP eu i tH Smith Tw Sales 
Memorandum Devices Faber, Eberhard ar Pauk-Leo ¢ 20 type Emporiu 
Currier Mfg. Co 21 Hk man Rubber Co 11 Thumb Tacks, _W esale Typewriter 
Fox, Geo, | & Co tie Rubber Stamps Moore s ( mh 4 Visible Index Systems 
Hanna Register Co od Seal & Stamp (* 4 Time amen & net F e-Wert e ( Tey 
Moisteners. Me er & Wenthe ie) Ajax Stamp ¢ ; Presst Engineer ¢ 
Sengbusch S-C Inkstand Co 14 Rulers. Joslin, A, D Mix. ¢ 247 Ross ¢ ( 
Nickel Plate Preservative Ame in Mf Concern 258 Phomps Pime St 267 Wardrobes 
No Tarnish Products ape? Safety. De posi t » 1 Transfer Cases Furnas | nitur ( 
Numbering Machines tie I roofing Co Per Mf ¢ 11M) Globe-Wert e ( 
American Numbering Mac! 1 2 i teene I g Lerre s | 
Co th Inv ‘ Met kur ‘ “ ] i Waste Baskets 
Roberts Numb. Mach, Co..207, 8 Safes trlobe-Wer e ¢ oo rm? 7 Barbee Wir & Ir \\ 
Office Partitions General Fireproofing Co Mace Co lhe + ical & H - 
Add-A-Unit Partition (C« Zin 151 2 . tepub i ‘ » Genera Fireproofing ( 
Office Space “i e- Wernicke Co.160, 70, 71, 7 Shaw-Wa t ‘ BD 2 
Hall & Ellis 11 Hu Safe ¢ 244 Steel Eq el ( 1 Int e Metal I 
Oil, Office Machine Macey ( lhe " Van Dorn Iron Wor ‘ 17 Macey ( | 
Clarotype Co 57 Mi k Steel Safe Co 1 Weis Mfg ( . i N \ inize } 
Deflance Sales Corp mol Mosler Safe (« rT Yaw ne&il e Mfc ¢ — ' A Ce 
Pads, Figuring Ruled or Plain Schwab Safe Co., The 1 Trimming Boards I \ S Wk 
Roorum & Pease { Nf I ment Cor 1 fro neg ‘ I) ’ Wate Coolers 
Paper. \ Dorn I Works ( 172 Idea s ‘ 4 ‘ . Slaves 
Brown, L. | Paper ¢ " \ & Erbe Mfg. Co 110 
Knowlton Bros 1S Scrapbooks 
Weston Byron, Co TOS Hort \“ ( tre ony 7 o—wene 
Paper Clamps Sealing Wax FA. aS f ~ 
Amertean Clip ¢ cS. 2o I ‘ Ink & Stamp Dad Co, .22 lan “ ~ H ANTS ano 
Esterbrook Stee Pen ¢ ; Sanf 1 Mfg to 47 ss eo? ! ~ = 
Pa: in Valker rg I I Seals Notary and Corporation : FOR SA Be 
aper Clips A r. Seal & Sta ( O41 sosrssasas 
American Clip ( iS, 22 Me & Wenth oti SITUATIONS WANTED 
Cook, H. ¢ ( 5 Secen. 1 |-Hand Office Machinery 
Graff-Underwood  ¢ m4 hk iw. & A. M. Cor oH ' \ \ 
oO, K. Mfg. ( S) «Shelf Boxes ene We “ tree 9 
Rockwell-Parnes | ms Diemer, John F., & Co ay atest “oo » lthoe 
Thomas Staty Mre. ( j Globe-Wernicke ¢ 169. 70. 71. 72 - , . . ‘ ! 
lip-Top Mfe. oT Hof I O4N nanager mmercial st ry hous: 
Van Valkenburg I ID ee Shelving on aer i it teri that Ter x pportul 
Paper Fastening Machines Perge Mfx. ¢ 10 earning ta fur h record fa ent l x 
Acme Staple Co oN (ienera Firepr fing ( fer A t ‘ft \ r 1 
Bump Paper Fastener Co on 141 ‘ . . - 
Defiance Sales Corp vy G e-Wernicke Co.169. 70. 71. 72 FORMER SAI SMAN i branch manag for ft 
Eveready Mfe. ari Sto Eq ment Corp Ww pans iva ' ! similar connect I t r ifa 
Irvin, A. H Co Y4S Terrell’s Equipment Co 124 iling supplies ! t r stationer \ we ju 
Parrot Speed Fastener Co 1128 Van Dorn Iron Works ¢ 175 id work ‘ ng to dealers Prefer ' dle we } 5 
Rockwell-Parnes Co re Sign Markers nsider ar tier \ddres O-7 Office Apr 
Paste. Hellesoe, Hans H One Chicae ; 
(See Inke Adhesives Et Signs 
Patents. Dever t Taylor Mt ‘ at 
Siggers. E. G nig Sorting Devi ices LINES WANTED 
Pen & Pencil Clips _K ‘as ( 1H AMERICAN CITIZEN wit! 0 vea } neas x1 
Defiance Salea Corp mot Stamp py ent wishes % nniumiaaaatnd sadam evireinee _ - - a 
Van Valkenburg, L. Db Deis Mult ee 238 Phere Cam toe \ 1 ‘nan mast tl . : “4 : 
Pencil Sharpeners Postage Meter ( hal) j “ ; — 7 SEM na 7 : 7. KHOX 
Auto Pencil Sharpener ¢ O77 Standard M neg Machines rague eSK Or’ K 
(iraff Underwood ( 47 ( rete) : : — 
; ove -% SID! sl N VANT for enver ‘ t | 
Hunt, C. H., Pen (x 1” Stamp Pads } - Aliy - ' . ~~ - , : iameart a 
Pencils, Cedar Amer. Seal & Stamp Co o4] .. eae, : . , aie moh ae t BCDERE We KnOW 
Amer. Lead Pencil Co “4 Luther Ink & Stamp Pad Co. .22 Sar ers ind rhe fas promt ibly est trade \d 
Dixon, Jos., Crucible ¢ lon Mever & Wenthe oe) N-62. care Office Ap! ‘ (Chicag 
Faber Eberhard 4M Mun-Kee Produets Corp “mye? 
General Pencil Co 158 Peerless Car. & Rib. Co de Sy MECHANICS WANTED 
. § Pencil Co 24 Stands for Office Machines 
Pencils, Thin Lead, Magazine Adjustable Table Co 257 WANT Xperienced typewriter 
Autopoint Co 195 Pre r Metal Producta ( O14) repairma ind s ma Mut e Typewriter Exc! ge 
Seripto Mfe. (« 12 Searles Fle« Weld Wks > 44) Ind 
Sheaffer, W \ Pen Co. .122 Sherman-Manson Mfe. (« 184 
Welty, Wm. A., Co oH) liffany Adjustable Stand Co. .250 SALESMEN WANTED. 
Pens, Lettering & Show Card i Met Furn, Co 177 : 
Bridgeport Pen Co ees Stapling Ma hines SALESMAN WANTED to ca oO! lealers New Eng 
Pens, Steel. Acme Staple (eo 218 State with mediur grade office des ‘ Rentl & 
Esterbrook Steel Pen Mfe. Co. OS Defiance Sales Cort mt vig Furniture C Parkersburg, W \ 
Hunt, C. H., Pen Co 1” Everead Mfg. Co 27 
Miller Bros. Pea (« oe Hotchkiss Sales ( x9 LENDID OPENING r in experienced tationer, 
sasoran sen Co ; Irvis \ eu Co 94S growing northwestern cit { 00. 3 00 needed 
Urner ¢ arrison Pen (+ 27 Stationery Embossed proposition is wor mmed te s ddreas 
Picture Hooks Amer Ems ane we. > Office Applia: Chis ~ ‘ a ; . 
Moore Push Pin Co re | kK Rrothers > or —— = 
Pins. Wieeins fiche it in at STATE MANAGER—Marvelous patented env: De Se er 8S 
Crescent Rrase & Pin ¢ org Stationery Cabinets = 2.000 Envelopes 1} ur Reta $4.50 l rie profits’ rer 
Deflance Sales Corp mY General Fireproofing ¢ ke irket Fox sivy territor ‘ lated, 2 1H 
Platens, Typewriter 1 , 4 gton, Boston, Ma 
Amer. Writing Mach. ( 121 Globe Wer ke Co.169. 70. 71.7 an pontian 
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WANTS AND FOR SALE, CONTINUED FROM PRECEDING PAGE. 











WANTED—\ " i sell carbon paper to handle direct 
SALESMEN WANTED factory distr itior mn terms most attractive to both customer 
d salest Address P-57, care Office Appliances, Chicago. 
elinge position t x ‘ ed SALESMEN I tributors, to sell new patented office, store, 
Address S-—76, Office Appliance ( cag ome pe ty Main r side—line Going big. Opportunity 
t ! sines ‘ State upon whom now calling. 

liances, Chicago. 





missior Multe ( Sta Box OFFICE AN IRECTORS' TABLES, most complete medium 

nd hig grade é ‘ i e designs in oak, mahogany, and 

nut W terest high class commission men who 

ale i TPs t irniture trade. Give full particulars about 

ne scot, carr rapt urself es ‘ urric ind territory covered. Address 
’ . a K-21 re Of Lp] ‘ Chicago 


FOR SALE. 


LLIOTT-FISHER « and bookkeeping machines bought 

, ania . ; ( ore 508 S. Dearborn, Chicago. 
ELLIOT FISHER n es bought, sold and rebuilt. Teeter- 
Warsh ‘¢ I kingt \ de Milwaukee, Wis 


les force BUSINESS OPPORTUNITIES 
‘ — . ‘ bs 
SALI : I re cal and mail order Typewriter 
$ Business Doing retail business throughout 
fv can — , "Whe he wor ng t igh agents 
ep ae i . , at Selling ! ! iil ewriters and New Portables, Mime- 
ad t ble to giv rety nd graphs, Ne tot eeds, Adding Machines, Check Writ- 
chool Wes x<pense a ‘ ers, Off Su S ties, ete Some important Local 
¢ i P ke Isiv \ es I } hed 22 years 
wn handwriting t RB ! Located : rtant large cities. } 
Ti; Rent Lay . [ \ er ocal Typewriter & Office Supply 
t f 1) population 
F-41, care Office Appliances, 
oO SAT] oO ‘ itionery store in prosperous Ne- 
iblished business Owner has 
idreé t—38 are Office Appliances, Chicago. 
‘Missi: ! ! ! of PATENTI OS ‘ BINDER, highly practical, already 
! der partnership. Address M-43, 
Ont Pershing Square Building, New 














N 1,604,851.—Silent typewriter; patented October 26, 1926, by Henry Conolly Company ' of the same place. 
Scott H. Perky of Summit, N. J No. 1,614,860.—Refillable pencil; patented January 18, 1927, by 
No. 1,610,185.—Reservoir pen; patented December 7, 1926, by Joseph M. Angeletti of New York, N. Y. 
Frank Turner of London, England, assign to Thomas de 2 No. 1,610,660.—Device for holding stencil cards to be typed 
Rue & Company of the same place upon in a typewriting machine; patented December 14, 1926, by 
No. 1,611,966.—Loose leaf binder; patented December 28, 1926 Clarence M. Crews of Brooklyn, N. Y., assignor to Underwood 
y WwW am sF Warner, Jr of Rochester, N Y., assign t Typewriter Company of the same place. 
of patents granted did not 
‘ plies a ( bece ‘ t e for publication in this 
We tal Office } De ‘ hice ippliances We expect to 
Pade VW f f } deficiency next month 
. table, New Used & Rebuilt Parts of 
[ ypewriter Exports -y 
2 . 70 2,640 11 350 121 
Y w VI t 
r f ; i 10 300 
. 247 115 41,091 1,411 
Portal \ 7 2 53 636 
N “4 20 wot 408 
‘ ‘ ” < 4 Sj : 5 v ; see 
. . “ s 6 263 
r x ‘1 Ror R¢ ® : K 70 ; pee 
2 848 ‘s 17 Spa lis 4), 644 19,272 284 9,618 403 
om re : 9 7 141 5,445 20 660 270 
( ‘ . + 464 Swit 17,12 41 12,610 17 32 1,579 
~ , 124 4 rkey } 2 850 10 300 a 
. rel) 42°97) ea) I King 1520 2 46 1.5 61,386 416 12,549 16,842 
7 ‘ ¥ 4 1 7 2,700 , , 
r ‘ . 4.34 235 9,372 107 5,005 6,380 
I 4 f 216 sees 


g ; - : ; 8s ibs - 











j 
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Standard, New Portable, Ne Used & Rebuilt Parts of 

Countries, N Dolla N Dollar N Dollars Lbe Dollars \ Pe 
Honduas 2 1 i yd roo \I _ \f 
Nicaragua 1 1,0) 6 ‘ ints Ni 
Panama i4 2.042 4 ‘ 441 40 ; 
Salvador l 2.187 48 ! ‘ ' 
Mexico we ‘ “ 4 ve ; 1 762 © 242 ( mbia ‘ t oF 
Newfoundland and Ecuador { 674 { 
Labrador y 14u 1 ) Peru 9] 
Bermuda 2 Uruguay 4 99] 


Barbados I 0 Venezu Qs 
Jamaica If 1,181 Arabia ar H ; 
Trin. and Tot 8 144 “4 1 4 British M 
Other British W China 

Ind 18 ! AS l 2 j - ae og elie 
Cuba 177 11.841 “> ‘ te ° one . ave i i via 
Dominican Rep 2h 1,880 at nn Japa . id 
Dutch W. Ind 12 1.018 6 rr Ch p 
French W. Ind I ’ Kwangtuneg 
Haitian Rep 14 1,065 Philippine I 
Virgin Is. of U.S l no 1™) Australia +t 
Argentina 98s 64,388 72 26, 768 111 ,.071 S75 New Zealand 4 
Bolivia 2 1,820) 1 7.U7 206 British I Afr 
Brazil “7s ‘ “> f 
Chile 147 2 
Colombia 21 22,787 720 21,04 1Ho 14 
Ecuador 7 f 
British & sna t 382 
French Guiana 2 Ist ‘ 16 
Peru “) , 
Uruguay 120 
Venezuela 12 y 7 - ~ 
Brit. India 120 20.533 87 20,844 ‘ a4 649 Count . ec 
Brit Malaya wv 2,920 8 L ! i] Belgiun 
Ceylon 17 ene 1 1 20 Finland ; 
China 1.1 ‘ 1s 24 1.017 27 France >1S,¢ 
Java and Madura 18 19,028 1 1.77% 1 a14 1” (Gjern 
Other D. EB. Ind 51 570 1S Italy 
French Indo-China s1 110 " 12 Nethet 
Hongkong 4 140 ’ 1" + pees ‘ 9 
Japan, ine. Chose j 2 7 ~ OT 1 a7 4 , 
Palestine ' " > 
Philippine Is i! 17,261 U ene s ower 
Biam 4 1.080 1 i Switz 
Byria 1m United K 
Australia L 1.21 ifs i o 50 ® 457 (‘ar 1 
Brit Oceania 1 “ NX 
New Zealand t 20 ‘ Os ; ; 1¢ ‘ we 
Abyssinia 1S0) ¥6 
Brit. |! Af \ | 7 is 5 A & 
Brit. & Africa 22.818 12 i ~ aor 1 ie : 
Brit. W Afr . Lac ; ‘> 4 
| ‘ 





. Shipments of Adding and Calculating Machines 
Tota 17.574 $1,188 S 10.487 £411.008 4 E52 Oo < ae 
Shipments of Typewriters to Non-Contig Territories Contiguous Territories 

Alaska N t De) #1.421 
Hawa \ r an ~ 


e 


Adding Calculating -Billing- Bookkeeping — 


United States exports of Siow ey eke ee Marking Devices in 1925 Census 
billing machines, by countri« 1) ! 199% In export 
under this classification where t} ' hine driven by ar phe f 
electric motor the v np 
machine Parts of adding nd lating 1 hines are not cel 
shown separately They are led ' net cla fuce pM : +0 at 
fication Other machinery ' t f ‘ not s ré pr t ‘ sificat 
gated for publicatior Ry the ) fs t Department r 
of Commer 


alue f the I led with the 


Country N . No me produced é iry product n plar f “ 
Austria ‘ $1.68 1 4] ¢ he ndust , ported \ P ¢ ‘ 

Azores and Madeir — , : aly , 

Islands } » nut 


Belgium : 4S ’ 12.¢ a . . - ' t f 


Czechoslovakia 1 g} ; . - 
Denmark nad |} = Xx ae . 
Islands ] . ! = - 
Finland rae 1 tw . twe 
Francs 164 15.8 ‘ R ‘ l gan Bz ‘0 
Germatr ; ‘ ‘ ‘ ‘ ve! r ‘ ‘ Mi 
Italy 1 . ‘ ' x in Georg Tex fou 
Latvia | f rin Mar . le . 


Netherland ‘ ‘ > © t er . f irt 


Norway ‘ 1,8 { E SN 
Poland and Dar £ t ' f Number 
Portugal od 7 


Rumanin ‘ 
Soviet Russia ir if 


Europ © D 
Spain " 1 S4 . &eo n ” 
Sweden l 1 { " 14 ter ber 2 2 


Switzerland o4 1.58 ! 1 7 ¢ ver 
Turkey in Europ: ‘ ; Wag 1 e4 19° : 
United Kingdom Sf { 41.44 rT 1% Ré ~— ~~ 


Canada f 4.744 ‘ 15.419 pa , ; ' i. 
British Hondur 1 Bi agemantndl > a + rages: pe gape . Ags Sedo alee 
Costa Rica o9 - — : . 
Guatemala ‘ ‘ . . cus . 
Honduras ; ga4 number x s Pe : 4- 
Nicaragu 1 . . 

Panama j 1.901 . - 

Salvador ‘ Products ‘ 1995) §$ 

Mexico ‘ Tv : > ane ‘ ye all 


Jamaica 15 a dt A 099 
Cuba 41 409 ‘ g an . 

Dominican Republi 10 1,411 l 
Dutch West Indies l 1M | 1 

Haitian Republi , I $ : 2 2 
Argentina 13 ; : 15 ‘ r 
Bolivia 10 7 Hors 6 , = 
Brazil 4 64 8 { f ‘ TT f 4 rs 
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Principle is defined in the dictionary as the fundamental truth of all things. 


, : : - ] ; . , . _o on 
True progress consists in getting these truths into consciousness, whereby 
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MINTINGS 


A Page Dedicated to Progress 


| 


with principle. 





thoughts, words and acts are directed in accord 


ts come into our minds by avenues “One should remember that persons, things, 


never left open, and thoughts go out and events do not make him sad and depressed. 
is through avenues which we never Only his belief that these can affect him ad- 


ly pe ned. Character teaches over versely n cause him to be affected by them. 


lhe infallible index of true prog- In the same way, only his thought of joy can 
und in the tone the man takes. Neither restore him to joy and happiness.”—Unity 
his breeding, nor company, nor Daily Wor 

ns, nor talents, nor all together, '* ss 8 
er him from being deferential to a nu y saying to thyself: I 
than his owt If we have not } L We l l Tul thre busybody, the un- 
s home in God, his manners, his rratef u int, deceitful, envious, unsoctal. 
ch, the turn of his sentences, the [ll ti thay happen to them by reason of 
I say, of all his opinions will i their 1g f what is good and evil. But 
fess it, let him brave it out how who | n the nature of the good, that 
have found his center, the Deity itiful, and of the bad, that it 1s ugly, 
h him, through all the dis neithe njured iny of them—for no 
rance, of ungenial temperament nn t is ugly—nor can I be 
circumstance Ss wit! ighbor, nor hate him. We 
‘ure for false theology 1s / ration. To act against one 
Forget your books and _ tradi mot) thes ntrary to nature; and it 4s 
our moral perceptions at this ti) ther to be vexed and 


itever illusions we have loaded “Refuse to be ill. Never tell people you are 
inly bring back the words, age ill; never own it to yourself. Illness is one of 


their ancient meaning know those things which a man should resist on prin- 
mean so mucl In our defini ciple at the set Lord Lytton. 
i fte the cniritual bv 1, eah . . 2 
isible The true meaning of “One should keep in an attitude of mind in 
that law which executes itself which he expects good at all times. He should 


ut means, and whicl never anticipate evi He should be so insist- 
existing Emersot ent upot ming into his life that he will 
x * + not be rprised no matter how ‘great the 


‘ / . - 
; Reieees Ever ence of the coming of good 
; a Thee ; hould 1 more expectant of good in 
* * * hould always think of 


e sorrow and depression [rot “The expectant attitude makes a large chan- 


ould neutralize these u nel tht vhich blessings come to us. Ex- 
gents of cheer and joy A rit pectancy 1 es receptivity. If one expects 
SpTeenes Cn ae © the nly g to manifest in his life, he will be re- 

ughts of joy and happiness ceptive to naught but the good. 
h causes sadn ss to mal ifest “Those ho look for good, find it. Good 
hat belief vw eml es L pe r way of showing itself to those 
et t. It seems to be attracted to one 

1, | al | nse ly "\ it 

g the current of his thought “We should not put into the future the com- 
lull and heavy, he should charg ng of g [he manifestation appears when 
thoughts. He will find that the consciousness is exalted to that place 


vill cause his entire pl il wherein good abides. The matter of time de- 
ts grossness and | re pends entirely upon realization.”—Unity. 
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Presidents of the companies prior 
to the Rand-Remington-Dalton 
Baker-Vawter merger into Rem- 
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Appliances 


EDITORIAL 
Merger Puts This Field in Big Busir:ess Class 


UKS is an interesting industry. The men who compose it have open minds 
that are willing to entertain new ideas. How to do the day's work better in 


_ 


























rreater volume per worker with more neatness, accuracy and speed and with 
ess fatigue--this 1s the hub around which the industry revolves. It is not at 
| surprising, therefore, that office equipment men carry the spirit of the industry 

Id do we find the dry rot of 


at nowhere in this fie 


( 


larger attairs 


recedent-for-its-own-sake¢ I:verything must stand the acid test 
\nd so it happens that we have frequent changes—activities that seem 
lutionary, but which in their working-out reduce istribution costs and pro- 
on expense so that the citizen may obtain many of his office requisites at 
ess cost, because, whether he knows it or not, great aggregations of capital 


ve been set at work for him 
In the solution of economic problems we seem to be entering the field of big 


iness where the super-organization holds sway and works out its affairs with 

ientific efficiency, not arbitrarily to gouge the people, but open-mindedly, as 

ist men approach th ution {f questions which vield to the honest application 
sensible methods 

Whoever first coined the phrase “the soulless corporation” did his fellows 

1 poor service he corporation is the organized soul of all the men and women 

who compose it and in whom its control is vested. The simplest common sense 


ust discover that greed and harshness go hand in hand with poor management 

long the road to bankruptcy and that corporations like individuals, must serve 

heir customers well or suffer the punishment of the public pillory. The public 
1 1? 


refuses to be damned 
\nd so, knowing these things, we refuse to “view with alarm’ the tendency 
concerns in this field to unite their resources. We look with interest upon 
the organization of the new Remington-Rand-Dalton-Baker-Vawter combination 
lescribed elsewhere in this issue. Here we have dissimilar but related units joining 
in a common effort which can have but one result if successful—lowering cost 
ind bringing the products of these big organizations to the people with greater 
economy and improved and enlarged service, at the same time realizing for stock- 
Iders the assurance of satisfactory and continuous dividends 
he consolidation of the important interests which compose the Remington- 
Rand organization makes James H. Rand, Jr., an outstanding figure in industry 
and finance. It is a capital move, also, to make B. L. Winchell chairman of the 
Board. Mr. Winchell has had a wide and valuable training in the higher realms 
business. In his handling of Remington affairs he has proved himself to be 
of the ablest executives in this industry 
Che sole answer to the critics is that in the hands of the right men the system 
vorks. Once one could buy many shares of Ford stock for the price of a Ford 
ar. Can we buy even one share now? The cars are less expensive and much 


ile the stock 1s likewise better, but not b iny means less ¢ x pensive M. 


big 
y 


<--> 


The Pot Is Still Boiling. 


Hi end is not vet [he pot is still simmering and the lid is already be- 
ginning to tremble. “One can never tell what will happen,” as Talleyrand 


remarked to the Dauphiness when requesting her to retire a step as he was 
t to turna fl th the point of his ra 
There may be more announcements to come yet a little while and per- 
s the lid again will rise, for this industry is one of great and unceasing 
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Maple Syrup 

OOD old February. Freeze and thaw. Sap running in the maples. Dripping 
? through the spiles into the buckets. Horses drawing sleds hauling sugar 
water from the trees to the kettles in the camp. Boy and a dog starting a rabbit 
from a brush pile. Man in felt boots wishing he had a shotgun. Kind o’ cold and 
raw in the grove. More comfortable in the shack despite the wind whistling 
through the cracks between the clapboards. Odor of the boiling sugar water. Man 
stirring with long paddle. Sometimes, at night, chickens being roasted in the coals 
A party. Good time being had by all. Much laughter. Pouring off every day 

Stand back from that kettle. 
One batch being run down to sugar. 

Git away from the fire, you'll getcher boots burnt. Why doncha go out and 
hunt up another rabbit ¢ 

Gosh! Forty years ago-——but the taste of the sap, the odor of the “cook,” the 
flavor of the chicken and the nip of the wind is just the same 

Er, a—We were just writing to E. C. Kendall, proprietor of Hillside Farm, 
Enosburg Falls, Vermont, R. F. D. 3, to order the usual four gallons of syrup and 
1 five-pound can of sugar to be sent as soon as possible. You may like the kind 
they make at Kendall’s sugar camp. We have had it regularly for several years 

<-. > 


A Golden Anniversary Number 


HE Golden Anniversary issue of Geyer’s Sta- ing concerns in the production of pens, 
tioner, with a cover of gold with black and red fountain pens, inks, office furniture, loose | 
ornamental lettering, reached us the last of Janu- blank books, papeteries, diaries, mailing 


ary. The publication contains 319 pages exclusive memo pads, greeting cards and certain 


of the special gold cover, and on 125 pages presents = such as those of the Dennison Manufact 


the advertisements of many of the leading manu pany, etc., et 
facturers. We congratulate our old friends up 
he opening article is a story of Geyer’s Sta- attainment of its fiftieth birthday. No jo 
tioner, its founding, purposes and development. business of any kind can endure for 
lhis is followed by four pages presenting portraits without performing genuine service or wi 
of staff members of Geyer publications \n inter ing conducted on sound business principles 
esting page is the introductory statement of Geyer's More than thirty vears ago the write: 
Stationer published April 15, 1877 pleasure ot making the acquaintance 
\nother interesting article is entitled “Andrew Geyer. Through the friendly relationshi 
Geye \n Appreciation,” giving an account of Mr. veloped from that acquaintance he cam 
Geyer’s life with pictures from childhood on. Mr. Gever’s ideals for his own business 
An historical article is presented on the National — stationery field. The policies which he « 
Association with portraits of its past presidents and for the publication have been continued 
present executives, including regional governors death, and the business which he founded 
This is followed by the history of many of the lead- _ pered. 


IDLINERS AND DEADLINERS 


lt Andersonville Civil War Prison there was a deadline marked off all the 
way around inside of the stockade and some fifteen feet from itt The quards 
mounted on the parapets were ordered to shoot any man who had the temerity t 
cross that deadline In no other way could thi nfined captives be kept from 


rushing the prison walls 

That was the kind of deadline a man did not play with. He showed neither 
courage nor wisdom in tempting the guards to shoot 

For some men there are deadlines in thew business, lines beyond which thi 
dare not attempt to go. But m business, men usually set their own deadli 
They make up their minds that they can safely go only about so far, or that the 


have the ability to go only so far. 


They settle upon a certain figure as thet limit tn income or production or 
profit. They work to that figure and they do not try to go beyond it. Those men 
are deadliners. They are bound by self-imposed restrictions 

But there are other men who recognise no limits and who refuse to be bound 
by the limits others put upon them. It means nothing to such a man to be told 
that he ts doing all the business he can expect to ] EH] 


; 


? 
10 under the circumstances 


{ 
kicks aside the paper stockade that ts expected to hold him. He plunges across 
" i 

the imaginary deadlin He a ynplishes the impossible and instead of bet 
deadliner, he becomes a headline 

lhe deadliners are drudaes, plodding along behind the mark laid down fo» 
them or | then i headl rs are ag WeSSIT C fi thters = h insist up = aoina as 
far as they can, regardless of imaginary boundaries or quesswork limits 

The men who pass the deadlines are the men who get into the headlines 


Frank Farritngton’s Business Talks for 
(All rights reserved.) 
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RETAIL CLERK—FRIEND OR FOE 
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Does your Product Get—and Deserve—The Breaks 
from The Retail Clerk?—By Walter F. Wyman, 
General Sales Manager, The Carter’s Ink Com- 
pany.—Reprinted from the December, 1926, num- 


ber of Printers’ Ink Monthly. 


i! wearing ack lar butt that 
easy to manipulate and cannot by any possibility 


our-in-hand tie. But 1 wasn’t wear- 


The Man—and Woman—Behind the Counter. 


tomer is thinking o1 mething good to eat, obviously 
they are miles apart in thought trend. 
But if the salesperson, when asked for Campbell’s 


ng until introduced to it in a haberdashery at Han Tomato Soup, sees a well-laid table with immaculate 
D nter. You prol bly have in your linen. shining silve ind crystal ware, then, and then 
t ker a tit Mennen’s Kora Konia, and your nly, is his stage set for real service. He will not mum- 
ended quickly. But until Tom ble, “Any tea or coffee?” but really be of some service 
\ ut it, | suffered in silence by suggesting Huntley & Palmer’s dinner biscuit, hearts 
care fi ( ne of palm for a different salad—and so on. 
5 di But u Walter |] it [he sales person it stationery store, when asked 
d me 1. possibly ssumed tha 1s for “a bottle of ink” must have in his mind's eye the 
start the day wrong—fi well-appointed office, and to make his suggestions more 
a a ay dropped i the than a futile gesture must know what should be in- 
“Ti ee cluded in well-ordered office and on or in a well- 
é c Ss pet pipe vi bly en ed ‘ah ale 
hit ith cigars or cigarettes, while he wished ‘@UIPPe¢ Cesk :; ; . 
vee hack at ane where he could hav: Horde rs, In Chicago, with eight stores in the 
POOL Py moke. But now, through the kindness I op, has, perhaps, best sensed this idea. Certainly it 
connk William Demuth & Company. | 8 best put the idea into practice in its retail catalog. 
os +] a ae eae? For it has grouped the items together for the con- 
| wits ih: é 2 enience of its customers, rather than with an eye to 
cayees voiding duplicatior Supplies for the shipping room, 
. es ranging from tags to stenciling ink, are all in one divi- 
iughters euead . skes sion, and not scattered throughout the catalog. 
: oe er Similarly, the draftsman, the bank clerk, the ac- 
tapi _ countat e collection manager, and many other 
- eton Pt m : types tationery users, can find with the greatest of 
5 omg ease the uiremet listed together, within the 
one I in ' e you { ul © 
Sia er, told m _o Phinl mean to the United States Play- 
S | might st ipon g Card ( nly the sales people behind the 
counter would suggest to every customer the purchase 
ends W st of it mpanied by even a few words 
ng the current magazines They'll tell me that descriptive of the various books on card games issued 
is well advertised. To which I will by the U.S. P. C. ¢ any, literally hundreds of thou- 
w and used Ipana before it was na nds of sales would be made. In the great majority of 


omes where card-playing is not a regular evening 


pastim rthcoming apologies instead of 

comtort and mine—your enjoyment mine tresh ] g s when the need arises. 
luxury and mine—to no small extent inevitabl Conte g utset of this paragraph that tell- 
lepend upon the man and woman beh: the ing the pipe-smoker what tobacco to use is like telling 


1 ’ , ; 
ike every Saie a service, and rendet 


es he should have his boiled eggs 


oe nnection with everv sale. we shall al] immersed in boiling water, I yet venture in this lazy 
; ree man’s era to suggest that even you may prefer Har- 
as oe i - 2 to mony Slice-Cut Py lobacco, from the factories of 
: i eons 7 exaene os Liggett & ( t ranulated sawdust or the “must 
* Sig ieee € Has ee rubbed” tull-size slices of what may be your pet 
( their convenient glass his ram ; 
, tea or coffee y he lf é suggested this to you I hazard 
eaten: tis ae = a the has not been a “behind-the- 
- erhaps a s inte ilesmat it a modern salesman in a modern 
store who is bef the shelves—since there are no 
to mi ‘ t P unters for hin | » behind. 

1 must te 9 it “To Teach a Dog Tricks—” 
( ite younger ther, wv vas ur secretary is without the convenience 
sales manager of S. S. Pierce tf a Compact Rotary Telephone Index; if in your of- 
1 ocers with sal f well hce organization you do not use different-color crayon 
$15,000,000—I'll prove this point of pencils to differet the check-marks of each impor- 
g s tant « have never experienced the com- 
sale vhen askec bell’s T fort of a sponge-rubber desk chair pad; if you decap a 
~ ks drical t ith a re ot tle ger ale only to have it spout because you 

Wi rl ng ive n¢ en t 


ight to hold it at a forty-five-degree 
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angle; if you are still cursing you endeavor to open 
a glass jar of peanut butter o1 other 
than an Anchor opener; if you put hundreds of dollars 
into a heating equipment tor when yout 
particular requirements call for a normal outlay; 1f you 
still wear a clumsy collar or a floppy un 
starched collar, while wanting both style and comtort 


you are not getting the greatest enjoyment of lite by 


preserves W itl 


your garage, 


starched 


having what you want; and the blame primarily hes 
with the salesperson who has not been of service to 
vou 

: quote again the precious gem originated by an 
unknown genius, “To teach a dog tricks you must know 
more than the dog.” | apply it this time to the retail 
salesperson, for he must know your wants better than 
vou know them, and, of even greater importance, once 
knowing or assuming your needs, he must suggest to 
you something which will better serve you than you 


know of your own knowledge 


Yet it is not too much to expe Lhe ret salespet 
son, through his opportunities dd know more than 
vou know about your own need He should know that 
there is a desk set with fountain pens ready tor use, 
that can be obtained in pastel colors to match your 


wife’s writing desk. ‘There 1s no particular reason why 


you should know of this most acceptable birthday or 
holiday gift. He knows—or should know—that there 
is on his shelves an emerald green mint jelly which, 
when served with your roast lamb, will be a jov to the 
eye and to the palate [here is no reason that you 
should know of its existence—save through him 


He should know, and not wait a peremptory deman« 


possibility that you may 


a simple means of recording 
l togethet 


si CS 


from you, of the need a bond 
book 
purchases, exchanges and con- 
venient method of recording the coupon details. Yet 
possibly both you and | for years had no easy method 
of recording this part of and perhaps 
through its lack became disgusted with coupon bonds 
vestment less bothe 


your bond holdings, 
with a 


our assets, 


and sought some other type of 1 


some to us, even though the coupon bond per se was 
our real requirement 
here never can be question of the profits which 


come to those who serve their retail customers through 
helpful suggestions. One retail first year 
ot suggested sales added over S8OO,000 worth of prov 
able first-time business. Horders of Chicag> is rated 
as the leader in the retail stationery field in this coun- 
try. S. S. Pierce Company owes no negligible fraction 
of its millions of retail sales to the ski!l with which the 
sincere desire of its management to be of 
transmitted to its customers by its retail salespeople 


store in its 


service 18 


It is an ignorant as well as undutiful hostess who tells 
her guests, “I am sorry I can't serve you anything to 
drink, for my husband is a crank on obedience to the 
law But we may torgive her if no retail salesperson 
has ever suggested to her Grape Juice Highballs, based 
upon Welch's; Glorious Theonetts ; 
Beer; Meier’s Sparkling Cawtaba 


Schweppes Ginger 
not to mention a 
host of most enjoyable non-alcoholic beverages ranging 
from sweet Pine Bev, through New England's favorite 
Moxie, now bottled in individual gl: 
the red sparkling Za-Rex (hampagne, to 
whitest of White Birch Beers 

While | commend rather than condone 
electric refrigerators contain ( la Drv. O'Keefe’s, 
White Rock and C, and (¢ | maimtain that 
it is the fault of the retail salesperson if its non-alcohol 
content ends with any one of these 
diction that within the next vear 


iss size, through 
rut the 
those whose 
inact 


, 
ringer ales, 


| venture the pre 
some glorified form 
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of sarsaparill: will be sugvgester 1 | purchased 
many, 


man Cases. 
Manufacturer in Hands of Retail Salesman. 


there can be no question, trom the standpornt 
manufacturer, of his desire to have his met 
intelligent!y suggested as a desirable purchase 
great mayjorit branded lines the manutacturet 
no small extent, all but entirely in the hands of the 
tail salespeople, so tar as his rapid growth 1s 
cerned He may, through sheer merit of product 
through his sl public marketing, command 
ume of sales which will keep his tactories ‘ 
show l pleas nye pront but he cannot even 
his maximut ential profit witl he whole-h 
“service to customer attituc t { the 
salespers 

\gain, it e where he dog 
taught tricks e teacher mus e thar 
dog. Doe ur sales department know even the « 
ments of manual presentation of your product t 
prospective customer in the retail store In pl 
lish, do you know how one of your packages shoul 
put betore prospective customer! lo vou know 
legerdemain which must be taught to the retail salesp 
son in order that the prospective customer may 
himself in possession of the package Do you 
why your package standing on a counter before 
tomer 1s less effective than when held by the ret 
sale sperson at a sixty degree angle 

Your product—and mine—may stand first 1 

retail establishment It n 


with the buver of a 
bye the personal choice of the hi he St ¢ 


g ecutive 
retail store (going even a step ther, 1t may ( 
one to which all their salesmet nstructed to ¢g 
preterence 

But out there in the vast open spaces of the st 
itselt it may be sold only on name-call. It 1s not met 
tioned by the salesperson. 

Securing the Maximum of Sales. 

Your problen ind mine is to deserve and vet 
the breaks lo secure our maximum potential 
volume we simply must have the ret salespeople su 
gest our product, and not merely deliver it under pre 


sure | may be pardoned if I offer one proof ot 
reciting an illustration in 
with one of our own products 


cal deduction 


possibilities by connect! 
' _ e 1 
It is seemingly a 


that if people make mistakes in usit 


pencil and require an eraser, they make similar n 
takes with a pen and also may desire to remove 
spots from paper, clothing, rugs or table linen. In se 


those who might desire to corre 


to remove ink-spots, an 


ing 
ink nustakes o1 


means to serve 
interesting ¢ 
periment was made with a non-stationery outlet 
retailer consented, 


Inky 


four 


over a period of six months, to ha 


Carter's Racer made as the second suggest 
This simply meant that if t 
ordered and the logical 
had been made, our Inky Racer was mentioned and, in 


some 


once every weeks 


customer had first 


suggest 


Cases, a package placed before the 


In tl 


et sold many times 


prospective 
customer lat test period this non-stationery 

as much Inky Racer as anv Bost 
in fact, more than all Bost 
Stationers sold during the six m 


ducted the te 


stationer sold in 


ont} 


Certainly we would commend rather than discout 
, 


the educational activities of manv manufacturers t 
quaint salespeople with the 
uct. It doubtless does a great deal to focus the attet 


o1 l 
tion of the retail 


1 


inwardness of their pr 


salesperson on specil ead 


to see “educational motion pictures” showing th 
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' proces inufacture gnifies a gains specifications, that it came to me that I might find my 
interest for the hardware retail salesman to knov “ ideal by going into the drawing-pencil field—and_ with- 
er is made—and of what mate . in few minutes more | was perfectly served with a 
these steps are fundamental rather than final certain type drawing pencil. 
\\ ( 1 with the emploves of department If this | ee! tered me in response to my defi- 
é oth etail sales forces, the questions whicl nite specification | would, naturally, have thought most 
ne after the presentation ny phas e- highly, not clerk, but of his establishment, 
rketing e been directly nnected with the and felt oratitude, a loyalty to the store, and 
Cr ersation the retail salesperson may have, cat have vould have advertised it by repeating the incident 
st have wv s customer. Condensed int sin vhenevet rt y atforded. But, again, the manu- 
crit tence stance 1s, “Yes, | am glad t \\ tacturer s catior p ess had not been complete— 
n ut ucts I sell. But most « s | checked wy er by asking buyers if they had 
ow W sav to the customer about thet ecelvet ything from the manufacturer or the 
salespeople have tried telling their customers manufacture epresentatives which would have cov- 
the ned about the manufacture and ered any case of that type 
f the products—and repeatedly failed to n ( ne f the many solutions must come through the 
ter the making a sale This is largel further use of our own salesmen in the coaching of the 
he e there has been no meeting of minds. ‘The sales etailer's salespeople \Ve simply must have word-of- 
a min een on a booklet or motion picture, mouth and physical lemonstration of the best ways to 
. cus is thinking of something definitely present our products to potential customers as a matter 
ted with the utility or consumption of the article f service. Regardless of any broad business moralities 
Coaching the Retail Sales Person. s to our duty to the public to acquaint it with the 
Some vears ago | was suddenly faced with t et yvondertul merits of out products, there can be no ques- 
9 ernight complete index of a mont! on « e debt we owe to our profit-column. 
( 9 ( S went to aq nent ré S Until our sales, sales promotion and advertising 
tione n she he clerk for a 1 en vhich would executives themselves understand the wonderful possi- 
\ ea Ni ‘ wo and have e le st as bilities of the suggested sale, and turn back the market- 
g uld by e case with a Number Three r ing clock to the days when your old-fashioned salesman 
sale was formed ilong ( un channe did tea hol retail salespeople how to sell their 
He ne e merits of a pencil he offered t Y products, we shall be avoiding rather than seeking our 
mi superior quality of the wood and just profits 
the ‘ it was selec ted and prepare d tor pen Se The dav is coming when we shall add to old-fash- 
le told me that the lead pencil was really a graphite oned presentation of our products to the retail sales- 
1 vl he reason behind the particular smoot} persor We shall add the very newest of scientific 
nes f the lead he offered person-to-person portrayal of the merits to the cus- 
But it was only after purchasing and trying several tomer and we shall do it through our greatest friend— 
lv to find that thev were not up to mv peculiar r greatest e——the retail salesman and saleswoman. 
MIRRORS THAT SAVE STEPS 
4 ‘ 4 ‘ 4 ce . A \ 
\i nstalled in the fice of the credit redit t I t irds the fifth floor. 
6 4] 4 te House Department. store n Sar Chey re tall for the purpose of completing the 
te re the steps ar the t | hase s expeditiously as possible during 
‘ ees special s é ( rushes. 
One is used 1 eck up on. the lis << the ed After a spe | sale each revolving authorization rack is 
t er's d [he mirror is supporte it the rotected é dust by pulling down a large gal- 
; end ird in such a w that the edit vanized iron drut which is supported by a rope having a 
t ving his counterweight. Thus when 
des sec ( Is on the files are opened for the 
dled next sale they are found to 
be free from dust and dirt. 
— hese drums are also pulled 
' ; wow tiie down over the revolving rack 
, ty o sig every night during special 
: the Th sales and during the holiday 
o the rush period. 
1t a the Packages which are sent 
l The ele out of the store are piled near 
tr es he auxiliary rack. After the 
S e lig ng names have been checked for 
ist the credit standing parcels are 
\\ 4 ‘ ent immediately sent to the de- 
St ere ( livery trucks. 
ks Each authorizer is provided 
e ed te with an overhead light with 
: s reflector which is covered 
Pe iles with tissue paper to diffuse 
e holi INGENIOUS MIRROR SYSTEM SAVES LABOR. — The the giare. The department is 
‘ we ¢ at he leard I . a ~ «4 P . me irrounded by a screen, mak- 
d “5 > ° yoo unit. 


it a separate 
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| | \l RRAY Siu I = V1 . 
L>} IONST ATI COPYIN (sf KING Corl 
RECORDS BY MEANS Of MOVING Pk 
AMERAS Het Lippe t} f 
j l ‘ 7 
AN s' eED rey Ix os q's . i " - pa 2 
* ind COUNTY Tirce & srool wa) - : . 
I f 4 60 pag geht } I H 
ils f tl batter ! ! I 
I ict i wort M l net 
tl I shift of f r lred clerl ! 
rit ntire re rd King ¢ i i 
r ge births leat! d é wi 
il ng a iway ni! LZ tur fils i 
ed work thus done ! x montl 
Trick & Murt ay (1 t pleted d I 
over 000 special binder d 87.00 re rd 
for the new title compa! Part of these aré Ww 
n the window Index sheets are of buff 1 
Weston Linen Ledger and the binder wer 
b the Stati er Loose Leaf Con iny M 
Or ) of t Pr tabilt 1} 
YY } il t? 7 ; 
WINDOW DISPLAY OF THE . l 
GUSTAVE FISCHER COM ave — 
PANY HARTFORD CONN.,, t e vat - sla x 
PRESENTED DURING JANU ~ B yok M \ 
ARY Here we have a window ble __of Spring ‘ 
devoted exclusively to book a = oa 
keeping machines and equip - ; . 
eae including the Elliott age - a 
Fisher machine, the Remington ert treet. _ 
ind the Underwood with hem : ’ 
ledger posting racks and other a sor" 
onveniences The pictures it oe = . 
the bottom ot the window et = ar 9 
show the old way and new way tr oe f ~ 4 
f bookkeeping ind emphasize : — I a —o 
the point that the machine way | ‘lg - pod 
is speedy accurate and many ass _ » ~ . 
times les laborious than the nen 
id systems This window was - ime Ses 
reproduced bot! it the Hart pee ; = 
ford Daily Courant ind the onc f 
Hartford Daily Time it is - 1 
to be noted t t the linders 





‘ERIOR VIEW OF ‘LHE STORE OF THE 
ONA BOOK & STATIONERY COMPANY, 
‘ 





) T 

» TONA, FLA Observe he the arrangement 
of the store The goods are in wall cases and the- 
counters are grouped in the center with aisles at 
either side There are book on one side and 
commercial stationery items on the other The 
mezzanine floor contains the order and credit de 
partments; second floor, furniture ind, magehine 
display, wholesale department, mechanical depart 
ment and general offices An adjoining building 
supplies warehouse space of about three thousand 
square feet, while store proper has something like 


4.500 square feet all together The present “build 
ing was occupied in 1919, enlarged in 1921 and 
igain in 1924 The company was inecOrporated 
under its present name in 1914, succeeding a jew 
eler and stationer who had been in business at 
Daytona Beacl sines 18S3 The jewelry lines 


were dropped and other lines gradually added until 
the stock is now well rounded and complete The 
annual sales are satisfactory, for the section is a 
good one and the selling territory is large The 
company's principal agencie ire Art Metal, Mar 
ble chairs, National desks, Globe-Wernicke and 
Yawman and Erbe products, Crane's papers, Royal 
Typewriters, Victor adding machines, five standard 
lines of fountain pens and penci Wilson—Jones 
loose leaf devices and Boorun ind Pease blank 
books 
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THE MOOTED QUESTION OF TURN- 
OVER 
Discussion of a Problem Which Interests All Sta- 
tioners.—Being the Second of a Series of Articles 


on Problems in the Stationery Store, the First of 
Which Appeared in the February Issue. 


HEN the representative of Office Appliances in- naming none and mentioning only cities of their resi- 
terviewed a leading stationer in Chicago the other dence. 


day on the subject of turn-over in the stationery store \ leading Denver stationer, widely known through- 
and its relation to the stationery business, he believed out the country, has this to say on the subject of turn- 


that he was obtaining perhaps the last word on the over 

sub But der to make himself sure he wrote “You surely put me on a stump. Your question is 
vy stationers over the country from Denver east sudden and comes when one does not have time to con- 
ward and requested their opinions. He has received a_ centrate if an immediate answer is requested. How- 
ber of interesting responses, but not by any means ever, I w ll give you a brief outline of the situation as 

all alike One experienced stationer even ventured the it looks to m«e 
that no matter how many letters we received “IT feel that a $20,000 stock of merchandise can be 
subject, we would find no two opinions the’ turned oftener than a larger stock. The stock natur- 
ne; and he is almost right ally would be of a larger variety and less quantities of 
Chicago stationer began with the observation the items, and if watched closely should have a turn- 
it he had seen the figures of a store outside of Chi over of five times a year. On a larger stock where the 
o which a $20,000 investment did an annual merchandiser has more stockmen, the situation often 
business of $60,001 [hese are round figures. Thi ‘omes about that larger quantities of an item are bought 
actual figures were some few hundred dollars different ind the turn-over is not over three times a year. It is 
in both columns, but the round figures are sufficiently, true that some items will turn ten or twelve times, some 
accurate for the purpose. He said that this represented six or eight, others only once. Probably the majority 
a three-times turn-over and that the stationer on that of items would turn only once. This condition is ac- 


basis could not be making money He expressed the counted for by the fact that the buyer does not want 


Of that under ordinary circumstances with the — to be out « ock, so he orders enough to last him for 
high selling costs which now prevail a dealer ought to a longer period, his experience being that stockmen 
turn his stock on an average of five times per year and will not report ‘shorts,’ only reporting the ‘outs.’ 

that seven times is a lot more satisfactory. He brought “T believe that this condition can best be eliminated 
out another matter bearmg indirectly on the subject of by a dealer taking the different items that have differ- 


turn-over. He said that most stationers carry too many ent periods of turn-over and making a list, setting cer- 
lines of the same thing. That they are inclined to buy tain days to have the stock taken; say, for instance, 
too freely with the result that they have a good deal loose leaf goods, the tenth of every month; memoran- 
of stock which cannot possibly be turned over. Instead dum books, the fifteenth of every month; lead pencils 
of buving from three or four manufacturers they may on the twentieth; rubber bands once a month, etc. The 


buy from eight or ten or a dozen in the same line, stock can then be bought in smaller quantities and at 
small lots from each manufacturer. This, he believed, the same time be kept up to a minimum standard 
prevented a satista ‘tory turn-over of the goods He “Tt 1s very hard for stationers, especially commercial 
said that the stationers who really understand how t stationers, to get away from duplication, as on a lot of 
buy will select two or three numbers of the best manu items the consumer specifies the manufacture they pre- 
rs and stick to their lines, pushing them at fer on the special item. It would be fine if the sta- 
evel pportunit In this way they will, if they keep tioner could carry, say, one erade of clips, one brand 
their stocks up, have a reasonably complete assortment of pencils and one brand of ink, but at the present time 
sufficient to fill all ordinary demands without an undue that is out of the question for the stationer who ad- 
vestment of money and without scattering their en ertises that he sells office supplies.” 
erg Iowa Stationers Speak. 
[hese suggestions were presented in our letter t Here is the statement of a successful stationer in 
some thirty odd stationers throughout the Eastern and Central low 
Mid-Western sections of the country and the replies “Our opinion is that the question of turn-over is tre- 
vhich have come in thus far will be, we believe, of | mendously important to every merchant. However, 
lerable interest to readers of Office \pplhiat ces net pronht ire obviously also dependent upon other 
ips this is as good a place as any to remind the factors. Our formula would be this: 
reader that back in 1726 that old friend of everv bov. “*( Mark-uy (Rate of turn) — (Expense ) = ( Net 
Daniel Defoe, wl wrote “‘Robinson Crusoe,” said in Profit ) 


her work of his called “The English Tradesman,’ ‘We handle certain lines that can be profitably sold 


Is sale are a b ' , es n a three-times turn-over, and we have other lines 
rehous turning as high as eight times, but earning a very in- 
. he tif by ti ; a idequate ré ir! 
eed “Without the slightest question, we believe a dealer 
From the Metropolis of the Rockies. in improve his position by restricting his purchases to 
Starting at Denver, we will work East. and since the smallest feasible number of lines.” 
ur correspondents will perhaps care to have \n experienced stationer and office equipment man 


nes mentioned, we will content ourselves with f Dubuque, low ays that his turn-over last year 
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amounted to four and one-seventeenth times, which he 
believes is a fair turn-over in his business, which 1s 
strictly commercial stationery. He believes that it ts 
advisable at the start for a stationer to handle as few 
lines as possible. 
Some More Illinois Opinions. 

Coming Fast, our next stop is at Moline, Ill. 
a man prominent in this trade and well known in asso 
ciation circles gives us this answer 

“Not many dealers will agree as to what 
is necessary in order to realize a profit. | 
dealers with three turn-overs making more money on 
their investment than dealers making four and one-half 
to six turn-overs. The dealer doing $60,000 annual 
business on a $20,000 investment is making money, 
provided he has handled it on this basis: $40,000 cost 
of merchandise, $18,000 overhead, leaving $2,000 net 
profit above all expenses, which is ten per cent on his 


where 


turn-ovel 
know of 


investment. 

“On the other hand, if he can do a $100,000 busi 
ness on a five turn-over with the same overhead and 
buying his merchandise on the same basis of cost, he 
is making sixteen per cent net profit on sales or eighty 
would be indeed 


cent on his which 


per investment, 
rare. Turn-over has certainly some bearing on profit, 
but it is the overhead and cost of merchandise which 


must necessarily be the base on which to make a profit 

‘By reducing the number of lines and items in each 
line a dealer reduces his investment and may or may 
not increase his turn-over, but he would on the other 
his profit providing his sales were not 
lines | have 


hand increase 
affected bv the reduction of 
found quite a number of dealers who are concentrating 
on fewer lines and fewer numbers in the lines. They 
will not experience any reduction in sales volume as 
a result of the concentration 


items ot 


“You may have written to fifty dealers and I will 
venture the statement that you will receive fifty differ 
ent answers or angles te this most important subject.” 

From a well-known stationer in Freeport, IIl., comes 
this expression of opinion 

“It is my experience that stock must be turned three 
times a vear upon $20,000 worth of merchandise in 
order to break even. If the turn-over is less there ts 
apt to be a loss, or if less than $55,000, it surely gen- 
However, if upon the $20,000 stock 
surely will 


erally means loss. 


one can do $65,000 or more business. it 


spell success 


“Dealers should by all means practice concentration 


in buying \s regards the rate for different items, 
will say we watch our fast moving items as well as 
our slow moving items. When they become too slow 


we aim to discontinue, and on fast moving items we 
endeavor to sell with as close a margin as is practicable 
for success,” 
Wisconsin Enters the Lists. 

rom a leading dealer in Milwaukee we have this 

“It is our opinion that stock should be turned over at 
least four times a vear 

“Referring to the second paragraph of your letter, 
we believe it 1s possible to reduce the number of lines: 
in fact, reduce the number of items in a line and still 
increase the turn-over 

“We believe it is more profitable to carry a short 
line and each number than to carry a 
large assortment, as it is difficult to always carry a 
complete stock where the line consists of many items.” 

We now come to Beloit, Wisconsin, where a leading 
dealer who is not unknown to the readers of Office 
Appliances as a man who is up and coming in the busi 


a good stock of 


ness at all times gives this view right in the midst ot 


a busy day 


“In the first place we are not getting five turn-overs 

] +} ’ 

ina year nor anything like that. It is usuallv less than 
three. We are making some money This is a small 


business, but there are three partners, each one matt 


taining a home, driving a car (only one of which ts a 
ford), wearing tailor-made lothes, Stacyv-Adan 
shoes, Stetson hats, taking vacations, more than 
ing up our end on civic affairs that cost money, dre 
Ing oul kids decently, ec... xc... Gt 

‘We ire the onl ores supply store 1 Beloit 
must carry sufficient stock to take care of any ne 
that may aris Business houses are not going t I 
tinue to keep coming to us 1f they get only a 


quantity of what they want and then have to watt 
the balance: In a large city 
other dealers who will be glad to help each other ou 
and also they have wholesale houses, a small 


stock is all right and a rapid turn-over can be had. Bu 


~ 


where there are many 


whe rr 


under the conditions we are working, it 1s 1mpossibl 
Our policy is to have the goods when they are wanted 

“We are firm believers in keeping to just as few 
lines as possible In tact. | sometimes think we are 


hold to on 


that we have thi 


In every case we 
We know 


Beloit, but we hold 


‘nuts’ on that subject 
Is al all possible. 
business 1n 


ime if if 
largest fountain pen 


one line except that more than fifteen months ago 


hought six only of a much advertised pen and we 
two of them left We lose very few fountain pet 
deals o count of customers wanting some sp 
make hey ask for a certain pen many times, but 
how the what we have and ' 1] 
SHO*Y en What Wwe lave and We USUaALLV MAKE 
sale Right here | want to say that we do not di 

by knockin v the pens that we do not stock Knock 


is out of our line 
“We hold to one line with the except 
school numbers that our manufacturet 
\\ c hold to one ling of ink 
exception of some special kinds 
“All through the 


ot loose leat 
oft son cheap 

, , 
does not make with tl 


and we are abs 


store we do this 


lutely sure that we are right. It makes less work, le 
stock, better acquaintance with our stock, less freight 
dravage and express, less bookkeeping, etc \lso we 


get better discounts, which is decidedly important 


Many dealers handle too many lines because they are 
afraid thev will lose the business of a certain busi es 
house if they do not stock certain articles Most 
this 1s imagination 

‘lf vou give all vour business of one kind to one 


manufacturer, that manufacturer is going to think more 
of vou and he will do more for you. We proved this 
in the boom davs following the war when goods wert 
so hard to get. We know had 
than some dealers who spread their business arour 
to. a number of like manufacturers.’ 

Gary Stationer Approves of Many Turn-overs. 

l'rom Garv, Indiana, we have a brief word, the head 


that we an easier time 


; 


of this well-known house being about to take the tr 
at the time he His that the dealer 
must get at least five turn-overs in order to make mone 
and that his house gets about six 


wrote answer 1S 
They trv to reduce 
the number of similar lines thev carry and concentrate 
their purchases 

Still working East, we come to Grand Rapids. wi 
a widely known house expresses the view that mone 
can be four turns if 
carefully The writer proceeds 

“In regard to the relation of the diversity of sto 
to turn-over, we are inclined to think that 
number of reduced t] 


Tner;re 1 i strone 


made on watcl 


expenses are 


VW he nN 


like lines are 


t 
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ncrease the quantities carried in the re 
which naturally keeps the 
at it was before. 

rives the 


maining lines Investment up 


tr #1 » point +] 


’f course, that advantage ot having a 
y 


, ~ : _ 
full stock and being able to fill quantity orders 
] ptly 
Hoosier Stationer for More Than Three-times 


Turn-over. 
Swinging South, we come to Evansville, Ind., where 


known men in his section expresses the 


lat it is necessary for a stationer to turn his 


more than three times to get a satisfactory in 


~ 


come on the estment. In doing this, however, the 
lealer should not forget that a stock can be so reduced 
to get quick turn-over as to los sales “We believe.” 
he ntinues, “that there is much danger in working 
) great a turn-over.”’ 
What a Detroit House Thinks. 
Coming North again, we arrive at Detroit, where ws 


ive the opinion of the general manager of the sta 


tionery department of one of the largest houses in the 


e ourselves feel as though our turn-over ould 

r¢ east e times a vear or better to make a fairly 
margin of profit, as we have figured this out sev 

( mes nventory and find where our turn-ovet 
s tl e times a vear. we are about breaking 

evel even with the volume of busine SS we do, vhicl 
to better than six hgures Of course, we have 
nusually high overhea have very expensive 


remendous s¢ "ss ¢ expense 


el oing a S60.000 business on a $20 000 
ent should at least turn their stock over four 
| I e times a vear to m ke it Satist tory 

A Voice from Ohio. 
nine itioner in Central Ohio expresse he 
vy that there is no subject more interesting to the 
retailer than that of turn-over Che search for knowl 
edge to increase the merchant’s turn-over is not con 
o the mercial stationery trade The Na 
101 \ssociation of Stationers, Office Outfitters and 
Ni acture has taken the best way to determine 
his preposit by employing the _ irvard Bureau of 
Economic Research. This Bureau should have find 
es and intormation which meets be of value in other 
trades. Unotticially, this house believes that turn-over 
he stationery industrv as an average is not mort 
twice a vear, but that it should be far greater 

1 tl 1s 

In an article, ‘The Lite of Business,’ in ‘Tick 
falk, for February, house organ of the Western Clock 


Company, there 1s 
} 


a book and 


a statement that the 
stationery 
which is 
life of the 


average life of 
store 1s approximately seven 
vears, just a point or two under the 


general retail store. Thi 


average 
survey, made by 


Shaw, shows that hardware dealers, druggists, boots 
and shoes and jewelrv are above us. This is all due to 
turn-over.” 
From the Land of the Pilgrims. 

illv. w ome to New England, where le 

in Hart whose head is known to every sta 
tioner in New England, expresses the opinion that the 
believe a. succe ul stationer should make his tur 
O x time ear, but at least four times if he 
té é less “There are \ Vays Luge 
\ stor this stations e pet 
( ] ( vhich is expe ve vith the é 
igre tatione lvisable The se ) W 
t t lt | ess by the ma iweme 

if oO ible to concentrate on the har or 
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fewer lines of similar goods in order to get a more 
frequent turn-over, if these goods are nationally adver- 
but otherwise it is advisable 


tised and have a demand, 


; 


to concentrate 
A Waukegan Stationer Speaks 


the thriving city 


trom the 
lowing ' 


named above come the fol- 
views irom a stationer who is well known to 
his associates in National Association : 

“We once petted ee a stationery store in Kenosha, 
Wis.. in addition to our main store. The stock 
amounted to ten or eleven thousand dollars. Sales ran 
between thirty-eight thousand and forty-four thousand 
dollars a year. The store showed a little profit at the 
d, but it all went back into the stock and dur- 
five years we ran it the store did not pay us 
anything, the overhead seemingly eating up everything 
that came in. We came to the conclusion that ‘absen- 
tee landlordism’ was not profitable in our case and that 
the man who owned a store should run it himself. We 
therefore sold out and the man who owns the store 
now runs it and seemingly is able to make a profit. It 
ll depends on the management. We ran the store, ap- 
parently, for the benefit of the employees; this man 


vears el! 


ing the 


runs it for his own benefit and sees to it that the over- 
he id ‘ ( he \ : 

“To make good money we think the stationer should 
turn his stock over four times on an average.” 


Northern Indiana Stationer Speaks 
“We have talked with various stationery men,” said 
Northern Indiana, “who 
have spoken of turn-over, but we have failed to find 
any of them who can average a three-time turn-over 


nown stationer in 


on a $20,000 investment and make any money. Take 
our place as a comparable case. Our investment, 
though, is considerably heavier, and we don’t get the 


umount of turn-over 
in the stock, which we 


suggested. There are many items 
turn over from two to five times 
more, but there are lots of items we 
must carry for the occasional customer, like displays of 
nitur ling equipment, safes which we do 
proportion to the everyday bread and 
ur stock is possibly five times as large 
as the stock vou mentioned. 

“We believe any dealer who concentrates his efforts 
on a smaller number of items will get a greater turn- 
over and make a better profit by selling regular lines at 
the proper /f course we have found too many 
selling goods in quantities to large 
buvers without profit—in consequence, the number of 
such items 1s only limited by the 
as he never has a stock of items sold 
usually sells them immediately 
may turn the item many times— 
small profit is spread on the books and pro- 
portioned with the overhead, he wonders why he hasn't 
made any money. We have endeavored, as have a 
number of others, to set up a cert in amount of stand- 
ard for stock, which carries, of course, accounts re- 
ceivable ai vedlies We have always carried too 
much stock for the amount of business we had, as we 
were afraid we would lose a customer—we have 
achieved a certain reputation in the town ‘if it is to be 
had we have it. We are located in a town of 100,000 
opulatio nd there are three other stores of more or 
while they don’t all carry as 
much stock as we do, we are in a position to fill ninety- 
eight per cent of our orders the same day as received. 


butte r items 


~ 


times turn-over on 
Rit: ii 1 
numper Of sSaies, 
in this manner and 
upon re 
when the 


eipt while he 


mer hz 


“Cine thing should be brought to the attention of 
any sales department this business. It is that there 


should be a margin on every article sold, 
make money.” 


in order to 
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FINDING 





THE PROSPECT — 


Knowing Whom to Approach Braces Confidence 
and Saves Time in Selling.—By Gilbert Jackson 


ANY firms use many methods of locating pros- 
pects for their salesmen to call upon. The prac- 
tice is so general as to be almost universal, but systems 
vary in detail and effectiveness. _Someone—perhaps 
it was Rudyard Kipling—once said: 
“T have six faithful serving men 
“They taught me all | know; 
“Their names are Who and Where and When 
“And What and Why and How.” 

However good the system for obtaining prospective 
customers, it will require careful surveillance and occa- 
sional minor revisions. We venture to outline a few 
of the systems which office appliance companies have 
found profitable. 

First of all there is the list of active customers which 
can be counted upon for an attractive volume of repeat 
business. No enterprising company neglects its cus- 
tomer calls: in fact, one well known concern made its 
greatest progress coincident with the inauguration of 
a policy which imposes a penalty on salesmen who do 
not call upon all users in their territories in a given 
period. More orders come from established customers 
in the form of repeat business than from any other 
group of similar size. 

In some instances the home office furnishes lists of 
prospects to its branches and dealers, but more often 
each local office prepares its own lists. Thousands of 
dollars have been spent wisely for lists of prospects for 
a single large city. Nearly everyone is familiar with 
the service of the list companies. They furnish lists 
according to financial rating, profession or business 
classification, location or any other way desired. Their 
work is capital but not complete enough in itself. It 
requires supplementary work by salesmen or others 
employed for that purpose. 

The census of machines or equipment in a territory 
is a part of the task of finding the prospect and is 
highly important if the territory is to be worked closely. 
This census for best results should show the units of 
the company’s own equipment installed, units of com- 
petitive equipment and non-users. One company 
which supplies all names of prospects from its home 
office instructs its salesmen to make and maintain a 
census as they perform their daily calls. It becomes 
a part of their every-day work. This keeps the record 
thoroughly live and up to date, which greatly enhances 
its potential value. . 

Another company, well known wherever office equip- 
ment is used, requires its salesmen to devote certain 
days to census work only. The salesman is instructed 
to comb his territory thoroughly, not to put up a sales 
argument, but just to learn what equipment of his own 
and competing companies is in use and where it is. 
The thought back of the plan is that when one sales- 
man who is working on commission takes time from 
his selling to do this other work, he is likely to com- 
plete it as quickly as possible and at the same time be 
accurate because he knows the information gleaned is 
to help him make more sales. 

A company which has enjoyed very rapid growth 
employs young ladies for city territories to go from 
office to office to inquire what equipment is in use, 
leave a piece of advertising matter and report any live 
leads they encounter. Apparently the plan is profit- 


able because it still is in operation and the company 1s 
not one to support a worn out plan or idea. 

One very resourceful salesman has cultivated the 
head janitors of office buildings in his territory. The 
janitor reports new tenants to him as they move 
He makes his calls without loss of time and usually 
before his competitors are awake to the situation. The 
plan has produced a number of extra sales for each of 
which the obliging janitor has been rewarded. 

Not All Concerns Use Census Plan 

Notwithstanding the value of the census plan, not 
all concerns use it. An enterprising branch manager 
who had not employed it discovered that some of his 
salesmen were spending too much time seeking non 
users. They figured that the non-user was a better 
prospect than the man who had their own or similar 
equipment. The manager thought otherwise and was 
convinced that a salesman’s time could be used to bet- 
ter advantage. He discontinued the salesman’s search 
for the non-user by the simple expedient of employing 
a man to do that only. This man spends all of his time 
calling from office to office to locate non-users and is 
paid a certain amount for the name of every non-user 
prospect turned in 

In a middle western city is a branch manager whose 
success is such that he has been invited to come to the 
home office as sales manager. When he works a 
ing he does a thorough job. First his salesmen call 
at every office from the top floor to the bottom to place 
equipment for demonstrations entirely without obliyga- 
tion either implied or otherwise. No orders are take 
on this canvass. The equipment is installed wherever 
possible. Complete operating instructions are given 
and then the prospect is given absent treatment for 
several weeks or a month. At the end of that period 
a liking for the equipment has been developed. The 
salesmen make their calls, sometimes in pairs, and turt 
nearly every demonstration into a sale. 

Where ground floor space is used the window offers 
a means of attracting prospects some of which no 
other method will reach. The value of the window 
display is too well known to be discussed. The im- 
portant point in this connection is to arrange a display 
which will create interest sufficient to bring the pros 
pect into the store to buy or to ask for additional in- 
formation. Sometimes under favorable conditions 
even second floor window displays attract attention. 

Various forms of advertising develop new prospects 
Direct mail of course is sent to names which are on 
the list, but newspaper and some other forms of ad- 
vertising produce inquiries from buyers who are not 
on any prospect list. The judicious use of newspaper 
space has helped many dealers and branch offices 
build up new business. 

Value of Shows and Associations 

National business shows as held in some of the 
larger cities and local shows occasionally held else- 
where reveal prospects with the added advantage to 
the exhibitor of making a demonstration at the same 
time. Exhibitors have compiled lists from business 
show visitors which they have worked profitably for 
periods varying from two to ten months. Conven- 
tions or other gatherings of business and professional 
men often have exhibition space. When the group is 


( 


+7 


t ) 
build 


117T 
i 





eeu Be 
<2 . ; ; SS ae 





ective a : rgel ocal uable. The salesman who has sold a battery of adding 
d bra USE SJ prof machines is quite likely to tell his friend who sells 
. ° new leads fling equipment, particularly if he believes this cus- 
en’s opinion t is conceded by tomer will be in the market for filing equipment. The 
ot it the user is entitled to more culti- association idea among office appliance men is grow- 
user. The user in this instance ing, as it should. It benefits the salesman and the 
competitive equipment, but at least industry as a whole, not only in the interchange of 
Modern office equipment is com prospects but in the exchange of ideas and in the closer 
: al use that the no ser pt ect for fellowship which places competition on a much higher 
ther equipment which has been on the plane than exists where concerns in the same industry 

long gh to get thoroughly established is have no association with each other. 
( The alet lesman has the in Getting back to the prospect, he is a very valuable 
garding equipment which his customers individual and should be treated as such. No good 


spect se available for 1 mediate reference prospect sl yuld e « verlooked. To get the greatest 
b to trade out the old as early as pos- possible return trom a territory, a complete prospect 


rease profits for himself by giving his cus- _ list is a necessity, and time and money spent developing 


1 t 
. of the latest rovements ind maintaining it, within reasonable bounds, is well 
ther office ’ e 7 * @ spe 


CANADA GOOD MARKET FOR U.S. MANUFACTURERS 


By Russell Ee Waldo. 


1 N t 1 werful factor which brought about 
he increas« tion of United States goods in Canada 
conditions v reat t he is ad t crease in the value of newspapers 
illy lat ma for dise | mag ; enter Canada from the United States 
March to March has been from 
States $2,758,566 to $2,980,89 Canadian readers—business men 
e! ted States publications. Canada 
( , st is it true, but none as yet are to be 
ull | 1 I t least, lass th t l be found south of the line. Even 
( rvative rt vho n t ies there is a surprisingly large 
om United States manufacturers. 

S. A. in thei lination 1 ter Canad ifact rs are lax in placing advertising. 

the Canadian prt put on by United States News Important. 
States ( M ry n its issue of September 2, 1926, 
discussion of the convention of 
N | tilders’ Association to be held in Cleve- 
idian nd In t sue of August 26, 1926, the same 
t mag nda half to the New Haven Ma- 
e held in New Haven September 
7-1 tically every issue of that publication 
evot ice to the advertisements of United 
Stat those of Canada. And on September 
editorials said: 
Ott hess The trial prosperity of the United States and the 
( dustries to dominate some Cana- 
Canadi turer pi dian and many ! 1 export markets to the almost total 
exclus f Ca n products, is not governed by the 
J ei! o1 ind quantities of available supplies of raw ma- 
output terial t is the ilt of the use of modern machinery, 
Figures on Canadian Imports. coupled th aggressive selling methods—both factors well 
the fol t bilitie f all Canadian executives.” 
who [The number of United States manufacturers within 
that end and 1 unlimited resources Canada is exceedingly large. These executives have become 
ccustomed to brands ind upon their side of the border 
suitable Canadian product, naturally 
turn to the brands to which they are accustomed. Accord- 
M 1, 1925, to March 31, 1926, imports va es to the Canadian Bureau of Statistics, United States in- 
the United Stat into Cana n terests have invested Canada $2,825,000,000. 

id | Is, $434,686 to $495,937; type It is true that the establishment of a factory in Canada 
$486,182 to $685,273; adding 1 hines ives free trade to most of the British Empire, and it gives 
fou % 510,626; all other busine machines, fron preference to the entire British Empire. Labor is plenti- 
175 to $51 idvertising pamphlets, et $1,694,270 ful in Canada, was ich lower because of the reduced 
863,2¢ even writing paper i stationery imports living expenses ead is lower, electrical energy is in- 
$227,937 to $247,685 his is the more sur expensive and plent There is also a substantial saving 
wher notes the fact that the production of pulp in customs duties the United States manufacturer will 
m 937,700 tor n 1914 to 2.465.001 often increase rofits very materially by entering the 


1924 Canadian f t esident factory 








at 


é 
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DO YOU KEEP TAB ON YOUR 


CUSTOMERS 


By Fred E. Kunkel 


66 NE New Customer A Day is Bound to Pay!” 

is the happy slogan with which a certain stationer 
and office outfitter hammers on the doors of business 
prosperity with excellent results. Briefly stated, the 
plan just recently put into effect involves a clever card 
index system, consisting of white, pink and _ yellow 
x9” in size, with names and addresses of all 


”” 


cards, 5 
customers, present, past and tuture. 

Che white cards present a complete picture of all 
steady customers, showing periodic repeat business, 
by items Opposite the customer’s name are = such 
initials as “G. P.,” “P. P.,” and “C,” signifying good 
pay, poor pay and cash. These cards not only furnish 
an adequate picture of the nature and profitableness 
of the account, but also furnishes a ready reference to 
the customer's business transactions 

On the pink cards are the names of all those who 
have not bought anything for six months or more, 
while on the vellow cards are those who have not been 
in for a year or over The same information as to 

iyments and purchases is contained on these cards. 

Whenever a new customer comes in, a light green 
d is made out on which ts also entered the 


, 
r r 


sOTecUu Cal 
same type of general information. This 1s the card on 
which a drive is made for repeat business and also to 
secure at least one new customer every day when aver 
red over the period ofa year 

\ regular sales ticket, with name and address, 1s 
nade out for each purchase, and the customer asked 
for name and address. The carbon is wrapped up 
with the package, so that not a single customer comes 
in and goes out with a purchase, but what the informa- 
tion is noted down for future reference on the card 
system. And at the end of any year this stationer and 
office outfitter can readily tell how many new cus- 
tomers were made and whether the business thus ob- 
tained was developed into repeat business. 

This system also gives a good bird’s eye view of a 
healthy or sick condition of business in terms of actual 
customers. Every now and then the cards can be 
shuffled and stacked for a new deal. In this way also 
he keeps close tab on all newcomers during the year 
and he can tell at a glance how many old customers 
were lost for the same period. His cards also give him 
a complete picture of current business, what customers 
are coming back most frequently and why, what they 
buy, what they are looking for, and so on, which gives 
a hint on pushing the same or similar lines with those 
who do not buy as frequently 

This card index system also furnishes another dis- 
tinctive purpose. It is an unexcelled mailing list, hav- 
ing all complete data on each card. It is a concise 
business map at a glance. The cards can also be used 
as a ledger account, if desired 

This individual mailing list gives this stationer and 
othce outfitter a good cue to work from when it comes 
to direct-mail advertising and keeping the customer 
sold. And this stationer and office outfitter is an excel- 
lent fisherman when it comes to casting a baited line 
in the whirlpool of business. Not only does he hang 
on to all his old customers but he is constantly adding 
new ones to his string. 


From these cards he also knows what is most n 
demand, and he gets a good cross-section ot buying 
trends, which enables him to stabilize his merchandis- 
ing principles. From these wants, as expressed on tl 
cards, he can also trace other related wants and figure 
out closely associated items with which to appeal 
customer and prospect lists by mail 

hose customers who have not purchased anything 
for six months or more are kept after religiously 
every three weeks with a circular, a postcard, i blotter 
or a sales letter with a view to bringing them back n 
the fold, always featuring some attractive articles 
merchandise 

[his stationer and office outfitter generally succe 
in winning back the old customer, but if at the end of 
the year no repeat business has resulted from any of 
these cards, they are checked back with the telephon 
and city directory to find out if they have moved out 
of the bailiwick or might possibly have died in the 
interim. If they are still among the land of the living 
and in his neighborhood, he uses the same remedy 
them that is used for rejuvenating those old accounts 
which have not shown any business for a year or more 
which is, to send them a series of three letters. one 
every month, as follows 


First Letter 
“Dear Mr. Kunkel 

“Your face used to be more familiar to us than the folk 
in the family album, but we have missed your business 
your personality around here the last year or mor: 
are writing to tind out what happened 

“If our service was not just right or our merchat 
unsatistactory, we ought to know about it so we 
the right thing. We don’t want a single dissatistied 
tomer on our books. 

“Our business has grown by leaps and bounds, and 
don’t want to leap backward and then retrace our steps 
If we are to blame in any way, just use the enclosed 
card to tell us the sad storyv—or telephone ms rbout 
personally 

“Cordially yours,” 


Second Letter 
“Dear Mr. Kunkel 

“Last month we wrote a few of our friends abou 
family album. The response was most gratifying. M 
of them said there was no real intention to slight us 

“We hope this is your case, but we are not completel 
satistied, because you are one of the few who have 
yet replied. Won't you let us put your picture back in the 
old family album? 

“If we have given vou poor service or unsatisfactory 
merchandise, we want to know about it so we can make 
it right with you. Won't you help us out in this predica 
ment by using the enclosed postcard today, telling us the 
sad story—or telephone me about it right away 

“Cordially vours,” 


Third Letter 
“Dear Mr. Kunkel 


“Out of one hundred letters sent out we got sixty 
customers back on the books' That's a pretty good record 
isn't it? But we are not completely overjoyed becaus¢ 


are one of the remaining fortv from whom we hav 
no election returns 

“Now we want to make a clean sweep of the series 
tor a limited time only, namely, from March 10-20, we 
going to allow you a special discount of 15% on all 
chases made during that time—either charged to 
account or if cash purchase is made by presenting 
letter 


hy 








that a su nt inducement to tell us wl ' n't \leanwhile, the regular customer, the backbone of 
r business any more - . the business is never neglected. If nothing is bought 


is thins Mince ok Oe Boge nee withi five or six months, the white card is immedi- 
ne is & orinted eoace to shew the eee ined ately taken out and a circular, a blotter, a postal or a 
ile om wnat tin sales letter sent out to the old-timer so they won't 
ae a ee forget where to come for their stationery and office 
Cireader seat 2d Letter mailed appliances when they are in the market. Letters when 


rd t 3d Letter mailed used, are always specific and call attention to new mer- 

» Cla SALES LE iT R SENT chandise just received or to seasonal offerings, or to 

, special sales in progress, in which it is thought the cus- 
tomer might be interested. 

is stati r and office outfitter also keeps a mail “At any rate.” says this stationer and office outfit- 

ng list of prospective customers not yet on the books, ter, “they know that we are thinking about them all 

1 whom he is constantly seeking to interest in his — the time, and it gets them to thinking about us, and so 


ner 1 e appliances Some mailing piece ve gain their good will and get their repeat business. 
sent eacl me on this list re vularly every month, lt answers the age old question of doing business— ~» 
ne sol nticing inducement to get them t nie What ! ecom if the customer of vesteryear— 
make purchases the patrons who paid their bills and quit us cold, yet 
mailing list is also in card form, light blu iced no dissatisfaction with our service or our mer- 


being used. on which is shown every month of handisi t quietly faded out of the picture, and like 
roi umn, with alternate days. strung the Aral ently folded up thei tents and stole away 


rd. SO he al pla ea he 1 iTK wilt 4 } 
ifter the month and day that circulars, blotters, post Keep the customers coming back again and again, 
| sales letters are mailed, while on the reverse and don't let the old customer get away from you, 


shown the result from the different mailings and seem to be two good business maxims garnered from 
rred to the regular customer file be this progressive stationer and office outfitter’s expe- 








I rERS-MORSE MEN ARRIVING AT ROCH- 
ESTER, NEW YORK The two men much bun- 
dled up are those who flew from Ithaca to Roch- 

ter The ther three men are members of the 

eptior mmittee The individuals reading 

ms 4 exht are as follows: Joseph Gore, 

\. Scheibe, W. T. Roach, W. R. R. Winans and 

| W ol The business connections of the 
foregoing gentl en appear in the accompanying 
le Photo made with Bausch & Lomb Tessar 








Ultramodern Transportation Used in Advertising Associats f Rochester consisted of E. A. Scheibe, pur- 


' chasing agent of the Bausch & Lomb Optical Company, 
Peters-Morse Manufacturing Corporation of Ithaca ; ‘ : fugee “ 
1 ; past president of the Purchasing Agents’ Association of 
N s using the world’s most modern means of getting ; ' ; 
, 1 se Rochester, and editor of the Genesee Valley Buyer; Joseph 
e 7 | e im advertising the freters addi 
Gore, purchasing agent of Sarachan & Rosenthall, Inc., 
ceases nd transporting representatives of th =e , 
; . ' = . secretary of the Purchasing Agents’ Association of Roches- 
(1 January 26, 1927, an aeroplane iett thaca, N ) in , dl be 
; . ter, and W. T. Roas purchasing agent of the Eastman 
for k ester, carrving W. R. R. Winans, purchasing agent : ‘ : 
Br : rp hs Kodak Company and past president of the Purchasing 
( é poratior The plane was piloted by Paul Wilso: ‘ 4 
, gents 
chief test pilot of the Thomas-Morse Aircraft Corporatio 


me he M Raat — Messrs. Winans and Wilson attended the meeting of the 
_ ; - ee eee ne _ association at the Rochester Club, following their flight 


VU SiGe ee —— CeCe ener and re guests at the luncheon of the 
x Iding machine alias Rochester Advertising Club at Sagamore. Gertrude Ederle, 
Sig! pears ut accompanying this iter etm Hele Wainwright a E‘leen Riggen were honor guests 
, aie of 4 - bie — a i mer ; ; 
ng the immer Fifty minutes after the start the 1 The return flight t Ithaca was made on Thursday after- 
nety odd miles between Itl noon, January 27, I » Rochester at 3:30 P. M. and 
led on Britten Field, the municipal arriving at Ithaca forty minutes later. The weather was 
g field of Rochester, N. \ The receptior mimittes very cold, making it necessary for the men to wear heavy 
' ‘ ten tt P 4 sks 
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lower case 


shall we eventually omit capital letters? 
routine 


son, office 


r. c. simp- 


consultant, london, 


england, gives reasons why we should 


note mr. simpson ts udvocate of 
the elimination of the up{ letter. his present 
suggestion was foreshadowed in a note to an article by 
him entitled, “the equipment of a office,” pul 
lished in office appliances fo 1926, and pri 
sented before the office machine 
london. connection with that address we repro 
duced the front cover page of th containing 
it, showing the effect of the non-use of capital letters 
comes this letter from mr. simpson in which he 
presents the arguments for the us of lower case let- 
ters exclusively bound to admit that he makes 
a good case. he ts ahead of the perhaps; but 
we believe that hes chance of 
CT entual adoption 

his letter is reproduced as written 
letters. we suggest that those who 


" 
Stal 


marci, 


also in 
hrochure 


now 
we are 
fies, 


suggestioi stands a 


without capital 
zorsh to vce how 


typewritina looks done after this fashion have an 
dear mr johnson 
i very much appreciate your interest and help in 


my “capital” attack 

the bracketed letter printing 
able evenness of printing without capitals, but does not 
beard the lion in propose—-or rather the 
capitaliser uses a that a lower case 
letter is used as a capital, whereas 1 am trying how we 
can get on without them altogether 

the “american printer” has come to hand and 1s, as 
i should expect, a very beautiful work 

my attitude is not so much dogmatic or tanatic as 
an attempt to be reasonable, experimental and logical, 
and i will try to explain by drawing a parallel 

vour nation has foresworn intoxicants as unthrifty 
aggregate, of their 


illustrates the remark- 
his den, as 1 
indicate 


Sign to 


because of the nervous waste, in the 
excessive use—and rightly too 

yet who will deny that a good meal is the better for 
a little choice wine, and that the blithe spirit of the 
diners is given more enjoyable play as a result? 

so, 1 suggest, should capitals be banned, because of 
the nervous waste, in the aggregate, of their excessive 
use—and just as universally as you prohibit alcohol 

nevertheless i should not find it easy to poke the 
finger of scorn at their discrete employment 

now there was a time when it was considered not 
exactly good form to take water at a dinner. 

that time has passed, and ! am looking forward to a 
condition in which the lower case letter will no longer 


very 


be taboo, but rather encouraged and brought into 
prominence because of its unquestioned better legi- 


bility 

i have tried to 
with lower case, and it would 
or phrasing, were the mai 
and superstition, or tradition 

and yet one can ignore the lower case entirely and 
write whole sentences in uniform capitals without 
offending public feeling in the least. why is this? 

it seems to me, now that handwriting is going so 
largely out of fashion, that judicious spacing would 
| simpler aid to punctuation, phrasing 


find the reason for mixing capitals 
ippear as if punctuation, 


issue—apart from habit 


be a better and 
and so on 
coming back to my parallel, good water is distinctly 


users association of 


Of 1207 é few pa 


letters. note the saving of time and 

the reference to the bracketed Py 
Seconda pai } uph revers , 
the lat 4 h I kus, ra ho no) (Té d / 1s ; 
offic. ppliiances SUG Ge sted I Ipita } } [ [ 
ital the capitalizer was t 
the t wrirey 4 tli 
capit l 

* . * 

mr. gress, referred to, ts tl lito» t) 
printer to whom some of thi rrespondence upon 
subject was sent. mr. gress uses lower case tters in 
the heads OT thre artt li S wi ‘h, Pnericai rinte ti 
the exception of the starting word and othe 
which “demand the capital.” mr. simpson 
the belief that no words demand hita 
‘heaper than wine—and less harmful withal 


lower case lettering is irre! 


, he 
In the g 


way 
lower case and capitals combined ; a1 
from this that reading and writin 
made less fatiguing in consequence, because o 
1 uniformity of each individual character 

? inherent superior legibility of form 
that is to say that those who can afford to pay 

price are free to use what characters they may 
but where thrift reigns paramount or efficiency pre 
1 and 


Sallie 
simpler than 
mav deduce W 


y 
~ 
; 


vails, where eves have to be considere 
paid tor, then there is, i suggest, avoidable wast 


every capital letter—for the lower case is, li 
vater, cheaper and less harmful 
~ * 


although the idea of simplified record seems 
to be applicable to all word records, i am pet 
more concerned with those that appertai 
the business oftice—their speed of producti 
their legibility . 

vou may recall an article in your journal, a 
(march, 1922) on a new 
(backesian), which gave 


‘ 
re 


TeCE yrds 


kind of perpetu 
certified times 


or so avo 


alendar 


two celebrated high speed typists (miss _hortense 
stollnitz and miss elsie keller) on identical 
except that one inserted and the other omitted 


usual capitals, and you surmised that the differet 

the times was attributable to the additional wor! 
formed by the operator who inserted capitals, rathet 
than to any lack of skill on her part . 

1 have analysed these two instances 
remarkably high key tap speed to be 


} 
| 


cases and the thirty per cent increase of effective spet 
entirely attributable to the omission of capitals. as 
have surmised already. . 
is 30% an insignificant prop 
small to be 


and find the 


a eaue 
identical 


rtional ine 
noticed ? 
capitals in this instance is m 
a normal book or long letter, but 
to that on a modern invoice, ordet 
or other oftice document 
it 1s quite true that a similar saving in writing time 
be and is achieved by omitting the lower case let 


. | 1 ‘ + . 
tering altogether—as on some billing machines 








Ge 


that, however, is at the expense of reading time and 
effort—a fact which is corroborated by no less an 
authority than your friend mr edmund g. and 
it is precisely that facility for reading—that clarity of 
your humble servant, in his capacity 
office routine, considers so vital to 
communications 


eTcss ; 


message 
as a consultant in 
all administrative 

the compactness of record bears directly on this easy 
reading and also on filing facility, which lies at the 
root of the reduction of transcription and the propaga 
tion thereby of clerical error. 

do you see now what 1 am driving at: 


unless i am verv much mistaken, there is a mass of 


public superstition—a sort of unmentionable fear—of 
omitting capital letters; and even to suggest such a 
thing, without the backing of considerably more 
authority than i possess, in ordinary business circles, 
would be little short of suicidal. 

vet here is a potential labour saver which would cost 
less than nothing, and whose scope is so vast as to 
beggar description—always provided that the lower 
case is, in actual fact, more legible than the upper case 
or a mixture of both—or is my reasoning bad 


could but measure the saving of time and effort, 
of reading lower case the case could be put more 


forcibly still, for i can only rely on opinions and my 


own observations 
gress begs the essence of the matter when he 
says a word has to be capitalized 


can it be, in this enlightened twentieth century, that 
a kink our reason, and a survival of some 
superstition—like the human sacrifice to a 
river when it was spanned by a bridge, under the belief 
that the river was a god—feeding on those who were 
drowned in it, and therefore angered by the indignity 
of being “‘stepped over” and deprived of its food—as 
exemplified by the chinese ceremonial of f 
river with stuffed dummies today ? 

perhaps mr gress will agree that modern 
is not performed with a straight edged chisel on stone, 
that art is influenced by the medium of its expression, 
and that art is bad art inasmuch as it f 
age—however gracefully. 

ind is he quite fair to the uncial when he calls it a 
corruption of the majestic roman capital ° 

would not “developement,” or “adaptation to reed 
and parchment” be nearer the mark, both as regards 
veneration to the monkish writers and justice to the 
prototype of that form of letter which admittedly does 
its work the better 

why are we bow 


here 1s 


ancient 


1; 
reeding the 


printing 


fails in its mes- 


led over by the might, 


mayestv, do- 
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minion and power of the capital when it serves indif- 
ferently in its one and only really important function 
of legibility? that is what i should dearly like to know. 

why do we offer lip service, so to speak, to the lower 
case but, when it comes to the crucial point, we decry 
and deny it and bow in abject obeisance before the 
hoary domineering capital which takes but second 
place when weighed in the scales of service, by which 
alone greatness may be measured—if we are to follow 
our christian religion? 

i would like to stress the waste of mixing, both in 
originating record and in receiving back its reflection, 
which may escape superficial notice, but which looms 
larger, the more one delves into the subject. 

am i right in suggesting that the eye and brain rec- 
ognise two letters of identical size and shape more 
and quickly than they perceive the identity of 
two different forms bearing more or 
less resemblance to each other? 

the size of corresponding capitals and lower case 
are wholely different, and only 6 letters, or 23.1%, 
this is to say the c, 0, s, v, w and z are really similar 
in form, whilst another 19.2%—b, d, h, 1, and r are 
materially different, and the remaining 57.7% bear a 
recognisable resemblance. 

this affects both reading and handwriting. 

but there is factor of mixture which con- 
cerns all forms of original record, whether by hand or 
machine, namely when to use a capital letter. 

this is so difficult that few are entirely blameless in 
this regard, and i know of one newspaper here which 
insisted on all copy being sent in sans capitals, so that 
they might be correctly added later by a competent 
authority ! 

and an editor i know habitually writes without cap- 
itals, presumably so that he may not be diverted from 
his purpose by having to solve this knotty question. 

if the proper insertion of capitals calls for such skill, 
is not a corresponding knowledge and effort requisite 
for the correct interpretation of them? 

admittedly most people recognise the beginning of 
a sentence by its capital and perpetuate that anglo- 
saxon barbarity, the capital i for the first person sin- 
gular, and the thing muddles on in a desultory way. 

it would seem the usual plan, when in doubt, to fall 
on the capital—with results often more striking 
than correct 

is not this a stumbling block, from which the busi- 
ness man might well be freed? 

why should the “heavens travail” in this way, when 
the outcome is such a “ridiculous mouse” of a product 


easily 


significance of 


] 


another 


bac kK 


hittv and obscure 
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tional misfortune to 


fall down a con- 
cealed excavation, 
breaking several 
bones and laying 
him up for some 
time. He is now re- 
covering nicel J. 


Many people will be 
glad to know of the 
whereabouts of Rob 
Martin and to be 
made acquainted 
with the fact that he 
is well and satisfac— 
torily situated. 
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ONE OF THE RUSSIAN 
ARMY’S FIRST 
TYPEWRITERS 


A Reminiscence of Forty 
Years Ago—By Evgheni 
Stepanov, Tighina, Basa- 


rabia, Rumania. 


SKEET‘ 
ATTITI 
CHASE 
said the 


Then 


| Note Che writer of the subjoined reminiscences was an 
officer of artillery in the Russian military service in his youth 
His chief, noting his inclination for writing, appointed him 
to an office on his staff in which penmanship would be uss 
ful At that time, which was in the early nineties, there 
was little interest in typewriting machines, but from reports 
in the press Mr. Stepanov had developed a lively curiosity 
concerning the machines. He was quick to understand the 


advantages of typewriting as compared with hand writte 
work but found that his older associates were slower to 
grasp these points. He was listened to rather indifferently 


} 


rhe account he gives of his eventual victory and the tinal 
adoption of the typewriter is interesting 

Mr. Stepanov is now more than seventy years of age 
When past sixty he entertained himself with the study of 
English and made himself acquainted with a language 
which is one of the most difficult for one of another sper h 
to learn. He nevertheless get his ideas over with clear 
ness and understanding But tew chanees were made in 
his manuscript 

Mr. Stepanov’s interesting letters disclose a knowledge of 


French, Russian and Lati We suspect that he also 
speaks German fluently and has some other languages at 
his command 

Some yvears ago Mr. Stepanov made the acquaintance of 
the Hammond typewriter which has some thirty languages 
mm its interchangeable type shuttles) The wide range which 
the single machine covers has made Mr. Stepanov a most 
irdent advocate of the Hammond machine Not many 


months ago he bought a new Hammond which is the 
fourth he has owned 
For this in our money, he said, “I have expended the 


great amount ot eleven dollars When I mention this 
amount as great | can see in my fancy a smile on your 
tace You, who live in a city where men play with 
millions of dollars as children play with bricks. I read 
that you are to destroy many buildings to make a new 
thoroughfare as you straighten your river The cost I 


believe is to be something like tweny-two millions of 
dollars. “A comparatively small sum in a city that has 
three hundred millions invested in tramways. Eleven dol 
lars seem an imperceptible grain of dust compared to it 
and | understand your attitud: But tous comprendre 
tous pardonner ro understand all—to pardon all Or 
more precisely, to know all—to understand all So please 
have these two things in mind, My fourth Hammond has 
cost a hundred and ten times more than the machines | 
purchased years ago The difference is in the post-war 
exchange. It shows you how our money compares with 
yours since the war. 


“Think of this also Some time ago I sold a piece of 


ground—seven and a half hectares or 22 acres. Prior to 
the war these seven and a halt hectares would have brought 
approximately eleven hundred dollars in your money Che 


same ground at the sale brought only the equivalent of 
eleven dollars. So if you think of the value of my ground 
in your money before the war, you will see that the price 
I paid for my Hammond is a considerable amount 

“When I read of the vast sums which are spent for im 
provements in your city there comes to my mind the 
story of a Moscow trader rhis was long ago 

“This trader had made a great amount of money. He 
went to a tavern one evening for a bit of conviviality. 
When he was pretty well ‘spiritualized’ he walked up to 





H BY AUTHOR OF SUBJOINED ARTICLE, ILLUSTRATING 
DE OF MILITARY OFFICER TOWARD PROPOSED PUR 


OF TYPEWRITER “Rather than buy a writing machir 
captain, “it would be better to throw the money in tl st 
would at least get me heat out of it 
one side oft the 1 m which was 1] 
manager of the tavern. 
“*T wish to go out through the 
‘Your Importance, this 1s impossible 
‘I wish to go out through the wall 
“The manawrer t the tavern called tor iol 5 
made an aperture in the wall When it was re 
trader with a great sense of satistaction walked thr g 
the opening and paid the bill of e thousand 
was the equivalent to twentyv-t e hundred d llars 
( Jrve S ses \fr Step t vent Kt 


Mr. Stepa s a delightful correspond 
lived a full life and has knowledge of many subject 
side his business Furthermort e has a fine 


humor and a helptul philosophy 


Cotthice \ yp inces Mas bee S| t 
Stepanov some time a d has a1 ¢ mteres Z t 5 
which out s e of the difthiculties enc tere 
ting supplies and repairs tor early typewriters Mr. St 
nov Was obliged to learn the tvpewriter so thor: ug 
he could be his own emergency repairman, but t 
vent > ditt Ss gradual il tte 

It w | ett +} , a ‘ 
than t sé ne a type t r ther é 
would give us heat” vehemently remarked Captan 
rising quickly trom his chair which tell over witl y 
ol his movement whale with his | 1 he ! cle 
in the directios f the burning -_ 

Captain N was a person ot weight 
rivac H Was ne or the Peroe th Russia | k 
var ot 18/77 anda yin test of the glory ? ’ br 
a spirited man, a good speaker, and a thoroughl 
otfeer He took part in the victory f the Russia 
and saw how the Turks were vanquished rt 
cannons without the use of nventions tor the 


ot omce We rk 
Phi type riter was ther i! nk + | novel 


the othcers was regarded as a tov becaus« 


throw grenades or bullets to destroy the enemy 
tal Wa theretor igainst the p . oO i tvpe r 
the readet is ready seet m t nemet! 
que ted ibe ‘ 
‘ 
Captain N was a Man OT &£ t stat 
energet ‘ ylue-eved, wit [ i a 
ache r rece 1 his pers it) tr 
Is | i i t 

his SPEece s¢ < i < ishing parti t t 
lete t the pewriter who was myselt 

l first n ic t juaintan tr typewriting 

' ’ 
whel | Was 2 icutenant t $ is adjutant 

- , ; } ] } 
trator ot ie omece ot the veneral-in-chiet ¢ 
] | . lose 

brigade it Was a part of my duties to give ] i. 
reports te mv «ue eral vhich before the ade t 
tvpewriter were vritten out laboriously by hand I 
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have described I stood modestly behind my general handwriting of the transcriber soldier. I heard no more 
the thought that his great form would protect me criticism of the typewriter 
the captain’s anger and tranquilly presented one argu I never questioned Captain N — as to whether he has 
ter another showing the advantage of the type changed his opinion of the typewriter but I am certain that 
[ believed in the machine which would ameliorate in the evenings when reading our orders for the following 
udgery in the clerical work of the military serv day our captain in his heart recognized the advantages of 
Fortunately my general approved my recommendatio1 the new inventio1 
lered me to buy the typewriter Then we wer . & 8 
ted with the final obstacle, the absence of mons Many ears have passed since the above events took 
For one year our office received for the buying of paper place [ have had many objects of enthusiasm, many other 
| ns, envelopes, engraving, printing, et¢ onl tw mechanical devices such as bicycles, velocipedes, motor- 
ndred rubles, the equivalent of one hundred dollars, and cycles, and at last an automobile, but all those things I 
pewriter would cost approximately three hundres have abandoned with the years. I have never, however, 
[In our dilemma the firm of George Block, Reming abandoned the typewriter and today it occupies an honor- 
resentatives, helped us out. It gave us two years i! able place on an old man’s writing table. I am using 
wl to pay in three installments, and shortly the type now my fourth typewriter and all were of one and the 
ppeared in our office and the brigade read ever same make his machine transcribes with patience the 
eve ur orders written on Remington No. 5, accuratel tales of 1 ist life and thoughts and fancies of an old 
{ instead being written sometimes by the illegible mal 
. + ‘ 
nap Shots and Sketches 
‘ & 
A Visitor from Stockholm country will be pleased to have hit f the leading specialty lines produced 
It was pleasant to grip the hand of come agalt lhe company with which in this country, and for several years 
idar Schmidt of Stockholm on Fel he is associated is a successful retail published “Bungu Kai” (The Station- 
ruarvy 7 and creet him in our office ouse in Tokyo founded by his father ery World), which had an extensive 
His last visit was ten vears ago. The more than thirty years age It is one listribution 
vears have apparently taken no toll of of the most enterprising concet! i! It was the writer's privilege to intro- 
e material man nor lessened in an Poky Mar articles of ted luce Mr. Fukui at the stationers’ con- 
dearee his interest in and enthusiasn States origin are carried in the lines vention in San Francisco twelve years 
rk in the office equipment Mr. Fukui, who is a very successful if He became a member of that or- 
tel Hadar Schmidt is alive in ever vholesaler in the stationery and office ganization and held the membership 
the word His personality equipment business in Japan, has not for several years. 
g rs delightfully isited us for a number of years. We lt would appear from his recent por- 
Mr. Schmidt's business in Swede are hoping that he may have occasion trait that Mr. Fukui has gained a bit 
successful from the start. I to come er this year mn avoirdupois, which we consider is 
e cultivatior nd sound business Fukui & Cor ny hand number et ing to him 
— to an impor | oe ee —_$~»—__—_. 
siti el =) Mr. Wride of Australia 
sines t al ( Mr. G. S. Wride of Pocklington & 
ig r the s S d adding Wride, merchants and importers of 
e. Las e Woodstock t Sydney Australia, complimented us 
Ss ada er e also s th a call on January 20. 
the es Mr. Wride is a young man under 
\\ ¢ show pi and is making his first visit to 
Mr. Schr es group in ¢ ountry. He got his early busi- 
> t the phot ness training under his father, who is 
& ¢ essful dealer in Sydney. 
. > ( ere e new firm carries a number of 
mM sweden ¢ nery articles, the manufacturers 
M ch Mr. Wride is here to make 
i iintance. He is also taking gen- 


A Remembrance from Japan servations of the business with 


Their friends in this field will rec expectation of learning something 
Mr. Yoshitaka | h will be of some value to him 

s g ( & Com] his return 
Mr. S. Fukui of Fukui & Mr. Wride has the full measure of 


ism for Australia and has a 


vit s at the ers ve its great future development 
\V\ gt st All t e increasing population which is 

“ I é Was to come to that land of opportu- 
¢ else g delightful climate 

















oe -— 


FIFTY-FOUR INVOICES A MINUTE 
BY SIX CLERKS 


Billing Department Gets Unusual Result with Special 


System and Machines 


ke | N | I y patented ne ¢ il il cle yices ha ( bee! 


added to the equipment ot the billing department ot 


* a large western municipal office (the Bureau of 
Power & Light, Los Angeles whereby the work of eacl 


of six billing clerks is increased from an average of 1.700 


bills per day (an excellent iverage) to the astonishing 
total of 4,000 bills per day ipproximately nine complete 
bills per minute, pet lerk [he machines are so cor 


structed that each simultaneously types in three places the 


items which its operator desires to enter on the bill beir 


made out At the completion of eac line of entrv a ret 
carriage operates automatical vith remarkable speed \ 
special guide also overed by matent is installed just tor 
ward of the carriage and holds the bills in position Kacl 
bill is serted ! t t ate Ie nstead of 
behind } s on typewriters, et 

This spe 1 type ol yitdiay i ‘ va pertects t 
meet the requirements of a tel ot it uunting that is 
distinctive in several other respect Since a total of 470.000 
accounts tor power light and water have to be kept 
up to date each month several other problems beside that 
of speedy billing had to be solved For example. all bills 
are made out in duplicate he ginal ll showing cut 
rent and previous meter read s together vith the « ves 
is mailed to the customer \ duplicat t this bill 
gether with a three part stub 5 f 1 in the ureal ‘ 
and serves as the bureau entry pl ( ot the i 
notation in a set of bookkeeper ooks 

For tire Purpose TI mak £ 1 il I ODpDYV, wit! ~ 
three part st ’ ittached it i ecessat to deve 
carbor paper ha I if ( t t 1 SIOW m ( 
(such as is used in is rinting the . er’s sme ne 
Switt in i Suc is ~ F ' o the met 
readings and the cl irewes \ t ng machine 
de scribed r \ c¢ thre cit vhere tie 
ma hines ( ertected i t Ss spe il ca ) 
paper facture s \\ that t s 
cheap e each sheet . * the lInhos 
‘ remov the i e¢ 1 it S 


7 ling ‘ 
rapid method j; cl ( R ( eviously ac 
dress | ihe ca thie tes ré led ce qaing 
t ser‘al ! eT thre ni nailed as already 
Stated | eans of thi ¢ er system, arranged 
to correspond t geoeraphn divis ns of the city, the 
bills are immediatel ivatlable tor reterence and for the 
purpose of answering inquiries from the thousands of co 
sumers who call in person o1 telephone to asl bout 
their bills Many of these ha lost or misplaced thet 
bills. Under the old system of entering records, the infor 
mation necessary to answer suc] juiries would not be 
ready until the great mass clerical work had bee: 
performed 

To further expedite reference to the ureau's substitute 
for “books,” which are located a long distance fr m the 
inquiry windows and telephone clerks, the telautograph 
has been installed Here the Ise t this instrument is quite 
distinctive By means of electrical control and transmis 


$i0n any inquiry received t ‘ t tl mquiry it 
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section 4, desires informatio The proper clerk steps to 
the telautogray ascertains the exact data desired and 
transmits it | the telautograph. 


In the second division of the signal board are numbers 
which indicate to employees in the room one of three 


: 
things \ message has arrived by pneumatic tube; a 
certain telephone is ringing; or a person desiring informa- 
on has € ered the de 


In the third division of the signal board are three other 
umbers showing simultaneously. These numbers change 
ind show at a glance the stage or progress 

of the billing Che first of the three numbers indicates the 


serial number ot! s being mailed on the current day; 
the second number shows the serial number of “warning 

tices g e the current day; the third number 
hows the serial number of “shut off’ notices being mailed. 
[he three-part stubs referred to above consist of warning 
notice < off notice together with a duplicate of 
the it te 

It is estimated that the entire billing system by promptly 

inging é meters have been read gives the 
lepartment tl] 1st one million dollars about a month 
arlier 1 t ld er the old system. 


oe — 
William Mann Prizer Now Heads William Mann 
Company 


On Jar 1, 1927, Joseph H. Mann Binns, a descend- 
Willia Mann, the founder of the William Mann 
Compat e of the leading stationery companies of Phil- 
idelphia, resigned the presidency of that company, which 
e had held since 1924, when he succeeded the late Harry 
\. Pr 4 
At as eting of the stockholders, held February 
11, Mr. Prizes eldest son, William Mann Prizer, was 
elected in his place and the offices of vice-presidents were 
bolished and the ther officers were re-elected to their 
d Seeiiee 
\ new board of directors, however, was elected as fol- 


lows Willian Mant: Prizer; Cooper H. Prickitt, Past 
Grand Master A. F. & A. M., New Jersey; Agnew T. Dice, 


president of the Reading Company; J. Gowen Roper, Esq., 
ind John W. Morris« secretary of the Northern Trust 
( mpany 
The cot nded in 1848 by William Mann, 
directed it ffairs until his death in 1881, when he was 
eeded 3 s loseph H. Mann, who incorporated 
he compat n 1898 On his death in 1899 his brother, 
Charles H. Mani ecame president Charles H. Mann 
organized t Philadelphia Stationers’ Association, was the 
third president of the National Association of Stationers, 
1906-1907 (St. Paul). He was the Philadelphia Associa- 
s first pre ent, serv as such for five years. 


On his death in 1910 Harry A. Prizer became president 


Wm. Mann ¢ pany and continued so until his death in 
1924, when Joseph H. Mann Binns succeeded him. Mr. 
Prizer serve tre ( f the National Association and 

is president of the Philadelphia Association for five years, 
ifely guiding it through the trying war period —C. H. 

> 


Foster Now Director of Trumbull Steel Company 


The Youngstow!1 indicator of Youngstown, Ohio, pub- 
shed a dispat from Warren, Ohio, under date of Feb- 
ry |, st t W ster, president of The General 
Fireproofing Company at Youngstown, has been elected 
director of t rr ill Steel Company at the stock- 
Iders’ annual meeting held a few days previously. Mr. 


Foster replace W. H. B. Ward on the board and his 
ssociate re mi vell known in the steel industry of Ohio. 
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OFFICE FURNITURE LOOMS LARGE ON STATION- 
ERS’ HORIZON 


The Sale of Desks, Chairs and Filing 

Cabinets with Supplies Increases in 

Importance as Commercial Stationery 
Business Develops. 


EW if any of the line arried y the commercia ind its pres ‘ the floor is alway a CONsSp 

Stationer and office equipment dealer of the present day tation to sell it \ccordingly, it may be there 1s t 

have grown into importance more rapidly than offic tion here t ve the price because the sales per 
furniture. The only lines we can think of at all compar igines that it may induce a sale if he does cut off 
able to it are loose leaf goods, but they had a long, hard f the profit so that the res t seem quite 
struggle betore they were recognized as necessary in the ’erhaps the sales person may be par ned r tee 
stationery stock Man vears ago we recall that leading the desk at $125 looms rather large n the prospe 
(hicago stationers carried a few files with the necessary wut that a few dozen pencils do not cost enougl 
folders and guides This was on a rather small scale ind inv diftere the iltimate sale We elieve t 
continued for years before anything in the nature of ar just as easv t ell furniture at a ; , 
othee turniture department wa idded When, however to sell it at just enough off to make its sale 
stationers began to sell quantitie of tiles which had beet provide e sales! oe t tiie . 
in the meantime greatly improved nd when the newer This has bee it e the ‘ those pe 
generations began to take up the ale f desks and chairs signs ft vhich fine woods are ‘ rtec lapt 
the situation chat eed very ral id)]y C)thee \pph inces salesman has 1 trouble 11 getting his price for 
believes that it had some part in starting a movement one f these beautiful designs, principally because 
toward othce furniture, realizing that part of the stationers res toat h beauty must be paid for and that 
salvation lay in extending and diversifving their lines and n such furniture makes it worthy the price 
in becoming in truth and in fact the business man’s depart He should realize this on the less expensive rade 
ment store for in no part of the manufacture of reputable gra 

Chanwes have been wrought in the « racter of the ofhce office furniture is there any slighting f the work: 
furniture stock, for we have to an extent grown up and Che ornamental lines of the speciall designed es 
lett behind us certain limitations Now the commercia chairs and other pieces known as period designs 
stationer is not atraid to ofter ustomers high-grade field peculiarly reserved for wood Never before 
expensive period designs because all over the country ther signing played so important a part the ‘ esk 
is a growing tendency to improve the appearance of offices ness There is a growing apprectatior t beaut 
It is coming to be understood by the business man himsel! furnishing and arrangement of offices is receiving 
that since he spends the greater part of his time in his ittentior ut ver before 
othce, there is no reason why he and his business asso \ couple f weeks ago a representative € this 
ciates and guests should not enjoy aesthetic beauties equal visited the oftices of one of the oldest ce S t 
to those which are dematr ded in the home This tendency The exe itive fices are now on tw fi rs 1 new 
has not vet got its growth, but will. we believe crease , g , idded with ever 1oder ' venice , 
as the vears go on widening the opportunities tor the othce veal igo. these thces were fitted vith a good gr 
furniture dealer and giving real rewards to those who studi desks and chairs, but of utilitarian desigi ' 
ously examine the conditions witl which they ire sur desks have been passed on to other locations at 
rounded plete new outht uf hye i] tiful mat 4 © tec 
It 1s well understood that otthice turniture takes up con stalled ( nsisting ot WwW ilnut lesks hairs t n t 

siderable space It is something which cannot be over tumers. et At one end of the president's handsot 
looked and perhaps there is a tendency to turn it and get there is a fireplace tor burning w All the 
it out of the store and into the hands of customers because remind one not of a business oftice t of a e | 
of the fact that its sale does run into considerable money where the guest nvited to seat himself in ar verstuft 
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s dealers so to arrange his poli- 
able to make money on his 


for other 
sale generates 


‘ , vv cies that the lealer i] hye 


lines \ ofitable sale generates enthusiasm 
unprofitable 
ngs nothing t indiffe Che 


representative 1s a valuable 


profita Y Lit w fie i an 


willing and enthusiastic 
asset, while an indifferent one 
1 handicap in obtaining business. 
The demand for office furniture is becoming a more and 

lat more it tant factor this business. In every city of 
he inti ' Ave record of newer and larger office 
new offices are being opened, 
equipment discarded. The fur- 
ure, 1 é es which inevitably will be de- 
led gy t cations of good business for an 
the 
we have are 
affect the 


re no clouds on horizon. 


eryt ¢ sound a uch annoyances as 


wise main 


i 


READY TO STANDARDIZE 
Desk Manufacturers With U.S 
on Simplified Practice 


fa th The November Meeting 


ins fe , get-t jotel Pennsylvania, 


ntir 


re morning in an attempt to 
desks. Factors such as art, 

manufactured for use in 
parts, nomencla- 
sectional de- 
ace in the east as compared 
vocacy of different sizes, led 
he conclusion that simplification 


mice 


/ 


ability of 


<inds of wood, 


time 
; ht out some satisfactory informa- 
n to the effect that simplification is being individually 
lied fe t nts and that 


meeting from the standpoint 


considerable progress 
nd quantity production. It 
concern as represented by 
the possibilities of simplifi- 

ition will undoubtedly bring forth a 
warrant group simplifica- 
bove, the chairman felt that 

cia me report y this committee, to be trans- 


t mitted to t t ising interests, who are in a 
large me r the committee’s attitude. Mr 

llows, duly seconded by 

It t ft mmittee that, owing to localized 
iN rt tant g of pattern and the inability 
group simplification 
be it therefore resolved 
est efforts to effect fur- 
plant and keep in abey- 


s1z7es 


it ft © tir mi ; le ink 


| 
thi eet that « ' f tur ‘ his } 
ns thin his own 

: 


ince the il for t simplification until such time as 


mit t mn he ¢ ired 


Department of Commerce ex- 
1 pressed } ts rt nability of the manufacturers 
ram at this time, and he in- 

facilities of the Division of 


Simplified | t re a ible any time that they find it 


- 


Get-Together This Month 
York will hold its 
New York, 
’ lol Mat 22 ther clubs devoted to export 
} I vill be three 


- \ 
, ‘ iy c Vew 


sessions 
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NEW MACHINES 
and DEVICES 





New Multiplying Listing Machine Appears in St. set to record the desired problem, it is solved by the sing 


, meration of pressing ti eee ae ‘teal 

Louis opera I I pr ne the D i 18 
. ‘ - - keyboard, whereupon the machine erforms the 
[The United Accounting Machines, Inc., 716-728 Sidney I 


. cation and types the roduct together with the multiplier 
street, St. Louis, Mo., for the past three years has been -™ oe . 

, ' and multiplicand upon the paper roll, all 1 i singl 
developing and perfecting a direct multiplying machine : a 
7 1 Che completion of this work clears the macl 
The company states that this work is now completed, all 


in readiness for the next problet 

dies and tools having been made and the company now 
many has eo nlanned ite nroduct ee 4 
being on a production basis. By the end of the year they The company ha lannes | iu ¢ 
, gradualiv ta increace the rat s eelits - 

expect to be producing from two to four or ve machines can proceed graduall crea ate a g g 

under way and demand is created he machine will be 

put on the market at a moderate price, consider 


important teatures 


\dolp! Baun ili! 1S president of the mpal He 
Mal ( t i twenty ve ( rs experience 
production end computing mac es | I Oechr 
ecretary and treasurer He id more " 
Vears experic CC icct ting 
ommere il « t rises 


Increased Convenience for Addressographers. 


The Addressograph Compa: 03 West Van B 
Street, ( hi ago, [1] has bre 1k t t i de sk higl 
as an added retinement t \ddressograp! equipment It 
Saves desk and table Space and i reases the 
emcrency be« ius¢ thre stand S t t i é ¢ 
ideal heig! t ! I LT d s | t est I - 








THE UNITED LISTING MULTIPLYING MACHINE 


per day hey state that several of these machines have 
been put in actual use and given tests which are regarded 
as sufficient, results being entirely satisfactory. Very little 
service has been required. Some of the machines, they 


state, have been in operation for six months and are still 
in use without any service. 

The United listing multiplyi: machine is designed te 
complete instantly any problem in multiplication, divisior 
subtraction or addition and simultaneously type list the 
entire problem with the correct answer upon a sheet of 
paper 

The idea of the builders of the new machine was three 
fold: first, to eliminate all but one « peration in each prol 
lem; second, to eliminate the human element with its pet 
centage of error and, third, to list as well as print on one 


paper without an additional operation the solution of the 





problem instead of merely exposing it upon the dials of 
the machine. This last item makes it possible to imme ee - apes 
diately check against error, since not only the answer is LDDRESSOGRA a 
presented in full, but the problem as well Che printed 
slip, therefore, shows not only the product but the multi can do her 4 more é 
plicand and multiplier. The only human agency connected because she n work sitting dow: 
with the operation of the machine is in setting up the Che frame the Addressog < gh sta e 
figures of the multiplier and multiplicand ot durable ste¢ g, japanned e are |} 1, 
The machine is said to be of extreme simplicity of con- drop shelves on either side. which may be 1k ¢ 
struction, assuring increased life and minimum maintenance the machine is not in us Chis 1 es ssible a 
cost. saving of floor space 
To perform a problem in multiplication, the multiplicand The use of this stand assures ‘ ipport 


and multiplier are recorded only ones Once the kevs are A ddresse 
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A Foot Power Paper Fastener Boorum & Pease Present New Line of Memo Books 
veready Manufacturing Company of Boston, whose The Boorum & Pease Company announce a new com- 
factory is at 34 Southbridge street, Worcester, Mass., and plete line of bound memorandum books under the “Stand- 
he general sales office is at 5) Church street, New York ard” trade mark. A total of one hundred sixty-one new 
City. has placed on the market in addition to its other numbers is included, comprising eleven new series. Prices 
) ver model known range from five cents to one dollar retail. A memo book 


— 


















m S pa 
for every purpose will be found in this latest supplement 
to the Boorum and Pease catalogue. 

A complete line like this under one trade mark is be- 
lieved to be an advantage to the retailer, bringing to this 
item the selling power of the whole line and making stock- 
ing and ordering more efficient. Descriptions and prices of 
these books are given in the supplement to the B & P 
price list No. 15, which will be mailed to stationers on re- 
quest addressed to the Boorum & Pease Company, 84 Hud- 
son avenue, Brooklyn, N. Y. 

eS 
Convenient Telephone Specialty 

The Telefo-Safety phone holder is a new device manu- 
factured by the National Phone Holder Corporation, 219 
South Dearborn street, Chicago. Its convenient size and 
design makes it possible for anyone to attach it in a 
moment on the side of a desk, on the wall over the coin 
box, or anywhere which is most convenient. There is also 
another del that fits on the top of the desk, if one 

“AL 1 
EREADY FASTENI SAFETY” 
[ e is coin BOX HONE ON 
= t “TELEFO-SAFETY” 
q ' oersy 8 F —" ATTACHED 
. ‘ indies, | ( S ~~ TO WALL 
. stein dleniion tt ; 
many other purposes. Like other machines, the new model 
ikes its own staples from a roll of metal tape. t 1s 
powert machine ts mechanical fteatures, so tat ," 
faste g par ( ce P be g ‘ 
a 
A New Model of German Typewriter 1 : Ri, . 
v Adler Model 25 is announced by the Adlerwet * 
=e kK er ‘ Frankfurt n-the- Mail 
7 a i tt s ofa 
ge of the desk or table, yet 
5 the phone and holds it securely. 
opper, also in a_ beautifully 
it this device has effectively 
edt roblem of ere to keep the telephone safe and 
ide it easy to put the electric 
it The device, it is said, has 
et with the proval of many concerns, including a lead- 
railroad and managers of large offices, factories, banks, 
\nyone desiring further particulars should write to 
MODI LER TYP! it the pine given above. 
nel o 4 lor ribbon. roller contact Ingenious Storage File 
ler, etc., et The manufacturer Patents ar endings the Quik-Lok automatic locking 
perfe ilignment, full visabilit files for the storag f luable papers and records. This 
writ h manif ng power and great speed, plus ef type of fil made corrugated fibre board rein- 
1 durabil hose who are familiar with tl forced by steel along the toy Che files combine lightness, 
Adler machine wi tice that the new model is quite « trength and durability Che automatic locking device con- 
ferent ippearance from the Model } 7 which has bee sists of a heavy spring catch or fastener attached to the 
standar rt t twenty-seven year steel reinforcement which automatically and securely snaps 
I mpat ufactures a small Adler, a portable into place as the file is closed. Opening the file requires 
aching ving thirty keys and _ ninet iracters [he but a slight pressure of the finger, when the entire top 


new Adler fortv-six kevs and 1 tv-ty characters pens fully. free fro prings, ties or other obstructions. 
and will not get out of 
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loose or disconnected parts of any 


order and there are no 


kind. To facilitate the easy removel and replacement of the 
file on the shelving a pull strap of heavy webbing 1s 
securely attached to the bottom and end of the file. \ 


heavy triple steel reinforcing strip to which is attached the 


automatic locking device extends the entire length at the 


top of the file forming an overlapping lip which seals the 
top and makes it dust proof at the same time adding 
rigidity and contributing to the neat appearance of the file 
lo provide strength to withstand the weight of heavy con 
tacts the bottom is of three-ply construction and is so built 





rH} QUIK-LOK STORAGI FILE Illustrating the 
4 1°94 for orrespondence storage ind A 48 for cancelled 
hecks Patents pending 

that unusual strength and rigidity are obtained No metal 
ts are used to hold the bottom in place and there is 
thing to mar the finest desk or counter The surfaces 
these files inside and out are smooth and the file is free 
nts, laps, bumps or other obstructions Labels are 


printed as desired and are furnished without extra charge 
( e golden yellow gummed paper in bold black type 
eas readable in the darkened vault Thirty-seven sizes 
re in stock and special sizes cat v made to order 

motly at slight additional ost These files are shipped 
flat t Ss Sa gw storage : ¢ ntil needed and reducing 
ack re and trat sp tat expense 

Quik-Lok storage files are manufactured by the Kay Dee 
( pany : Ra ol Nebr \ otte to turnish a cata 
logue ot their et tire line of transte les on request 

ae 


A New Idea in Atlas Bronzes 
Company, 412-420 Or 


idea in a 


Manufacturing 
1, 


Atlas Bronze 


street Chicago ave wor! a new 


next” window sign for banks These manu 





WINDOW 


SIGN 


NEW ATLAS 


facturers ot bronze nam« pla es and tablets state that their 


Instead of using two signs 
the left 
bronze 


window sign does double duty 


as heretofore, one with an arrow pointing to and 


the 


movable 


the other with an arrow pointing to right, a 


plate has been designed with a arrow set in a 


window cut in the background of a plate and just below the 


words “next window, pleas¢ The arrow can be adjusted 


IANCES For March, 1927 


quickly to point either to the right or left. This does 
with the necessity of handling two plates each time a teller 


absents himself from the cage, and it also eliminat 
cost of a second plate or sign The new plate can be 
mounted on brackets like a desk plate or can be fur ¢ 


fastening it to the wicket 
Cash Register and Adding Machine in One 


The machine wl give 


a printed record of every transaction in 


with attachment for 


Dalton Cash Register is a new 


the day's 





cash sales charge sales, paid outs received 
items. Charge sales, paid-outs and received on a 
items are designated as such, simply by depressing the 
proper designating key when the item is recorded 
automatically non-added Only the cash sales are a 
lated by the machine 
At the end of the day the merchant takes a total ¢ 
machine and finds the amount of the day's cash sales 
charge sales paid outs and received on account ite! 
qui kly be picked up trom the cash register tape 
of cash sales is desired at any time during the t 
may be secured by taking a sub-total on the na | \ 
out disturbing the cash register accumulation of sales i 
it is next to umpossible to disturb or alter the cas giste 
rece rad 
The the mere twist t Ke this Dalt 
NEW DALTON CASH REGISTER 
ter can b¢ onverted into a sper ly addin cak 
hine of million dollar capacity 
Both machine and cabinet have a striki gre t 
line wear-resisting finish, of a shade that hart 
with modern store fixtures 
> 
“Spotlight” Kraft for Striking Envelopes 
The Quality Park Envelope Company, Quality 
Minn., makes up kraft envelopes for advertisers using 
“Spothght” stock This is i chemiucalized prod t 
ducing a creamy tint, which is excellent for enve ‘ s 
using color It gives greater distinct ind perr 
effective color schemes than are possible with kraft t 
native col \ variety « Wels of st s e 
and envelopes are printed in colors, made to t e 
required by the advertiser 
_ 
Merz Gummed Tape Sealer 
Met Werke Frankturt a Main-Rodelhein (; 
manufactures a gummed tape sealing mach 
store and factory use. Two reels of tape, of differs 
are carried in the machine lhe device 1s stur 
structr1 
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The Carbo-Graph—A New Product the carbon in each binder. For example in a five-copy 

[he Phillips Ribbon and Carbon Company, Inc., 61 Hal- binder, the machine places two five-pound sheets next to 
stead street, Rochester, N. Y., are producing what they the backing sheet, then two seven-pound sheets and then 
call the Carbo-Graph—a carbon binder which is said to a nine-pound sheet on the top. In fact, the machine will 
have certain unique and useful features. It is so construct- build up the carbon sheets in the binder in any way de- 
ed that a single thickness of paper consisting of a binder sired. Each sheet may be of a different color, weight or 
strip at the top of the Carbo-Graph is presented to the finish. By using heavy sheets coated with hard ink at the 



















































platen and feed rolls. Thus it is always gripped by the top and light weight sheets coated with soft ink at the 
pla and easily fed into the typewriter as though it were bottom, very fine manifolding results are obtained. It is 
a single sheet of paper, no matter how many sheets of Stated that the Carbo-Graph lines up all copies perfectly 
carbon the binder may contain. that curling, wrinkling and treeing of carbon paper are 
Another feature is the white uncoated lower edge of each ¢liminated and that the stenographer is saved much time 
sheet of carbon which projects below the edge of th in handling. A high quality, long wearing line of carbon 
cking a1 illows the carbon to be readily picked sheet is employed 
bine 
More Light for the Typewriter Mechanic 
The Kelley-Mennes Manufacturing Company, Madison, 
canno -Omanr Wis., produces the “K-M” lighted turntable for the type- 
S36 vriter mechani It comprises a fourteen-inch square top 
plate, which is free to revolve on a funnel shaped cast base. 
An electri is mounted within the base, directing its 
rays upward. This device was brought out to enable the 
typewriter mechanic to have his light just where he wants it— 
nside the machine Ninety-nine per cent of his adjustments 
( side é ne The mechanic has been plugging 
along for ears with goosenecks and flash lights, and 
craning his neck to make those inner adjustments. The 
“K-M” lighted turntable has solved all these lighting prob- 
lems in a single stroke The mechanic sits at his bench 
SHOW LN HE CONSTRUCTIVE FEA 
RES OF THE CARBO-GRAPH 
1 nsert f copy and second sheets without the 
fingers ming 11 ntact with the carbon coated surtac« 
[The Carbo-Graph is made entirely by automatic machi 
er nachine being capable of turning out complet 
fifty binders per minute without regard for how many 
sheets of carbon each binder may contain. The manutac- 
turer tate that the dealer can, therefore, sell the Carbo 
Gr t a price to compete with that of loose carbor 
K-M” LIGHTED TURNTABLE. 
comfortably and does his work easily and without strain 
ind can do more work in the eight-hour day and the 
increase in a single day is said to more than pay for the 
device. One of the largest typewriter manufacturers has 
assured the “K-M” company of a twenty-five per cent 
saving on the bench since the lighted turntable was in- 
talled 
The “K-M” lighted turntable is especially efficient for 
“ working on typewriters which are completely encased. It 
AKING READY TO PLACE LOADED is now possible to make the adjustments by the removal of 
Ce Soe eee but one side plate, front plate or back plate, as the reflected 
e this device are most inget 1s light is all thrown to the inside of the machine. 
ets of carbor icking sheet and _— 
; d bind them together, print ther Engravograph Adds a Rectifier to Machine 
d st them up at the end of the machine [The Engravograph Company, 12 Vesey street, New 
‘ ' pping at the rate f fifty m- York, N. Y., 1 furnishes an alternating current rectifier 
[ rs a minute [This machine is the invention otf capable of adapting 110 volt supply, fifty to sixty cycles, 
] \ Phillips, pre lent of the compan. who savs that to the nine t pressure required by the cutting 
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MACEY TWO DRAWER FILE 


Macey Steel Line Receives Additions 
Mich., 


Two drawer—or 


The Macey Company, Grand Rapids, has intro- 
duced several new items to its steel line. 
desk height 
fice, professional office, etc 
requirements, or for installations requiring desk files sepa- 


rate from the central file department. These are furnished 


files are made for the small office, private of- 
where the capacity meets usual 


with steel tops or with linoleum tops, finished olive green. 
Mahogany is optional, as is a lock, both as extras. These 
cabinets are both letter 
mounted on legs to bring them up to the proper height. 
These cabinets have the 
regular 


made in and cap sizes, and are 
Insert drawers can be furnished. 
same channels, 
counter height line. 


Single door safes of the commercial grade are furnished 


slides and construction as the 


These are mounted 

The 

design includes two steel shelves, adjustable as to height. 
A small single door commercial safe is made, mounted 


for assembly with counter height files. 
on legs, and furnished with steel or linoleum tops. 


on casters. It meets the demand for a small safe with con- 


venient interior fittings, and has a wide market among 
business men who do not require capacity to safeguard 
large quantities of papers, etc. 


> 

Autopoint Pencil with Ring Useful at Telephone 
The Autopoint Company, 4619 Ravenswood avenue, Chi 
cago, IIl., No. 1-XR_ pencil, a popular 
item retailing at Che attached to the 
eraser cap makes this pencil particularly convenient for use 


has introduced its 


sixty cents ring 
It can be attached to the telephone direc- 


that 


at the telephone. 


bracket, and assurance there is always 


a pencil at the telephone, ready for instant use. 


The No. 1-XR is with the 


Autopoint line in its simple mechanism and durable mate- 


tory or 


gives 


uniform many items in the 


rial. The barrel is of Bakelite—light, supplied in a variety 
of handsome colors, either solid or mottled The metal 
parts are of nickeled silver. A reserve supply of leads is 


contained in a magazine under the eraser cap. The operat- 


ing mechanism is located entirely in the writing tip of the 


pencil 














MACEY COUNTER HEIGHT SAFE 


A New Moore Pen 


Pen Company, Boston, has perfected a 
Indestructible 


A ant 


The 


on sale a 


Moore 


line of Ebon-jet fountain pens 


the same material as their Tuscan and Royal blue number 


These new pens are black with highly polished e 
finished holders, providing a pleasing effect in combi 
with gold filled clips, levers and bands. 

This latest addition to the Moore Indestructible line gives 
three colors—Tuscan red, royal blue 


the trade a choice of 


and ebon-jet black. The prices of the new pens range f: 
$5 to $7 each 
> 


New Use for an Old Device 
Walter W orster, in the Machinist of il 


new device 


American 


27, suggested a use for a concern 


Rd \\ 
many people have painful memories. It is none other that 
the Esterbrook scratch knife, formerly used by physicians 
in preparing the skin of inatio1 Mr 
Worster said 


“Corrections on tracing cloth 


patients for vac¢ 


} 


have always beer 


or less disagreeable job and the results obtained a: 


always Satisfying. 


“To successfully remove ink lines from trac 


the surplus ink should first be 
light 


removed by scraping lig 


with some. sharp, instrument, before using a 


pencil eraser. This is generally done with old razor blades 


or steel erasing knives 

“Great care must be exercised to prevent injury t 
surface of the cloth, which often occurs from the 
razor blades or knives. 

“Steel pen manufacturers make small pen-like 
which are used by doctors for vaccination. Thess 
are the finest things going to scrape off the ink Phe 


used in an ordinary pen holder, and are light and s« 


[wo large concerns I know of, buv them by the 
keep the draftsmen supplied, thus insuring the neatest 
sible erasures cloth. They cost but two cents 
the stationers’.” 

\ 





AUTOPOINT NO. 1-XR 


‘THE 


TELEPHONE PENCIL 











A Scale for Weighing Air Mail 
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On February st the various rates of postage 
e superseded by a flat rate of tet ents for eacl 
or fraction thereof, to any domestic desti1 
( dis he ew rate does away WwW t 
es pre il fe rce and Carry 
ess it two pages on m«é weig 
é lk ( e. Light weight paper for he 
Y ised to offset the hange it Vel 





NEW TRINER NO. 9 


AIR 


MAIL SCALE 
| s new regulation has 


postal scale for air mail service 


The Triner No. 9 air mail scale illustrated here is ge 
erally use among the United States post offices 
state: it 27,000 of these nine-ounce scales have been 1 

service ) the United States Post Office Departm« 

ale 1s built el tirely o! steel with d brass eal 

and brass poise. Each half-ounce graduation is cut 
bea 1 deep “V” notch and the poise has a steel do 
that s¢ properly, making the ascertainment of accurat 
weig! S} The tubular beam is equipped with a bal 
ane re, k within so tl at the scale can always be ke pt 
pertes 1iance 

his new scale is made by the Triner Scale & Manufa 


mpany, 2714 West Twenty-first street, Chicag 


Ill., manufacturers of parcel post and mail automatic scale 


] the 


used t 


post oftice service 


Convenient and Dependable Small Safe 
Watchman is the h | 


selecte 1 small wall safe recently put on the mark 
by The Hall’s Safe Company, 3253 Spring Grove avenue 
( ( Ohi [his safe is said to be easy to inst 
ndt first-cl binati lock. It is powerfull: 
and possesses a first-class combination lock is powerfully 
built a has hig! e with respect to burglar resistan: 


<a 














made practical the produ 


name which has bee 
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9) 


ints by cold drawn steel locking bolts 
g bolts. This safe is intended 
to the wall between the studding or placed 





at advantageous | 
the 
either to be let 


and hinge end by do 


on the wall or let into a floor. The construction is such 
that the safe is slipped upon the bolts and the nuts are 
drawn up tight from the inside. The safe completely covers 


the anchoring screw heads and it is said to be impossible 
to remove it without unfastening the bolts from the inside. 
This wall safe is a particularly useful device for homes, 
eing a secure receptable for jewelry, valuable papers, cash, 
etc., as well as for other things which have a more senti- 
ental va M 
_ 


Letter Tray and Stand Added to Art Metal Line 


The Art Metal Construction Company, Jamestown, N. Y., 
has added the No. 163 Art Metal tray to its lines. The 
No. 164 angle stand, mounted on casters, is designed to 
support this tray. Such utilities are used extensively in 


follow-up work, pending correspondence or orders, or as 
sorting trays for work preliminary to filing in cabinets. 
Each tray is fitted with a compressor. The hinged cover 





AND 


ART METAL LETTER TRAY STAND. 


yf the tray folds against the sides when the tray is in use. 
he tray is protected against intrusion, air currents and 
e exposure when the cover is in place. It is secured by 
suitable latcl 
[he tray is furnished alone for business houses which re- 
juire a correspondence tray to place on table or desk. 
Many prefer the No. 164 angle stand, as it permits moving 
the tray about, or for wheeling into a vault at night. 


> 


Englewood Desk Company Announces New Series 


The Englewood Desk Company of Chicago has an- 
ced the 700 series walnut which will be ready for 
e market a t March 15 rhe top and panels of this 


walnut, balance of construc- 


i eing the e as t ilready well known 700 grade. 
The 700 series will have the Duco finish on both base 
1 te 
The Engle d Desk Company is confining its efforts 
strictly « cial grades and designs, continuing its 
cy hol g r t fast moving, quick turning 
rofit produci1 é é manufactured strictly in accord- 
ce with Englewood ideals of sound and practical con- 
ructic d mie durable finish. 
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Attractive Line of Office Partitions 


Increased mterest is being shown by commercial sta 
tioners in the handling of partitions. The catalogue of the 
Add-a-Unit 872 West North 
Chicago, practical line of 
the 


any size, filling orders 


Partition Company, avenue, 


and office 


A\-Unit 


prac 


shows an attractive 
called the Add 


guarantee in 


partitions line, shipment of 


which they tically 


in a week or ten days from receipt. This time is required 


for the finishing process only. 
Since the dealer can readily sell these partitions from the 


and from 


photographs, it is 


catalogue not necessary to 





PARTITION SIMILAR TO THE IDEAL B ADD-A 
UNIT PARTITION The Ideal B is shown in 
the catalogue on page 10 
carry a stock and there is no investment of capital to 


consider 

It has been found that a line of partitions aids materially 
in selling office first call 
frequently salesmen find such 
customers prospects for other office furniture. We are told 
that these 
among the large concerns in the United States 

The 


limp covers, printed on buff stock 


furniture, for in many cases the 


is for partitions only and 


there are many satisfied users of partitions 


catalogue in question is a well printed book with 


It contains thirty-two 
pages exclusive of cover and illustrates a number of differ- 
ent types of partition installations, describing the character 
of each in clear and understandable The 


partition terms 


dimensions are given, also size of door openings, size of 
door windows, grill work, etc. Every feature is carefully 
illustrated and described so that the customer who sees 


the catalogue can readily select the type of partition he 
desires. 
The 
top bank counters, storag: 
styles, bracket check 
check desks, hexagon 


for tellers and cashiers’ cages, 


flat bank 
cupboards, wall check desks in 
desk, standing check desks, 
check desk, metal partition 


name plates, 


line also includes top counters, slanting 


three 
double 


wickets, et 


Color Added to Popular Conklin Lines 


The Conklin Pen Company, Toledo, Ohio, has 
azure blue and cardinal red items to the Conklin “Stu 
Special” line of $3.50 fountain pens. “The ma 
a $3.50 pen is as much entitled to variety in « 
as the man who buys higher-priced pens,” sa 
Mathes, the Conklin sales manager. 

Che Conl Pen Company has also added a 
item to its line of dollar mechanical pencils 


- - 
“Artista” Tempera Show Card Colors 
[The Binney & Smith Company, 41 East Fort 
*t, New York, N. Y., produces “Artista” ter 


This is somewhat similar to the show card 


the market The colors blend readily when 
sired that can be mixed from the primary 
color may be overlaid on another without peeling 
ing “Artista” is adapted to the decorati 
which is shellaced or waxed after the paint is 
> 

Steel Typewriter Desk Added to “Y. and E.” Line 

Phe Yawman and Erb Manufacturing Cor I 
Rochester, N. Y., has developed a steel typewrite 
harmonize with the No. 7700 “Executive's” desk 
desk has “Clemco” pedestal support for the ty] 
which may be in either the left or the right pedest 
typewriter, when not in use, is concealed in its pedest 
a dummy panel finished and trimmed exactly like 


opposite 


rhe specifications tor the steel typewriter desk are s 
to the No. 7700 “Executive's” desk. A durable 
top, 60x34 inches, is provided, held in place by a 
metal binding Olive green, mahogany or walnut fir 


are available Che drawer pulls and leg 


bronze The active pedestal, containin 


card drawer on top, a deep drawer for vertical filing 


linoleum covered sliding shelf. The deep drawer is 111 
inches wide, 11 inches high, and 263 inches deey 
equipped with single bearing progressive slides. Options 
include bottom extensions of guides, countersunk 1 
rods, and steel trays for side to side filing ry ird 
drawer is 123/16 inches wide, 6% inches high 2 


inches deep inside [The card dr 


suspensior The center drawer, which has a 

operates on channel suspension, is 17% inches w 
inches high, and 26% inches deep. It controls the 
mechanism of the drawers. This center drawer 
equipped with a tray for pencils, pens, clips and otl 


utilities 





Y AND E 


NO 7700 


STE 
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A New Inserting and Sealing Machine 


McCarthy Inserting and Sealing Machine Company, 
14> Latayette street, New York City. sponsors a new and 
ichine r inserting enclosures into envelopes and 
g the enve es Che inventor has been we ne 

s machine tor some time, seeking to obtain the maxi 
plicity and certainty of operation so that the machine 











- a — ~ — 
McCARTHY INSERTING AND SEALING MACHINE 
can be run by the office boy if need be, or other ex 
perienced help. 
The machine is of the unit type, allowing one, two, three 


or more enclosures to be inserted into the envelope, accord 


ing to the requirements of the user. It is believed that the 


ot 


three-enclosure typ machine will be the most popular 
model 


Che 


and any 


machine handles all sizes of envelopes up to No 


number of enclosures, such as postcards, bookl 
etc., and requires only simple adjustments 


iTs 


circul: 
Phe has a speed of three 
| 


gardless of the number 


machine thousand per hour re 


of enclosures which are inserted 


The engineering department of the McCarthy Inserting 
and Sealing Company have given the machine thorough 
tests that it is now ready to be placed on the market 


- 


A New Propelling Pencil 


William A. Welty & Company, 36 South State street 
Chicago, has put on the market an attractive and service 
able pencil especially adapted for commercial use This is 

1 1 . ; 
ag sized pencil but light in weight, combining pleasing 
appearance with durability. The barrels are made of non 


breakable material a variety of attractive colors, includ 
ing black, vellow, blue, green, maroon and red in solid 
colors and in the mottled or cloudy colors of jade, amber 
and marble and in either nickel or gold trimmings Prices 
range from 50 cents to $3.50 each. 

Tr} encil is ingeniously made. The mechanism cor 
sists two pieces, a propelling spiral and a receiving tip 

’ hic ide of one solid piece metal | 
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method of propelling and expelling the leads is said to be 
different from that of other pencils. No solder is used in 
the construction of the pencil anywhere. 

Each pencil is loaded with a full dozen standard sized 
leads and has an oversize eraser of first quality under the 
cal It is said t the clip will not spring away from 
he pen \ new met! of special imprinting has been 


makes all letters uniform. 
iiicnndnal 
New Line of Typewriter Stands and Stools 

The Electric Welding Works, 821 Washington 
boulevard, Chicago, Illinois, has perfected and is putting 
ractive line of typewriter stands and 
features. The top of the 
stand is 14x20 and is five-ply wood, walnut or mahogany 
The stand is equipped with one or two drop leaves 


as preferred :p twenty-eight inches or thirty- 


Searles 
on the market an att 


stools having many desirable 


finish. 


making the t 





six inches long The height is twenty-six inches. The 
frame is of steel welded and black-enameled. The feet 
have rubber tips or casters on two or four legs as pre- 
ferred. In the stools the seat is 1%x13 inches of wood, 
walnut finish. The frame is of welded steel and black 
enameled The feet have either rubber tips or casters as 
preferred The s fits under the stand and nests into 
\RLES TYPEWRITER STAND 
AND STOOL. 

ne shipping carton with the stand. They are to be had 
with or without backs for office, shop or counter use. 


Blankmeyer & Company, manufacturers’ represent- 
atives, 137 West Lake str 


tributors of these convenient 


eet, Chicago, are wholesale dis- 
devices 
> 


Bates Ready Inked Pads 


The furnishing of Bates felt pads thoroughly saturated 
with the proper sort of ink seems to embody both an 
economy and a convenience appeal which is meeting with 


Dealers are already noticing a de- 


considerable approval 


mand from users of Bates machines for these inked pads, 
and the manufacturers, The Bates Manufacturing Company 
of Orange, New Jersey, report an increasing sale. 

It is undoubtedly a satisfaction to put upon a machine 
with a pair of forceps a new, clean, properly inked pad. 
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A NEW WELTY PENCIL 
, IMSERT LEAD CUP, AAAS Sugune 
=... PROPELLER PENCIL Boor 7 MEAO | enasen CAP ) 
MECHANICAL FEATURES OF THE WELTY PENCIL 
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' Under the Capitol Dome 

| News and Current Trade Events 

Reported from Washington 

By 

FRED E. KUNKEL 

+O | . 





Importers will be interested in H. R. 15283, proposing 
to amend Section 563 of the Tariff Act of 
provide that there shall be no allowance made in the duties 
for any injuries, deterioration, loss or damage sustained by 
any merchandise while remaining in a bonded warehouse; 
and H. R. 16885, granting the right to appeal to the Cus- 
toms Court in cases where damage is sustained to goods in 
a bonded warehouse amounting to over $25 or settlement 
by the collector direct of any claims under $25 without ref 


1922 so as to 


erence to the court. 

Changes in the charge for registering copyrights is pro 
posed in House Bill No. 16548, which provides that for the 
registration of any work subject to copyright the fee shall 
be $2.00 (instead of $1.00 as heretofore), which includes a 
certificate of registration under seal, but in the case of 
photographs the fee shall only be $1 if a certificate is not 
demanded Another bill, No. 16808, provides a _ legal 
process for assignment, mortgaging, licensing or other dis- 
position of a copyright by its owner, amending sections 
27, 42 and 44 of the copyright act. 

Preparation of a biennial index of all state legislation is 
authorized by H. R. 9174 and S. 3634, to be signed by the 
most valuable to manufac- 


President. This index will be 


turers of office appliances when compiled. 
Safe Production Increases 
According to the biennial census, taken in 1926, the value 
of safes produced in 1925, was $23,048,708, and of the 35 
establishments reporting, 19 were located in Ohio, 5 in New 
York and the remaining 11 in nine other states. 


Customs Decisions 

Claim of the R. H. Meehan Importing Company that the 
value of certain clips was erroneously included by the col- 
lector in ascertaining the valuation for duty purposes, of 
certain imported pen holders and pencils, is upheld in a 
decision just rendered by the U. S. Customs Court. Duty 
25 cents per gross and 20 per cent ad valorem 

under par. 352 of the tariff act of 1922, the clips being 
assessed at 25 cents per gross under par. 1451. The im 
that the ad duty of 20 per 


was levied a 


, 
3 
valorem cent 
the appraised 
value of the pen holders, 


porters claimed 
was erroneously assessed on value of the 
complete shipment, including the 
and that the value of the clips should 


valuation upon 


pencils and clips, 
have 
which duty was taken 
tention is upheld, Judge Adamson finding that the 20 per 
cent rate should only have been assessed upon the appraised 
value of the pen holders and pencils (No. 165730-G-11038-26) 

Metal multigraph 
copying machines, are dutiable 
under par. 372 as parts of machines not specially provided 
for, says the U. S. Customs Court Walter 
Grafton & Sons of New York. The collector had taxed 
these spools at the rate of 40 per cent under par. 399 as 
metal not provided for. (No. 


been excluded from the appraised 


at this 20 per cent rate. This con- 


used exclusively as parts of 


spo ls, 


at 30 per cent ad valorem 


in the case of 


manufactures of specially 


46831-G-39666-24.) 
Recent Treasury Decision 
A ruling regarding the protection to be afforded trade 
marks in the customs service, which stipulates that trade 


marks registered under the Act of March 19, 192( 
entitled to customs protection, as provided by law, but are 
not entitled to the additional protection afforded by the 
Tariff Act of 1922, has just been promulgated by the Tre 
ury Department. 

Trade marks registered under the 


Treasury Department 


1920 act “may be 


° * * and the 


corded in the 
portation of any goods bearing a copy or simulation of su 


+ 


trade marks will be denied entry, but such trade marks 


not entitled to protection under Section 526 of the Tariff 
Act of 1922, and accordingly, goods bearing the genuine 
trade mark, although registered under the Act of March 19 


1920, will be permitted importation.” 
Plans Announced for Trade Conference 


Conference wi 


inclusive, to consider 


The Third Pan American Commercial 
be held in Washington May 2 to 5, 
mutual interests affecting the 
provide 


reiations 


methods for 


questions of trade 
of the Republics and to 
elimination of that stand in the 
normal development of that trade 

The two preceding conferences were held in 
1919 
the American republics and to commercial organizat 
and associations in Latin America. 

The program will include simplification of consular pr 
consular 


American 
the obstacles way of tl 


1911 and 


Invitations have been issued to the governments o 


commerce; 





cedure in inter-American 
essential in such trade; possibility of securing uniformity ir 
consular documentation and procedure; customs regulations 
their purpose and the minimum regulations required t 
secure their purpose; barriers to the development of 


measures for 


imter 


American commerce; consideration of the 


During the conference 
Chamber of 


elimination of such trade barriers 


there will be a joint meeting with the U. S. 


Commerce and the Pan American Commercial Conference 


outstanding commercial problems of the 


to consider the 
leading commercial! 


Round-table 


American republics, as presented by 
representatives of the 
conferences will also take place on the final day of the 
meeting, at inter-American trade problems will be 


considered and discussed. Permanent co-operation betweet 


respective countries. 


which 


commercial organizations will be considered. 

Recreation Costs Held Business Expense 
Board of Tax App ‘als is of 
forms of recreatior 


A recent ruling of the U. S. 


interest for those who provide various 


for their employees, including dances and picnics, whi 
the board has just held is a proper business expense, de 
ductible in preparing income tax returns, as something 
stimulate their interest 


Com. of Int. Rev 


the benefit of all employees to 
the business (Popular Dry Goods Co., vs 
No. 2141, Feb. 7, 1927) 

The first raised is whether the 


dances for employes are ordinary 


amounts s 


issue 


t 
r 
necessary business 


and 


expenditures. It is contended that the amounts paid con 


stituted a bonus to the employees and are therefore de 


ductible It is whether or 


unnecessary to determine 


these amounts constituted a bonus It is sufficient that 
the expenditures were an ordinary and necessary business 
expense. The evidence convinces us that these amounts 
were expended because of a direct business benefit to the 


petitioner. The offer was made by the corporation to 
employes that in consideration of an increase in 
things 

were one of the inducements held out to the em- 


Under the circumstances 


1 
Sai€s V¢é 


ume the petitioner would do certain Employes 


dances 
ployes to increase the sales total 
we are of the opinion that the amounts expended for thes« 


dances during the taxable year question are deductil 


Office Appliances Depreciate 


That office appliances and office furniture depr 


rapidly and are chargeable against income, is held 


(Continued on Page 94.) 
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THE FOKKER PLANE “JOSEPHINE 
NORTH 
This machine carried as a part of its regular equipment a Rem- 


IN HIS FLIGHT 
UNITED STATES 
ington portable typewriter 


ACROSS 


THE 


Remington Portable Still Flying 
Commander Byrd’s plane, the “Josephine Ford,” in 
North 


a Remington portable typewriter, 


which 


he flew across the Pole, a part of his equipment 


being has been touring 
the country almost continually since his North Pole achieve- 


ment. Everywhere the plane has gone the Remington 
portable has gone too, and the Remington Typewriter Com- 
pany is in possession of a number of interesting communi- 


Donald E. 


Department of Commerce, indicating the excellent 


cations from Keyhoe of the aeronautic branch 
or the 
service the machine is giving. One letter was written in 
the air between Cheyenne, Wyo., and Salt Lake City, Utah, 
altitude of 15,000 feet and with the 


miles an hour 


at an plane going at 
Another communication was typed 
and Washington, D. ¢ 


just before completing the 8,604-mile tour of the United 


ninety 
in the air between Richmond, Va., 
States Mr. Keyhoe says that the machine at a conserva 
tive estimate turned out 150,000 words under the hands of 
Mr. Kunkel and 


written in the air 


himself, most of which material was 


The work included news stories, reports, 


expense accounts, descriptions of beautiful country, per- 


sonal letters and messages to be dropped into cities over 


which the plane circled 
= > ——— 
Changes in Seattle Dalton Office 
After eighteen years as manager of the Seattle office of 
the Dalton Adding Machine Company, V. O. Boone has 
resigned to devote his time to business interests of his 








————— ——_— = 
CASH REGISTERS 
BOOKKEEPING MACHINES 





ADDING - CALCULATING 
STATEMENT MACHINES. 

















RSONNEL OF THE SEATTLE OFFICE OF THE DAL 


ADDING MACHINE COMPANY Left to rigl W B 
Matthews, C. R. Butler, F. Jensen, C. C. Williams, Claude B 
EKlerding. H. SN Hx or, new agency manager; E. W. Harris 
I ec Coa n i r., San Francisce Miss Erma Browr V 
«) B etir ina r Pau I \ H L \ lersor 
SS «& Menard, |} M. Fowler PI I Walter I Miller 


FORD” 
POLE 


USED BY COMMANDER BYRD 
AND HIS TOURS OVER THE 


own. He is succeeded by H. M. Taylor, formerly agency 


manager for the company at Salt Lake City. He took up 
the duties of the Seattle territory on February 1. 

In view of the foregoing the accompanying picture is of 
special interest. 


—_—_—_—_————- 
American Lead Pencil Co. Buys More Property 


The American Lead Pencil Company, manufacturers of 
widely known brands of pencils, among which the “Venus” 
and “Velvet” are sold all over the world, has just taken 
title to a considerable piece of property recently bought, 
and which adjoins one of their units on which the com- 
pany erected a large building during 1926. 

The “Venus” Company is constantly increasing its facili- 
ties, to keep pace with the demand for the numerous 
products which it manufactures. 

President Shilling Plans Trip 


W. R. Shilling of Pittsburgh, president of the National 
Association of Typewriter Dealers, is planning a trip to 
visit all of the manufacturers of new typewriters. This 
trip will be a friendly excursion with a view to bringing 
dealers and manufacturers closer together in a better under- 
standing of each other’s working methods. He desires 
suggestions from all members of the association as to con- 
ditions in their respective districts, particularly with refer- 
ence to the sale of new machines. 

The association invites correspondence from manufac- 
turers who desire that their lines may be represented by 
members of the National Association of Typewriter 
Dealers. The members of the association are the live-wire 
dealers in their several districts. Both President Shilling, 
428 Fourth avenue, Pittsburgh, Pa., and Secretary P. E. 
Kinnisten, 6040 Calumet avenue, Chicago, will gladly 
accord every possible assistance by way of supplying names 
and addresses of members and in otherwise co-operating 
with dealers and manufacturers to the advantage of each 


division of the trade. 
— 
Mr. Barkering, Dean of Ribbon and Carbon 
Industry 
A. H. Barkerding, vice-president and general manager of 


Park Ridge, N. J., paid a visit to 
Chicago last month The death of F. O. Mittag some 
leaves Mr. Barkerding, we understand, the 
e ribbon and carbon industry, counted in years 
Mr. Barkerding has been in the industry thirty- 
time with the Mittag & Volger 


Mittag & Volger, In 


months ago 


dean of t 
of service 
two years and all that 
organization 

Mr Barke 


stationers. and is am¢ 


rding never misses a national convention of 
ng the most widely known executives 
in the office equipment industry. 
<= —— 
Wrong Company; Right Address 

An item on page 211 of the February issue stated that 
the Peoria the Woodstock Typewriter Company 
The Peoria Typewriter 
street, Peoria, Ill, Woodstock 
it was the L. C. Smith & Corona Type- 
Woodstock, that moved to the 


Our apologies. 


branch of 
53 


had located at 530 Fulton street. 


Company, 420 Liberty 
agents, state that 
writers, In and not the 


Fulton street address. 
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Successful Business Show at Richmond 


Office Appliance Association of Virginia's Capital Puts on 
Interesting Exposition 


} 


beginning 24 Richmond 


second 


January the 


r ld its 


week 
Association | 


During the 
Office Appliance 
an event which proved to be 


annual busi 


ness show successful since all 


exhibitors reported themselves well pleased with the re- 


sults. This gives the assurance that the Richmond show 
has come to stay. An earnest effort was made to get invi- 
tations to all users of office appliances in Virginia and 
adjoining states requesting them to visit the show The 


“ea tagnone S 


ee 


mE 


ee a 


-—<h: 


—_— 


cd 5 


EIGHT VIEWS OF BOOTHS AT RECENT RICHMOND BUSINESS SHOW Reading 


ters, Portabillers, Wiz Flatpakit Rediforms and contir s 
interfolded forms The exhibit was in charge of their al rey 
resentative, Chas. C. Garrett 

AMERICAN TYPEWRITER EXCHANGE, Richmo: 
This exhibit attracted quite a little attention, wit! 
Edisen Dick Mimeograph and Corona portable typewriter » 
display Theo exhibit was in charge of L, N. Mau 
by Richard P. Winston and A. B. Brightman of the L. C. 8 
& Corona Typewriters, In« home office 

AMERICAN NATIONAL BANK, Richmond, Va 
ple had an interesting booth n whi they brough 
public their methods of keeping savings and bond yf 
and their iten of interest to the merchant rhe t " 
charge of Littleton Fitzgerald manager of tl 
department 

AMERICAN MULTIGRAPH SALES COMPANY 


oO} displayed their various produ 





ts, including ad 


fron right top 
the Dictaphone Sales Corporatior \ddressograph Company; L Smith and Corona Typewriters, I nter pane \ 
Multigraph Sales Company and National Cash Register Company; lower left, exhibit of the Bell B & Stat 
center lower picture, Monroe Calculating Machine Company; right hand lower cture American 7 \ r Ex ing 
attendance was good and consisted in part of a very large printing and typewriting Multigrap! i keyboard ¢ 
“*h otl a p ve of _* th< 
number of prospects The be was in charge of J. L. R heir ‘ 
' , . BELL BOOK & STATIONERY COMPANY Richn 
The event was held on the main floor of the Sydnor ; : 
; showed an interesting exhibit of ffice furniture, sup] i 
Hundley Furniture Store at Seventh and Grace streets systems. etc. The booth was in charge of B. V 
which was given over to the use of the Richmond Office manager, and O. B. James, local representativé 
Appliance Association without charge Che store also fur DALTON ADDING MACHINE COMPANY, Cincir 
splayed the direct subtracting Multiple odel: the Mult 
nished an up-to-date line of new office furniture for the displayed the direct subtracting Multiplex model Mu 
, , , bank posting machine; the cycle J’’ model, which post edger 
use of the several booths, a courtesy which was greatly ,' ' a 
. : and statement simultaneously Claude Betts, ager “4 
appreciated. The room was attractively decorated with and M. O. Betts. assistant manager. were ir ire 
flags. bunting, terns and flowers In the center a stawe was booth Manv demonstrations on the bank and comn 


ished between the hours 
eight P. M 


and individual singers on Monday, 


erected and entertainment was furt 


of twelve and one P. M. and seven and by 


an orchestra, quartette 
Wednesday and 


cast through Station WRVA and was well received. 


Thursday This entertainment was broad 


Several groups of buyers representing firms in Virginia 
and North Carolina visited the show and expressed their 
pleasure over their trip and their visit to the exposition 
Mayor J. Fulmer Bright gave his endorsement of the show 
by means of a letter through the press to the people. Fol- 
lowing is a list of the exhibits 


The Exhibits 


ADDRESSOGRAPH COMPANY, Chicago, Il., displayed their 


full line of addressing machines, both hand and ele trically 
operated The booth was in charge of C. E. Triniti, local man- 
ager for this district, and Leroy K. Merrill of the executive 
office in Baltimore, Md 


AMERICAN SALES BOOK COMPANY. L’ 
displayed their complete line of sales books 


rD., Elmira, N. Y 
authographic regis- 


keeping machines 


DICTAPHONE 


were giver! 


SALES CORPORAT 


Demonstrations were giver the 
young lady. The exhibit was 
moanacer 


EXPERT LETTER WRITING CO 


ION, New Y 


week Dy 


MPANY Richr 


had On display the various work in wl 
would be int sted The boc chargé f Mr 
Bowman, | t of tl f 

KEE LOX MANUFACTURING COMPANY, R 

This mpany's products included irt al ] 
pencil work Their display showing s ribt s 
bons was interesting The booth wa ree ¢ ¥ 
local manager isted by Mr. Hen: eral n re 
the Philadelphia office 

MONROE CALCULATING MACHINE COMPANY 
City, N. Y presented the M 1utoma id & 
culator, also their entire general hand a 
models rhe t th was in charge r i nage ‘ 
Moore 

MULTISTAMP COMPANY, Norfolk. Va This | 


Continued on | 
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REMINGTON BOOTH AT AMERICAN CONCLAVE OF PUBLIC BARRY, BEALE & COMPANY PRESENT ELABORATE 
ACCOUNTANTS VELVET PENCIL DISPLAY. 
Novel Window Features Blue Band Pencils 


Remington Accounting Machines at Accountants’ 
the American Lead Pencil Com- 


An elaborate display o! 


Convention 
The American Society of Public Accountants recentl pany’s Biue Band Velvet pencil was recently shown in the 
eld a conclave at Wardman Park inn, Washington, D.C. window of W. F. Barry, Beale & Company’s store in Bos- 
e a comprehensive showing of acc ting machines ton, Mass The display was regarded as exceptional for 
juipment was presented Among the most attractive its expert handling of detail and for the number of points 
¢ s was that of the Remington typewriter line of ma of interest secured without disturbing balance and har- 
é accounting purposes. The exhibit included ar mony. In handling the various items, considerable mer- 
idvance showing of the new Remington front feed chandising talent and artistic feeling were revealed. 
keeping machine with which several forms may be carried A noteworthy feature of the display was the unusually 
: udit sheet posted during the day is automatically large assortment of pencils shown without undue crowding. 
secured Chis effect was achieved by using attractive cards and cut- 
Another Remington machine demonstrated, in addition t outs and by arranging the several pencil groups in uniform 
cross mputation, the accumulation of thirty or more settings of a novel and decorative character. 
totals. If an error is made in the distribution an automati A bit of selling strategy is to be observed in the fore- 
r¢ ctions and forces the correction of the error befor« ground where package merchandise is judiciously arranged 
the work can continue and set off by artistic color cards featuring the lines shown. 
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LINE UNITS AND RECEDING DOOR 





AL WEIS SECTIONAL DISPLAY CASE INSTALLATION USING HORIZONTAL 
BOOK SECTIONS This type f equipment especially adapted t tationery and office equipment stores 
A New Weis Catalogue. numerical ( eans of which any article listed can 
™ , almost instant] é 
( ie No. 27 of the Weis Manufacturing Company ; ! 5 de aed } 
, . In this catalogue are some pictures of Weis installations 
r the ess the first of the vear his is a most : a , ayy 
; in retail stores throug! t the country. These feature Weis 
h v x inches, containing sixty-four pag¢ , ; , . 
‘ ; sectional display cases, showing their advantages over the 
T s | | 7 
5 . : « Ove 6 co he old style solid or built-in shelves. An illustration of a typi- 
] ers ecialties ine devices. filing supplies ; . v 
alties, filing d & cal Weis illustration is shown on this page. 
bes rt Lankeoaase ¢ te nrinted on 2 ap . 
é ire a sectional bookcase | pia , = Dealers should make i point to possess themselves ot 
eam st and bound in limp covers. It is a mos this catalogue whic] ntains a world of items that are in 
convenient catalogue in that it opens flat, is of suitable frequent demand. A card to the Weis Manufacturing Com- 
i tains a narkably complete pany, Monroe, Mich., will bring a copy forthwith. 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially mvited to make the offices of this 
journal their headquarters. The staff at the main office, 417 South Dearborn Street, Chicago, and the staff at the 
branch in charge of C. H. Everly at 1701 Pershing Square Bidg., Pershing Square, 42nd St. & Park Ave., 
New York, will be happy to be of any possible service. While the facilities at New York are not 
so many as at Chicago, there will be found the same desire to serve. United States manu- 
facturers or their representatwes traveling abroad are cordially invited to call 
upon Office Appliances’ London correspondent, Mr. W. Teignmouth Shore, 

18 Templars Avenue, Golders Green, London, N. W. 11, England. 

Mr. Shore’s knowledge of the office equipment business and 
its possibilities in Great Britain makes his counsel 
valuable to those desiring to cultivate 
the Britssh Market 


LONDON NOTES AND NEWS 


By W. T. Shore, 18 Templars Avenue, Golders Green, London, N. W. 11. Telephone, Speedwell 4931. 


Note.—Mr. W. T. Shore, whose address is given above, is the authorized subscription representative of 
Orrice Appliances im the British Isles. New subscriptions should be sent to Mr. Shore. Renewal orders 
should be sent to Orrice AppLiaNces’ home address, 417 Seuth Dearborn street, Chicago, Illinois. 


London, February 4. sense; he does, and always will, buy in what is for him the 


N THE business world generally things continue their best market. I don’t think that as a rule the British man 
| 


steady improvement, but the China upset has not helped — ufacturers of office appliances are sufficiently thorough at 
toward the recovery; the sooner it is settled the bette practical. They don’t test out their machines and method 
We want peace and a steady prospect of its continuance as thoroughly as we do; and as the Germans 
Talking with a prominent office furniture man here, an not worrying any more as to the future of British tra¢ 
American of very wide knowledge of our market, he said a whole or as to the American office appliance trade 
to me: “You want to know what are my views as totrade’_ this country. Things look pretty gay, thank you 
prospects? Well, generally there is no doubt that they are <-> 
better. The heavy taxation remains a serious handicap On the other hand | was talking this day wi 1 
But things are really better. We started this month nent man in the typewriter trade, who is manager { 
January—with a quite material improvement in sales, but American machine, finding him puzzled and 
toward the end of it, fell away materially. All sorts of  optimisti Since September last, he told me, a1 
reasons are given for the withholding of orders we expected particular reason that he could trace, his sales ha e¢ 
to get—some of them probably untrue; and we have more steadily declining, and nothing that he could d t 
than once run up against the China business. I believe it is direction of tonic had any good result He 1 
a disquieting factor. 1 am speaking of the country; what I have already said, that this China worry is 
London is still very sluggist. Yes, yes, | am sure things harm, and will continue to do so till it is per: 
are clearing up; there is a new and much better spirit vis settled The fact is, of course, that markets are 
ible all through the business and manufacturing world. state of convalescence and therefore extremely sensit 
What do I think about the fuss that was made some We must have fair and steady trade winds if we é F 
months ago about British versus American typewriters? right ahead 
Don’t think much of it. I quite agree that it’s going to Returning once more to the typewriter market—Britis 
blow over. The newspapers are all at cross purposes with v. American machines—I wrote to a trusty 
facts. They seem to like having a slam at America, and formed friend and here is his reply “You are perfe 
when there is something to whisper about they just yell! right—it is very difficult to get any sound informati 
But the sane business men don’t take any stock in scares regarding the Trade: there is usually an ulterior motive 
and shoutings. We get a lot of enquiries from abroad what is told. Your articles giving the true account 


the Continent—from people who only know our name; and position are not popular, but they are really what the 
they always ask if we are an American house; they want people in the States should know. As I see it, the Amer 

American goods, not British, Why? Because ours are can machines are still holding their own, and particularly 
generally the best adapted for their purposes and also does this apply to the ‘Big Three.’ On the other hand 
because our prices are generally lower. The business man_ there is no doubt about it that the British typewriters are 
does not let vague patriotism interfere with his business making headway, and particularly does this apply to the 
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your country However ere is mn the t of 
té trepidations; but vat Mult i quip! 
<—-e- > limes M 
F ’ jas limes ‘ 
lition that 1s very different in this intr printed S 
yours is the attitude assumed by the the “Dailv Ma 
it the ninety-sixth annual meeting of the it had been produced 
ind Martins Limited, the chairman, Mr plane He paid 
fartin, said on this point tor the spens 
; Mr. W. H. Hartle 
Banks and Business : 
a : t 
we have done our share in helping , ' 
1 nave I Imi 
trade and industry of the countr In . ; 
in common with the other nee ihe | 
unction, and I submit, with du spect direct pa 
it the banks should keep strictly within the com; 
[ imagine most business met agree = gener S 
rade would prefer to solve its own prob ' 
itside interference Mmngish banks have 
liom Stew 00a 
ces against becoming partners in the whe the eads 
istomers and prefer to deal w the norning S 
; » . Cas ‘ | Ye - ; 
ividuals rather tha to deal w t ides In the eve o t 
r upposing one trade to be ariy 
’ i ia aie C rite c ul 
en moment, yet the member f i 
each other in their financial nditions tertainme er 
sSVmI itheti treatment Mu tig \ ¢ 
the story only; our banks are ery g for the « " 
sted, and loath to take even leg 
nesses that are al lutely ut | t provide 1 +} staff 
idditional capital lazz B 
>_> - includit ¢ 
Multigraph! membet 
i tivity at the head office of tl inte ning see 
> +} < \ 
Company (Britain), Ltd., I r ‘ t 
- : | 
Monday morning, the 17th of Janua Ning 
the sales force for the Brit 
n for the annual two days es 
‘ | ? ? | rT? 
been the practice of the company for \ e | il Agri 
ears, to bring into head office ll the England, the Stati 
d senior salesmet 1 all Il be 
e a year the whole of the exhibition is det 
| iew the past year work; exchange operation and suppor 
esent ideas, with the purpose of getting nited Kingd | 
esh selling viewpoint As ne capable é 
the general manager, had a cheery tioner, the reputat 
( ne tor ¢€ ¢ ¢ i é he é é t é 
rce it 9:30. w tie Id 
After the morning session, w f prospect 
of papers and addresses, t é e | 
isiness friends numbering fort evel ization of trade 
heon at the Connaught Rooms, and after will be left turné 
rman called on th rious prize-winners Kindred x 
ill, for the past year, and the Interna ind to ensure that 
is competed for by New York, Cl possible, both among 
was formally presented to the compar he | A 
‘t four years out of five). by the Mar +, : 
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at the agents for British typewriters kn é 
at with a right good British 1 hine, talk on wv e M 

ht advertising, the Britisher wv ld walk during f 
ess under the present conditions ot He said that « t] 
But no Britis! mpany has been ‘phoning al er | 
realize the possil es a ritis riend M \\ I 
ht ahead with the develoy the evel strik 
essary advertising to back it Which Multigra 
sense, and you Americans must watch “The imes,” whic 
there is such a tl is sat g the 1785 
nesses are not eing started every day broke Mi 
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19Q0?7 
s ~/f 
ge Mr. John Denyer, who had se- 
centage of sales during the past six 


a talk from a prominent busi- 
ces with the Multigraph was a 
this year’s gathering was 

Mr. J. C. Ackerman, of 
Ackerman, one of the best 
er world, gave a most inspiring 


nary, 


and 


by having 
who is 


VSDal 
a} 


tigraph did for “The Times” newspaper 


the general strike last May. 
Sunday before the strike, he was 
ndon to get in touch with his good 


Hartley, as he foresaw that in the 
taking place, unless they could get 


ng House Square, the continuity of 
is been produced regularly since 
record of publication, would be 
ay morning contact was made, and 
six electrically driven complete 


ts were safely installed in “The 
Ackerman said that on May Sth “The 
London Daily newspaper to be 


from its own offices, and although 
| on this date in its ordinary form, 
Paris and copies sent over by aero- 
ute to the Multigraph Company 
during this period. 
replying to Mr. Ackerman, stated 
leasure and honor to his company to 
to such a nationally important 
Mr. W. H. P. Gibson, another 
ilso added his thanks and said that 
debted to Mr. Ackerman for his 


rned for the afternoon session, 


geathered together again, and the 


company assembled at the 
e annual banquet and staff en- 
and the 
topical songs written especially 
As 
whole entertainment was 
ding the well famed Multigraph 
was put over, 

ketch ’ seventeen 
king part in the program. The eve- 

and the company broke up with 
“God Save the 


enthusiasm was shown 
rendered in characteristic style. 


the 


xcellent program 


on “Wireless,’ 


Syne” and 


> - 


Stationery and Kindred Trades Exhibition 


ltural Hall, Islington, London, N., 
Kindred Trades Exhibition 
May 11 and ending May 26. This 
patronage and with the active co- 
he Stationers’ Association of the 
e management is in the hands of the 
responsible for The British Sta- 
which journal is of the best. It 
publication in the stationery 
Kingdom Among other things, the 
that the organizers 
years’ experience in the organ- 
expositions and that no stone 
ke the coming Stationery and 
1e success it deserves to be 
e attendance shall be as large as 
e home folks and from abroad. 
ral Hall is ideally located near the 


States 


1 
+} 


reat railway routes in England and is 














served by tubes, buses and trains from every part of 


London. 
The Exhibition will occur during the annual meeting of 
the Stationers’ Association of the United Kingdom and 
the closest possible liason will be established between that 
function and the Exhibition 
The Honorary Advisory 


from the 


the Exhibition 


Association « 


Council of con- 
f the 


bodies and accepted 


Stationers’ 


sists of delegates 
United Kingdom, 


leaders, 


members of other 


manufacturers, wholesalers and retailers of the 
Among 
the 
Bar- 
the 
Advisory Council; 


Tollit. 


industries for which the stationery trade is catering 


the members of the stationery trade who are active in 
Honorary Advisory 
the 
President of the 


R. Marsh and C. 


work of the Council are Percy 


ringer, president of Stationers’ Association of 


United Kingdom, 
G. Delgado, Percy Jones, H. 


and 


the Hon 
Advisory Kindred 


Trades Exhibition, and director of that function, states that 


Note K. W. Bridges, honorary, secretary of 


orary Council of the Stationery and 


arranging a dinner mn honor ot 


evening, May 19, and that 


he and his associates are 


overseas visitors on Thursday 


stationers or 


they will be pleased to entertain there any 
office appliance dealers from the United States who may 
be in London at the time, if such visitors will forward 
their names and addresses 

Mr. Bridges may be reached in care of the Exhibition, 


Royal Agricultural Hall, Islington, London 


Office Appliances is requested to broadcast this invitation 
a 

Conservatism is too often simply fear of taking a reason 

Remington Broadcaster (Remington Type- 


able chance 


writer Company). 
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UL SOUTH AMERICAN 














SUCCESSI 
OFFICE EQUIPMENT STORE Well- 
appointed interior or the store of Senor 
Jesus Echeverria, G., at Maracaibo, Vene- 
zuela. Seflor Echeverria is exclusive Ven- 
ezuelan agent for the machines of the 
Add-Index Corporation, Grand Rapids, 
Michigan, and has established sub-agen- 
cies, the leading one being at Caracas 
He handles other American office equip- 
ment also. Senor Echeverria is a progres- 
sive and energetic man who is building 
up a demand for modern labor saving of- 
fice appliances in his territory His store 


is known as “Casa Chica 














” 
hy 





UWE ath 


REDUCED REPRINT OF ONE OF THE MIMEOGRAPHED 
CALENDARS FOR i927 ISSUED BY RUYS' HANDELS 
VEREENIGING OF AMSTERDAM.—This beautiful calendar 
is done in colors, and everything was done by the Mimeograph 
including some artistic and pleasing illustrations. There are 28 
pages including the cover Ruys’ Handelsvereeniging has 
agencies throughout the Netherlands and covers the Dutch 
East Indies with agencies in the three principal towns The 
Ruys establishment handles besides the Edisen-—Dick Mimeo 
garph the Elliott-Fisher bookkeeping machines, Monroe cal- 
culating machines, Hammond typewriters, Addressographs, 
Corona typewriters, Dalton adding machines, and the Allsteel 
products of the General Fireproofing Company The company 
also is agent for prominent European office machines and 


specialties 





First International Exhibition for Advertising and 
Art Placards 


This exhibit will take place at the Milan Inte 
Sample Fair, Milan, Italy, April 12 to 27. It will 
housed in one of the most important and most frequented 


palaces of the fair. Publishers, printers and engravers 


all parts of the world are invited to send examples 


work up to the 15th of March. These should be sent 
the Milan Fair, Mostra del Manifesto, and should 
two models of each kind of their best product 

For further information inquirers should apply 
Milan Fair, Via Amedei, 8, Milan, 106, Italy 

i ae 

Egyptian Concern in Office Equipment Business 

An office equipment department has been establishe 
Mosseri, Curiel & Company, merchant and banker, | 
Egypt Che mpany has the sole agency for Eg 
Palestine for the L. C. Smith & Corona Typewriter 
and also handles the following lines: Van Dorn Iron W 
Company steel office furniture, Peerless typewriter k 
Polar Manufacturing Company, Hall-Welter che 
Portable adding machine, Simplex time recorder, t 
taphone, Visco chemical products 

Service departments will be maintained 
Alexandria with experienced me harg¢ 


E. Faber Distribution in London 


Hazel, Watson & Viney, Ltd., 5, Long Acre 
W. C. 2, England, have undertaken the distribut ¢ 
pencil, rubber band and eraser products of the House 
Eberhard Faber, New York, N. ¥ Howard Barringer 
in charge of the Faber activities of this business. He 


the son of Percy Barringer, president of the Stationers 
j 
i 


Association of the United Kingdom Howard Barringet 
has been connected with the home office of E. Faber 











oe a 
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Dealers Must Tell the Truth in France Suggestions to American Rotarians Abroad 


Typewriter Dealer Draws Big Fine for Changing Number Special Correspondence to Office Appliances 
of Machine.—Special Correspondence to 


Office Appliances Ostend, Belgium, February 1, 1927. 


c 5 Che g convention of the International Rotary 
Par y 4 . serves to ¢ size the thought that business is as wide 
rs that e telephones, were regarded wit is the world and that commerce is a compact thing which, 
ts of e, only a few years ago, art \ like a ball y, tapped on one part, vibrates in every 
ryday life ers al atom of its t While the convention will be the 
expert eyes and t riticize their occasion fot ttling tain of the ethical principles of 
ts \r ple of this scrutiny has just mi business a £ tarians, it will also present an oppor- 
eds the public, when a tomer brou t tunity to incr tra | intercourse between the United 
second | ewrite States of At and t Old World 
e number of the 1 hine befor The eighteent nternational Rotary convention will oc- 
ise came before the ribur cur from ne 4 to 10, inclusive, at Ostend, Belgium—the 
Com t Ne ear Bordeaux he dealer, wi ¢ first conventi f the kind ever held on the continent of 
machine, changed the numbet Europe inds of Rotarians will attend from the 
ne of the first manufactured t Americas, | ind elsewhere, many bringing their wives 
er believe that it was of recent make Phe ind families th the intention of remaining some weeks 
‘ tence said + + 1S +1 P de lor y m ot = tier the ’ vention 
vas evidently acquainted with t A similar and very successful International Rotary con- 
in ex] ling with machines, his conduct vention was once held in Edinburgh, Scotland, and it is 
ng tl nd “etat civil” of a typewriter v expected that, the organization being larger and its mem- 
nsibl was sentenced to return the mone} ers alread istomed to travel, the Ostend con- 
he macl nd to pay the customer a certait vention will exceed all others in point of attendance. 
Ag B rdeaux agent als : Ostend is organizing all kinds of fetes for the Rotarians, 
s rpg - e tine . d special e1 isis will be laid upon the fact that it is a 
t dear big port witl long and interesting history. One of the 
most interesting pageants will be of an historical character, 
° showing how the earl) shermen—and those of modern 
I ‘ es get a chan I times—take their toll in Icelandic waters and off the Banks 
ecime! ry with age, that bear the names  o' Newfoundlan: And it was in 1698 when Ostend opened 
1 make f typewriting manufacturers feel that trade with the West and East Indies and continued it until 
s ] long been ove It is te a recent yea 
ng t e offered goods that would fetch higl \fter the convention at Ostend supplementary meetings 
jue xamples of what the earliest type will be held at Brussels and Antwerp, and post-convention 
| useum, and the dealer is quite tours will be made to Charleroi, Liege and Dinant. 
whet ‘ ne +e buvit c & met} ing + * * * 
rs old are voiced Meanwhile the puttins n \ few practical hints to Rotarians intending to come to 
e that is a ma f breakage Europe 1 e amiss, with regard to supplies of office 
st e re t cannot be « ed on t equipment he cilities for obtaining typing from dicta- 
h re dow I ] d S t I et 
é , es Would tor . fortunately, while the standard keyboard as used in 
the unsigl el, all the United States is the same, or practically so, as that used 
st that is an American machine, they sa in Great Britain and in Germany, Austria and the Balkans, 
give somet é e and somethi different France and Belgium have keyboards of their own. There 
[ is a so-call standard” keyboard in Belgium and in 
hat « machine has its n unique nut France, wv h differs little from the keyboard referred to 
nt ¢ regards the establishment of it above ut t ently to make any transition from 
‘ nationalit t enables machines to be traced wl ne to the other pos e for most typists, without long 
Iter such fig uld be pr practice, wv t never get up the same speed or attain 
hanging of t nut r of the sat 1 strange keyboard. The Italian 
kevboat rror t ne accustomed to an American 
inipulatior lw ERT It 1 t g apart, a nightmare, that 
ey are done il pur stands bet er man and the possibility of 
hae oe ‘LA } 
Reliable Opens New Accounts in Britain ae ae ; Bish! ae decege os on 
P | ( emember that no _ foreign 
i. 2 ropeat iles director of t ( erator it telegt fi can read his writing even if 
ling Machine Corporation of n the in each country the length 
T: t the ginning Febr 13 in Lond f cert ri tail of the “F” is longer or 
I visit He ened t perator takes it for another 
ng. The American business 
reter t ng representatior rt \ man expects t t lictate his letters to a dactyle, 
ling ar lculating machine, tor t Rel n al tel. Some very large European hotels 
r trol lusive selling right Englar have su t the re rare and far between. Such 
well as in France, Belgium Switzerland, Finland girls are ge ¢ th applicants and only a few 
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Marketing Listing Adding Machines 


From Our Special Berlin Correspondent 


HERE is rather a boom in marketing listing adding 
machines. This new type of adding machine has 
found especially in Germany a good market, and so 


far as can be judged for the future, this type will meet 
with far the best It must be recognized that there 
is a very keen, enterprising tendency towards developing 
money in This 
hard work will bring back 


sales 


new business and making Germany. 


country, being aware that only 
the wealth lost through the war, does not miss any chance 


or lose any opportunity to recover its lost position. Con- 
ditions are slowly improving, so far as can be seen by 
last year’s reports. It is said that a lot of money bor- 


1924-5 was paid back, also 
But 
growing financial position of 
1926, 416 millions of 
dollars) could be 


ha 
given on long-running terms. 


rowed from the 


on account of money 
steadily 
that is the fact 


a hundred 


one point shows the 


Germany: that in 
million 
Dawes plan, and the 


goldmarks (about 


transferred on the account of the 
paying balance of Germany's outside trade relations and 
1926. The result is that the 


For- 


obligations shows no debts in 


German currency remained steady in every respect 


eign stock exchanges quoted continually a very high rate 


for German currency, this giving to the German Reichs- 
bank a chance to buy gold from foreign countries in order 
to enlarge its own stock and this is improving the sit- 


uation 

As regards adding listing machines, it must be kept in 
different social laws, 
any employer to pay a 


that there are in Germany 
make it 


social taxes. 


mind, 


obligatory upon 


which 
part of the 
The bookkeeping 


any 


department must be in a position to 
time to any controlling officer or in- 


to the officials controlling 


show entries at 
spector of the government, 1. e., 
taxes. 


the revenues of the social 


But 


chines are 


there is still another reason why listing adding ma- 


used successfully! Since post-war times a 


special tax is collected from all business men on cash 


receipts, and in connection with the income taxes as well 


as municipal town taxes on wages paid, special deductions 
are allowed, but they must be specified. Listing-adding 
machines are just the medium to give a clear view of all 
these lists to be composed and help German business men 
much to overcome the difficulties occurring in con- 


The chief point 


very 
with the governmental demands 


to study the different problems 


nection 


would be for the dealers 


to be solved and then propose the solution of difficulties 
to the buyers. 

There is one point to be studied as regards sales to 
German buyers. Money is still very scarce, and the 


policy of the Reichsbank and the bankers’ organization is 
the situation by stopping credits up to a 
It is true, in the same way as Germany 


to overcome 
certain amount 
was able to 
endeavoring to draw the hunger-strap tighter and tighter, 


resist and overcome wartime problems by 


the credit hunger-strap now exercised will bring Germany 
up to rather a sound position. It is very remarkable, that 


the quick return of Germany's standard currency has 


brought it to a sound relation to other foreign countries. 
he policy of cutting down all pre-war public and pri- 
vate obligations with the object of starting on a new and 


sound footing with other nations would seem to be not 
greatly different from the other policy previously de- 
scribed: however, it should not be forgotten that Ger- 


mans who placed their pre-war fortunes at the disposal of 


(Continued on Page 101.) 
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German Exports of Typewriters and Calculating 
Machines for 1926 


From Our Special Berlin Correspondent 


vering the first half of 1926 wer 
Page 256 of the November, 1926, 


The present report covers the calendar year, 1926, fa 


Statistr ‘ 
Ofc: 


issue of 


i 


comparisons with the statistics covering United Sta 
as prepared hy the U’. ‘5 Department ry ¢ LLL 


Che statistical figures of German exports « r 
and calculating machines in the year 1926 have just 
published. They don’t show very alarming figures As 
tar as typewriters are concerned, their quantity sl 
increase from 65,095 in the previous year to 70,767 
year 1926. But the value of the total number t 
writers exported has gone back from 10.3. mill f 
Reichsmark to 9.7 millions of Reichsmark in the y« ¢ 
Surely this is due to the amount of exported portablk 
included in the higher quantity, but resulting 
value. Rather important figures are still to b 
referring to the importation of typewriters. The year 
showed an increase of 85 per cent from 9,275 type 
in 1925 to 17,134 typewriters in 1926, though the val 
not increased in the same proportion, i. e., from 4.5 
millions of Reichsmark This is due to the nu 
portables which have been shipped to Germany 
the largest American manufacturers Indeed Ar 
portables can be seen in many of the windows and on th 
counters of the stationers. 

\ statistical survey of the countries to which | 
typewriters are exported runs as follows 

CTypew! 
1926 

Belgiun R64 

Denmark 1,236 

Bulgaria 8 { 

Czechoslovakia 6.652 

Greece x 

Hungary 4.909 

Italy 4.19% . 

Netherland Y 

Rumania 1,828 2 

Soviet Russia 1,028 S 

Spain 2,720 { 

Switzerland 6. 40 

United Kingd 0,175 j 

Austria 5.971 ) 

Poland 

Java Maduras 102 

Argentina 10,507 . 

Brazil 3,074 

Cuba 

Jug i i 9 5 

Most of the German typewriters are sold to | 
countries, and in some of these there is a _ decreasing 
tendency to be observed For instance, Belgium. Bulgaria 
Greece, United Kingdom, Italy, Roumania S) 
Chechoslovakia Increases are observed in Jugoslavia 
Netherlands, Soviet-Russia, Switzerland, Hungary, Brazil 
and very especially to Argentina, where the increase the 
export figures from 3,587 typewriters in 1925 to 10,5 
writers in 1926 is very remarkable 

[It is obvious that the Italian production of type 
gaining ground, as the selling of typewriters for 2 
mental use has become very difficult. Domestic-mad: 
writers are generally preferred. Only a limited numb: 
loreign typewriters are permitted to come int 
with machines of domestic origin, the bulk of governmental 


purchases being covered by home products. Switzer 


showing a steadily growing business in German typewriters, 


(Continued on Page 98 
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I. B. MILTEER CAPT. FRED E. HORTON CHARLES E. MILTEER 
Progressive Norfolk Office Equipment House equipment and has now greatly enlarged its stock while 
\ recent issue of the Norfolk (Va.) Ledger-Dispatch maintaining the high quality of its merchandise. The 


‘ 


carried portraits of the officers of the Office Sales and _ officers of the company are Capt. Fred E. Horton, presi- 
Service Company of that city and a brief history of that dent; I. B. Milteer, vice president, and Charles E. Milteer, 
progressive house secretary and manager. The company’s show rooms are 

The Office Sales and Service Company, now located at attractively arranged and service as well as quality is the 
133-135 West Tazewell street, was organized in 1920 and ; 


predominating policy of the company, which represents 


has had a remarkable growth. It moved into its present ; ‘ : 
: a : , ; among others the Art Metal Construction Company, Bent- 

quarters on January 3 of this year. The store is located : 

— im i ee ical lilies ii ware wre ley & Gerwig Furniture Company desks, Corona type- 

a azewell and boush streets, where more room 1S avall- ’ : ‘ 
ble t mmodate an enlarged stock and to care for an writers, Doten Dunton office furniture, Herring-Hall-Marvin 

abl Oo acco iodate a » : Ss ) i | oO a O! all P ‘ . ° - 

ital: Clee safes, Neostyle rotary duplicators, Shelbyville office desks, 

in aSIngZ DUSITICSS e 


From October, 1921, until the first of the present year the Sikes office chairs, Wales adding machines, and the usual 
company was located at 124 Tazewell street. The concern line of blank books, loose leaf devices, fountain pens, 
started with a comparatively small line of high-grade office mechanical pencils and stationery staples generally. 


Si timpel « 

















> 


MikACTIVE CURKNER STUKE UF THE UF FICK SALES & SERVICE COMPANY, INC., NORFOLK, 
VA Plates of this store and of the portraits at the top of the page were madefrom mats supplied by the 
Norfolk Ledger Dispatch 
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Canadians Win Dictaphone Contest 

1926, the of The 
announced a branch 
the 
intended 


Dicta- 
office 


office 


ior a 
of 


On January 1, executive 
contest 
the 


and 


phone Company 
trophy. This trophy is in of 
Mercury, god of be 
awarded to the branch office securing the greatest number 


torm hiigure 


commerce was to 
of points on the pennant system for the year 1926 and con- 
that three 


the 


secutive years, except any office winning for 


vears in succession became the permanent holder of 








FIVE VIEWS OF THE CANADIAN OFFICES OF THE DICTAPHONE SALES CORPORATION, L 


greater increase in 1927 He says that all Dicta 
advertising in Canada, including direct mail adver g 
features Canadian executives and secretaries on a plat 


lar to that used in the United States where Amer: 
ecutives and their secretaries are teatured In t 
any possible prejudice is broken down and dire 
and publicity are taken care of direct from 1] 

keeps in touch, however, with the sales pr 


New York 


ment i! 


4 GN Fuel dees 


e 





TORONT 


TD., 


OF 


AND ONE GROUP PICTURE OF SALES REPRESENTATIVES 1, T. R. Crayston, general manager, in his private effice. 2. P 
Shay. office manager, at his desk Service organization including two traveling out-of-town service representatives 4. Ser 
department. 5. General office 6. Practice department 


trophy. All the Dictaphor e branch offices were contenders 
for the trophy, which was won by The Dictaphone Sales 
Corporation, Ltd., Canadian subsidiary, of Toronto, Canada 
R. Crayston is very proud 


that the 


Canadian General Manager 1] 


of this achievement He today in Canada 


Say 7 











T. R. CRAYSTON 


Dictaphone organization has in addition to its head office 


in Toronto, district branches at Montreal and Winnipeg 
and resident service salesmen or smaller offices in Van- 
couver, Calgary, Edmonton, Regina, Port Arthur, Ham 


ilton, London, Ottawa, Quebec, Halifax and St. John 


Mr. Crayston that of the 
Canada in 1926 over 1925 increased exactly forty per cent 
looks forward still 


states sales Dictaphone in 


and the Canadian organization to a 


Thirteen Remingtons Awarded for Speed and 


Accuracy 
In the December Remington Portable Contest he 
various offices of the Remington Typewriter ( 
throughout the country, nine machines were won and pr 
sented to students who turned in perfect copy at 


following rates of speed per minute 


Winifred A 
Martha M 


1] y 


rripp, Salem Com’! College, Salem 


Mas . 


Bohning, Spencerian School, Cleveland, O 


Max C. Bee, Provo High School, Provo, Utah 
Helen Wirkkala, Oregon Agri. College, Corvallis, Or 
Elizabeth Fischer, Saginaw High Sch., Saginaw, Mi 
John Di Carlo, Pequod Business Sch., Meriden, C 
Sister M. Dolora, St. Joseph Acad., Pendleton, Or 
Grace Carr, Burdett College, | nr Mass 
Tony Rogers, Behnke-Walker Bus. Col., Portland, O1 
In the January Accuracy Contest, four Remingt 
ard typewriters No. 12 were won and presented. 1 
ners are 
Dorothy Chatterton, Wheaton Com.. H.S., Whea 
David Williams, Calif. Col. of Com., Long Bea 
Hildegard B. Busch, Virginia, Mint 
Bobbie Edwards, Link’s Bus. Col., Boise, Idah« ( 


Education 


H. C. 


of the Remington Typewriter Company, 


Manager Spillman, of the 


under wl 
P 


pices these contests are held, is authority for the s 


ese contests 1s an 


that the growing popularity of tl 


tion of a strong desire on the part of students and tea 


to improve the quality of their work 








Forty Years with House of Dennison 
Friends of George Ramskill of the Chicago Office of the 
Dennison Manufacturing Company, Pull Surprise Party 
in Celebration of Fortieth Anniversary with House. 





George Ramskill, who is known to every stationer 
( Sa ve sales representative of the Dennison 
\f t a received the surprise of his life 
GEORGE RAMSKILL 
» I yruar\ 3 A re € 
ivers is connection with the House 
) Mr Mrs. Ramskill and their family live 
Rida [1] On the fateful evening, his eldest 
ugnter her husband and Mrs Ran skill Corl spired 
to get George out of the house while final preparations 
vere i de tor the s rprise party ot which Mrs. Ramskill 
id notified some days in advance When George 
returned to the house after doing an errand over town he 
etween thirty and forty of his friends and asso 
ates gathered in his domicile. He intimates that he was 
t repare party and that there was no doubt 1 
a he was sur] rised, because he had 
forthwith to his room to make himself presentable 
Altogether it was a very merry evening 
Phe e s the ex-employees of the Denniso1 
M ng Cor ny present als ut none of the 
De : S people were there whose re 
han ten years on the staff. During the evenings 
Ma ger Irving Lil presented Mr Ramskill with a 
e g Els watch He said that the Denniso1 
d hes etween a watch and a set of gol 
concluded that their friend was not yet quite 
ugh for the golf sticks. Mrs. Ramskill received 
forty roses commemorating her husband's fort 
vear t service wit ne house Among the guests wert 
M Mrs ] me, McKeebv or the home oftice it 
Fr T 4 I M ters ¢ f <¢ i itior VC 
ceived from Ray Crossette, Dennison manager at Bostor 
Bert Osgood. manager of the St. Louis office; H. L. Fes 
gus anag he Cleveland office and Edward § 
McKeebvy. one of the district sales managers [hese letters 
were read during the evening and were highly appreciate 
The party lasted well into the small hours of the morning 
Mr. Ramskill relates that when he first came t rk 
for t De s Manufacturing Company February 18, 
1887 store was ated at 144 Wabash avenue, second 
floor J. F. Talbot, later president of the company, was 
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sa) 


Talbot retained the office of president 








then manager Mr. 
until his retirement 

The offices were moved during the course of the years to 
several different There was a removal in 1895 
to the present site of the Garland building, later to North 
Franklin 1908 from Franklin street to the 
present quarters at 62 East Randolph street. 

Mr. Ramskill has under three managers—Mr. 
Talbot, Cass Benson and Irving Lilly. Thirty years ago 
he married Ada Myers. Mr. and Mrs. Ramskill have one 
son and three Che eldest daughter is now Mrs. 
Willard Smith. remaining daughters attend Maine 
Township High School at Desplaines, Ill. His son, who 
is the eldest of the is married and in business on 


locations 
street, and in 
worked 
daughters 

Che two 
children, 
his own account 


Mr. Ramskill 


early 


ers that in the late eighties and 
more stationers than 
J. W. Middleton 
on State street near Lake; Cameron, Amberg & Company, 
West Lake street; Koelling & Klappenbach, Randolph and 
Cole & Company, 109 North Dear- 
northeast corner of Dearborn and 
Morris Monroe street near 
Clark; Skeen & Stewart, on Madison street opposite Mc- 
Vicker’s Theater; Thayer & Jackson, whose store occupied 
the site Majestic Theatre now stands; P. F. 
Pettibone & 48 Jackson boulevard; Mark D. 
Rider, at the present site of the Otis Building; George E. 
Marshall & Company and S. D. Childs Company, both in 
the Taylor Monroe street; Keen & DeLang, 
LaSalle Jackson; Rand-McNally, Monroe 
street; Shea Smith & ¢ Buren and Market 
Metcalf Stationery Company on Washing- 
Field’s retail store now stands. 
[here were four wholesale concerns, namely, Jansen Mc- 
Clurg & Company on State street at the present site of 
Mandel Brothers; S. A. Maxwell & Company, 134 Wabash 
Western News Company on Randolph street 
Wabash, and C. M. Barnes & Company, 110 Wabash 


avenue 


remem| 


nineties there were perhaps 


there are now. He recalls the following: 


Dearborn; George ] 
born; J. M. W. Jones 


Monroe; the John Company, 


where the 


Lompany, 


street neat 
ompany, Van 


streets, and the 


ton street, where part ol! 


avenue the 


neal 


will be seen that there have 
the Chicago stationery trade in the 


From the foregoing list it 
been many changes in 
last forty years 
Office Appliances joins other friends in extending hearty 
Ramskill and ventures to express the 
many years more in the position 
apably filled. 

White Speaks on Employee Representation 


r. H. White, manager of Relations of the 
American Multigraph Company, in a speech before employ- 
ment and factory executives of the American Plan Associa- 

the Hotel Cleveland February 21 said that provision 
of adequate and sincere employee representation is simply 
sense a bit of welfare 


congratulations to Mr 
hope that he will remain 


I ibly al d 


Industrial 


tion at 


good business ind 1s not in any 
endeavor 


Mr. White has bee: 


| 4% 
pany tor the past wenty 


the American Multigraph Com- 
vears and has had charge of the 
He says 


company’s employee representation for eight years. 

that a complete understanding of each other’s problems has 
developed so that there are no longer any differences be- 
tween the management and workers. He stated that in 


order that th get an accurate picture of 
conditions and provide a maximum of assistance in solving 


workers may 


company problems, there is a regularly elected congress 
composed of office and plant employees in Cleveland. This 
‘ody functions much as does the federal congress and it 


legislation which is sent to the 
chief executives for ap- 


onsiders bills and passes 
company’s president and other 


€ 
proval or vets A E. D 
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THE PRESIDENT OF THE GENERAL FIREPROOFING COMPANY AND THREE GENERATIONS OF McCARTHYS At the Left, W. H 
Foster, President of the Company; Next in Order, Jos. McCarthy, His Son Leon, and Grandson Ralph The Cup at the Left Was Presented by 
the Directors and Employees at Youngstown That at the Right Was Presented by the Chicago Branch 





rWENTY-YEAR EMPLOYEES OF THE GENERAL FIREPROOFING COMPANY Front Row—Jas. Reapsuinmer, Henry Reaps 


Virgallito, A. B. Amon, Tod Jayne Second Row—H. | Knapp, F. B. Muempher, Mollie Sullivan, J. M. Jones, D. |! Ps val Third Row ank 
Kramer, Herb. Davis Fourth Row—Frank Jayne, J. McGraw, Tom Storey, Geo Dentry Fifth Row—Chas Hubbard Raleigh Stone W F 
Forman, E. F. Storey, ( B. Loos, Jos. MeCarthy Ww D. Kelso, I B. MeCarthy Hi B. Sewar John Vauplk Jos Hafketr é r W 


Carl Coler, Tom Pieper, Geo. Erhmat 


“G-F” Celebrates Twenty-fifth Anniversary beautiful roses. From the Chicag 

The General Fireproofing Company celebrated its twenty loving cup. The Boston branch sent a hands 
hith anniversary at Youngstown, Ohio, January 29. A joint set of resolutions to commer ite the occas 
luncheon was served at the plant to office and shop em sages of congratulations were r 
ployees During its course W. H. Foster, the president branches | triends 
was taken very much by surprise by the presentation of a Honors at the luncheon were shared by Mr. Fost 
loving cup on behalf of the board of directors and em a group of three McCarthys representing three generat 
ployees. Then there was a birthday cake illuminated by all members of the “G-F” organization. Joseph Mc‘ 


twenty-five candles, and graced further by twenty-five had been with the company continuously since 
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vinning His son, Leon, had been with the company manufacture of “All Steel” office furniture, a one-story 





wenty years, and is now superintendent of Plant 2 brick and steel building for steel lath production, and a 
Ralph, the grandson, is also a “G-F” employee power plant. Over the years the plant has expanded until 
re are thirty-three individuals empl ved in the plat t today the fact ry bullidings cover an area of over twenty- 
r home office of the company, who have served twenty or hive acres 
more years. Not all of these appear in the group picture Until 1907 office equipment of steel was custom built, 
shown with thie item according to customers’ specifications. When Mr. Foster 
The ( “~ —— ; ; became vice-president and general manager in 1905 the 
seneral Fireproofing Company was organized i1 ’ “ 
‘ ' , - ' : office furniture field received increased attention. A stan- 
1902 with a ipital ot $500,000. Now the company has , . 
AEN 749 ' , dard line of stock steel furniture was developed in 1907. 
issets of $7,050,/742.61, according to the current financila 2 , 4 ae ‘ 
es 1 hoodie of pl : ; Starting with a line of standardized sectional filing cabinets, 
statement starting with a handtui of en oyees, the com me R . ° 
‘ » a the “G-F” line was developed to its present scope, including 
ul now employs upward of 1,000. W. H. Foster, presi , a4 : ‘ 
A or os , vertical files, desks, tables, Underwriters’ label safes, storage 
dent is one of the original stockholders and was secre gees 
, ' - 1 abinets and steel sheiving. 
tary at the founding In 1905 he was elected vice-president , td ' , | Fi F — 
‘ rer Juring the worl war the Genera ‘ireproohin an 
i general manager, and in 1912 became president, which phe, : oe PF . & P : 
: was producing practically eighty per cent of its capacity 
) 


has held continuously since that time. 
on war materials 


At the time of organization The General Fireproofing In 1925 the company disposed of its steel building ma- 
Company, a group of Youngstown business men, purchased  terjals department to The Truscon Steel Company, and 
the nt of The International Lath Company, Miles, and rearranged and remodeled the buildings hitherto devoted to 

efore these same interests had organized the Fed structural materials for the intensified production of steel 
eral Bronze Company. These two concerns were consol office equipment. The increased space thus gained, and the 


dated and incorporated as The General Fireproofing Com new production machinery installed, has added thirty-five 


} t t y tyr id rt 1 
pal ihe otnecers were M. I. Arms reside : \ E per cent to the output 


White, vice-president; W. H. Foster, secretary; W. A. The officers of The General Fireproofing Company at 
Kingsley, treasurer and general managet H. E. White the present time are W. H. Foster, president; R. M. Bell, 
was chiet engineer secretary and treasurer; directors—W. H. Foster, W. P. 

\ tract of land was purchased on Logan avenue, where Arms, C. H. Booth, J. F. Harrington, Paul Wick, R. M. 
he mpanv erected a two-story steel building for the Bell, J. S. Sprott and Ge C. Brainard. 








R. M. BELI J. 8S. SPROTT GEO. C. BRAINARD, 
Secret + y and Treasurer Vice President in Charge of Sales Vice President in Charge of Operations 
7j } ives iti the Youngstown Chamber of C rce ¢ » Y * 
General Fireproofing Executives Get Recognition the You wn Chambe ommerce and the Youngs 
' ' i . TI town Country club. 
Recognition has come to several executives 0 é } . 
Yy O} Mr. Sprott pursued engineering studies at Purdue Uni- 
General Fireproofing Company, oungstown, hio, tor ; 
at iain versity; he joined the company in 1913 as a salesman from 
their several contributions toward elevating their company Pr 
—T = ee ee ee _ the Chicago office. In 1916 Mr. Sprott was transferred to 
to the commanding position it occupies in the ofhce equip the general office at Youngstown, and elevated to sales 
ment field today [he board of directors added three new manager in 1922 
members at its annual meeting The new directors are Geo. C. Brainard graduated from Cornell University, 
R M Be ll. secretarv al d treasurer: J _ Sprott, vice-pres joined | he H ydrauli Steel ( ompany, ( leveland, Ohio, 
ons charge of sales: George C. Brainard, vice-president ising to vice-president and general manager. In 1923 he 


charge of ope — went to The General Fireproofing Company as superin- 
ey ee ee Pee tendent of the furniture shops. He was made general 
Se superintendent of works in 1925 During the world 
ex : with The Babcock-Wil« war Mr. Brainard was called to serve on the staff of the 
pany, Barberton, Ohi In January, 1914, he was elected chief ordnance director at Washington. He was placed in 
secretary and treasurer, which post he occupies today. H¢ charge of production of artillery ammunition for the United 
was a member of the Sixth Regiment, O. N. G., during the States army Mr. Brainard is known as one of the best 
Spanish-American war. He is a Rotarian, a member of production men in the steel fabricating field. 
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able / vities 


in Every Sellich of the Field. 


BIGGEST OFFICE EQUIPMENT MERGER STARTLES TRADE 


Some of the Largest and Oldest Concerns 
Join Their Resources in Holding Company 


What is perhaps the most striking example of the ten- 


dency of modern business to arrive at economies through 


the merger of dissimilar but related interests is found in 
the very recent merger of the Remington Typewriter Com- 
Rand-Kardex Bureau, Dalton Adding Machine Com- 
pany and Baker-Vawter Company. concerns have 
pooled their resources in a holding company known as 
Remington Rand, Inc. This is probably the most impor- 
tant merger of interests and certainly the most interesting 
event of the kind which has ever taken place in the office 
equipment industry. It takes in the oldest typewriter com- 
pany in the world; the leading organization in the visible 
indexing field, with its subsidiaries manufacturing office 
furniture and fireproof the pioneer ten-key adding 
machine company which has made for itself an important 
field, and finally a pioneer 
concern in the loose leaf and office systems industry. The 
terms of the contract with regard to the exchange of stock 
February 9: 


pany, 


These 


safes 


place in the adding machine 


are stated as follows in a newspaper report of 


Rand Kardex first preferred stock will be exchanged 


share for share for first preferred stock in the new com- 
pany, according to the terms announced after the meet- 
ing. All class of Rand Kardex common stock will be 


exchanged at the rate of two shares of common in the new 
company for one of old common. 
Holders of Remington first preferred 7 per cent stock 


will receive $115 par value in first preferred stock in the 
Holders of 8 per cent 
preferred will receive $115 in new second preferred stock. 

Remington common will be 
four and one-half shares of common in the new corpora- 
tion for each share of Remington Dalton pre- 
ferred will be exchanged on same basis as Remington pre- 
ferred and Dalton common stockholders will receive half 2 
common 


new company. Remington second 


exchanged at the rate of 


common. 


share of new first preferred and one share of new 
for each share. 

Benjamin L. Winchell, 
Remington company, 


of the executive committee of 


and president of the 
of the board and 
Remington-Rand, Inc 


chairman 
becomes chairman 
and 


Kardex Bureau 


James H. Rand, Jr., 


becomes president. 


president of Rand 


Securities of the combined companies have a 
market value of $65,000,000 and combined sales volume of 
$60,000,000 a year, it was announced. 
exceed $8,500,000. 


present 
Combined earnings 
When the exchange of shares has been completed 


$14,999,608 of 7 
$5.743.000 of & per 


will have outstanding 
first preferred stock, 
cent cumulative second preferred stock, and 1,289,861 shares 
of common stock, no par value. 

The management of Remington Rand, 
nounced, expect to start dividends on the 
at the annual rate of $1.60 a share with the 
dividend of 40 cents payable about April 1 
present 


new company 


cent cumulative 


Inc., it 
common stock 
first quarter! 
} 


This will be 


Was al 


equivalent to $7.20 a share on the Remington c 


mon stock. 
This action was foreshadowed several days bef 
consummation by extreme stre — and activity in Ret 


ick Excha ve hese 


ington stocks on the New York 

stocks went up like a skyrocket, soaring in on 

trading 21%. points and reaching February 7 the 
160! 

Just prior to the announcement of the merger, the di: 
ors of the Remington Typewriter Company ord 
dividends be resumed of $5.00 a share on the comm 
and declared a quarterly payment $1.25 a shar 
stated that the last previous premium on Remington cor 
mon was $1.00 a share on October 1, 1913. At the meet 
ing of the board which declared a $5.00 annual divider 
the common, the regular quarterly dividend of $2 


the second preferred and $1.75 on the first preferred 
also declared 

A later report publ 1 in a New 
that Remington Inc., has been admi 
trading privileges on the New York Curb 
149,996 shares cent cumula 
stock, 57,430 shares 
eight per cent cumulative second preferred stock, par value 
$100, 


ishec 
Rand, 


are approximately seven per 


tive first preferred par value $100; 


1,289,828 shares common stock, no par valu 


and 








Following are brief outlines of the histories of the 
companies participating in this important merger: 
Remington Typewriter Company 


Remington Typewriter Company really dates fr 
1873, when the famous gun making firm of E. Remingtor 
& Sons, having taken over the invention of Christopl 
I Sholes t placed the first Remington f 
[he original contract for the 
f et s made betwe Densmo 
" S E. Remingt & Sons \ 
t e 4 asion was Henr H 
Be Vyckoff, Sear s & Benedict 
: for much type ( tor M 
i ‘ with the R t ( 
Eliphalet Ret Phe 
W » enedict was a g 
Mr. ] who went to Europe to estab! 
he first toreign connections for the sale of the N 
Re t ty pe Throughout his life, until the end 
of his days, Eliphalet Remington retained his interest 
t ng machi Before long the Remington Ty 
writer Company vw formed as an organization sep 
from the gun manufacturing plant. Throughout its career, 
he organization | been regarded as one of the solid 
d ( the « nd few companies have been 
widely known throughout the world. 
Che present president of the Remington Typewriter ( 
pa | I \W il cceeded Frank N Kor dolf Mr 
Wi é as for president of the Rock Island Lines 
the St. Louis and San Francisco Railroad Company 
director of traffic of the Union Pacific System. During 


war he was regional director of railroads in the Sout} 


He is a man of wide business experience and a finar 
and « tive of lity He becomes chairman of tl} 
board of the new Remington Rand organizatior 


Rand Kardex Bureau, Inc. 


The |} Kardex Bureau, being a combination of TI 
Rand Company, American Kardex Company, Librar 
Bureau and The Safe-Cabinet Company of Marietta, Ohi 
is one of the most widely known organizations in the 
equipment field. The idea of the visible card index origi 


ated with James H. Rand, Sr., of Tonawanda, N. \¥ 


score Or more years ago when Mr. Rand organized his 
com{ the ture of visible indexing applian 
His son, a college graduate, joined him in this busines 
but sagree! arising, Mr. Rand, Jr., organized 
the American Kardex Company, which he successfully 
duct ( ( then joined his father in the orgat 
tic Rand-Kardex Bureau and proceeded upon tl 
serie fr merger which have brought about the pre 
mammoth deal. A full account of the merger of the Rar 
( and the American Kardex Company appear 
Ofthce Appliances for May, 1925, page 42, and the 

nt deals includis the taking in of The Safe-( 
( and The Globe-Wernicke ( 
pany red in Office Appliances for February, 192¢ 
| G icke ¢ 

The Dalton Adding Machine Company 

r} mpany 1 rganized by tl late Jame 
Da § hards eat 
} the S< +1 ‘ + 
mos that sex th. 
Hai ed ( his ( 
manag Poplar | M 
ea < organize 
Na | V amazing M D 
beca I nit WI! t 
Age rty-six ne interested t ( 
fat ( hine and |} to org 
oi to mar Scone d sell it I ew com 


——*3 


recting head and Mr. Dalton’s 
friends urged him to take active charge of it. He did so 
and this was the origin of the Dalton Adding Machine 
Company which throug most of its formative years had 
Mr. Dalton. 

Before he left Poplar Bluff, it was a successful concern. 
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the experience d guidanc 


The comy y moved to Cincinnati in 1914 to a handsome 
ew fact here the business under his management 
grew by leay nd bound Mr. Dalton was a member of 
the Masonic fraternity and prominent in civic movements. 
He passed a January 11, 1926, and was succeeded as 
president Harry Landsiedel, who had 

rked up f mil positions in the organization to 


hat of vice-president general manager. 


Baker-Vawter Company 


[he Baker-Vawter Company of Benton Harbor, Mich., 
has for mar ears manufactured high grade loose leaf 
devices and equipment in steel and wood. Several 
ears ago t ex ed t factory, adding about sixty 


per cent more space to provide for the manufacture of the 
metal filing cal l 

William A. Vawter, Sr., one of the originators of the 
loose leaf indust: laid the foundations of the company 
nearly forty years agi The company enjoyed a steady 
growth. About 1911 the plant was moved from Chicago 
to Benton Harbor Mr. Vawter laid the foundations of 
the business and his successors in the family line have ably 
developed it has followed the policy of 


1 st tr loses ler + ¢ 


selling its produc dire o users. 

A letter recently mailed to stockholders of the Reming- 
ton Typewriter Company states that Remington Rand, Inc., 
will be formed by exchange of shares for those of the 
iter Dalton Adding Machine 
nd Kardex Bureau, Inc., with Baker-Vaw- 
ter Company to be taken over by the Rand Kardex Bureau 
aS a separate entity Stockholders of the Baker-Vawter 

pproved the sale of its entire assets, 


is said, to Rand Karde: he consolidation is contingent 


Remington Typewriter Company, 


Lompany have already a 


upon the depositing of the majority of the shares in each 


of the three mpanies with the National City Bank or 
Remington, Rand, Inc, prior to June 1, 1927. It is stated 
hat assurances have been received covering the acquisition 


by the new corporation of the majority control of Rand 
Kardex and Dalton Adding Machine Company and working 
control of the Remington Typewriter Company. 

Remington Rand, Inc., is a Delaware corporation with 
$20,000,000 in seven per cent accumulative first preferred 
stock, par value $100; $6,000,000 in eight per cent cumu- 


lative second preferred, par $100, and 2,500,000 shares of 


no par common stock, authorized. All classes of stock are 
to have « ] | g I 

Assuming the complete exchange of stock of subsidiary 
companies, the parent company will have outstanding $13,- 
547,078.33 wort f first eferred stock; $5,743,100 worth 

Sse t 41 101,793.9 shares of no par common 
sf Cr 

The nev pany as a result of the consolidation will 
have 4,500 field 1 ntatives, it is said, and it is the 

tent not to retain this force but to increase it. 

I tion is now negotiating for 
the acquisit ther companies, either one of which 
vould br earnings of the consolidated companies 
for 1926 up t t least $8,500,000 a year. 

B. L. Wi ell, president of the Remington Typewriter 
Compat nd chairmar the Board of Remington Rand, 
[1 stockholders most definitely 
ecommée é Remington Typewriter shares 

+} 


se of Re ton Rand. He said that this is an age 
when busine economies are necessary and must be se- 
ugh coordinati he excessive cost of selling 











#) 





Wyo 





organizations for comparatively small concerns is one of 


the weaknesses of the present business world. Many con 
cerns are duplicating their efforts, 


would be much better rewarded under a coordinated man 


selling which efforts 


agement. Smaller communities can be profitably served 
through joint agencies of associated companies where none 
of the constituent companies have been able to enter profit 
ably by working singly. 
SG 
Underwood Typewriter’s Annual Statement 


The Underwood Typewriter Company’s annual statement 
for the year ending December 31, 1926, reports net income 
of $2,104,877, Equivalent 
after preferred dividends to $4.66 share, par $25, earned on 
$10,000,000 of common 
for the year 1926: 


after charges and federal taxes. 


stock Following is the statement 


GENERAL BALANCE SHEET AS OF DECEMBER 31 LAST 
Income Account. 


Net earnings $2 
Other income : 


Total income $2,693,117 
Depreciation . 
Employes’ profit share 
Federal taxes 328 

Net income $2,104 
Preferred dividends 239.750 
Common dividends 1,600,000 


Surplus $ 265,127 





Assets. 

Good will, et« $7,995,720 
Plant, etc 5,049,598 
Stocks owned ; 593,72 
Special capital reserve 67,800 
Inventory 7,589,482 
Accounts and notes receivabl 7,592,623 
Cash . . 1,895,830 
Mortgage rec 27.000 
U. S. bonds, ete 64.999 
Furniture and fixtures 416.831 
Prepaid insurance, et 146,020 

Total $31,439,627 

Liabilities. 

Preferred stock $ 3,400,000 


*Common stock 10.000.000 
2 500,000 


Notes payable 
Accounts payable 1,105,729 


rn Se ccees 357,816 
Federal tax reserve, et 455.501 
Bonus reserve 

SO) tho 


Mortgage on realty 


Dividends payable 159,500 

Surplus ..... 13,081,081 
Total $31,439,627 
*Represented by 400,000 shares, par value $25 per share 


o 
American Multigraph Report 


The Wall Street Journal of 
lowing report of the American 
Report of American Multigraph Company for year ended 
December 31, 1926, shows net income of $297,708 after de 


February 8 printed the fol 


Multigraph Company 


preciation, federal taxes, etc., equivalent to $2.59 a share 
earned on outstanding 114,575 shares of no par common 
stock. $2.39 a share on 
common stock after deducting preferred dividends in 1925 
1925. 


This compares with $290,009 or 

Preferred stock was redeemed in 
>—_— 

Royal Typewriter Sets Sales Record 

The New 


12, presented the 


York Tribune of Saturday morning, February 
following report on Royal Typewriter 
Company, Inc.: 

“The Royal Typewriter Company, Inc., 
report for 1926 net income of $1,117,648, after interest, Fed 
eral taxes and other charges. This is equivalent, after pre- 
ferred dividends, to $6.35 a 134,309 
shares of no par value common stock and compares with 
$1,019,692, or $5.62 a share, in 1925 

“The company had the largest gross sales in its history 
Operating profit of $1,399,282 in 1926 compares 


and subsidiaries 


share earned on the 


last year 


with $1,290,764 in 1925.” 
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U. S. Envelope Declares Two Per Cent Extra 
Dividend 

Following is the report of the U. | 

published in the Wall Street 


Boston.—U. S. 


Journal of February 
Envelope Company declared regul 
annual dividend of 4 per cent o1 the common ar 
2 per cent, both payable March 1 


reports 


$490,197 after charges 


United States Envelope Compar 


December 31, 1926, net income of 


taxes and all depreciation, equivalent after prefer 
dends, to $37.72 a share earned on 17,500 shares 
stock This compares with $794,449 or $29.39 a 
1925 
Income account for 1926 compares as follows 
1926 1925 1924 
Net profit $1,459,074 $1,386,314 $1,035,181 $1,210 
Interest 57.083 67.917 84.625 
Depreciatio: 311,794 363,948 394,128 +4879 
Tax reserve 150,000 160,000 100.000 75.000 
Net increase $940,197 $794,449 $456,428 $5585.48 
Dividends 455.000 470.000 420.000 $2(0.000 
Surplu $485,197 $374,449 $36,428 $165,48¢ 
> 
, 
Telautograph’s Annual Report 
Che Telautograph Corporation, according to 1 Wa 
Street Journal of February 14, reports for yea 
December 31, 1926, net profit of $190,725 after depre 
interest, federal taxes, etc, equivalent after 7 per 
terred dividend requirements to 72 cents a share « 
on 192,000 shares of no par common stock Phis « 
with $150,215 or 50 cents a share in 1925 
Income for 1926 compares as follows 
1926 1925 1924 
Gross income $700,098 $599.79? $534286 S4¢ 6 
Expenses 353,267 317,674 293,657 268, 1 
Depreciatior 104,946 91.377 89,963 81,28 
Other deductions 21,394 19,667 26,360 16,798 
Federal tax, et 29,766 21,459 18.145 6.611 
Net profit .$190,725 $150,215 $106,161 $60,8 
Preterred dividends. 52,500 52,500 52,920 
Common dividends.. 115.200 96,000 
Surplus . $23,025 $1,715 $53,241 $66,800 
> 


Dictaphone Corporation Earnings 
K. Woodbridge of 


estimates for the 


Dictaphone Corpora 
preliminary 1926 
net profits of $506,638 after depr« 


President C. 
states that year 
expected to show 
and taxes. Allowing for the eight per cent divider 
on the preferred stock, this equals $4.22 a share on the 


+ 


standing no par value common stock against earning 
$1.56 per share in 1925 

This increase was due to larger sales at home and abr 
and improvements in manufacture 

i 

Court Dismisses Suit Against Frank D. Waterman 

The Elisha Waterman 
D. Waterm in, head of the L. E 
dismissed on February 8 by Justice 


against his father, Fr 
Waterman Com; 


Walsh in New York 


suit oft 


inl) 


son failed to appear to press 


ht ¢ 


City when the 


suit was for an accounting of a trust fund created by his 
grand uncle, the late L. E. Waterman. Other defendants 
in the action were Frank D. Waterman, Jr., and E. | 


Waterman, a cousin 











te — 


Sheaffer Sues “S-M” for Service Sake 


4 suit brought by the W. A. Sheaffer Pen Company, 
Fort Madison, Iowa, against Sidney-Morris & Company, 
Chicago, Ill., in the municipal court at Chicago, aimed to 
enforce a sales contract which has its foundation on service 


to “Lifetime” pen Many dealers are familiar with 
the contract, which provides for distribution through au 
thorized dealers only, so that the company can keep faith 
with users of “Lifetime” pens. Each individual is assured 
service on his pen during his own lifetime. This contract 
calls upon the dealer not to sell “Lifetime” pens to any 
consumers or others who might divert that pen through 
channels which are not equipped to maintain the com 
pany’s guarantee tor service 


users. 


Such a contract was entered into by Sidney-Morris & 
and later terminated by the W. A. Sheaffer Pe 
under conditions provided in the document. The 
company was required to return to the manufactures 
ill “Lifetime” stock, for which proper reimburs¢ 
as made by the manufacturers. Later it develope: 


Lompany, 


mpany 


pens in 
| I 


that all the pens had not been returned as required \ 
vrit replevin was taken out, and a municipal court 
bailiff seized the merchandise for the manufacturer. Ther 
after s was entered against “S-M” by the W. A. Sheaffer 


ation of the contract 


Pen Company for viol 
The three Pancoes had made depositions individually 


that eir entire stock of “Lifetimes” had been returned 
It appears that “S-M” had some “Lifetimes” in stock which 
had not come direct from the Sheaffer factory—'boot 
legged” pens. It was expected in court that the complai! 


ant would be unal to identify the merchandise, but suit 
was introduced to support the manutacturer 


declaring that the pens in question had not been bought 


aence 


under the contract For some time the W. A. Sheaffer 
Pen Company has been placing a serial number on the 
pen nib. and an accurate record kept of shipments by 

means of these numbers 
This suit was brought by the W. A. Sheaffer Pen Com 
any to establish a principle, at a cost far beyond any poss! 
very for damages in the present instance. This 


inciple has been contended in court by others in the past, 


under parallel conditions. The suit is an effort to 


maintain a clear channel between a manufacturer and his 
ultimate consumer whereby performance can be guaranteed 


and maintained liberally through authorized dealers with 
the equipment and the will to service the pen properly 
[his action was being tried as the present issue Of! 
Office Appliances was printing, so the outcome cannot be 
narrated here. Further details are scheduled for the April 


number 
> 
Allen Corporation Closes Important Deal with 
Peters- Morse 
The Peters adding machine, produced by the Peters 
orporation of Itl 1, New 


iken ove! the Allen Corporation of Philade 


Page 57, OFFICE APPLIANCES For March, 


' 455 
1927 





phia, announces Allen, president of the latter 
This are informed, does not 
mean that the Allen Corporation has purchased the Peters- 
Morse but that the Allen 
organization has contracted for the entire output of Peters- 


Ralph C 
company transaction, we 


Manufacturing Corporation, 


Morse adding machines. Both corporations retain their 
identity. 
“The Peters-Morse Manufacturing Corporation, who 


the finest and most completely equipped plants 


have one of 





RALPH C. ALLEN F. L. MORSE. 
of the kind in the country says Mr. Allen, “will continue 
the production of the well known Peters adding machine, 


and in addition will make the Allen calculator and the 
Wales line of visible adding machines which were taken 
over by the Allen Corporation last December. 

“The several models of the three companies make up a 


completely rounded out line of business machines covering 
sufficiently meet practically every figur- 
An increased schedule of production is 


Nhat hine s 


Che Alles _orporation 


a range wide to 
ng requirement 


planned for all 


being strongly financed by Phila- 


delphia capitalists, is prepared to carry out an ambitious 
rogram, which Mr. Allen says will materially benefit 
sers of adding and calculating machines. 

The general offices of the company will soon be perma- 
nently located the company’s new building at 233-245 
St g street York City 




















FLEET OF “BERLO Y” 
TRUCKS.—These Cars Con- 
tribute to the Service Extended 
to the Office Equipment Dealers 
by the Chicago Branch of The 
Berger Manufacturing Company. 


In the Warehouse forming the 
Background of the Picture, at 
3622 South Morgan Street, is 
Carried a Very Complete Line 


of Steel Office Equipment. This 
Provides the Dealer with the 
Service Which Enables Him to 
Make Profits from a More Fre- 
quent Turnover without any 
Great Investment in Stock. 

Charles E, Howes, Equipment 
Division Manager, and C. 
McGee, Chicago Branch Man- 
ager, are Mighty Proud of This 
Picture, Believing That It Re- 
flects Bigger, Better Business 
with “Berloy.”’ 














—— 
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Meetings--Conventions--Dinners 








BOSTON 
‘'T MEETING 


BANQUET 
DISTRI 


THIRTY-KRIGHTH ANNUAL 
PRESENT AT THE FIRST REGIONAL 
lowing the regional district meeting 


Regional Meeting District No. 1 
Boston Sets High Mark for Regional Conferences 
saddle, the 


Charles P. Garvin in the 


District No. 1, held in a 


With 


regional meeting ot 


Governor 
private club 
building, Boston, Mass., 
Monday, February 14, proved to be one of the best, 
if not the best kind ever held. Under Mr 


Garvin's able direction, later compared by “Bill” Greenleat 


room of the Chamber of Commerce 
1927 
session of its 
to the work of a traffic cop, the events of the day proceeded 
Considerable disappoint 
the 


with proper order and dispatch 
those enforced 


Atlanta, Ga, 


was expressed by present at 


Allen of 
on the list of speakers 


ment 


absence of Ivan who was included 


After calling the meeting to order at 10:15 a. m., Mr. 
Garvin introduced President W. Neill Stewart, who had 
traveled all the way from Dallas, Texas, for forty-eight 
hours to be present Mr. Stewart made a few remarks, 


but reserved his main speech for the afternoon session 
S. A. Swensrud, B. S., M. B. A., of Harvard 
the of the 


University, 
which the 
School ot 


then took up subject investigation 


Bureau of Business Research of the Graduate 


Susiness Administration of Harvard University is conduct 


ing in the stationery trade. He covered the benefits to be 
derived by the industry as a whole, following the experi 
ence secured in other fields. 

Swensrud emphasized the fact that 


and that 


In his remarks, Mr 


the stationers should “know their expenses” each 


expense should be conirolled individually according to a 


certain standard. He presented a chart prepared for the 


jewelry trade which visualized the net cost of goods to the 


dealer as 60.5 per cent; the total expense to the dealer as 
383 per cent and the net profit to the dealer as 1.2 per cent. 

One of the results hoped for by the present investigation 
is a means of comparing a dealer's business and expenses 
with the business and expenses of other dealers in this and 
other fields. 
sales volume so as to reduce the percentage of expenses. 
All that is expected of the work of the Bureau the first 
year is a complete study of the expenses in the stationery 


He recommended a greater effort to increase 


trade. 

Stock turn, Mr. Swensrud defined as the cost of goods 
sold during the year divided by the average inventory 
Referring again to the jewelry trade, it was found that 
when there was a stock turn of 1.2 times and over the 





STATIONERS 





ASSOCIATION INCLUDING AS Gl 


This banquet was held on Monday evening 
profit was three per cent—between 0.8 and 1.1 time the 
profit was less than one per cent and less tl 0.8 é 
the pront was one halt of one per ent 

The Bureau contemplates send:ne questionnaires t ill 
members, referring to all the various departments of the 
industry and materially aid‘ng the conduct of the investi 
gation 

George | Davis of Adams, Cushing and Foster, made 
his first public appearance in many months. He had been 
ill for some time and was not able to be present at the 
Washington convention Mr. Davis thanked President 
Stewart on behalf of New England for appointing as the 


first manutacturer ever to serve on the executive committee 
of the National 


Charles P 


Association, a representative of this pioneer 


section, Garvin. He then emphasized the im 


portance of the investigation before mentioned and urged 


the dealers present to subscribe to the units at $7.00 eacl 


so as to provide for the necessary financing of the under 
taking 

The large number of out-of-town visitors was commented 
upon by Mr. Garvin. 

Ek. W. Pape, president of the Connecticut Valle Sta 
tioners’ Association, extended a cordial invitation t all 
present to atter d the Connecticut Valley meeting and il 


Wednesday, Fe 
Lovell of the Rhode Island Asse 


Raymond E. Shaw, vice 


quet at Hartford on bruary 16 


As President E. Walton 


ciation was unable to be present 


president of that association, extended the greetings 


that organization in his stead 
} 


The session here adjoined for luncheon in dinin 


of Chamber of Cemmerce 
A resolution was then offered by the Connecticut Valley 


Association through Gustave Fischer, which outlined a 


better way for manufacturers to charge dealers than is now 


In operation—namely, bills should be made out at list price 


less regular discounts instead of at net prices. Resolution 


adopted 


President Stewart then given the floor He pre 


faced his remarks with a short history of the association 


was 


carrying the story of its growth to the present time. He 
then portrayed the present activities of the association 
such as the National Index, Information Bureau, National 


Association News, Who's Who, Harvard Business Reports, 
etc. Then he dwelt on the 
first of which he felt was better merchandising methods, 


needs of the association, the 


which would be brought about by more intelligent manage 








I ave 





ment, correct buying, efficient advertising, and correct fig- 


uring of cost. Mr. Stewart said “The retail stationer must 


raise himself above the petty details of his business and 
meet the problems of the advanced merchandising in this 
country Confidence in competitors is a big need of the 


dealers today, in Mr. Stewart’s opinion, and he stressed the 
cooperative effort 


In conclusion he 


value of 


urged all present to attend the National 


Association’s convention to be held at Boston in October 
and thereby secure a National viewpoint 
Edward L. Little of the Wabash Cabinet Company, 


Wabash 


Indiana, chairman of the Commercial Furniture 


Division of the National Association, then gave a sales 
demonstration on filing supplies. Mr. Little stressed the 
point that in order to sell this product the dealer must 
have a real desire to do so, and that desire should be 
prompted by three things: First, because they are profit 
able; second, because they bring repeat orders, and third 
pecause¢ they create a demand for additional merchandis« 


He made the strong statement that eighty per cent of the 


hles now in use are properly indexed. “Service in selling 
filing lies is ill-important word,” said Mr. Little 
n « ( on 

The Problem of Salesmanship as It Affects the Cor 
mercial Stationer wv then discussed by William H. Gree 
leaf of The Carter’s Ink Company. He discussed his sub 
ject fr three angles—first, the viewpoint of th 
towards his job; second, the facts which derlie his job 
and t the fi e energy or the dynamics by whicl 
he puts the job acr Salesmanship, in Mr. Greenleaf’s 
opir s transfert an article of merit to the man who 
needs it He also believes that a salesman is not a device 
for extracting coin, but is a counsellor and a guide 

Three resolutions were then presented and carried. Th 


first was by dealers , approving the National Index and 


urging its early completion and the cooperation of all 
manufacturers Two—To refuse to countenance right « 
manufacturers of office furniture and allied lines to make 
contracts with large corporations direct to be turned over 


to dealers at prices below list and which were fixed by t 


manufacturers [Three—Same as above referring to all 
classes of stationery items. 

Carl Schutz of Muskegon, Michigan, governor of District 
No. 5, was then introduced by the presiding officer H« 
referred to salesmanship as “The Mental Bath” and urged 


a mental bat! 


He referred to 


upon all executives present to give their met 


before they go to work each day 
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%) 


gain to be secured from the “ham and eggs” of the sta- 
tionery trade a pen point with a pen 





namely, selling 
a chair with a desk, etc. 
The meeting then adjourned, being voted by all present 
the most successful ever held in Boston. 
> ~ 
Boston Stationers’ Thirty-eighth Annual Banquet 
The Boston Stationers Association held its thirty-eighth 
Monday evening, February 14, at the 
he affair was lively and _ interesting. 
the Boston Association in- 
Garvin, governor of the first district, 
\fter a few appropriate and characteristic 
remarks the toastmaster announced a song by everybody 


holder, 


annual dinner 


Hotel 


President 


on 
Somerset 

[Thomas Groom of 
troduced Charles P 


as toastmaster 


and himself led the singing. Later he introduced Tom 
Stonehouse, who sang two solos which were enjoyed and 
heartily applauded. During the dinner there were other 


and other 


wise, which kept everybody on 
was well under way the ban- 


features, musical 


the alert Af ie dinner 


quet number of “Stationethics” was brought in and dis- 
tributed. It consisted of a four page affair on heavy yellow 
stock. It contained the program, names of speakers, officers 
of the local and national associations, committeemen, etc. 


\round the edges were cards of various concerns and indi- 


viduals purporting to be advertising, but containing various 
quips and humorous observations. On the back page was 
what purported to be a report of the regional meeting of 
that day written by “Luke McLuke,” the office boy. It 
was a humorous record of what did not happen. 

W. H. Greenleaf of The Carter’s Ink Company was pre- 
sented to the guests and he in turn focused the attention 


stationery fraternity in Boston 
s in the Suitable diplomas 


of the diners on six of the 


who have trade. 


spent VY vea 
t ii y a 


were issued to them a regular commencement exercise 


was conducted gentlemen whose total service in 


the 


stationery field sums up three hundred years are as 
follows: Theodore Southack, J. L. Fairbanks & Company; 
Jacob Elz, formerly with the Samuel Ward Manufacturing 


Company; Frank H. Hodges with Neil Buckley; Henry 
A. Shepard, H. A. Shepard & Company; Edward A. War- 
Thomas Groom & Company, and Charles L. Willard, 
Adams, Cushing & Foster 

Elmer I 
Associatio1 


organization to the Boston 


ren, 


Connecticut Valley Sta- 
the wishes of that 
Stationers. Carl Schutz, general 
wne-Morse Company, and gover- 
delivered a sparkling and inter- 


ape, president ot the 


tioners conveyed good 


sales director of the Bri 


nor of the fifth di 























SALESMEN AND BRANCH MANAGERS PHOTOGRAPHED AFTEI . TRIP THROUGH THE FACTORY OF 
THE W \. SHEAFFER PEN COMPANY FORT MADISON IOWA T) “ h ( lusion of the Annual Sales 
Confer These Mer re in Charge of Sheaffer Acti ! } Field On the Extreme Left of the Front Row is W. 
A. Sheaffer, President of the Company, and Originator Fountain Pen Desk Set ‘““Jade”’’ Pen and the “Lifetime” 
Per 
Ar Ss r Sales Conference is Looked Forward to by the Entire Population of Fort Madison. Every 
= nat ¢ 14.000 was Dec rated witt Sheaffer Ad vertis ng D ring the La t (convention The Main Street 
Formed n Exhibit f Banners and Streamer We } Salesmen to Their Annual Meeting 
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esting address on The Influence of Women in Business. 
President W. Neill Stewart then spoke on The Value of 
Contact in Business Life. Some of the highlights of his 
remarks were as follows: builds confidence and 
the whole business world rests on the foundation of con- 
fidence. When that is gone the business is gone. Lack of 
confidence is usually due to ignorance of the good qualities 
in the other fellow. Unless you know a man well you 
cannot have confidence in him. Where friendship and 
understanding exist, unethical practices do not. Friendship 
develops confidence and confidence places business on a 
high plane which brings happiness to everyone engaged 


Contact 


in it. 

Mr. Stewart's speech was the final event of the evening, 
after which the assembly adjourned to the ball room and 
danced until a late hour 

To the disappointment of those present, L. G. Sloan of 
London, who was expected at the regional meeting and at 
the banquet afterward was unable to be present. 

a ae 
Cleveland Typewriter Dealers Meet 


The regular monthly meeting of the Cleveland Exchange 
Typewriter Dealers’ Association was held on February 15 
at the Hotel Hollenden and as usual there was a good 
attendance. President F. McBurney presided Dinner 
preceded the meeting and after the regular routine business 
had been disposed of a new member was admitted to the 
association, the Victor Office Machine Sales Company, 
represented by E. J. Eggleston, manager, and Mr. Jacobs. 

The principal business of the meeting was a discussion 
of advertising in which Mr. McBurney led and in which 
all members also took part. The association hopes to have 
something definite worked out as regards classified adver- 
tising that will eliminate the “bait” element in the near 
future. Newspapers have promised their support. Mr. 
McBurney told members of attending the annual meeting 
of the Pittsburg Typewriter and Adding Machine Dealers 
Association and what transpired. He was listened to with 
keen interest.—A. E. D 


- i 
Dallas Stationers’ Club Elects 

The Dallas, Texas, Stationers’ Club met on Monday even 
ing, February 21, and because the next monthly meeting 
will be held March 30 jointly with that of the regional meet 
ing of the National Association of Stationers, Office Out- 
fitters and Manufacturers, it was decided to elect officers at 
the February meeting instead of at the one in March. The 
following were elected unanimously: President, H. F 
(Pop) Yeargan; first vice-president, Vance K. Miller; 
second vice-president, Dan A. Morgan; secretary and 
treasurer, Homer Owens. 

L. E. Askew, the retiring 
achievements of the association during the year. Peace 
and harmony, more consideration and understanding of 
each other and better knowledge of the business have been 
among the results of the work 

The new president, Mr. Yeargan, said that he expected 
every member to be a working unit during the year and to 
take part in all the meetings. 

Congratulations were extended to the new officers and a 
resolution of thanks was extended to the outgoing officers. 

An excellent dinner followed, enlivened by a humorous 
sketch by Rotarian Cullom, who impersonated a Negro 
preacher delivering a sermon and getting it mixed 

a. 


president, summarized the 


Second District Meeting Postponed 

The meeting of the second regional district of the Na- 
tional Association of Office Outfitters 
Manufacturers which was to have been held on February 
24, has been postponed until April. The meeting will be 
held as planned in the Hotel Onandaga at Syracuse 

The regional Doolittle of W. H. H 
Doolittle will be glad to 


Stationers, and 


governor is Uri 


Chamberlin, Syracuse, N. Y. Mr 
supply full information. 


oe 
Maine Office Appliance Men Meet 
A regular monthly meeting and dinner of the Maine 
Office Appliance Association was held Monday evening, 
February 14 at the Elks Club in Portland, Maine. 
The speaker of the evening was Representative Edward 


E. Chase of South Portland, who is the author of a bill 
now pending before the Maine legislature for the creation 
of a state-controlled corporation through which the prit 
cipal owners of water powers would co-operate to ship ele: 
tric power out of the State. 
a ————— 
I. S. M. A. Men Meet in Baltimore 

A district meeting of the International Stamp Manufa 
turers Association was held on February 18 and 19, stamp 
men being present from the eastern seaboard. The 


ing was held at the Hotel Emerson, Baltimore 


_ 
New York Stationers Meet 
The Stationers’ New York 
regular monthly meeting from February 22 to February 2 
on account of the Washington’s Birthday holiday on the 


Drug and 


Association of deferred its 


Q 


The meeting was held at the 
the usual 


twenty-second. 
Chemical Club and dinner 
J. W. Johnson of the Dennison 
supcrvised the presentation of the program and explained 
The principal feature of the evening 


served in form 


Manufacturing Company 


was 


the salient features. 


demonstration on the subject of window 


A moving pi 


was an actual 
display, covering all angles of the subject. 
ture was presented, entitled “Putting the Win in Window.’ 
The film showed many different displays that have been 


used successfully. This was followed by a physical dem 


onstration of dressing a window, showing just how to do it 
The window dresser put in a display before the members of 
the association, after which there was a discussion on the 
cost of the display and the color values most desired for 


certain effects. 


- hi — 
New York Brass Engravers’ Club 


At the last meeting in January of the Brass Engraver 
Club of New York City, the following new 


elected for the ensuing year: President, Nathan 


officers wert 
Turak, 35 
Sixth avenue, succeeding Philip V. Sheridan; secretary and 
David T. Jenson, 145 Lafayette street, succeed 


ing George Becker. 


treasurer, 


\ meeting of the club was also held February S 


~ — - - 
Get-together of Chicago Multigraph Family 


The first of a series of annual get-together parties 
the Chicago organization of The American Multigraph 
Sales Company was held at the office February 12. The 


office was decorated prettily in honor of Lincoln's birthday 
red, white and blue streamers radiating to every part of the 
room from a central lighting fixture. 

The most interesting feature of the party was a thrilling 
a hunt in the North woods, participated in by 
Cleveland, James 


account of 
Wm. C. 
and F. M 


moving picture was shown. 


Dunlap, president, Braden 
Boughton, manager of the Chicago branch A 
3usiness topics were discussed 
in the morning 

A program of recitations and songs followed the Odessy 
of the Nimrods. Dancing and refreshments brought pleas 
ure to all, the radio and phonograph providing rythm 
“The Multigraph Movie” was a picture story 


About 


the dancers 
of the new addressing Multigraph sixty attend 


> 
Add-Index Sales Meet at Grand Rapids 


he week of February 


Rapids, Micl 


A series of sales meetings was held t 
7 by the Add-Index Corporation at Grand 
The 
arrived in 
the sales conferences and trips through the factory could 


company’s salesmen and representatives of dealers 
detachments. This plan was followed so t 


be intensive, and personal attention given each man. Some 
fifty went through the offices and plant during the week 


An important new development was shown and dem 
strated for the salesmen, who foresee some profitable 


lets and entry into fields not hitherto accessible 
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FIRST ANNUAL BANQUET OF THE PITTSBURGH TYPEWRITER DEALERS’ ASSOCIATION HELD ON THE 
EVENING OF JANUARY 24, 1927 This is a lively looking aggregation and we wish that all typewriter dealers’ asso- 
iatic d produce » satisfactory a turn-out 4 report of this banquet appeared in Office Appliances for February. 
Remington Service Men Celebrate present a member of the choir of St. Thomas’ church, 
Re gton Social Club, composed entirely of m New York. He has succeeded in imparting to his asso- 
chanics and others nnected with the service department " 
the Remington Typewriter Company is a New York : 
City organization which combines social activities with 
beneficia nd educational work, maintaining strict inde 
pendence all it does [The club cares for the sick and 
unfortunate, endeavors improve the minds of members, 
increase their skill and do all things which will advance 
the efficiency of the member ship and their satisfactior 
he wor ey are di 
The « Chri ne gives a holiday celebrati« 
t wh S are « ed and a supper is served 
lowed sic and dancing. At these Christmas affairs 
the club gives Christmas carols and other 
musical ers AT the choir are members of the 
club d ire employed in the New York Remingtot 
ervice tment said that this is an exceptionall MARSDEN WILLIAMS, 
good rained under Marsden Williams, also a m« Conductor 
ber . Mr. Williams is an accomplished musician, cjates much of his own musical ability, developing natural 
well k seve irs as an oratorio soloist and at talent to a high degree 
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Connecticut Valleys Meet and Dine 

The ninth annual convention and banquet of the Con- 
necticut Valley Stationers’ Association was held on Wednes- 
day, February 16, at the Hotel Bond, Hartford, Conn 

There were afternoon and evening sessions. The Hart- 
ford stationers entertained several of their friends at lunch 
in the Bond hotel the 
A lively meeting followed luncheon with enthusi- 


eon just before afternoon session 
started. 
astic discussion on many topics. There was a good attend- 


ance and several new members were welcomed. 

The following officers were elected for the ensuing year 
O. Washburn, Whitlock’s Book Store, New 
vice-presidents, Percy R. Jacobs, J. R. Rem 
Conn.; F. L. Vanderlip, Flint 


President, A. 
Haven, Conn.; 
bert Company, New Haven 


Bruce, Hartford, Conn.; George E. Martin, Springfield 
News Company, Springfield, Mass.; treasurer, Thure Beng 
ston, Adkins Printing Company, New Britain, Conn.; sec- 
retary, A. C. Eddy, E. A. Kramer Company, New Haven, 





Conn.; auditor, Edward Granfield, Tuttle, Morehouse & 


Taylor, New Haven, Cont Executive committee: Frank 
Towne, National Blank Book Company, Holyoke, Mass.; 
James E. Feeley, Springfield Office Supply Company, 
Springfield, Mass.; Donald D. MacDonald, Bradley & Sco 
ville, New Haven, Conn.; Elmer W. Pape, Adkins Print- 
Fischer, Gus 


ing Company, New Britain, Conn.; Gustave 


tave Fischer Company, Hartford, Conn.; Edwin S. Pierce, 


Pierce, Inc., Hartford, Conn.; William J. Driscoll, Carter's 


Ink Company, Cambridge, Mass.; John J. McDonald, 
Plimpton’s Inc, Hartford, Conn.; John F. Molloy, John 
F. Molloy Company, Meriden, Conn Membership com 


James Hobart, Eberhard Faber, New York City; 
Honey, Office Equipment Holyoke 
Webster Company, Bos 
National Blank Book 
Stonehouse, W. A. 


mittee: 
Horace J. 
Mass.; George F. 
Mass.; 
pany, Holyoke, Mass.; 
fer Pen Company, West Haven, Conn. 

President Pape introduced the national president, W. Neill 


Company, 
Gilmore, F. S 
Com 


Sheat 


ton, Harry J. Ferry, 


Thomas 


Stewart, who gracefully expressed his pleasure at being 
present. He said that he would reserve his principal re 
marks for the evening 





a 





| 





A. O. WASHBURN, Presi 
ident Connecticut Valley 
Stationers’ Associatior 
SOME WHO ATTENDED 
RECENT CONNECTICUT 
VALLEY STATIONERS’ CON 
VENTION AND BANQ 
1. Left to right Gus p 
Joseph Dixon Cr 
pany; Gustave Fisc} ive 
Fischer Company J. H. Scher 
rhorn, vice—pre T | epl 
Dixon Crucible Comp t 
master; William Haggert Jo 
wh Dixon Crucible C 
George Gilmore F. S. Webster 
Company 2. Harr ( ind 
Boorum & Pease Con I 
R. Jacobs, J. R. Rem} t ¢ n 
pany, New Haver ind ‘ arr 
J. Halsey, Esterbrook S Per 
Manufacturing Comy 
Officers Connecticut \ ta 
tioners Associatior Ls to 
right Gustave Fische A. ( 
Eddy \ oO Washbu new 
president Elmer W Pay 
tiring president; E. A. K r 
Edw S. Pierce Jar EF \ 
1 Three ink men Mir I 
Russia Cement Compa Ha 
Ishan Charles M Hiig 
‘ompany Ben Sa r I a 
Cement Company W P 
Nichols Weis Manufa ng 
3 npany, and \ . &- sre an 
Irving-—Pitt Manufacturing m 
pany 
A. O. Washburn, newly elected president of é n 
necticut Valleys, expressed his thanks for the on 
ferred upon him and said that he would make no pr ses 
for his administration but preferred to look back or 
achievements rather than to look forward to hopes. Sam 
uel Groom, president of the Boston Stationers’ Associa- 
tion, brought greetings from the Hub City. Mr. Meilink 
of The Meilink Steel Safe Company, expressed the opinion 
that faith in business and faith in each other are re 
needed today than any other quality 
J. H. Schermerhorn, vice-president of the Jose; D 
Crucible Company, gracefully expressed his sens¢ 4 
ure at being able to be present He was followed W 
Hunter of the Mun-Kee Products Company, wl irged the 
sale of goods on a quality basis, leaving the questior f 
grice out of consideration as much as possible 
Sincere regret was expressed at the absence of F. D 
Waterman and L. G. Sloan of the L. E. Waterman ‘| 
pany and Mr. Ruddick, a noted English Rotarian, who is 
visiting this country with Mr. Sloan. The secretary was 
instructed to express the association’s sympathy to Frank 
H. Fargo of Bridgeport, Conn., over the recent death of 
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Lf OFFICE 


Typewriter 


1040 McKnight Building 


APPLIANCES 


Originality 


in the manufacture of 


ANKING as one of the oldest 

manufacturers in our industry, 
through our long years of experience, 
we have undoubtedly achieved a dis- 
tinctiveness in our products that 
justly places them on a very high 
plane 
In originality of manufacture, we can 


lay great stress as would naturally be 
the case with the opportunities we 


WE AIM TO EXCEL IN ALL THAT WE PRODUCE! 


Our 


Ribbons 


are true ministers of progress, 


writing the lessons of business 
in clear, elegant style. 





Typewriter Ribbons and Carbon Papers 


have had in developing typewriter 
ribbons and carbon papers to the 
highest degree. We fully believe, 
that, in this respect, we have led the 
industry. We have always used the 
term — “ORIGINAL MANUFAC- 
TURERS'’—and do not feel that this 
is saying too much and that any 
basis of comparison would prove this 
to be true. 


Our 
Carbon 
Papers 


are the unwearied assistants per- 
forming the service of duplication 
silently, quickly and permanently. 


[ogether they make the finest corresponcence medium on earth. 
[hey are indispensable to the Business World because they Pro- 


duce the BEST Work 


Here is the “Reason” to push our line 


exclusively, and it is Easier and More Profitable to Sell the BEST. 


MITTAG & VOLGER, Inc. 


Principal Office and Factory, 


PARK RIDGE, N. J., U.S. A. 


Branches: 


NEW YORK 
261 Broadway 


MINNEAPOLIS 


CLEVELAND 
326 Erie Building 


SAN FRANCISCO 
591 Mission Street 


205 W. Monroe Street 


BOSTON LOS ANGELES 


115 Federal Street 


CHICAGO ST. LOUIS 


AGENCIES ALL OVER THE WORLD 
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102 San Fernando Bldg. 
406 So. Main St.) 


Merchants Laclede Bldg. 
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surface behind them 















grit in their composition. 





They are indispensable for 
erasures on drawing paper, 
ledgers, etc. and also cleanse 
smudges from collars, cuffs, 
painted wood-work,almost 
any other smooth surface. 











There are 12 sizes for 
pencil and 1 for ink. 


’ American 


/ Lead Pencil Co. 
220 Fifth Ave. 


w \ New York City 
ek: 43 


12 sizes 
for pencils 
Nos. 4, 8, 12, 14, 
4 20, 24, 30, 36, 
Jaa | 40, 60, 80, 100 








1 size for ink 
< No. 2945 








Numbers indicate 
the pieces in a box. 


SI VA Dix’ 
1 SIZE FOR INK 
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ERASERS 


leave a clean, unsmudged 


ONE of the “‘little things” 
in business life is more 
comforting than a handy eraser 
that really erases; that totally ob- 
literates pencil marks and leaves 
a clean white surface behind it. 






VENUS ERASERS are soft and 
pliable, made of specially pre- 
pared Para rubber without a 
particle of coloring matter or 
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his fathets Letters were read from Ed. Tow 
National Blank Book Company; Mortimer W. Byer 
Ivan Allen, expressing regret at inability to be pr 

The meeting cleaned up the business d 
well and adjourned until the banquet at 6:30 M 

The Banquet 

Aft a satisfying and excellent meal, Presi 
W. Pape, after a few words of welcome 
toastmaster of the evening, J. H. Schermerhort 
ident of the Joseph Dixon Crucible Company Mr. S 
merhorn made a few lively and humorous remar} 
called on Frank Towne of the National Blank B 
pany, who moved that President W. Neill Stev 
National Association be made an honorary met 
Connecticut Valley Stationers’ Associatior 
was seconded and carried unanimously 

After two vocal selections by George Wald: 
Parker Pen Company, Mayor Norman C. Steve 
ford, Conn., made a characteristic speech of we 


was followed by Mayor Tower of New Haver 

self a prominent stationer. Mr. Tower express 
gratification at being able to meet again with his « 
and extended a cordial invitation to visit him 
Hall at New Haven at any time 


John J. MacDonald, Jr., son of J. J. MacD 


Plimpton’s, gave two vocal selections after wi! M 
Stevens’ running mate, William H. Corbin, ex 
president of the Hartford Chamber of Commerce 
at some length on the opportunities afforded in H 
President W. Neill Stewart presented the prin 
dress of the evening, his subject being The Natiot 
ciation This is the subject that is next to Mr. Ste 
heart and he acquitted himself right creditably ring 
home to the minds of his hearers an impression of the 


portance of the work of the association and of the ver 
effort which the officers of the association are putting int 
the affairs of the organization. 

William H. Greenleaf discussed the subject, Is the Sta 
tioner a Professional Man? Vocal selections were gi I 
Miss Billy Miller, cabaret singer, and Tom “Lifetime 
Stonehouse 

The final talk of the evening was on Uncommon ( 


> 


Sense, by Robert Burlen 
- 


Stationers and Publishers Board of Trade 


The annual meeting of the Stationers and P 
Board of Trade of New York City was held on Jar 


The following trustees were elected to serve d 


ensuing year: F. C. Bingham, Boorum & Pease | 
blank books; Ellis W. Bacon, J. B. Lippincott 
publisher; Arthur C. Bainbridge, Bainbridge, Ku 
Haupt, Inc., stationer; Henry C. Bainbridge 
T. Bainbridge’s Sons, manutacturing stat! 


Berolzheimer, Eagle Pencil Company, pencils, 
George W. Brainard, American Pad and Paper ( 
pads ind tablets; Richard B. Carter, Carter's 
pany, inks, carbon papers, et I O. Crow 


Y. Crowell Company, publisher; S. Valentine | 


American News Company, news and stationery : 
I. Halsey, Esterbrook Steel Pen Manufacturing | 
steel pens; William C. Horn, W. C. Horn, Brother 
pany, stationers’ specialties; Edward E. Huber 
Faber, pencils; Francis H. Isaacson, Art Metal | 
tion Company, steel office furniture Arthur Ma 
The Baker & Taylor Company, publisher; James S. \ 
Dennison Manufacturing Compat tags and 


George E. Milner, Milner Bros., greeting cards; Nel 
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“The Line that can’t be matched” 












































A line which has both quality and individ- = 4 
uality, variety enough for every requirement ty: 
and manufactured with the greatest care. aE 

ay i 


Manifold Supplies Company {RE 
188 Third Avenue SE 
BROOKLYN station 12) N. Y., U.S. A. 208: 
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Stewart, K & O Company, Inc., metal goods; William 
H. Webster, Gibson Art Company, greeting cards; James 
S. Wiley, Berlin & Jones Company, Inc., envelopes; Ken 
neth Yale, Irving-Pitt Manufacturing Company, loose leaf 
At the trustees’ meeting which followed the annual meet 
ing the following officers were elected to serve dur go tne 
ensuing year: President, J. O. Crowell, Thomas Y. Crowel 
Company, publishers; first vice-president, William C. H 
W. C. Horn, Brother & Company, albums and 


specialties; second vice president, James S. Wile 





& Jones Company, Inc., envelope and fine stati 


ufac turers; secretary and treasurer Gordon Camer 


t Secretary Cameron states that the board id a vet! 
3 W successful year and functioned to a greater extent ring 
« A 1926 than ever before in its history Among the more 
= recent members who have been added to the ird are t 











following The Taylor Chair Company, Bed 
OFFICE AND DIRECTORS’ TABLES Victor Adding Machine Companv. Chicag a 

Stationery Company, New York City; Leop Jes 

pany, Burlington, Iowa; Simon & Schust p 


Reflect good judgment |"! "Satie came Se 


Twin Cities Stationers Hold Annual Banquet 


Che annual dinner of the Twin Cities 
Good judgment and sound economy posed of the trade of Minneapolis and St 
; was held on the evening of January 29. TI g 
call for the purchase of equipment shes gis gia 
attendance it was stated d ré thal 
that is always standard and reliable, persons were present. The dinner was 
could | 


ve desired and was presided ver | ot 


Samson Tables meet this require- governor of the Seventh Distr 


° none the hono guests were Bill srader 
ment. They reflect good judgment. nmang the hener ge ; - 
Pitt Manufacturing Company, Joe Hildret 
7 . . brook Steel Pen Mar uftacturing ( Mmpany il 
They can be safely specified for in- pe align asi rN PP esti AG 


stallation in school offices, libraries, of the members of the club published elsew 


° classrooms and directors’ offices. practical roster of names of the visitors a 
banquet 
4 number of souvenirs were handed out \ 


Jones Comy 


Samson Tables are known for lasting ee ee nage 
pany, “SsterDrooKk Stee ret (_ ompa 

beauty, real utility, durability and & Pease Loose Leaf Company, Russi: n 
low price for such quality. They are Kohinoor Pencil Company, Kiggins & Tooker, the S: 

P Manufacturing Company, and others, not forgett 
fully guaranteed. Besides, you can Santord Manufacturing Company which gave 
get SAMSON TABLES in all sizes dollars in five dollar bills to winners of a cert 
and styles. An inquiry will bring von 

‘ p Among those present were al] the stati 

you the full story of the Samson line Wechs: Cities ceed tame eeltomsnn Seem tered wores. A a 
and what you can do with it. the visitors was Mr. Haines of the Yelland & 


Company, Mason City, lowa 


[here were no speeches The entertainment gram 
consisted of a humorous monologue, vocal and 
music, and dancing. Al Skibbe, secretary of the N 
Travelers’ Club and connected with the Ass 
tioners Supply Company of Chicago, and Claude Fle 


a delightful series of duets on the violin and 
[The meeting was a most successful and « 
Illinois Booksellers and Stationers Plan Annual 


Spring Convention 





No. 321 he executive ommiuttee t the Ilhnois B ” 
Stationers Association recently met in Bloomington t - 
plans tor the next annual meeting there, May 

MUTSCHLER BROTHERS Illinois Hotel has sit selected as the ny 
COMPANY quarters. Plenty t room 1s availa ile in this 


ing a large room for exhibits adjoining the 


501 MADISON STREET Those desiring to attend the convention « a cache reser “s 
NAPPANEE, INDIANA tions now if they wish. rw floors have re ‘~ hase 


added to the hotel and the management has beer 


to place members of the association on the tw 


when possible 











March, 1927 OFFICE APPLIANCES 


















Remington 
. ewriter Line 


HE International Jury of the Sesqui-Centennial 
Exposition at Philadelphia has awarded the 
Remington Typewriter Company the Grand Prize, 
its highest award, for their typewriters and book- 
keeping machines, adapted to all purposes, and 


particularly commends as a notable advance in 
typewriters the Remington- Noiseless, Model 6. 






It was also at Philadelphia, at the 
Centennial of 1876, that the first 
practical typewriter —the Model I 
Remington—was shown to the world. 


Remington has kept the pace! 


A MACHINE FOR 
EVERY PURPOSE 


TABULATING ACCOUNT! 
PRRTARHS TORURGTINS MAEHTR 


Remington Typewriter Company 
374 Broadway 


Branches Everywhere New York 
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154 King St. W., Toronto 





Every Office Needs 
ACCO No.50 


Greatest Punch Value 
Ever Offered 


The one inexpensive punch that will 
do all the office punching. By a simple 
arrangement of centermark and side 
gauge will quickly perforate one or more 
holes, accurately centered, in one sheet 
or many sheets—all without any fine 
measuring or adjusting. 


Like all Acco Punches, the No. 50 has 
brute power, is unbreakable, has speed 
and will give years of delightful use, be- 
cause it never needs to be serviced. 





See pages 20 to 22 of our Catalogue, 
or send for circular and prices 





American Clip Company 
L.1.C., New York, N. Y., U.S.A. 


EUROPE 
Acco Company, Ltd., 


CANADA 
Canadian Clip Co., 


ARGENTINA 
Fred Berg & Co., 77 San Martin, Buenos Aires 


ACCO PRODUCTS 


FOR SMOOTHER OFFICE OPERATION 


19 Whitefriars St., London, E. C. 4 
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Second Regional Convention, Third District, 
Philadelphia 


Successful Meeting Has Preponderance of Dealers in 


Attendance 
This convention was held on Thursday, Februar 
the Bellevue-Stratford Hotel, Philadelphia, and 
most satisfactory affair, both from the standpoint 
ness and entertainment Che number of out-of-t 
ors was gratifying. About one hundred forty persons regis 


tered, of whom more than eighty were dealers 
a showing of which Regional Governor Francis B 
particularly proud 


to order at te 


The meeting was called n 
William Henry Brooks of Philadelphia, past pr 
the National Association, presented an address 
He was followed by Francis B. Irwin, regional 
District No 

[he principal address of the morning was 
W. Neill Stewart of Dallas, president of the Natio \ 
ciation, who spoke on national organization matters 
son P. Waddy of Richmond, Va., third vice-pre 
spoke, followed by an address on the value of 
plies and devices to the retail dealer by Edward |! Litt] 
of Wabash, Ind., chairman of the Commercial | 
Division of the National Association. The 
the morning was entitled “Salesmanship and 
was delivered by Carl N. Schutz, sales manager t Br 
Mich., and regional 5 


was served at 


Morse Company, Muskegon 
of District No. 5. Luncheor 
At the afternoon sessio1 iddresses were made 
mer W. Byers, secretary and counsel of the N 
ciation, and Charles P. Garvin, governor of Distr 
Boston, sales manager of tl 
Garvins topic was “Opportt 
Stationery Business.” From about 2:30 on 
open forum in which many of those present 
Annual Dinner 

event took place at the Bellevue Stratt 
starting at 6:30 P. M 

Che speakers at the bar quet included Charl 
Waddy and F. B 
presided. A quartette led the community sit 


were other interesting and lively features 


Phic 
President Stewart, W. P 


talent. 

[his regional meeting touched the hig! 
events in Philadelphia, both in attendance and va ul 
Regional Governor Irwin and his lieutenant g¢ 


committees are to be mplimented 


> | 


Boston Typewriter Dealers Hold Smoker 
Sixty persons attended the frst annual ' 
meeting of the Bostor Typewriter Dealers \ 
which was held on the evening of Feb lary 7 
ican house. There was a musical entertainn 
ing exhibition, the latter by several of the 
the histic art Che officers of the isso 
follows: Joseph Ash, president 
retary Sidney Williams, treasuret Phe 


e ot the smoker included 


Dallas Stationers’ Club 
\ meeting of the Dallas Stationers’ Ch 


Monday evening, February 21 A nominating mmittee 





was appointed to nominate officers for the ensuing year 
The report of this committee will be heard at 


March 21, when new officers will be ele« 





ttee 
ear 


ung 
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Your business may 
be retail, wholesale 
or manufacturing. 
Your bookkeeping 
—heavy or light. 
Yet the Underwood 
will carry your ac- 
counting load, with 
precision, within 
working hours — 
and ata remark- 
ably reasonable cost 


OF 


LL 


FICE APPLIANCES 


The Returns 


on Your 


Bookkeeping 


Investment 


WNIT et) 


HAT returns can you expect from your invest- 
ment in Underwood Bookkeeping Machines? 


Not just the actual savings in dollars and cents. 
Nor the unfailing accuracy that will become a 
fundamental part of your bookkeeping system. 
But the returns from a satisfied bookkeeping force. 


For the Underwood measurably lightens the work 
of the bookkeeper, by automatically calculating as 
it posts. It saves laborious chec -king back for errors 
by balancing each account — and auditing y it— with 
each posting. It lessons physical labor by its elec- 
trically operated mechanism. 

At your disposal are the returns secured by com- 


panies similar to your own. The details will cost 
you nothing: your letter will bring them to you. 


UNDERWOOD TYPEWRITER CoO., Inc. 
UNDERWOOD BUILDING NEW YORK CITY 


UNDERWOOD 


BOOKKEEPING MACHINE 








70 OFFICE APPLIANCES March, 192 





ae ‘ oq 


Hand Machines, $37.50 Up (at Chgo.) Motor Machines, $250 Up (at Chgo.) 
“ 
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Why 1926 Was 





Greatest Year 


i) y 


Address reyase= 18 h | 


PRINTS FROM TYPE 











New Products Coming Will Make 
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Automatic Machines, $360 Up (at Chgo.) & Keyboard Graphotype, $885 (at Chgo.) 











Furst— BECAUSE, the experience of the great majority of ALL addressing machine 
users conclusively proves that the Rz+4on Print Addressograph produces the 
highest quality of work, is more economical than other addressing machines 
and can be used in more profitable ways than any other office device. 


Se cond— BECAUSE, scores of /xca/ Addressograph Service Offices provide over 
150,000 Addressographs with quicker and better maintenance service than 
any other addressing machine manufacturer can possibly render. 


Thir “A— BECAUSE, the Addressograph 100% FREE Trial offer enabled thousands of 
firms in 1926 to compare before cia bought, Addressograph advantages 
with the claims of other addressing machine manufacturers. 


foul -th— BECAUSE, the Addressograph liberal ‘‘Budget Payment Plan’’ enabled thoue 
sands of Addressograph owners in 1926 to pay for their Addressographs out 
of their monthly appropriations for office equipment. So, in actual practice, 
the Addressograph pays for itself as it saves. 


hifth— BECAUSE, during 1926, the Addressograph Company practiced what it 
‘ preaches—and mailed over 6,000,000 pieces of “printed salesmanship” 
to thousands of logical addressing machine prospects. The cost of 7 
selling Addressographs thru publication advertising in 1926 was 
4 times greater than the cost of selling Addressographs in 1926 thru 
“Individualized Direct Mail.” Something for executives who /£ #£MAIL 
sell goods or service to think about. 7 WITH 
YOUR 


Addressograph FREE trial Shows How to Sell and Save More ,7 ° 


c o - P P Addressograph Co., 
903 W. Van Buren St., Chicago, U.S.A. on eS. 7 903 W. Van Buren St., Chicago, Ill 


7 
ft Send FREE Bookiet: “Getting The 
Most Out of Direct Mail Selling.” 


Send Latest 3-Color Catalog & Price List. 
V n f é a é : I end Express Prepaid FREE Trial Hand 
“M ac bine Will return Freight COLLECT unless we 


39-3-2 


7 
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Speeding Shipping Work 


PEED is just as essential in the Shipping 
Department as in any other part of the 
business. The writing of records must not 


hold back the shipping of goods. 


Bills of Lading, Shipping Tickets, Delivery 
Slips—all can be typed on the Underwood 
Continuous Fanfold Biller in a fraction of 
the time necessary under the old methods. 


For these forms are automatically inserted 
and placed in writing position. Carbons are 
shifted from set to set by a mere touch of a 


handle. 


A demonstration of the Underwood Continu- 
ous Fanfold Biller on your own work will 
cost nothing. Yet it may show new methods 
of making worthwhilesavings in your business. 


UNDERWOOD TYPEWRITER CoO., INc. 
UNDERWOOD BUILDING NEW YORK CITY 


Branches in all-principal cities 


Continuous 


~—~Fanfold Bitler 


“i 


; 
+ 


i 
- 











APPLIANCES 





S March 


Eastern “Mastercraftsman” Organize. 
Agents of The Van Dorn Iron Works Company in East 
New Delaware 
territories held their second meeting at the Sylvania | 
Philadelphia, 


formed, 


ern Pennsylvania, Jersey, Maryland and 


Penna., February 4 \ permanent org 
the E: 


indicates the locality as 


“Mastercraftsmar 


Vat Dorr 


this company’s business having been built on tl 


tion istern 


title 


was 
well as the 
“Mastercraftsmanship-in-Steel.” 
Fiske, Van Dorn agent at Wilkes-B 
l] Vil 1s 


was elected chairman unanimously Follow 


Edwin §S 
Penna.., 
organization was prop 
Van Dort 


and prac 


selection the new name for the 


and adopted. There are twenty-five of the 


ers in the “Eastern,” 
all 


present 


territory embraced in 


were present In many instances two or thre 


from a single local sales organization 
The activities of the day sessions included a sales 
and general discussions on files, safes, shelving, desks 


Ben H. Potts, 


discussion 


built-to-order work. general sales managet 


Cleveland, led the and brought to the meeting 


advance information on many new features of the 
Dorn line. Through the interchange of ideas regarding 
construction, recommendations, selling methods, etc., eve 


one was benefited in an educational way. The friendly 


enthusiastic spirit of co-operation among these Van Dor 
dealers has been the basis of many a profitable sal 
due to these meetings 


dealer’s sales 


the 


increase in each 


what brought about permanent organizatior 


desire to hold meetings regularly 
While the business and educational features of the 


ings come first, plans are already under way for 


in the early part of the summer, either in the 1 
All who attended 


of February 4 have been made charter members of “|! 


time” 


tains or at the seashore. the mee 


ern ‘Mastercraftsman,’” and those absent still have 


opportunity to become members on the same basis 


Che lunch and the dinner which were a part of the pr 
gram the hotel After the 
Fiske pushed back his chair and said, “I believe every 


were served at dinner kd 


here has sold some order of which he is particularly proud 


—which he considers his best sale—so I want each one to 


tell briefly of his ‘pet’ sale.” Fred Fenne, district n 
ager, who had been transferred recently from the 
territory, started the ball rolling. For over an hour and 
one-half sale after sale was described, each one 

out some interesting feature of selling The 

cluded “Service,” “Knowledge of Line,” “Resourcefulnes 
“Merchandising,” “Friendship,” “Canvassing,” and 

sibility of selling with the aid of drawings This 


change of experiences proved to be the most bene 
and certainly the most interesting feature of the 1 
~*~ 
Portland Stamp Club Makes Ready for District 
Meeting 

Che Portland Stamp Club of Portland, Oregon, is | 
regular meetings and is now preparing for a meeting 
District No. 8 of the International Stamp Manufactur 


Association which will be held at Portland on March 13 


A good attendance is anticipated 
> 


I. S. M. A. to Hold Meeting in San Diego 


\ district meeting of the International Stamp Mar 


turers’ Association will take place in San Diego, Calif 
March 24, 25 and 26 This meeting will cover District 
No. 8 only. 

S. Pels, governor of the district, will preside Mr. Pel 
is secretary of the Moise-Klinkner Company, 369 Mar 


san Francisco 


strect 
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The Twelve Best Sellers 
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NATIONALLY ADVERTISED PENS MOVE FASTER 


——S SF REN CON 
} 





.. : 
No. 2 * me : - —- i. tag “y =A No. 40—Falcon. Medium point. 
point. ideal tot rtp keeping tions - — t, fine point for The silvered companion of 
olds plenty of ink school and general us No. 30—the business man’s pen. 
ee ee — —_ ——o - = 
TSENCERIAN BEN CONT EN ' 
- <—__ 18 Sy Bway STUB 









ty 





> meta No. 28—Congressional St No.39—SubwayStub. Silvered.Me No. 48—Sterling. Medium point, 
‘ al Nickel-pla The most p dium point-free easy andsmooth silvered. Long, smooth, flexible 
pondence stub—a soft quill-like actior ction. A very popular stub. a writing favorite. 





== . 
= =A 
No. 4 Ay r. ( i f Medium 
lexi sensitive and very dome point, silvered. A man's 
easy writing pen, firm and smooth. 








Twelve Pens That Will Speed Up Your Turnover 


They include the best selections in fine, me- 
dium, stub, and dome-pointed pens. Our years 
of experience prove that one of them is sure 
to suit any type of handwriting. 


Concentrate on these twelve Spencerian pens, 
and increase your profits. Selections from 
these popular sellers are featured in our adver- 
tising; on our ten pen sample cards bought by 
thousands of consumers each year; and in our 
new blue and buff sales-cases which we supply 
free with quantity orders. 


Your jobber will supply you; or if you write 
us direct please give us your jobber’s name. 





Four of the new Spencerian Frances Moore broad-edge pens 





The New Sule Handwriting 
M rivate and public schools adopt lished inn and Co . Ir presup- 
vate ork is heneloneanaseaal ae ipl Spencorion Foneed Ment 





handwriting. Itis already widely used in 
English schools. 

The calls for these pens will continually 
intrease. 

The most authoritative book on this new 
style is Miss a Moore’s* Handwriting 
for the Broad- 


dge Rn,A Teachers Manual’, 


Broad-Edge Pens which we have made exact 
ly according to Miss RE: specifications, 
As the leading exponent” o ad-edge 
writing in this countty Khe Moon taal 
ike endorses our pens. 

we send you samples td submit your 
local schools 7 


SPENCERIAN PEN Co.. 349 BROADWAY, NEW YORK CITY 


O.A. 3-27 
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NOW -Plan Your 
School Sales 


New goods—big values—plus strong consumer advertising and the sales in 
fluence of thousands of satisfied users, make National School Supplies 
ordered now for later delivery — the surest profit-making step you can take. 
By placing your order NOW for National School Note Books and Fillers for de 
livery any time after June Ist, you get the advantage of today’s prices and you 
cash in by having a good stock of fast-selling Nationals, when the school 
rush is on. 


Send for 1927 National School Catalog—at once 


NATIONAL BLANK BOOK COMPANY 
HOLYOKE, MASS. 


National 


Loose Leaf asd Bound Books 


‘ NATIONAL /) 
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Philadelphia Stationers Association 
nner meeting of the Philadelphia Stationers Assi 

is held on the tenth at the Bellevus 


ciat for February w 
Stratford hotel 
\ t rtainr ters had been attended to, (¢ \ 
( ll he pape mmittee, called attention to the new 
uling e Na Paper Trade Association witl 
gard to the thousand sheet unit. He said that three 
Philad ia pape es dissent from this ruling and that 
t might be well t pport their position. 
President Irw i fine tribute to the memory of the 
ite DeWitt C. Dun Reminiscences of Mr. Dunn were 
also told by Charles A. Connell, William H. Brooks 
Walter G. Stringer and Frank R. Welsh, all of whom paid 
trib e ma ‘ qualities of the de parted A resi 
uti pec then ordered and a committee was 
ap] prepare suitable memorial and to report at 
the next meeting. President Irwin then heartily welcomed 
William Mann Prizer, son of Harry A. Prizer, and ex 
pressed the hope that he would continue the traditions of 
nd « use of William Mann. Mr. Prizet 
y expressing his appreciatiot f the welcomé 
‘ 
I n ew membe nad 
M Vi Mr. ] z and e! M I 
s ed t € e pre ( 
ere ] iry 17 i ed i i 
g to end the me g 
{ Fe l and 22 
{) irks it ( A 
N el ] n | M { ] | 
R 
I 1¢ I 
e neid in ( J i 
ind ( " pla F e { 
ir 7 ¥ idel 
\ ( 
et i 
} 
te 


Kansas City Office Appliances Club 


\t February m« g of e Kansas City Of 
\y ( I le, pre 
resig transter to | Q 
vher ik ew wW rk la 
e Pitt ig National Ca ¢ er ( 
any H regret the fact it his du 
vill tak Kansas ( F. M. Anglir 
I he General Off Equif 
Cory é esident, succe g Mr. 7 
Mr. | itional divis the M 
Cal M W 1 gl i 
Vfeth \f ( 
_ - 
Pittsburgh Office Appliance Managers 
jatior ng exceptionally fine meetings 
On January 28 the 1 ting was led by John K. Shutts 
eral Office Equipment Corpora- 
Elliott-Fisher Di n, who spoke Field Tact 
r { } ~ 
On February 4, C. G. Bunnell, purchasing agent of the 
We } Manufacturing Company, ad 
lresse 1 the meeti1 n The Buyer’s Viewpoint. 
f February 11 was in charge of H. B. ‘ 
ningham Che Todd Sales Company 
All the meetings were held at Room B of the Pittsburgh 
r amber f ¢ mmert 


Area 


eee ee 


IANCES 


92,200 
PROFIT 


---last year on PEERLESS 
KEYS, is the experience 
of one of our stationer 
customers. Many others 
have been averaging much 
more than $1,000 profit 
annually on this fast- 
selling specialty. 


Peerless Rubber Keys are more 
than a specialty. They are a 
necessity in every office. Sten- 
ographers and executives realize 
how Peerless Keys speed up work 
—increasing efficiency and reduc- 
ing overhead. 


Write to the leaders anywhere and 
ask their opinion of PEERLESS 
KEYS as a profitable specialty— 
8 out of every 10 handle PEER- 
LESS KEYS. 


You have nothing to lose but everything 
to gain by asking details of our dealer 
co-operative proposition. There’s a handy 
coupon below. 


Send in attached coupon today 


PEERLESS KEY COMPANY, INC. 
176 Fulton Street New York City 


Boston Chicago Philadelphia Minneapolis 
Pittsburgh Los Angeles St.Louis London Berlin 
Northwest Distributor: The Biggs Co., 71 Madison St., Seattle,Wash. 
San Francisco Distributor: D. R. Pinney, 521 Market Street 
Wellington, N.Z., P.O. Box 1454, Sydney, Australia, P.O. Box 3003 
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Peerless Key Co., Inc., 176 Fulton St., N. Y. City: 
Please send us without any obligation on our part, details 
of your special profit-making offer, together with sample 
of Peerless Key and erasure shields with our imprint 
telephone number if desired). 


NAME 
ADDRESS 


Telephone No. ! Se 


I 
y 
| 
J 
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“Ship at Once’ 


Dealers’ confidence in Whole- 
sale Typewriter service has 
built a large business—if we 
permitted ourselves to sub- 
stitute other models, to delay 
| shipments or to supply any- 
thing but the high standard 
re-manufactured machine, we 
| couldn’t possibly maintain 
our position as largest whole- 
sale distributor. But we keep 
the faith—our large stocks 
and trained organization en- 
able us to supply unusual and 
exacting demands as a rou- 
tine matter. You'll find our 
price list interesting. 


The Wholesale 
_ Typewriter Company 


428-430 Broadway 


New York, N. Y. 


Unpzswool 
oawaeea 
ee ae 


oe= =~ 
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Mastergrade 
Remanufactured 
UNDERWOODS 
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Sixth District Stationers to Meet in Chicago 


When the stationers of the sixth district assemb! 


Chicago for the annual meeting of that district on M 
18 under the direction of Daniel S. Hansen, governor, sor 
interesting things are going to happen Every eff 


being made to secure a large and representative attenda 


at this district meeting which will start promptly 


o'clock at the Congress Hotel This will be a real g 
together meeting and the program includes some spea 
who have interesting and useful things to say The ant 
banquet of the district will take place in the evening All 


stationers in the district and those from the outsid 
care to come are invited. The registration fee will be $5. 
Announcement sent out by the governor of the 
requests all stationers to bring their problems a1 
note books 
The speakers will include W. Neill Stewart, presid: 
the National Association; Ivan Allen of Atlanta, Ga 
Charles P. Garvin of Boston, together with other guest 


from various sections who will | 


elp to enliven the meeti: 
by the discussion of their problems. Those intending t 
present will find it to their interest to notify Daniel S 
Hansen, 1405 Fifth avenue, Moline, Illinois 
> 
Dallas Apelans Elect 
At the last annual election of the Apela Club of Da 
Texas, on the final Monday of January, the following off 
cers and board were elected to serve for the ensuing 
President, J. J. Merritt, manager, Dallas branch, L. | 
Smith & Corona Typewriters, Inc.; vice-president, ] 
Apperson, manager Kardex Rand Company; secretar 
treasurer, Lon Harrell, assistant sales manager, Dictay 
Sales Corporation Board of governors: Herman 
Baerer, division sales manager, United Autographic Res 
ter Company: Joe T. Allen, sales manager, Ernst & 
Company; Bill Campbell, branch manager, Elliott Address 
ing Machine Company; C. N. Reynolds, sales manager 
Dallas Mailing Company 
Arthur W. Fent 
Burroughs Adding Machine Company; F. | 
Buck, Library Bureau; S. H. Hart, manager Dallas 
Ditto, Inc.; George H. Randolph, Curt-Teich Compar 


Other members of the club are 


Saics ManaLer, 


lithographers; B. H. Johnson, new business departn 
American Exchange National Bank; R. C. Barker, manager 
Dallas branch Monroe Calculating Machine Company; 1 


C. Graves, representing Do More Chair Company I 
names represent the different classifications only ar 

ber of associate members are in the club whose names aré 
not mentioned Applications are now on file for a numl 


ther lassifications whi h will be considered at an 


> 
Notes of St. Louis Apelans 
The St. Louis Apela Club held meetings on February 4 
and 18 There was a gt od attendance at each The 
day was Salesman Day, when each member of the 


} lesman to the meetir 


brought a salesman t g 
* 

The St. Louis Apela Ch s looking torward w 
thusiasm t he nat al nve which will be 
ns | s e earl p October ind ex 
i ta t ill \ pe la me ers and also all « 
appliance clubs t be present at this ¢ enti 

> 

Frank Fillingim of Fort Worth, Texas, president 
National Apela clubs, came through St. L 2 r 
February 10 He was 1 e city . etwet r 
However, the St. Louis Club arranged to have a committ 


meet him at Union station, and extend hospitality 


} } 1, + 
had dinner with him at the stator 
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One of “Clemco’s” Ten Fine Office Suites 


A NEW matched suite design by the makers 


pleasing 
of the famous “ClemcoGlide”™’ Made in 
ic@ovs are 


lypewriter Desks. 


of most 


Walnut or Mahogany with an excellent lacquer finish. The 
y rounded and beautifully fluted and the drawer fronts 


raised and paneled 


he growing nd 


are distinctivel 


9 emat for matched suites for executive offices 
is increasing daily and this moderately priced Lancaster Suite— 
together with nine other “Clemco” Fine Office Suites and 
complete lines of Office Desks—enables you FROM 


to fill every want of the desk buyer whether the 


out 
our tour 
ONE SOURCI 


LENCO © ivui 


a thousand. 











lation be for one or 
IDIZ SEN he value of the many practical and exclusive “Clemco” Fea- 
vue GL Bnersee CO tures is quickly recognized by the buyer thus offering you a 
le ilvantage not to be found elsewhere 
Watch for an IMPORTANT ANNOUNCEMENT i1n the next issues—that 
vill | great interest to every dealer handling office’ furniture. 


A NEW “‘CLEMCO” Catalog—Catalog K—vwill 


soon be ready for you. Ask for your copy now. 


The CLEMETSEN CO. 


Makers of an Exceptional Line of Desks and Fine Office 
Suites for Business, Bank and Professional Use. 


3403 West Division Street Chicago, Illinois 
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ASSOCIATION NEWS 


Information Concerning the Activities of the National Association of Stationers, Office Outfitters and Manufacturers 








OFFICERS: 


W. Neill Stewart, President, Dallas, Tex.; Edward S. Towne, First Vice-President, Holyoke, Mass.; Edward E. Crandall, Second 
Vice-President, San Francisco, Cal.; Woodson P. Waddy, Third Vice-President, Richmond, Va.; Charles D. Brewer, Treasurer, New 
York City, N. Y.; Arthur J. Walker, Auditor, Minneapolis, Minn.; Fletcher B. Gibbs, General Manager, 403 Conway Building, 
Chicago, Ill.; Mortimer W. Byers, Secretary and Counsel, 41 Park Row, New York City, N. Y. 


REGIONAL GOVERNORS 


Charles P. Garvin, F. 8. Carl Schutz, Browne-Morse 


Webster Company, Bos- Company, Muskegon, 
ton, Mass. Mich. 
Uri Doolittle, W. H. F. , 
° Daniel 8. Hansen, Carlson 
sp agoam, Syracuse, Brothers, Inc., Moline, Il. 
Francis B. Irwin, James Sterley F. Jerue, McClain 
Hogan Company, Ltd., Hedman Company, 8t. 


SS a? * Chast Paul, Minn. 

. Clarke, . : arke 

& Bro., Memphis, Tenn. S. B. Hudson, The Star 
Printery, Muskogee, Okla. 





REGIONAL GOVERNORS 


Howell D. Melvin, Melvin 
Roberts & Horwarth, San 
Jose, Calif. 


L. B. Clegg, San Antonio 
Printing Company, San 
Antonio, Texas, 


William F. Dawsen, Charles 
’. Dawson, Ltd., Mon 
treal, Canada. 


George E. Horne, George 
D. Horne Book Store, 
Greeley, Colo. 


Joe E. Harvey, West Coast 
Stationery and Printing 
Company, Los Angeles, 
Calif. 


James 8. Ball, Kilham 
Stationery and Printing 
Company, Portland, Ore 


SECRETARY'S OFFICE—41! Park Row, New York. GENERAL OFFICE and INFORMATION BUREAU—403-405 Conway Building, Chicago 
Twenty-Second Annual Convention Will Be Held at Hotel Statler, Boston, Massachusetts, October 10-13, Inclusive, 1927. 


Begin Now to Plan for Next Convention 
Stationers Should Harden Resolution to Attend Boston 
Convention of National Organization Next October 


Boston and manufacturers are lavine the 


groundwork for a thorough, 


Stationers 
country-wide campaign among 
Boston con 
Stationers, Office 
October 10, 


be the largest and most representative ever achieved. Par 


Stationers in order that the attendance at the 
National 


Manufacturers, 


vention of the Association of 


Outfitters and beginning may 
made to bring dealers from all parts 


foston on October 10, 11, 12 and 13 


ticular effort will be 
of the country to 

Suitable and ample facilities will be available to accommo 
convention The head 


date everyone who comes to the 


quarters will be at the Hotel Statler, Boston, a new house 


having every convenience which can be wished for as a 
convention headquarters 

It has 
tion held a convention in 
call that the 


pioneer organization of its kind in the 


National Associa 


Boston It is interesting to re 


been eighteen years since the 
really the 


, 
»OS 


thirty-eight years 


Association 1s 
United States 


Boston Stationers’ 


been orgat ized tor 
Chey 


Boston lor 


ton stationers have 


and are still going strong have invited their brother 


Stationers to meet in several reasons. In the 


first place, it is good for all Americans to revisit whenever 
that 
tory was made and where a considerable part of the founda 
No true American heart 
Bunker Hill, 


Salem, 


they can section of the country where so much his 
tion of our great nation was laid 


can resist the lure of Lexington, Concord, 
King’s Chapel, the old 
the North Church where the 
to warn Paul Revere that his ride must begin, and Marble 
head, the 

Not everyone remembers that when 
the Delaware to attack the 


manned by sturdy, courageous fishermen from Marblehead, 


South Church, Plymouth, 


signal lanterns were hung out 


birthplace of the American navy 


Washington crossed 


Hessians, his boats were 


conquerors of the rough seas along the rugged coast of 


New England—men who could not be balked by an angry 
river. In Marblehead hangs the original of that great paint 
ing, “The Spirit of 1776.” As one looks at the expression 


on the faces ot the two old Yankees and the drummer boy, 


it is easy to realize that this nation was founded by men 


who knew not fear, but only an overpowering desire to 


build a nation great enough and powerful enough to live 


in peace with the world The places that have been men 


tioned are only a few of those that visitors may enjoy dur 


ing their leisure hours at the nvention. 


Boston 


assoc lating 


been so many years 


stationers have 


together in fraternity and good fellowship that 


are aware of no other conditio: This old asso 
awaits the opportunity to receive into the hearts of its 
members delegations to the National conventio 

over the country. Boston expects to give all visit 
educational, helpful business—promotional, sociable 


while convention that will pay more dividends 


and money invested than any other thing the 
could do No man need feel strange at this « 
Nobedy, man or woman, will be permitted to be a st! 
Everv night there will be entertainment evel 
idies particularly will have the time of their h 

Che Boston stationers vite all low sta 
to Boste r the week beginnine Monda () r 
s not o early to make reservations 1 Si 
re lv bee made Stationers a quested to write ( 
P (aarvil 38 Cor gress tre | stot 
vddit ona tie irs they 1 . jurr 


The cor eC ippointed at the Wa { 
‘ he Na " Associat S ers. Oth () 
and Manutac rers t Suge s 1 i el 
( disc ts to nat if buyers thie ba 
ture ma facturers and other 4 t ¢ 
Othce \pt inces last sumn under ( ur ¢ 
Che Thorn Under the Saddle met in Chicag 
ately atter the annual meeting the regional g 
January 
The commiuttec consists i ] Oods | 
Dameron-Pierson Compat Lt ‘irmat ly \ 
Ivan Allen-Marshall Company A. Wagner I 
Brothers, Incorporated; B. (¢ Mict Office Outt 
Incorporated: H. B. McMaster, Art Metal ¢ 
Company, Incorporated; Ca S. Leopold, Le 
Company; F. H. Westlake, B. L. Marble Cl ( 
The meetings were eld t Old Col ( 
La Salle hotel The discussie throughout 
held to one subject irrie I Dis 
th Buvers 
It was 1 isly agre s si 
Che members were una r 
liscount Ss « st te an ¢ l ( stry 
tac ers stril tors \ll s¢ est 
hot} : eeme sue ‘ saadl tte 
aeta ind expl ed how ‘ S 1 ss 
ffeete il disc 
At the ee the te “ ( i ll 
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EASY SAILING 


Here is why the Mimeograph is an important utility 




















in the world today: it does easily and inexpensively 
thousands of necessary jobs, which, without its aid, 
could only be done at prohibitive cost, and with much 





labor. Easy sailing! Quickly as a sheet can be type- 

written, the Mimeograph is ready to duplicate it by 

hundreds or thousands—and with exact fidelity. Out- 
line drawings, charts, maps and handwriting, by a simple 
tracing process, may appear on the same sheet. Easy sail- 





ing! The last minute emergency job is the Mimeograph’s 
specialty. Within just a few minutes several hundred copies 
of a letter may be ready for the mails. The work can be 





done privately. No typesetting or distributing. No highly 
trained operator required. How it may be of substantial help 
to you is told in our new booklet, which the A. B. Dick Com- 
pany, Chicago, will be glad to send without obligation today. 
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WALNUT 


The Englewood 700 series in walnut will be 
ready for delivery March 15. The top and 
panels are made of attractive American 
black walnut. The other parts have the 
same high grade material and construction 


as the already well known 700 grade. 


The Duco finish is used both on base and 
top. Pleasing antique brass knobs are 
used for drawer pulls. Made in single and 
double pedestal flat top and typewriter 
desks, pedestal typewriter, double desks 


and table desks. 


This handsome new line of walnut is at 


tractively priced. 


ENGLEWOOD DESK CO. 


58th and Lowe Avenue 
CHICAGO 


ENGLEWOOD 
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“Fine new office, Fred. 
ts new furniture too, isnt it? 


hr Jim it's the same furniture we had in 
1 the old office, we just gave it a good 


old fashioned cleaning with soap and water— 
but you see it was all finished in Duco in the 
first place, and—well you can't beat a Duco 
nnisn, « ou? 


[here are several million customers just like 


Fred telling the merits of Duco to other mil- 
lions like Jim; and this ‘““‘word of mouth” pub- 
licity exerts a tremendous force on prospective 


Duyers € vervwhere 


This force is working for i if you use Duco, 
the finish that millions of people have learned 
O appreciate the finish that does not check 
s its original 








Or Crac Or Craze in [ eC 
eaut rougn years OI! u 
[his tremendous force can be put to work for 
{ | re O ell 
There is only One Duco pis ties 
ye DU PONT Duco 
i as aa Or 
—_—_—— | ) 
i Pg 
~. aia a“ 
@£6. U. 5. PAT.OFF 
Mu er acturer 
f : ‘ . Mace Gra M Marble Chair Company, Bedford, 
d r - re ( \ Mcl Fu ’ iu M Wm. Schwarzwaelder & 
D> I> n Desk ¢ n Cambr M t ( I f . 7 S Valker (¢ Muskegon, Mich.; Shelby- 
| Desk Come } r Desk npar S} v I cr Chair Co, Bedford, Ohio. 


For complete details write to E. I. du Pont de Nermnours & Co., Inc., Chemical Products Division, Parlin, 
Toronto, Can. 


N. J., Chicago, Ill., San Francisco, Cal., Everett, Mass.: or Flint Paint & Varnish, Limited 
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& Model 1—The standard universal Hotchkiss Paper 
Fastener. Used wherever papers must be fastened 
together. Binds up to 25 sheets. Guaranteed non-clogging 

with Hotchkiss Staples. 


UP-TO-DATE-NESS 


With A Reputation Back Of It 


) pee over 30 years Hotchkiss has been known the 
world over as the leading manufacturer of paper 


fastening devices. Hotchkiss has been constantly 


challenged—never equalled. 

You know the name—you know the products. 
Scarcely a business man anywhere fails to recognize 
them. The result is that Hotchkiss machines and 
Hotchkiss staples are EASY TO SELL. 


And now Hotchkiss has pioneered again. With a 
line already meeting the requirements of every business 
need Hotchkiss has perfected a new Wire Stapling 
Machine to meet a definite demand. Your customers 
can now have a Wire Stapler backed by the Hotchkiss 
reputation—the last word in paper fastening with the 
first manufacturer’s name on its guarantee—up-to- 
date-ness with stability. 

You can sell Hotchkiss Paper Fasteners as you can 
sell no others. If you are not already doing so write us. 


THE HOTCHKISS SALES COMPANY 


Norwalk Connecticut 


Hotchkiss Wire Stapling Machine— 
Easy to operate. Guaranteed clog- 
proof when used with the new genu- 
ine Hotchkiss pre-formed wire stap- 
les. Staples have exclusive patenied 
loading device holding 250 wire 
staples. Machine binds up to 50 
sheets of 16 lb. paper. 
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appointed a committee consisting of Messrs. Allen, Mc 


Master and Leopold, to bring in a recommendation as to 


the next step to be taken. It was the recommendation of 
these gentlemen that the committee continue its activities 
and arrange as early as possible for a group conference of 


order that the conclusions 


It was believed that 


the interested manufacturers in 
reached might be placed before them. 
the evil can be corrected if the matter is followed uy 


a 


Fourth District’s New Lieutenant Governors 


E. H. Clarke, Memphis, Tenn., regional governor of the 
Fourth District of the National Association of Stationers, 
Office Outfitters and Manufacturers, has appointed the fol 
lowing lieutenant governors to aid him in the work in his 
district: 

Tennessee—G. P. Campbell, T. H. Payne & Ci 
tanooga. 

North Carolina—R. M. Pound & Moore Con 
pany, Charlotte and Paul Bumbarger, Hickory 


South Carolina—W. A. Seybt, W. A. Seybt & Co., Gree 


Pound, 


ville. 

Georgia—A. W. McClure McClure Office Equipment 
Company, Macon. 

Florida—Hal Sanford, H. & W. B. Drew Cor 


Jacksonville. 
Alabama 
pany, Montgomery. 


Mercantile Pay er { 


Sidney Gassenheimet 


Louisiana—Joseph Buckley, Perry & Buckley ( 
New Orleans. 
Mississippi—E. Lawrence, Lawrence Sta 
pany, Greenwood 
At the end of the above list sent | Mr. (¢ 
observe the following 
*Jame s E Neary, lieutenant governor 
Geyer’s Stationer, New York 
Evan Johnson, lieutenant governor for the West, The 


Othce 
Thanks, Governor, for the | 


Appliance Company, Chicago 


} 


in the orbit in l rate t 


which we gyrate 
cause 

Part of the work of the lieutenant gover 
aid the governor in preparing for the 
at Memphis on April 28 and 29; 
meeting, and help to bring out a record atten: 
we are assured, is going to be a 
each day full of practical ideas for 


> —- 


Dictaphone Sales Meeting at Chicago 


Salesmen of the Chicago branch, Dictaphone Sales ( 
managers of sub-branches operating 
] 


poration, and 


sales meeting Fe 


Chicago territory, held a two-day t 
5-6. These sessions were held at the Palmer house 

the Chicago branch. An inspiring address was ma 
“The Business Executive and Office Economy,” A. W 
T. Ogilvie, member of the Swenson & Ogilvie Com, 
management engineers, and lecturer on “Managem« 
Northwestern University. Bevan Lawson, in charge 
sales promotion at the home office, spoke on “Training 

the Emergency” and “The Approach, (a) How to Get In 
(b) What to Say.” Other speakers were | D. Wal 
“Sales Service to Owners”; G. W. Bailey, “Selling an 


Executive”; A. E. Blackstone, address of welcom: » Get 
eral Advertising Plans for 1927,” “Accomplishments,’ 
“Quantity Discounts’; H. H. Cross, “1927 Quota”; E. | 


Graham, “My Observa 
D. E. Cosner, “De 
M. Swikert, “My 
Trip to Monte 


“February Plans”; L. B 
Man in this Business” 

Installation”; P. 
Che (Gang, = \ 


an entertainment feature 


Baumann, 
tions as a New 
tails to Watch on an 
Trip Through the Factory”; 


Carlo,” 








Nationally 
dverlised 
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Home, Office 








An attractive, durable 
scrap book for general use, 
bound in full dark green 
Vellum de Luxe, tastefully 
stamped on back and side. 
144 pages of first quality 
white paper Leaves are 
glued and rivetted into 
grooves in the non-break- 
able wooden back so that 
they cannot pull out No. 
101, 8x10; No. 103, 10x124; 
No. 105, 10§x144. List 
prices per dozen, $12.50, 
$15 and $17.50 respectively. 
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GUIDES 


CARDS 
FOLDERS 


A quality sera k wit 
red leatherett ack al 
corners, and black clot! 
sides, part adapt 
able to home 144 
pages of fin er 
No. 121, 8x] [Zs J 
x124; No l 104x144 
Same groove ‘ en bat 
constructior i preceding 
numbers List prices pé 
dozen, $17.50, $ ind $22.5 
respectively. You can s 
quantities of these books 


with minin 











yk with 
ck and 

cloth 
adapt 
es. 144 
paper 
123, it 
O4x143 
on back 
pceding 
ces per 
1 $22.5 
an sel 
books 
oe 





Leeryday 
ffelps for 
Your Office 


Card Traw ~ 
and Cabinets 
Filings ) 
Eaouip tment 


and Supple oo 











No. 141, 8x10; No. 143, 10 
<124; No. 145, 104x144 A 
scrap book that will retair 


it 


Ls shape and give good ser 


vice under hardest usage 

\ good S¢ le r to offices 
_ & 

Back and corners are bound 
in heavy canvas; sides are 


of marble | aper 144 pages 


tough manila paper 


['wo-inch backs. List prices 
per dozen lots, 141, $12.50: 
143, 315; ] 45, $17.50 Specia 
discounts on quantity 
orders, straight or mixed 
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This popular priced scrap 
book is bound in heavy can 
vas and has red leatherette 
corners Sides and back 
are artistically stamped 
144 pages strong manila 
paper Weis patented 


grooved wooden back cor! 


struction No. 151, 8x10; 
No. 153, 10x124; No. 155, 
104x144 List prices per 


dozen lots, $15, $17.50 and 
$20 respectively. Write at 
onee for regular discounts 
and discounts on quantity 
orders : 
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Weis Loose Leaf Scrap 
Books Lead the Field 


1. Improved cover constructed of heavy binder’s board, 
with binding edge of wood. 


2 Contents of book are securely held, yet cover is flexible 
3. Finest grade durable black cloth coverings. 

4. New type ‘‘Keepshape’’ binding posts (seamless tube 
style) cannot loose their shape. 


5. ‘‘Keepshape’’ binding posts expard to dcuble their ror 
mal capacity—books hold more. 

6. Fifty sheets of quality drawing paper in every book 
This paper is adapted to drawing purposes as well as pasting 
7. Sheets have eyelets made tear-proof by Weis re-enforce 
ments which are glued to the sheets An improvement 
over ‘‘fillers’’ and other re-enforcing methods 

8. Sizes to meet most all needs— 7x10, 9x11, 11x9, 12x16, 
16x12. List prices per dozen— $12.50, $14, $14, $22.50 and 
$22.50 respectively. Special discounts on quantities. 


The Weis Manufacturing Co. 


162 Union Street, Monroe, Michigan 


CHICAGO 
Associated Stationers Supply C« 
Franklin Street 


NEW YORK 
A. H. Denny, Inc 
3§6 Broadway 








La 2 
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Remington | 


My typewriter problem 
is completely solved~ 


gh Remington Line alone can solve all 
your typewriter problems with A Machine 
jor Ever) Purpose. 

Standard Typewriters, Noiseless Typewriters, 
Electric Typewriters, Tabulating Typewriters, 
Portable Typewriters, Vertical Adding Type- 
writers, and Bookkeeping Machines of every 





kind and description — these are the components 
of the Remington Line And each of these many 
Remingtons is the very last word in the field 


it covers. 


The completeness of the Remington Line— 
a new development in the industry—enables 
the typewriter and bookkeeping machine user 
to practice selective buying to a degree hitherto 


impossible. 





In making the right selection, the Remington 
representative can render you most helpful 
assistance. His training is as complete as the 
line he sells; he knows the machine which 
should be used under every given condition— 


and for each and every purpose This knowl- 





edge and training is freely at your service. 
Remington Typewriter Company 


New York 
Branches Everywhere 


Remington-made 
Paragon Ribbons 
The International Jury of the Sesqui-Centennial 


& d Seal Ca io ‘ 
& Red Sea rbon ST ANOARG 1D NOISELESS ELEC. Be TERE Expositic yn at Philadelphia has awarded the 


Papers always make Rem ws Typewriter Company the Grand 


pe z : . r Prize, its highest award, for typewriter and 


book kosping. machines, adapted to all oe 
PORTABLE TABULATING ACCOUNTIN 
TYPEWRITERS TYPEWRITERS 


374 Broadway 

















good impressions. 





I, 
MACHINE 


and particularly commends as a notable advance 
T t 


in typewriters the Remington Noiseless, Model 6 
A MACHINE FOR EVERY PURPOSE 












DIETZ DESKS and TABLES 





No. CB 
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No. C-66F 
66x36 inches 


No. C-66T 


66x36 inches 


LLUSTRATING one of our three new 

grades. The above made in genuine ma- 
hogany and walnut. With our five grades 
of straight line desks and tables, should be 
an attractive line to meet your complete re- 
quirements. On all our products the writing 
beds are finished with lacquer — the ever- 
lasting, beautiful finish. 


Write for catalogue; our line may be open 
in your territory. 


The Logical Line for Your Trade 





ae 


The Shipping Point Convenient to You 


FREIGHT AND TIME SAVED ARE ADDED PROFITS 


THE J. F. DIETZ CO. 


CINCINNATI, OHIO 
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Workers Honor G. P. Wigginton 


We in do no better than to quote the following para 
graphs ym the Kalamazoo Gazette of Friday, February 11, 
concerning a well deserved tribute to one who is widely 


V e world of loose leaf: 
\ iutiful silver e inscript 


at (,eorge P W ot! 20 Years o! 


Successful Service with the Kalamazoo Loose Leaf Binder 


t} 


wall placque bearn 


igginton. Completion 
Company, from His Executive Associates and Department 


nted Thursday night to the head of 


this one of Kalamazoo’s most prosperous industrial «¢ 
cerns 

presentation made by Thomas Taylor, head of the 
con S dexit department, was the feature of a very 
enj e dinner. tendered Mr. Wigginton by some 30 
his co-workers at the Rickman hotel. Mr. Wigginton came 
to Kalamazoo Feb. 7, 1907, and the dinner was to celebrate 
that anniversary The dinner guests were fhce and ta 

eads of the conce The table, set with candles and 
bright with Valentine Day colors, presented an attractive 
il ¢ 

Surprise Affair 
[he whole affair was a surprise to Mr. Wigginton, whi 

kne thing of it til late Thursday afternoon Every 
sales branch of the yncern sent congratulatory telegrams, 


distance calls from Los Angeles 
Dallas. and New York [he tel 


Allyn, and Mr 


1 by Leon 


1 ( { Cal 
answer the phone ills 
Che roll call sl ved that Harry Manning 23 vears with 
the mpany, was the oldest in point of service. The avet 
ag e 30 gues vas approximately 15 years 
I s Ta vaastmaster and there were responses 
by ( rles | Wigginton, secretary; Joseph Hamiltor 
sale rtment Harry J. Brownell, treasurer; Floyd 
Smit! rder department; Carl O. Proctor, advertising 
manager Arthur Loring, assistant sales manager; R. E. 
M sales department: Dale Wilsor counting, and 
Leon Allyn, general sales manager 
ri the felicitations and good wishes, Mr. Wigginton 
responded fitting! He told an interesting story of the 
er! nd his career as its head. He said that from 
the very outset he was keenly alive to the possibilities of 
the nder. and that, not the salary offered, was the ma t 
t! m t< N amazoo 
Starting in 1907 as factory manager, Mr. Wigginton was 
1908 made general manager In March, 1910, the com 
I d its lividend Mr. Wigginton stated that 
$1.000 invested in the stock of the company in 1907, would 
today worth $7,200. while the total dividend returns 
equalled six times the original investment 
We enter 1927 in the finest financial yndition 
s ( vy,” said Mr. Wigginton Che 
ss 1s ed makes little difference wv hat 
‘ \\ forware ) Ess 
& & tha he W ¢ ( V¢ ( S 
t status < i Z 
di ‘ ver to protect e interests and 
S had worked w I 
ts pres¢ ta n 


Reliable Adds to European Staff 
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Washburne’s 


New Improved 
“O. K.” PAPER FASTENER 


in one fastener for temporary 
or permanent use. 


For use permanently 


ff this type on the mar- 
nted feature. 


ince Company uses over 9,000,000 
ners each year; several whole- 
5,000,000 a year. There are big 
yroduct for you, get behind it. 
ines, Trade Papers, Car 
re carrying our advertising to 
pe ople each day ° this ad- 
g to help you sell, all that 

u keep well stocked. 


Write for prices in lots 
of 1,000 to 1,000,000 


The O. K. Manufacturing Co. 
Oswego, N. Y. 


ith Bull Dog Grip 


eo} 4 


PAPER 
FASTENERS 


FASTENERS 
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Strength ! 


You can stack Columbia cabinets 
as high as the ceiling with perfect 
safety! You can load the drawers 
to capacity, and the lower ones 
will operate as freely and smoothly 
as the top drawers. 











Such reliable service under severe 
conditions is made possible by the 
great structural strength of the 
Columbia. 







Extra reinforcement channels are 
one of many notable features. 
Welded to the sides from front to 
back as well as to the track chan- 
nels and the unusually wide cross- 
pieces, they give a remarkably 
rigid vertical construction. 









Upon receipt of your request it 
will be a pleasure,to describe 
the other features of Columbia 
construction. 












Columbia Steel Equipment Co. 


M. C. Box 2130 
Philadelphia, Pa. 






Office and Showroom 
1735 Chestnut Street 


OLUMBIA 


A FULL LINE OF STEEL OFFICE EQUIPMENT 
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Typewriter Dealers’ Association of San Francisco 


On February 8 at the Elks’ Club in San Francisco th 
Typewriter Dealers’ Association of that city partook of a 
dinner followed by a business meeting at which a resolu 
tion was passed and spread upon the minutes to the eff 
that the minimum rental rate for typewriters in San Fran 
cisco should be $3 per month; $5.50 for two months 
This rate was recommended 


three months. 


applying to students only, commercial rates being 


$7.50 for 


machine rented \ 
in a suggested 
Wolff are 


call into consult 


Machine Com} 


according to style and character of 


bring 


committee was also appointed to bring 
Sait and Walter 


asked to 


retail price list. J. A. 


committee and they were 


Jas. Patton of the American Writing 
and W. C. Chamberlain of the Wholesale Typew 
Company 

L. Secor of the Guarantee Typewriter Company, pr 
dent of the San Francisco Association, presided at 
meeting. He said that there is so little difference betwee 
the prices of the new machines and the prices paid 
trade-ins, that members of the rebuilt typewriter 
often buy from salesmen of the new machine companies 


or trom dealers going out of business, etc., where the pr 
offers a wider margin of profit. 

Nearly all the large typewriting concerns belong to | 
Association and the discussions are carried on in a spirit 
of thorough co-operation between those who sell th: 
and those who handle the rebuilt typewriters. 


> 


Baltimore Office Appliance Managers 
The Office Appliance Managers’ Association of Baltimot 
Maryland, held a banquet at the Maryland Country Clul 
Wednesday This event was 


attended by members and their wives and the evening \ 


evening, February 9 


most enjoyable. Among the guests were L. M. Knicket 
bocker, 
Richmond, Va., who gave a shor 
held there 


Harry Roset 


president of the Office Appliance Association 


t talk on the business she 


Hall, tenor 


Ledere r or 


William 
Jack 
’s orchestra, supplied instrumental musi 
are Felix M Witk 
president; B. A. Waga 


berger, baritone, and 


rendered a number of songs, while 
famous Lederer 

Che ofticer 
president; H. T 


secretary and treasurer 


s of the association 
Worthington, vice 
man, 


a 


Annual Meeting of “Lymetco” Stockholders 


The annual meetings of the stockholders and the 
tors of the Lyon Metallic Manufacturing Company 
held at the general offices, Aurora, Ill, January 4 
of the stockholders but three were present the absent 
were A. W. Stark, New York, N. Y.; H. P. Beecher 
Rochester, N. Y., and J. A. Kurz, Quincy, Ill. It is 
esting to note that all of the company’s stockholders 
engaged actively in the business [The directors for t 
past year were re-elected F. S. Waters, B. L. Water 
R. T. Waters, C. E. Gerberich, J. B. O'Connor, G. N. Dav 
son, J E. Bales. 

[he following officers were elected S. Waters 
ident; C. E. Gerberich, vice-president; B. L. Waters, trea 
urer,; J I Bales, secretary. Mr. Bales is one of the 
members of the Lyon organization, and his ele« 
well deserved honor 

The president, F. S. Waters, spok« teresting 
development of the company Che year just passed 
one ot the most successful in the the 
This included a review from the standpoint of progress 
healthy and happy expans e reg juarte 
dend was declared 
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The QUIK-LOK STORAGE FILE 


Automatic Spring Lock Heavy Triple Steel Re-inforced Top _Easy to Operate 
Absolutely Dust Proof Heavy Triple-ply Bottom Handy Pull Strap Collapsible 


Order Through Your Favorite Dealer—Sold on Full Guarantee to be Entirely Satisfactory 





Illustration 8S] rage Files. Patent Pending. 


NO siren te becom, SO-EASY 2 ore, cose, Bit RIGHT 
37 Stock Sizes—Special Sizes Made to Order 


To Rated Dealers! mi 


[f you are looking for a perfectly satisfactory, low-priced 
Storage File—one that is guaranteed to your customers, the 
Quik-Lok Storage File will interest you. Our Complete Cat- 
alog, Discounts and Free Advertising matter are available 
at your request. 


QUIK-LOK Exclusive Features 





The Kay-Dee Company 


Steel, Fibre and Paper Transfer and Storage Files 
3644-3664 So. 36th St. Lincoln, Nebraska 

















Another 
F. E. B. 


Innovation 


= 


: = 


Perfected! 


The F. E. B. 
rriptrePe Tab Folder 

















i, 












AAA 


Die- stamped 


reenforcement 
which giv, 
triple ll 








Gives triple thickness—triple strength—where the 
wear comes on a file folder—on the tab. And it gives 
this triple strength without increase in weight or 
thickness of the folder itself. 


Because it permits the use of a medium weight folder 


stock TRIPLTOP folders actually save ten per- 


cent of filing space usually occupied by thick folders. 


TRIPLTOP also costs much less than the usual 


heavy tab folder. 


F. E. B. FRIPLTOP tab folders are the outcome of 


months of effort. Their final perfection has solved 
one of the greatest problems in modern filing—that of 
producing a light-weight, low-cost, space-saving file 
folder with a tab substantial enough to stand up under 
the hardest service. Write for prices and sample. 


Filing Equipment Bureau 


* INCORPORATED )= 


NEW YORK, N. Y. PROVIDENCE, R. I 
350 Broadway 113—~115 PURCHASE STREET 36 Exchange Place 
HARTFORD, CONN. FALL RIVER, MASS. 
9 Pe: S e 124 So. Main §S be 
Stans’ BOSTON, MASS, “tsMitstee 

Distributors in CHICAGO, ILL.: SEATTLE, WASH.: NEW ORLEANS, LA.; BIRMINGHAM, ALA.; LANSING, MICH 


BALTIMORE, MD. 
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(Successful Business Show in Redmond) 
Continued from page 42) 


an exhibit of impression stamps which performed duplicating 
work for cards, letter-heads, et< The booth was n charge 
P. H. Mason, local representative 


NATIONAL CASH REGISTER, Dayton, Ohi These people 
displayed their lines of ish registers, checking machines, ¢ 
Nationa Lecturer O H Buisch of the Merchants Service 
Bureau, National Cash Register Company, visited the show and 
talked to the exhibitor He also made several talks during 
the week to the selling organizations in this cit The exhibit 


was ir rge of J. L. Canfield, local manager 


RAND-KARDEX SERVICE CORPORATION i 
N y displayed their full line of office equipment safes nd 


furniture Among the new items shown were their five-drawer 

letter le equipped with flexifile, safety catcl and self starter 

crosst ord desk i commercial bank bookkeeping desk 
rr l th was 


also safe file and disappearing door safe 


charge of W. H. Craver local manager 


RECORD KEEPING COMPANY, Richmond, Va This is a 


local concer with a system of records and service for concerns 
needing a full-time bookkeeper. The exhibit was in charges 
of E, P. Baker, owner f the system. 


REMINGTON TYPEWRITER COMPANY, New York, N. Y¥ 


demonstrated their fu line of correspondence bookkeeping, 
noiseles ind portable typewriters Also their electric power 
machine The Remington booth was well attended and always 
hac ig | audience t watch their operator on the elect 

n hir The Ren Ne Company generously donated a port 
able typewriter as a door prize, which was won by Miss Mary 
Brown f St. Joseph’s Academy The boot wa n charges f 
E. J. Sullivan, local manager, assisted |} lL. W Lipford and 
T. P. Pulley, local repré ntatives 


ND CHAMBER OF COMMERCE, Richmond i = 


had a th, in whi they called attention to the public of 

seven n r projects f Richmond—namely ) air port (2) 
art ven opening Canal Str fr Cwelfth 
to Fourteenth street 1) widening alley running from Cary to 
Franklin between Fourteenth and Fifteent}! post office im- 
provement (6) deepening and straightening f James river 


istrial finance fund 


RICHMOND OFFICE SUPPLY COMPANY, Richmond, Va 


These f e exhibited ffice supplies, card s tems, ets and 
also displayed the W dstock typewriter and the Woodstock 
electrite motor-driven typewriter, The booth wa n charge f 


L.. ¢ SMITH & CORONA TYPEWRITERS, INC Syracus¢ 


NW. ¥ 4 plete | typewriters was showr n wh h the 
Coror had its usual share of attention The new kKeyset tal 

i rv wl 4 as the different tvle f platens and 
work dons n then Typewriting contest wel nducted 
classes several times day and prizes given t the winners 
s Ww re ai I Twenty-five prize wer iwarded 
The best re rd was made by Miss Wada Frank of the R 
mond Business Sct with a record of 104 words net The 
I ree lL. M. Knickerbocker, |} il manage 


SYDNOR & HUNDLEY COMPANY, Richmond, Va., d 


ntical with that in the booth and had a very fine 


lis} Lino T ] ind other office equipment Their ex- 
hibit w ' hares f ¢ B. Svdnor. Jr 
THI PH¢ I OMPANY Colun 
their fu ne of Ed n dictating machi ncluding new 
simy ectr at control Ed I 
i 1 é pioneer dict 
r | fir was also t j | } ‘ 
irg f I I J local manag 
i ( te re t the s ster 
Fitzge ma ibliu de 
( R | id ( iTve 
tising; ( | i Address ( { 
é S side ad ertis Mr 
\ in M Company fe 
( idy b d Manle I e D 
AC Machine | y had cha 
me \ Epes Richmond O 
P ( tic and | =: J K 
ne ‘ » i Typewrit esicde 
+; 
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Where Do Your 
Customers Buy Tables? 


There is a substantial and profitable volume of office 
and business table business in your city this month and 
every month. Who gets it now? There is now no 
reason why you shouldn't have this extra profit. You 
need make no special investment, need not increase 
your inventory or carry any stock whatsoever beyond 
a minimum sample display 


Send for this New Plan 


Let us tell you about the modern way of handling 
St. Johns Business Tables 


We provide warehousing and a special business table 
service which assures prompt deliveries. This plan 
works. It is making money now for thousands of 
office appliance dealers who have in the past not sold 
tables. [t pays big profits, increases volume and directs 
all the business buying to your store 

St. Johns Business tables are strong and sturdy; they 
have many special construction features. They are 
attractive with new finishes and so moderately priced 
that everyone is a leader and an outstanding value. 


0 


Bu Tables are made in Oak 
quarte r plain; first quality quartered 
Gum Mahoga f and Northern Gray 

t under c truction and mitre- 
nt plank edg ire exceptionally strong 
Dovetail drawers with 3-ply bottoms. Shipped 
KD } t construction 0 


ST. JOHNS TABLE CO. 


St. Johns 
Cables 
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Dealers! 


Complete your line of files 
by selling the 


STEEL BOUND 


Storage Filing 


BOX 


No. 8 for Checks and Drafts 
and No. 13 for Letters are 
two very popular sizes. 


CLOSED 





OPEN 


These are the ten sizes we carry 
in stock, and we make special 
sizes in lots of 100 or more. 


STOCK SIZES 


No. 6—24” long 6” wide and 4” deep 
No. 7—24”" long 8” wide and 4” deep 
No. 8&—24”" long 9” wide and 4” deep 
No. 9—24”" long 10%” wide and 4%” deep 
No. 10—24” long 7” wide and 5%” deep 
No. 11—24” long 84%” wide and %%” deep 
No. 12—24” long 10” wide and 8” deep 
No. 13—24”" long 12” wide and 10%” deep 
No. 14—24” long 15” wide and 10%” deep 
No. 15—18” long 12” wide and 12” deep 


Steel Bound Box Co. 


5039 Cottage Grove Ave. Chicago, IIl. 

















APPLIANCES March, 1927 


(Under the Capitol Dome—Continued from page 40 
other decision by the Board of Tax Appeals (First Stat 
Bank vs. Com. of Int. Rev., No. 2581). 

The bank was held entitled to a deduction in its income 
tax return for exhaustion, wear and tear of its furniture 
and equipment, including a safe, furniture and fixtures, add 
ing machine, typewriter, desk, posting machine and check 
tray. The board holds that the adding machine and the 
posting machine each had a useful life of six years, the 
useful life of the typewriter was five years. and of the 
furniture, fixtures and desks was ten years, while that of 
the safe was not shown by the record. The Commissi 
of Internal Revenue refused the charge off from gross 
income. The board overruled the finding, and allowed the 
deduction for the exhaustion, wear and tear computed o1 
the basis of such cost and useiul life 

German Merchants Tour America 

A study trip to the United States is being made by 
delegates representing the Nuernberger Bund, a German 
wholesalers’ purchasing association, which acts as corpo 
rate buyer for 510 specialty shops distributed throughout 
Germany. It is said that connections with American re- 
tailers and wholesalers will be established during the visit 
The Neurnberger Bund places corporate orders with mat 
facturers, maintains central stocks for its members a! 
guarantees the individual accounts on behalf of its mem 


bers with all manufacturers. The head office is locate 
at Neurnberg and large branch houses maintain 
Essen and Berlin. The group plans to return on April ‘ 


from New York 
Losing Foreign Trade 
The Department of Commerce claims that lack 


est on the part of some American firms is causing them 


lose many foreign trade opportunities. The fact that 
port restrictions have been lifted by Germany has open 
the market particularly, it is stated Both the value 


1¢ 


volume of foreign trade of the U. S. increased during 192¢ 
for the fourth consecutive year Almost every manufac 
tured product is finding a market in one or more foreig! 
countries. There is yet much virgin territory access 
throughout the world for the introduction of Ameri 
office appliances, backed by American business methods 
“Our share in this as well as in the increased trad 
present markets, will be in proportion to the effort 
American exporters in selling their products in the worle 
markets.” 
Advertisement Puff No Fraud 
A far-reaching and important decision has just 

handed down by the U. S. Circuit Court of Appeals on 


vertising. The Federal Trade Commission had ordered 


certain manufacturer to cease and desist from the use of 
label and pictorial representation of his product conveying 
an “exaggerated idea” of the thing sold, but the court 
drew a distinction between “fraudulent representations’ 
and the commercial practice of “slightly puffing” products, 
and declared that “the time-honored custom of at least 
slight puffing, unlike the clear misrepresentation of the 
character of the goods, has not come under the ban.” It 
ruled that the average purchaser cannot be deceived 
through the advertisement alone 

The Federal Trade Commission had sought to compel 
exact truth in advertising and allowed no room whatever 
for exaggeration. Commissioner Humphrey who had dis- 
sented from the majority finding of the commission, when 
the decision was first rendered, did so on the ground that 
it would “destroy one-half of the magazine advertising in 
America,” and that it “would injure a great many legitimate 
concerns.” (Ostermoor & Co., Inc. vs. Fed. Trade Com 
U. S. Cir. Ct. of Appls., 2d Cir.) 

Congress Asked to Clarify Flexible Tariff 


Changes in the flexible provisions of the Tariff Act of 
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Camden, N. J. 
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Every Esterbrook 
Product 


Must Be Right 
ca ae Or 





Deceeceesseseceescesess 


This month we _ reprint 
a hint of Esterbrook’s ser- 
vice and ability to special 
requirements This quotas 
tion speaks tor itsell 

I m RE 
of 
ban 

pany 2 

In our business we use a 
special kind of pen. A pen 


lesigned for the map making 
industry} Ordinarily we buy 
these in Tu But our local 
dealers ran out; business has 


Isa. 


been so good. 


On January llth, at four 
o’clock in the afternoon, we 
wired the Esterbrook Pen 
Co., Camden, N. J., to rush 
us a supply of these pens. 

Across Half the Continent 

At eight o'clock on the 
morning of Januar 13th, 
this shipment ot pens was 
delivered to our office in 
Tulsa. Twenty hours after 
our wire was filed the order 
was post-marked out of 
Kansas City Offic 


Co-operation at a Vital Time 


Our local dealer was out 
of pens - working supply 
was exhausted; our  cus- 
tomers were waiting delivery 
on maps. ordered And, 
through the assistance of air 
mail speed and service, thi 
Situation was fre \ we 
“took care” of our 

—~ — 
NOT A KICK 
IN 40 YEARS 

» e ag M Stoll, 
of St 1 Tha first 
stati Ss 1 Los \ngeles, 
told esn that he 
| id I Ss \! I I k 
Pens 40 | 
had had ( er 
C ! ) tt ty 

| ! 5 
estal Mr. St has 
Zrov t t t i 
out ( Fort 

It s t S¢ -class 
merchandise Sat cus- 


This Manufacturer is Meeting 
Your Special Problems ! 





What Users Have 
You Found For 
Drawlet Pens? 

It’s amazing to see how 

many different kinds of peo- 
ple are buying Esterbrook 


Drawlet Pens. Almost every 


week we get a new “tip” on 
a market just waiting to be 
tapped. 

Think of these users, for 
instance. 

Drawlet Pens were de- 


signed for the 
—the sign writer 


critical expert 
who wants 


the finest of tools. He has 
been quick to appreciate 
Drawlets and to patronize 


Stationers who 
But he's just 
of your sales 


Carry the 1 
the beginning 
possibilities. 


Primary school teachers 
are using Drawlets to letter 
“flash cards,” signs, etc., 
where words or numbers 
must be shown to the chil- 
dren big and clear. They 
find Drawlets so easy to use. 

Merchants who hire no 
letterer are 1aking their 
own price and display cards 
with Drawlets—they’re so 


quick and simple—no bother, 
big results. 


Below are listed a few of 
the permanent policies and 
merchandising ideas inaug- 
urated by Esterbrook, which 
have established Esterbrook 
Pens as a steadily profitable 
item in thousands of stores. 


Highest Grade Goods 


Esterbrook makes only one 
grade —the very best —in 
every type of pens. This 
means smaller stocks, quicker 
turnover. 








Offices are adopting Draw- 
lets to letter file indices and 
address paper packages for 
mailing. 

Childre n with de fective 
eyesight learn to write easily 
with the bold, clear Drawlets. 

Art students and teachers 
use Drawlets to draw posters, 
illustrations. 

And so on, 
almost endless list 


so on-—an 
o! 


and 
users. 


Are you selling Drawlet 
Pens to all these peopl 4 
Have you discovered some 
new users? Drawlet 


Pet S 
specialty for 


are a profitable 
alert merchants 














BANKS ARE BIG PEN BUYERS 


Concentrated Advertising is Wi inning 
Them Over to Este whesahe for You 


( f ’ the 
curr t terbr ” t im a. 
f ( , a “ 
t that rea bank = 
1 e United Stat a 
Banks are big pen customers. 
Most of them replace the pens on 
their customers’ desks every day. 
They need an attract pen to the 
eye and a smo s pen in use. 
Esterl k is urging them—both 
direct-! 1] d in ink papers, to 
try the Es b » Pen No. 
08—a s : beautiful 
pen. yf ENE 
You « I! rb k these pens Hog 
Why 1 r with the Siterlcoh 
cashier s ( 




















Some High Spots in the E 
of Working from Your Point of View 








Esterbrook Policy 


National Advertising 

Consistent national adver- 
tising for over fifty years has 
built a definite consumer de- 
mand which you can profit 
from. Present advertising 
policy is increasing size and 
frequency of purchases. 
Esterbrook has always urged 


“buy from your local dealer.” 


No Dead Stocks 


Esterbrook never urges a 
purchase of slow-moving or 
highly specialized styles, 
although we have such styles 
for special work. We want 
you to buy only goods you 
can sell, and sell quickly. 
We permit the return of un- 
saleable stocks in exchange. 
Free Sales Helps 


We furnish free blotters, 
folders, catalog leaflets, etc., 
imprinted with your name, 
for your own distribution. 
New numbers are added con- 
stantly —each presenting a 
fresh and effective sales 
story. 

Special Advertising 


Both direct-by-mail and in 
special publications (going 
teachers, banks, etc.) we 
stimulate your sales by show- 
ing the advantages of using 
Esterbrooks, and of buying 
them trom you. 


A Modern Package 


In line with the new im- 
portance of lowered over- 
ead, complete unit pack- 
ving, and quick turnover, 
e are making it easy for 
su to sell pens in boxes of 
dozen, for at least 15 cents 
ach. 

The new revolving self- 
service stands, No. 16 and 
Radio No. 916, have cut the 
st and bother of selling 
pens for every dealer who 
owns them. At the same 

1e they increase gross sales 

d cut net cost of sales. 

Esterbrook was the first 
pen manufacturer to see and 
ill this need. 


to 
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Office Scenery 
Moulds Opinion 


Office scenery, made up of 
furniture and accessories, 
creates an atmosphere from 
which visitors business 
friends-—-mould their opin- 
ions, favorable or otherwise. 


These impressions and opin- 
ions are far reaching. They 
have much to do with the 
goodwill of an organization. 


Economies in production 
now bring desirable equip- 
ment within the reach of 
all business houses. Macey 
offers furniture in matched 
suites which have all the 


characteristics of the luxu- 
rious with the exception of 
price. In this respect, these 
handsome suites rival the 
better commercial grades. 


Such furniture is rich in 
opportunities for the dealer. 
It enables him to provide 
prospects with the utmost 
in utility plus the addition 
of an office atmosphere that 
moulds favorable opinions 
and business goodwill. To 
dealers interested in going 
more fully into furniture of 
this quality, complete de- 
tails are available. Write us. 


The Macey Company 
Grand Rapids, Mich. 
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1922 and section 708 of the Revenue Act of 1916 are again 

suggested by the l S. Tariff Commission in its tenth 

annual report, just made public in printed form, particu 

larly with regard to the question as to whether individual 

prod ctl I costs col c vithin the category tr ide S¢ ets 
ce Sé 40S 


Postoffice Rulings 
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TI Mexican postoffiice department has ged 
the U. S. Postoffice department for conn: with t 
contract If mail SeTVICE between Fort Wi rth Tex nd 
Chicage Letters will leave Mexico City at 9 p. n né 
make immediate connection with the airplane leaving F« 
Worth in the morning, three nights and two days at 
the letter is mailed Mexico City etters p eeding 
from the United States will be treated as special delive 
letters on arrival in Mexi without additional charge 
this service White envelopes must be used. Letters 1 s * 
be marked “air mail Yes, This is 1927 
speci dgdelivery service was opened with ¢ hosk kik ? 
: o , éé ° 99 
February 1, 1927. The service requires of 20 cents Methods of ‘Centennial’’ days are outworn 
in addition to the regular postage on articl ddressed 
for delivery in Czechoslovakia. Articles ude registered 7 \ world transformed by invention some out- 
and unregistered letters, post cards, printed matter m worn practices survive Pen-written letters 
nercial s, and s les. Envelopes or covers of arti eldom are used in business today—but how many 
les s e mark Express (Special delivery)” dire¢ still are written first in pencil and then on the type- 
be e stamps writer! And THAT is an outworn practice which 
Pos s have ‘ directed to instruct patrons not strikes at the very heart of efficiency! 
te el | els fr perishable except in cases wher ry - ; wr ; 
the contents are of a character to warrant their usé Ac ihese expensive, time-wasting methods of “short- 


this practice of marking anything and everything fragile or 


perishable will have a tendency to create a 


such labels, the users of the mails are requested to use 


nly legitimate endorsements on their parcel post packages 


hand” are neither short nor handy. That is why 
so many modern offices are equipped with Dicta- 
phones. No office instrument invented since the 
telephone has saved business men and women so 
much time 


disregard tor 


Che desirability and advantage of mailers using envelopes 
roiders a cards of uniform size instead of those of irregu But remme mbe t this a dictation machine with 
lar shape or which have excessive printing matter on the any other name is NOT a Dictaphone. 


address side is pointed out in a circular notice just sent te 


all postmasters, who are required to prevail 
verate with the department to elimin 


able Sizes OT enve lope 


ate objection 


olders and cards from the mails 


upon mailers 


Aids Secretaries, Too 


Much as The Dictaphone helps 






[he Third Assistant Postmaster General led that a the executive, it aids the Secretary 
( rdet | lar k a return enve loy e, postal card OT | oth, d ata By , Spe. 
ler a machine 
brief cir ir relatir to a printed catalogue may be « ; 
. : which frees her 
closed t the latte vithout affecting the postage ite 


It was explained, however, that the circular must not con 


tain anv matter in the nature of a general sale 


> 


Canadian Business Re-establishes After Fire 


from the job that 
makes HER a 
machine —-that of 
mere mechanical 
note-taking — it 
permits her to do 


s talk 





The A Lang Company, Ltd., Lond Ontar more interesting 
Ca fered a s¢ fire loss Jar rhe st and constructive, 
’ ' . yr even executive, 
tionery re ina i printing plant were destr¢ 
ay pa work, 
[The business has een re-established at 1/74 |} 9 tree 
[he A. A. Langford Company, Ltd., is one of the leading 
otice outhtting and stationer businesses We ( () 
tario, having been in operation over twenty-seven year Dictaphone Territories Still Available 
[The company has distribution for “Allsteel desks, file lesirable sales territ es Europe and elsewhere are 
t ‘ 4 . _ 1 1 till open tor D Ly ne representatives Rapid increases in 
safes, storage cabinets, etc, and carries complete stocks ictapl sules at f gn t ters indicate that modern 
of lo« leaf nd bound unt | ks tice s dri 8 2s requirement are ‘ e and the value of The 
) io S¢€ da da ou ( i¢ ou DOOK ( ' ‘ 2 } gY gr oa p s where These fields offer 
‘ ' nities f exceptional promise 


specialties 
> - 


Well Known Bostonians on West Indies Trip 


2. TAE DICTAPAUNE 


W. F. Cushing and G. L. Davis of Adan 
Foster, I and the Moore Pen Company 
New York on February 22 on a Raymond-WI1 
Indies cruise on the steamship “Columbus 
be away about a month, during which time 
Porto Ric: Havana Islands, Martini 
Venezuela 


Bahamas 


hev will 


Panama I the Canal lamai 


DICTATE TU 


itcomb West 


They plan t 


REG. U.S. PAT. OFF 


and double your ability to get things done 
DICTAPHONE SALES CORPORATION 


154 NASSAU STREET NEW YORK CITY 
Cable Address: Dictaphone, N. Y. Code: Bentley 
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SELL STEEL 
The Serviceable Equipment 


Both large and small concerns, the most dis- 
criminating buyer and the economy man, appre- 
ciate the superiority of steel office files. Above 
is illustrated our grade “A” filing cabinet, sup- 
plied in letter and legal sizes, finished in olive 
green or grained mahogany. It is made also in 
three-drawer, counter height and can be equipped 
with general lock. 








THE BENTSON 


Steel Transfer Cases 


operate easily and stand rigid, even when stacked 
right up to the ceiling, by reason of our stacking | 
interlocking arrangement. They are made in four 
sizes: Letter, legal cap, invoice and ledger. They 
; can be fitted with sanitary leg base, with rollers, 























or with follower block and rod. 


The BENTSON line also includes a com- 
mercial grade filing cabinet, storage lockers in 
desk height and in full, clothes locker height, 
also a cash service unit, and steel card index 
sections. 

Write us for circular and discounts. 


| 
The Bentson Manufacturing | 
Company 
AURORA - ILLINOIS 
































(German Exports of Typewriters and Calculating Machines 
for 1926—Continued from page 48) 

but the same observation is true of American machines. In 
Czechoslovakia, which is a very good country for 
writer sales, it appears that German products have a t 
dency to decline. Czechoslovakian houses doing business 
with United States firms are much inclined to buy Amer 
typewriters. The exports to the United Kingdom sh 
decrease of 10 per cent whereas many German manu 


turers are pushing the sales to the United Kingd 
have established sole agents especially for their 

It is the same as in Italy, viz., that home-made ty] 
are bound to be used for governmental purposes 
they do not always answer the purpose Chere are 
any German typewriters sold to France. There 
decrease in the exports to Spain. his is due to t 
agreement dispute between Germany and Spain. | 
to Hungary show an increase from 1,585 to 4,2 


‘ 


writers. 

Coming to calculating machines, it must be 
most of the German calculating machines are calculating 
machines and not adding machines, etc Chere is onl ‘ 


very small output of adding machines, accounting 
lating machines, and a small number of these machines 
exported. The total exports show the figures of 9,9 
culating machines in 1926, whereas in 1925 the total ex; 
amounted to 10,496. It is to be observed that the 


the 9,900 calculating machines in 1926 exceeds the valur 


the 10,496 calculating machines in 1925, the figures being 
4.42 millions Reichsmark in 1926 and 4 millions Rei 
in 1925. No doubt some of the higher priced adding, a 


counting and tabulating machines are included in the 
figures 
[The importation of calculating machines dropps 
5,139 in 1925 to 3,742 in 1926, and correspondingly tl 
of imports dropped from 5.2 millions Reichsmark t 
millions Reichsmark (4.20 a U. S. A. dollar) 
‘ 


Following are the countries to which these « 


machines were shipped 


ve 
Austria 101 
Belgiun 54 
Fran } 
It 
Sy 
— Y $9 
Sw ’ } 
P d 
[ i K 
bt 
| S A ‘ 
‘ 
| { { > 
‘1 
i es are ¢ l 
' 
‘ 1 eX] ie £ 
? , 1 T T 
~ i ~ a c i 
arriy t e substant be 
~ t \\ 
it rved t 
ee | r rte i 
1 
i ] i i\ a Kr 
( $ i £ 
Q e Belg 
1 1 - ‘ 
< Sf > FA \ ¢ ~ 
> 4 ( - ’ 
( i+ IID 
‘ 
S eas $s 404 
' 
( 
| fs S S Ss 1 
9 e 1 ippre S 
~ ( t { 
cre sing 
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“Logical to Select Brown’s” 


He has been making 


L. L. Brown Papers ---writes this Authority 


/ 


or 46 year 
(ORTIMER LEWIS, Auditor of Vermillion County, 
1 ‘in idiana, is another official who renders additional 
service to his constituents by using none but the most 
. prt a paper tor his records 
| ( I duc r™ en . 
record paper of supreme An - of or Mr 


auditor prominence Lewis critical judgment 


a Ae. dee has led him to weigh paper qualities and values with great 
white rags. In the L. | care. The results are summed up in his letter: 
Brown mill “ont | 
c tsmen who | de Gi ntlemen ; ‘ 
et meaner Sani I believe you will be interested to know that this county 
Br toe . is using Brown's Linen Ledger, substance 44, for the tax 
ducing i J wn dearali . 
Mr. R.N. Vining — ; 
sound \ tow Our records are of the utmost importance, as you 
neal cae tienen God undoubtedly realize, and for this reason it is essential 
Wh voll aealls that they be on the best record paper obtainable 
( } \ ] DCcil - . 
<7. ieee Because of the vital nature of our records it was logical 
i ¥v 
iin Mitte Diaieie iades for us to select Brown 
he benefit of special- Yours very truly 
ftsmans! lating MORTIMER LEWIS 
L, i i ane Au r of Ver ion County, Indiana. 
Brown's Linen Ledger permanent record paper has been 
preferred for public records for 78 years—the oldest and 
highest grade of paper made for this purpose. For proof 
AN of its supremacy, compare your old record books made of 
> a ° ; . 
L.L.BROWN n) Brown's Linen Ledger wit] unger books made of any 
Bing ge other papers y ou will find those made of Brown's L inen 
mills making ledger do not turn yellow weak with age, but, on the 


ledger, linen 


and bond pa- contrary, remain white and strong permanently Try it. 
pers and us 
Cheer aa L. L. BROWN PAPER CO., ADAMS, MASS. 


VY New Yorl C} g n Fr Los Angeles 


BROWN’S 


Ledger, Linen and Bond Papers 
OO) =m [ SUPREME 1x QUALITY SINCE 1849 ] SILO 





<n Nn’s ADVANCE GreyLock GREYLOCK BrRown’s Brown’s LINEN 
. cir 
Linen Lepcer’ Linen Lepcer Linen Leper LINEN LEDGER Fint Cream, blue; wor 
“ OTOWT € J i J 
Wh oe blue White, buff, blue White, buff, blue Hinge for loose leaf Books White, buff, blue, pink laid 
Apvance Bonn Greyiock Bonp Brown’s Linen ADVANCE AND Greytock Brown’s MANUSCRIPT 
White, buff, blue, pink White Typewriter Papers TYPEWRITER PAPERS Cover 


C 
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RLOY 


Are You Overlooking the 
One-Man Businessr 





The Berloy Ltilitle 














af 








594 


Che lowest priced quality letterfile made. 


BERLOY FILING EQUIPMENT 


BERLOYS== == —J§ 


ONSIDER the one-man business the 


buyer with a _ limited amount of 


money to spend for office equipment 


His name ts legion. 


He 1s your best prospe ct tor one and tw 
drawer card index cases, moderate pri ed tour 


drawer letter files and small storage cabinets 


You can meet his requirements precisel 





with the Berloy Steel Files and Storage Cab 
nets illustrated here He appreciates the 


structural stamina and _= space 


conserving 
qualities of this attractive office equipment 
priced well within his means. His needs are 
and he will remember the Berloy 


Dealer when his business demands additior 


growing, 


hling and storage equipment. 
concerning 


Write for 


the franchise for 


complete informatior 
Berloy Steel Filing Equip 
men the line fe dealer-profit and custome: 


satisfaction. 


THE BERGER MFG. CO., Canton, Ohio 


Boston Dallas Roanoke New York Chicago 
Minneapolis Philadelphia Jacksonville Los Angeles 
San Francisco Kansas City St. Louis 








eTloy Desk Cabinet 
No. 8360 
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effected with the utmost effort rhe political situation is 
uch complicated, and are kept constantly in a ferment It 
ted out that Germany, on account of its i 
lustrial ¢ iency and good management, would be in a 
| ( I greater quantities of manuta 
‘ goods be s foreign countries, receiving 
return raw materials and money to make her inhabitants 
happy and prosperou But the fact that the allied powers 
ire going to keep this hard-working country down so tl 
prosperous, is the result of the whole bad 
will not recover before it is un 
treedom must be given to this country 
ricades to avoid development of business. One 
great er! s been 1 le by taking awa ill the Germar 
propert “— ’ intries The result is. that Get 
— 
(Marketing Listing Adding Machines) 
Continued trom page 48 
} ( iin the (x 
r ¢ i pos 
I b ( side 
css i ~ 
{ { eC oug 
( dustrial i 
H ( ile S 
‘ { le S t 
( i ‘ 
(re 
I iTKe¢ Ss r 
ipprecia 
} i¢ I 
> 
Striking Record of Miss A. Gaynor 
\ : ‘ ( not F etary 7 | ( (snilfore ‘ | {; 
Sloan i 
é é 
band 
>. 
Latvian House Takes Important Agencies 
Rakst nu Nams “Premir,” Ri 
es and 7 


EK sthonia 


a 
Original Holiday Greeting 


‘ of e Burt ‘ \dding 
( 9 \ at \f nterey Mex ( ’ - | ( 


a 
Peters Adding Machine Representation in Italy 


, , = \f 
ne niversal Caicu gZ Aa 
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Tue most helpful forms of sales cooper- 
ation are given to FLEXI-PosT dealers. 
very month of the year — dominant 
I LEXI-POST advertisements appear in 
SYSTEM, BUSINESS and other leading 
magazines. In addition—newspaper ad- 
vertisements, direct literature and other 
valuable “selling helps” are being con- 
stantly furnished to FLEXI-PosT dealers. 


FLEXI-PosT 


REG. U.S. PAT. OFF 
—has an established reputation for efh- 
ciency and economy in record-keeping. 
Auxiliary Post § 


Two-Inch Workin 


isertion and removal of sheets. 


tions provide unlimited capacity. 
Space allows ample room for 
Direct Screw 
Compression positiv locks any number of sheets. 


Non-Protruding Posts save storage space and make 


You’!l find Frexi-Post a most consistent profit- 
opportunity is open—write 
r our attractive dealer’s arrangement on FLexi- 
Visible Records and other 

complete Faultless Line. 


Post Binders, Fault 


Loose Leaf Books 


STATIONERS LOOSE LEAF CO. 


Chicago MILWAUKEE New York 


fhe €xciusrve prin- 


f fiextble link posts. 





FAULTLES 


LOOSE LEAF BOOKS 
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EVERY CUSTOMER 
4s PROSPECT 


This new dating coo R 


machine met with 


instant success 

and thousands 

were sold the first DATING MACHINE 
month. 


It is NEW and 
UNIQUE in size, 
design, construc- 
tion and finish. 





No Rubber — No 
Fuss. A _ revela- 


tion in sharp, clear 
impressions. 





Always clean. 





Dates for 12 years. 





Retails for $2.95. 
Liberal Discounts KIN 





to the trade. NUVLO 


Fac-S le Impression 


A 
54 


AMERICAN VISIBLE 


NUMBERING MACHINES 










STANDARD MODEL 41 
s-movement, 6-wheel machines. 
Retail for $12.00 each. 


STANDARD MODEL 21 
9-movement, 6-wheel machines. 
Retail for $15.00. 





VISIBLE 
NUMBERS 
li 
areor ad 
print — 







Sell Amco Tube 
Numbering Ma- 
chine Ink. No 
bottles to break 
—clean, con- 
venient— 
economical. 





654321 


Impression of Figures 


AMERICAN NUMBERING MACHINE CO. 
BROOKLYN, N. Y. 


Branches — CHICAGO LONDON PARIS 
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Northwest Travelers’ Club 
The officers of the Northwest Travelers’ Club, 
sisting of James T. Lacey, Shaw Blank Book Compar 
president; Fred C. Schaefer, Sanford Manufacturing 
pany, vice-president; Karl E. Castle, Wilson-Jones | 
Harry L. Murdoch, Ir g 


treasurer; and Alvin R 


pany, second vice-president; 
Pitt Manufacturing Company 
Skibbe, Associated Stationers Supply Company, secret 
met at 4:00 p. m. on January 29 at the Nicollet H 
Minneapolis, to discuss and arrange for the annual 1 


to be held on June 28 and 29 simultaneously with t 


ing of the Seventh District which will be presided over 
Sterley F. Jerue, governor. Both meetings will be 
the St. Paul Hotel, St. Paul, Minnesota. 

A committee consisting of Mr. Schaefer, Bob \ 


and Roy Clark was appointed to take charg: 


rangements and get up the program for the tv 
meeting of the Travelers’ Club 

The Northwest Travelers’ Club made formal 
ment at the Minneapolis banquet on January 29 
effect that the organization is now in active working 
with a large membership. A general outline of th 
that the Northwest Travelers’ Club stands for was ¢ 
and the officers of the club requested all those present 
be on hand at the meeting in June when they will be 
what a real travelers’ club can do by way of ent 
ment 

The club, by the way, has just taken in its fiftieth 
ber jot the personnel of the organization now includes 
Al Skibbe, 
pany; Harry Murdoch, Irving-Pitt Manufacturing ( 
pany; Bill Smith, Smith & Marshall; Jack Grey and Kar! 
Castle, the Wilson-Jones Company; Roy Clark, the F. S$ 
Webster Harold F. Graves, Irving-Pitt Maz 
facturing Company; Harry Jennison, Weis Manufacturing 
Sanford Manufacturing Con 


following Associated Stationers Supply (¢ 


Company; 


Company; Fred Schaefer, 
pany; Harry Short, Success Calendar Company; James 
Lacey, president of Travelers’ Club; J. G. Shaw Blank 
Book Company; Karl Kiessel, The Carter’s Ink ¢ 
pany; Fred Christenson, S. E. & M. Vernon, Incorporat: 
O. D. Fielding, National Blank Book Company; C! 
Fleet of the house of Eberhard Faber; Fred Foster « 
Globe-Wernicke Company; P. A. Hoffman, Smead Ma: 
facturing Company; Walter Hildreth, brother of Joe 
Keuffel & Esser Company; Carl Kaufman, Moore |] 
Pin Company; Ham. Kendrick, American Pencil Compa: 
Al Weber, Boorum & Pease Company; Bill Wallace, B 
bridge-Kimpton-Haupt Company; Geo. Willig, Her 
Cards; Al McLane, Spencerian Pen Com; 
rporated; H J Hoftfma 


Greeting 


Jack Martin, 


Buxton, Inc: 


of P. A. Hoffman, Smead Manufacturing Com: 
Edward Friedman, Russia Cement Company; Jim Ander 
son, the American Clip Company; Chas. Drnek, the W 


Welker 
Sunderland, Rite-Rite Corporatior u 
L. M. Ackert, Eaton Crane & Pike Company; 
Wingert, General Pencil Company All of the foreg 


attended the ar 


Company; Sam Goodrich Rubber Company 


nual banquet of the Twin Cit 


A. Prescott, Associated Stationers Supply Com 


E. Wilkerson, Gibson Art Company; A. J. Hewitt 


Waterman Company; Fred Coggin, National | 
Company; Sidney Collins, Automatic Pencil § 
Company; J. E. Conlon, Rockwell-Barnes Cor 

Valleau, Milwaukee Chair Company; Clinton Mant 

A. B. Dick Company; H. L. Kremer, L. E. Wat 
Company; Billy Allen, American Pencil Company; J. D 
Pryor, Irving-Pitt Manufacturing Company ul ( 


Evans, Sanford Manufacturing ¢ 
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The New Home of the 
Mutual Benefit Life Insur- 
ance Company which is 
Equipped with Security 
Century Desks and Tables. 














A FEW INSURANCE 
COMPANIES WHO ARE 
“SECURITY” STEEL 
USERS 


Fidelity Phenix Ins. Co. 

Security Insurance Co. 

Continental Insurance Co. 

Phenix Insurance Co. 

Firemen’s Insurance Co. 

Globe Indemnity Ins. Co. 

Colonial Life Ins. Co. 

New England Mutual Life 
Insurance Co. 

Minnesota Implement 
Mutual Fire Insurance Co. 


Write for complete information and prices on this New 


Line of Century Desks and Tables. 


THE EQUIPMENT THAT NEVER WEARS OUT 





FURNITURE 


ppreciating the Value 
of Protection, Insurance 
Companies Use “SECURITY” 
Steel Century Desks and 
Tables for the Business Pro- 


tection they afford. 





“SECURITY” 










































104 OFFICE APPLIANCES 


“U-NEED-ME”’ 


(REGISTERED) 


STANDARDIZED OFFICE SPECIALTIES 
For the Desk and Chair 











.Fox Folding Desk Pad with Work Distributors (Patented) Felt Chair — Pads (3 styles) 





























Patented— (See the Hinge) — 
Fox Plate Glass Desk Pad (4 Styles) Fox Calendar Desk Pad 





Ventilated 


Chair Cushion 
Work Distributor (7) Styles Felt Typewriter Pad 


Send for new catalog and price sheet on ‘‘U-NEED-ME”’ Office Necessities 


Geo. E. Fox & Company 


325 West Ohio Street Manufacturers Chicago, U. S. A. 


























Oliver P. Parlett 


Oliver P 


acciden ist July 
Mr ra id 
i ery ate artme 
re C< 


bad fractures of both 


seems a miracle 
pletely in a 
car was driven bacl 
Mr. Parlette’s knee 
Mr. Parlette 
yperation after th 
are almost normal, 
that should 
] 


he 
getting 
time it is expecte: 


the slight limp, and 


Parlette 


» late h 
arieite, wit 


occupants 


head-on 


spe nt 


rect 


around witl 


e Recovering from Motor Accident 


suffered a serious motor ca! 
is now well on his way to recovery 

nager many years of the st 
The Gillespie Bros. Company, Sta 


resides at Noroton, Conn., sufferé 


th knees and many lacerations of the 
His five-year-old son, Oliver, was riding 


] 


and escaped with a slight cut on the left temple 


the car escaped with their lives 


The Parlette car 


L - 
‘ wrecked cr 
collision, in w 


was 


| 
hich the motor of the 
| 


<k through the dash board, breaking both 


His 
legs 


months in a_ hospital. 
His 


although for a long time it was despaired 


three 


e accident was successful 


ver their complete use He is now 
hout crutches or cane, and in a short 
1 that Mr. Parlette will be relieved of 


be able to return to the stationery field 


a 





Davenport-Taylor Company Expands Lines 


The Davenport-1 
cago, Ill., has expa 
tion of gummed lal 
electric signs, 
The 


port -Tavk Tr Label 


buildings, et« 


To provide space 
has moved from th 


the third floor. Th 


mitting the installa 


the 


and embossed 


production of 
In recent weeks 
& Ticket 
Label Company 

John R. Madison, 
All of these 


years 


Compar 


men 
many and h 


and an ability to m 


“G-W Doi 
With its 


identification 


These include Geo. Fraser, E. 


January 


‘aylor Company, 412 Orleans street, Chi 
nded its business through the introduc- 
its established lines of changeable 
for ofhce 


the 


els to 
plates, directories 


has been changed to Daven 


> name 
Company. 
for the new department, the company 
e eighth floor at 412 Orleans street t 
e€ space occupied has been doubled, per 
tion of the new equipment required for 
all kinds of gummed labels, both plait 


salesmen of the Tablet 


the 


tormer 


several 
iy have joined 


M. Meyer, 


Edw. R. Klaege and H. P. Comstock 


had been with the former concern for 
ave an intimate knowledge of the field, 
aintain service for their customers 
iiiracinsies 
ngs’ Celebrates its Majority 
ssue, “Globe-Wernicke Doings,” 


house lication of The Globe-Wernicke Company, cele 
brated twenty-first anniversary. The beginning was 
modest; the growth was steady and balanced; today 
“Doings” is one of the handsomest and most e houst 
organs hich reaches us With its twenty-first volum 
his pu takes on a sub-title, “The G-W O 
Equipme Journal illuminating for the new reader 
but old ha ‘Doings” to be nothing 

nas eve ¢ h sales dy 1 tl 
mercial iture suspi 4 e edi 
desk la sors te. 

=> —<—<—— 
Merchandising Ideas Society Organized 
eS y for tl rchange of Merchandising Ide 

as or ed at Dayton, Ohio, early in the year. The 
member mprises representatives of manufacturers 
distributors and ¢ itional organizations F, J. Nichol 
direct Me Service Bureau of The Nati 
( o} | CC. vas elected ¢ e adv I 
vith d , tc those £4 as ae; 
ar} iss ine new org i 
formed ite erchange of infor 
membe what ound helpf t 

tri 1 if dealers Ss Ss r 


Davenport-Taylor 
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The Chair of 


Commerce 


Three years ago the 
Johnson Chair Co. in- 
troduced a new standard 
in moderate priced office 
chairs. Because it has 
been demonstrated that 
it represents the lowest 
price at which it is pos- 
sible to build a chair 
that will conform to the 
requirements of hard 
office use, this chair has 
been quite universally 
adopted for such pur- 
poses by leading corpo- 
rations everywhere. It 
has become recognized 
as Johnson’s Chair of 
Commerce. 


JOHNSON CHAIR CoO. 


CHICAGO 
FACTORY AND SHOW ROOMS 
4401 WEST NORTH AVENUE 
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MERCHANDISE you can 
be sure of—sure of the 
service it will give your 
customer; sure of the 
turnover that marks 
the item that sells itself 
on a basis of efficiency: 
such merchandise adds 
email acellicls(ssme mails 
Ritieslelticyar lmao eta 
his sales and profits. 
Such merchandise is 
“the 


master drawing 


Dixon’s Eldorado, 


pencil.” 


NORAD 


ADORADU 
Pencil Sales Department 
JOSEPH DIXON CRUCIBLE COMPANY 
Jersey City, N. J. 
THE 100TH YEAR OF DIXON SERVICE 


1827 1927 








“Advertising and Selling Digest” 
The Advertising Club of New York has bl 


vertising and Selling Digest which represents 

lectures pres¢ ed under the ~ S r 

ind Vo! De ent I t Ss ¢ 

st - i ne sells for $4.06 sa ] 

pages ri flex l i | 

cl sv H t \ W 7 Have | 
( t ri é re ) 


Write Strong Copy, Depart t Store Ady 
Order Advertising, How to B Art Work 
Advertising, Variou 


gestions tor Selecting ype ind Making Advert 
outs, Researches that Determine the Part to Be | 
Advertising, Advertising to Met Advertising W 
How to Get Distribution, The Organization and Di: 
of an Advertising Department, Methods of Deter1 
the Advertising Appropriation, Newspapers 


Advertise in Them, Magazines and How to A 
in Them, Business Papers and How to Advertiss 
Outdoor Advertising, Window Displays and H 
[Them Used, Direct Mail, Paper as a Part of tl 
Picture, Publicity, Radio Bri 
Movies as a Part of 
New 
Product, 


tising adcasting as an A 
tising Medium, 
Marketing, Finding 


Market a New 


Industrial S 
Markets 
Publi 


Firing Line 


Products, How to 


Advertising, Chain Store Advertising, Sales Pt: 
Work, Export Advertising, Selling the Jobber ar 
Selling the Consumer Direct 

a. 


Queen Marie’s Radio Speech Follows Her Home 


\ ce < ( n deliver fe idaress 
States, whi was recorade r i es 
place where she faced the microphone This uniqu 
has been n ade possible by means n radi r } 
phone and the ingenuity of E. J. Spitzer, Dicta 
manager at Washington, D. 

W het it VaS annoul ced tha ron es 
over the radio from the dinner of the America 
Steel Institut held at the Cor lore Hotel, N y 
Mr opitzer « nected the loud speaker « his 
ceiving set to the recorder of his Dictaphone ] 


was the guest of Judge Elbert H. Gary, and as he 
came over the air it was recorded on the wax 
The Dictaphone The results were entirely satisf 


bassador at Washingt 
Marie, so that 


capitol she yuld 


[Through the Rumanian am 
audience irranged with Queer: 


visit to the nation’s hear the 
However her 
the king, pre 


recordi: 9 her 


hurried return home, due to the 
uded the Washir 


speech was sent to the quee! 


visit to gto! Che 


royal palace in Rumania. There Robert Claesen, | 


sales manager for The Dictaphone will arrange 
repr duc 


> 


Dalton Branch at Terre Haute Moves 


[The Terre Haute (Ind.) branch of The Dalton A 
Machine ( ipany has 1 ed 520 O st 
Oh Stree In the new loca e company i 
to-date office, with better w lisplay tha 
ible at the 1 address 
The Dal Adding Ma ( " sha 
327 Ohio s the loca s ta e 
stock iypew ( im) I terests 
wy e ca noe 
be 
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- mca «|OCOYes, Turnover 
| FiberstoK | | 
| venga eed is Bound to Make 


Overhead Go 


DOWN 


DOWN 
DOWN/ 








cot 














Ta | 


FiberstoK 
RED) 


All wise stationers know that elementary principle. Their 
big problem is to find lines which they can stock and get a 
fast turnover. They find it when FiberstoK Red Rope Prod- 
ucts are stocked and displayed. 


The FiberstoK line is so complete and the FiberstoK helps in 
advertising and merchandising so close that dealers can con- 
centrate on this one line. By carrying this one big line, 
FiberstoK, they avoid duplication vet can satisfy all de- 
mands tor red rope products. 

An example of FiberstoK dealer helps can be found in the 
attractive window cards which make “Passersby into Pass- 
ing Buyers.” <A series of these cards with photographs of 


FiberstoKk displays will be sent at your request. 


National FiberstoK Envelope Company 


429-447 Moyer St. Philadelphia, Pa. 
New York Office—150 Nassau St. 
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| WESTON 


LEADERS IN LEDGER PAPERS 


BYRON WESTON CO, LINIEN RECORD 


is used where only the best will serve 


WAVER bY LEDGER is — where 


quailty and cost are a factor 






































CENTENN TAIL LEDGER: is used 
where a general utility paper is required 


FLEX® WEDGIER is used where a 
Slat ying loose leaf sheet! is desired 


























TYPOCOUNT LEDGER is used im quality 


forms fr machine puting purposes 


DEFIANCE BOND is used where a 
quality bond of highest character counts 








Byron Weston (sompany 


A family of Paper Makers for over sixty-four years 
Wills at Dalton, Massachusetts, U.S. A. 




















Fire Test by 


[The United States 


ipant of omce space 


r] 


world’s greatest v 


1 n 


and can afford only 


all questions 
its otmees 
Such questions are 
contents 
fectly safe in a fire 
made sa 


thev be 


will a fire 


different types « ‘ 
ne ill S ce 1S¢ 
revent fire-spread 
ts preventior il 
el 
and giv e greates 
work of the office w 
1 ‘: 
These questions a 
i 
+ +} 
mporta e t ne ‘ 
1 11 
ment has well turne 


us decided to pt 
were determined 
further tests have 
scientific determinat 
puted and compile 


lume of valuable 


concerni! 


space an 


U. S. Bureau of Standards 


f America, as the largest single oc- 


the world and as caretaker of the 
documents, requires 
the most trustworthy of guidance on 


g the fire-safety of the contents of 


frequently asked ‘as 
f an office in a fireproof building per 
used by carelessness, and 1f not, how 
ravel from its point of origin in a! 
d how far in a space enclosed by 
inary othce partitions 
extravagantly and inconveniently t 
ll other measures be taker t 
so, what measures will cost the least 
t freedom from interference with the 
fire has occurred: 
se so frequently and are of such great 
ment executives that the Gover 
1 to its own Bureau of Standards tor 
e these answers so directly concern 
itv of the country, the Government 


sh them and the tests by which they 

ll report form, as soon as some 
been made and the many accurate, 
f temperature have been com 


Brief Resume of Tests 


only 


At this 
\ number of 


time, 


rmined up 


proof rooms of two 


offices with wooden 
cases, safes, chairs, 
mental letters, 


these pieces of furni 


desks, tables and oper 


three ways (a, b an 


tures measured hundred 


and 


vouchers 


f preliminary statement is per 


rief 
months have elapsed since this inquiry 
In that 


several tests in fire- 


time 


different sizes furnished as complete 
desks, tables, filing cabinets, book- 


with a heavy load of old depart 


bids and records of all sorts filling 


books 


have 


with and loose papers on 


tui 
r 


shelves, been fired in each of 


d c as noted later), and the tempera 


s of times at from 50 to 100 different 


points in the office each time it was fired 
These tests show the maximum temperatures which are 
obtained, the places where attained, and the time which 
elapsed after the commencement of the fire before this 
maxin temperature is reached. The also show the 
condit s, such as se papers on desks, open drawers 
n files en drawers in cabinets and safes, which promote 
he spread of fire, a the extent of their influence in pr 
lucit spread rt w the actual limits of spread 
vit ture ot ent types ind the eftitect t the 
im nt and kind tibles pres t 
st severe condit juantity and « sure of papers 
~ ly iif ma m ongest rniture liable 
to be experienced fice, and freedom from any fire- 
ghting effort whate, that the total a t of combus- 
tible of y and a s present and the degree to which 
air < d have fre ess to these « stibles ntrol 
the height f the te ( ture attained a that wa tne 
spread of the fire | s is well } A each kind of 
con stible materia ts ow! oint gnition, and 
when its temperat raised to that point, if it be in 
actual tact wit r t bursts té lames whether 
flame from other g material has touched it or not 
This fact was brought t more strongly than ever before 
n the latest tests ide October 27 and 30, 1926, at the 
Bureau's testing ¢ is in Washingtor D. ¢ In the 
test of October 27 nt of combustible present was 
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Old Town Ribbons 
and “Triplekote” 
Carbon paper—a 
line of durability and 
economy without 
parallel. 








Old Town Ribbon & Carbon Co. 





INCORPORATED 


157-201 Center Street 


j 


London Office: 17-21 Emerald 
Street, W.C., 1 
Boston: 143 Federal Street 
Chicago: 516 West Jackson Blvd. 


et 





a i cn. ¢ 


yO 





i A oe i a 


}—sasad 


New York, N. Y. 
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Won-dor 


LYMETCO LINE 


OFFICE APPLIANCES 


S March 


The Lymetco Line 


lnjects New Life 


INTO A 


Desk-hi 


Storage facilities were but plain and 
sometimes inadequate necessities until 
The Lymetco Line proved that cabinets 
and tables could be designed in steel 
along pleasing lines, finished in beauti- 
ful lacquers and equipped with attrac- 
tive fittings, thus meriting places in 
any office. 


When beauty was built into storage 
products of superlative convenience, the 
staid old storage cabinets gave way to 
The Lymetco Line that created new 
standards of value and opened new sales 
opportunities for office supply dealers. 


In addition, the variety of cabinets of- 
fered in The Lymetco Line are sufficient 
ro meet the storage requirements of any 


office, large or small. 
The 





Staid Old Business 





Table 


Won-dor equipped with shelves, hol 
many office supplies under lock and 
key, or, equipped with shelf and coat 
rod, acts as wardrobe for several people 
Desk-hi gives to the executive safe: 
storage than his desk affords. In its 
steel confines are six cubic feet of handy 
space. The Lymetco Steel Table is rigid 
is pleasing in line, has a durable lin 
leum-covered top and is handsom« 
finished. 


LYON METALLIC MANUFACTURING COMPANY e 


4 








e 
The Lymetco Line 13 
represented with reg- 
ularity in full page 
a 1 Vertiseme nts to the 


Austne 


‘ 


Li-flat 


= 
- 
= 
- 
- 
= 
- 
_ 





Li-flat, in technical departments, art 
stores or advertising departments, will 
hold many drawings, smooth and pro- 
tected against dust and careless use. 
Counter-hi has numerous uses other 
than the mercantile uses its name sug- 
gests. Many offices have space now be- 
ing wasted that Counter-hi could turn 
into valuable storage space. Tu-dor and 
Combination Tu-dor differ only in in- 
terior arrangements. 








Counter-hi 


Tu-dor comes in two styles—with shelves 
for supply storage, or with one shelf, 
coat rod and hooks for use as wardrobe 
cabinet. Combination Tu-dor serves as 
supply cabinet and wardrobe. 


Lymetco Steel Cabinets and Tables are 
finished in grained walnut, oak and ma- 
hogany. Also in ivory gray and white 
as well as the standard Lymetco green. 


In scope of usefulness and in variety of 
finishes, The Lymetco Line is broad 
enough to meet the storage needs of 
any office. 

This breadth and beauty,known through 
advertising and reputation to the busi- 
ness world,makes The Lymetco Line one 
you can sell enthusiastically and profit- 
ably. Write us about Lymetco policies 


LYON METALLIC MANUFACTURING COMPANY 


s 
Stee 
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Combination 


Tu-dor 


E 
ms 
“= 


Tu-dor is similar to the Com- 
bination Tu-dor shown above 
except that shelves, extending 
across the cabinet, give greater 
storage space for ofhice supplies 
and records. Tu-dor is also 
made as a wardrobe cabinet. 


STEEL CABINETS & LABLES 
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Announcing ~ 


A Popular Conklin 
In Two New Colors 


The Conklin Student’s Special, the pen without 
a peer in the $3.50 class, is now available in 
Azure Blue and Cardinal Red as well as in the 
Black, which has been a steady favorite with 
trade and public for years. We are ready now 
to make deliveries of the Cardinal Red Stu- 
dent’s Special, No. 161 RC. The Azure Blue 
will be ready April 1, it being No. 161BC. Get 
your order in early for this great general pur- 
pose pen which gives rich color in popular 
shades to the great popular-priced market. 


The famous Conklin dollar pencil is also now 
available in Azure Blue, giving you a Conklin 
dollar pencil line of three colors—Black, Red, 


and Blue. 


THE CONKLIN PEN COMPANY 


Toledo, Ohio 





Students’ S§ pecial 
































M OFFICE 
I d to 4,000 px upers and books in a 15 ft. x 29 
é ceiling ht 9 ft. 9 in.), the furniture being 
rely the ordi commercially-available sheet steel 
arieties i the fi concrete. This change to metal 
furniture luced the unt of combustible in the test 
ynly e-half « present where the same floor and 

' re was Briefly, the results found were 

that 

Summary of Results 

a) A fire started by a match in the paper-filled steel waste 
basket, smouldered out by itself and did not spread 
\ fire started in a waste paper basket adjoining open 
steel shelving filled with letters and other papers 
spread only into the papers on the adjacent shelves 
and o1 top otat ible on which one of the shelves was 
supported 
A fire started by a great flame from 400 Ibs. of fine 
split dry kindling wood saturated with kerosene oil 
held in a huge wire basket three feet in diameter and 
seven feet high, in one corner of the fireproof room, 
spread so far as damaging contents of the furniture, 
o more than five feet from this wire basket; and, 
so far as igniting loose papers on desks and the tops 
of cabinets, no more than a maximum of fifteen feet 
from the wire basket. 

d) The maximum temperature attained at any point 
other than the immediate area occupied by the flame 
from the wire basket was greatly below that of the 
same points [ us tests; a fact accounted for by 
bot he lowe emperatures due to less material 
g at any time and because much of what 
was esent was ntained within incombustible en 
closures so it d not burn freely 

That the amount bustible present and its exposure 
the air is the determining factor, was further demon 
strated in the test of October 30. Then the same steel 
urniture which | stood the previous test was agai! 
filled with an equal supply of new papers and books and 
vas pla the s e position in the same room, but 
esting this time nch wide faced common yellow 
e fi r laid x three-inch wood sleepers, and 
was the enited by t same great flame as before. Here 
the é id as id all the tests with wood furni- 
ture s t all par the room were on fire. After the 
fire é eel furt vas intact but was disfigured and 
ts « tents were al two-thirds consumed Che limited 
™ { P the ; type of construction was show 
( ery g " lue in preventit o ft destruct 

f ents of t iture. But standing out above 

ill els e it fact that for safety of office con 

ents. the amot ibustible present must be kept 

ow t the mere ers and books whicl record 
siness sact $ e office, and i est S Id 
st ect ch will not | } dw 
if it draughts o i te the heat 

mite t 

Re g tance of this rmat t 

us es tr it is the nte on ¢ tne 

i " ake the etails of this study blic at the 

earliest pos ri 

> 
C. T. Anderson Resigns from Kardex Staff 

( lr. Anderson, 224 West First street, Oklahoma | 

Okla s resigned f the Kardex Rand Sales Corp 

tior He had been S division manager. Mr. Ander 

son has made no for the future H é 

the « ce equipr t Id will remer 
Mr. Anders had rtising manage The S 
Cal et C pa \f Ohi 
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A New 


RED ara 





—___—_—— 


to satisfy 
an old need! 






$12.00 List 


ENo. 2 Capacity, 100 Staples 


ERE we show the newest addition to 

the Speed Fastener family. It is Model 
No. 2 which has all the meritorious features 
of Models 50 and 100... and staples, sheets 
or books up to 12 inches from margin. 


SPEED FASTENER STAPLES FIT 
ALL SPEED FASTENER MODELS 


Guaranteed clog-proof, 
Few parts—easy toreplace, 
Staples don’t jam or clog, 
Absolutely rust-proof, 















No pounding necessary, fs 





Penetrates wood, fibre, etc = 





Frozen Staples 
s with 
Fastens 40 harpened Points 
sheets 16 Ib. 
bond in one op- 
eration, up to | y ! 
4% inches from h ~ 


margin. — 
zi mag 


——— 


SOLD ONLY ~< 
through Trade 








Reloads in a jiffy, 
No waste of staples, 
Locks automatically when staple chamber is empty. 


PRACTICAL OFFICE MODELS 
No. 50 No. 100 


Size of Base Size of Base 
3% in. wide x 6% in. long 4% in. wide by 6% in. long 
Capacity, 50 Staples Capacity, 100 Staples 


$8.00 List $10.00 List 
Staples, 1000 to box; 10,000 to carton 


PARROT SPEED FASTENER CORP. 


Sole Distributors 


388 BROADWAY, NEW YORK, N. Y. 
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Complete Protection 
But in Sight Always 


BECAUSE TRANSPARENT—The ROSCO 
and RAVENSWOOD Desk Pads furnish an 
easy, convenient and practical method of 
keeping instant references, such as charts, 
maps, memos, tabulations, in sight always 
and perfectly protected. 


VISUALIZE THE 
CLEAR CRYSTAL 


retaining all data from danger of loss by 
breeze or constant reference—penciling, or 
ink blots; but available instantly, for change 
if necessary by aid of the finger hole in the 
pad. 


The clean, and firm, smooth writing surface 
is always transparent. 


See through this specific necessity with the 
ROSCO and RAVENSWOOD Desk Pads, 
two popular specialties, full of profit possi- 
bilities. Think of the instances you know. 
Full details to you dealers of vision and 
action. 


The ROSCO INA- 
DRAWR provides 
useful aid for the 
stenographer by 
keeping stationery 
in a systematic 
arrangement. Easily 
cleaned—-practically | 
indestructible. 





RAVENSWOOD 


OFFICE SPECIALTIES CO. 
1800 Newport Ave. CHICAGO, ILL. 


Originators of the 
Transparent Desk 
Pad 





Members Added to Sheaffer $100,000 Club 


Fourteen new members of the $100,000 Club wer 


to the list at the annual sales conference of the W 
Sheaffer Pen Company, held some weeks agi I 

is composed of men who sell $100,000 worth of S 
merchandise in the period of one year The new 

are: 


R. M. Jones, Los Angeles, Calif.; George H. N¢ 
Fort Worth, Texas; R. E. Donovan, Wichita 
Charles Kapfer, Jacksonville, Fla.; Harry Soph D 

















MEMBERS OF THE $100,000 CLUB OF THE W 4. SHI 
FER PEN COMPANY 


Moines, Iowa; Thomas Stonehouse, West Haven. | 


C. L. Birmingham, New York, N. Y.; C. | Arnold, M 
waukee, Wis.; Jack Carruthers, Portland, Ore.; | \ 
Squires, Omaha, Nebr.; D. A. Dey, Denver, Colo.; C. H 


Johr, Detroit, Mich.; F. L. Ledferd, Jacksonvilk 
J. Graham Orr, assistant general sales manager, C} 
Ill. 
> 

“Royal Flush Card Campaign” of “Y and E” 

Branch salesmen and travelers of the Yawman and Er 
Manutacturing Company are competing in the 'R 
Flush Card Campaign,” which opened February 1 and ¢ 
March 31. Points are earned by salesmen on stock cards 
or ledger cards, special printed or ruled cards, and sp¢ 
printed or ruled machine accounting cards. As a salesn 
accumulates 160 points in this campaign, he receives 
first of the five cards that make up a royal flush. Th: 
spot :s dealt him first; then jack, queen, king and a 
order. Of the 800 points representing the contest 
100 points must be for special printing. The instant 
man completes his royal flush, he is eligible to an) 
four contest prizes: handsome living room chair, ma 
mantel clock, bridge lamp or a pair of binoculars 

In addition to the individual prizes there are three 
cash prizes for both branch salesman and travelers I 
salesman and traveler running up the largest total will ré 
ceive the grand cash prize award of $75.00; second 
third grand prizes of $50.00 and $25.00 are also 
The branch managers’ share on the contest is prizes t 
managers whose branches obtain the highest number 
points per l 


-——- gs - 


San Francisco Business Moves to San Jose 


The Adding Machine Service & Supply (| 
formerly at San Francisco, Calif., has been moved t 2 
Fountain street, San Jose. L. T. Schreiber, the ma: 
does a general business in office machines and metal 
equipment, and also a renting, repairing and rel 


business 
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You'll find bigger Band Profits 
in this Better Band Box ! 


ANDS in a box sell quicker than bands in a barrel . .. Hodgman 
Bands in the new Hodgman Merchandising Package will move 
faster than any other band in any other box . 


Because, Sir Stationer, the new Hodgman Package proves to be 
more thana mere container . .. It is a selling help... . Its striking ma- 
roon and grey design attracts the buyer's attention . . . Serves as a 
reminder . . . Awakens his memory . . . “Oh, yes, we need some 
rubber bands, too!” 


Coming to you sealed, this newest of rubber band packages cer- 
tifies to you—and your customer—that it carries only fresh, full 
count, guaranteed Hodgman Tested Rubber Bands .. . It ties up; 
too, with the free selling aids that are yours with your first order 
of Hodgman Bands—and thereafter. 


Honestly, one of the best things you can do today—and that means 
right now—is to fill in the coupon and send it in for samples, prices 
and information . . . No, sir; no obligation at all! 


Ho dgm anjeBands 












HELP You To INCREASE 
GAND PROFITS 
UNTIL,— Yov 
<HoP IT LOOSE 
AND SEND 'T 
BACK ! 


( THs COUPON whe NEVER \ 


) 

















! Hodgman Rubber Company , FRAMINGHAM, MASS. 


Send latest prices on Hodgman Pésee/Rubber Bands. 
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Another 
SENSATIONAL MODEL 


The Dalton Cash Register 





A cash register and add- 
ing-calculating machine 
combined — 


eat LESS than 
the cost of a low-priced cash register 


HE biggest bargain ever offered in 

store equipment! The new Dalton 
Cash Register, giving, at an amazingly 
low price, a complete cash register 
service plus an efficient adding-calcu- 
lating service. 

\s a cash register, the machine fur- 
nishes a printed record of every trans- 
action in the day’s business — cash 
sales, charge sales, paid-outs, received 
on account items. 


Then, in addition to this service, the 


mere twist of a key gives you a simple, 
speedy, adding-calculating service. 
Machine speed, machine accuracy for 
all your figure work. 


Both machine and drawer have a 
wear-resisting crystalline finish in a 
striking shade of green. This Dalton 
is indeed a handsome piece of store 
equipment. Yet it costs less than 6 
cents a day! Telephone or write the 
nearby Dalton Sales Agent for a 
demonstration. 


DALTON ADDING MACHINE DIVISION OF REMINGTON-RAND, INC. 
Cincinnati, Ohio, U.S.A. 


Agents for Canada: The United Typewriter Co., Toronto and Branches 
Sales Agencies in All the Principal Cities of the World 


/ a ADDING - CALCULATING 


BOOKKEEPING - STATEMENT AND ‘‘CASH REGISTER’’ MACHINES 
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Figures of 1925 Census on Typewriters 
The 1925 census of manufactures, conducted by the 
Bureau of the Census, United States Department of Com- 


merce, shows that typewriters and parts manufactured in 





that year totaled $48,309,379. The production that year, 
embodying typewriters and parts, typewriter ribbons, car- 
bon papers, rebuilt machines and products allied, was 
valued at $63,079,602 This total, contrasted with that of 
1923, the last preceding ennial census, $52,498,404, shows 
an i! + ‘ + 20.2 ner ceT + 

() é shments rep Pe 1925 f 
wi i 1 1 or rebuilt tyI ers i 

le pe ewriter ribbons supplies 

I 1d pal writ l ip] 
tw e€1g vere n New York, tw 11] Ss 
eight in New Jersey, six in Connecticut, four in Pennsy] 

inia i the remaining twelve in seven other states In 


1923 the industry was represented by seventy-three estab 











lishments, the decrease to seventy in 1925 being the result 
f a loss of three establishments, two of which reported 
ommodities other than typewriters and supplies as the 
principal products and were therefore transferred to the 
appropriate industries, and one of which did no manufac RQ an 
turing that year 
[The number of typewriters manutactured increased from 
697.789 in 1923 to 730,343 in 1925, or 4.7 per cent, while 


the number rebuilt decreased from 46,244 to 39,235, or 15.2 


per cent, | ot This Change in Policy 





addition, typewriter accessories and supplies wert 
manufactured to some extent as secondary products by Means Profit To You 
establishments engaged primarily in other industries Che 
value of the typewriter accessories and supplies thus p 


duced outside the industry proper in 1923 was $1,333,493, Error-No is now for the dealer. 

nt equal to 2.5 per cent of the total value of It is no longet sold by direct 

products reported for the industry as classified The cor representation 

responding value for 1925 has not yet been calculated 

will be shown in the final reports of the present census In the short time this new policy 
Following is a summary of the 1925 census, with figures has been in effect, already dealers 

for that of 1923, facilitating comparisons are capitalizing on it. Profits 
Number of establishments—(1925) 70; (1923) 73 are being wad 


Wage earners, not including salaried employes 1925 
14,969: (1923) 14,963 lecrease of less than one-tenth of . 1] ao 
, —— F sa The installation is non-technical, 


" = because it does not attach to the 
Maximut mont 19O 75 lecember fy "7, orkers ¢ ‘ i , > . 
: segs 25) December, 16,2 Reap eset, machine Instead, Error-No fits 


Q? ‘ 5 4] ve Minin +} 1925 : ‘ . 
192 oe = Minit < behind the machine and is held in 

January 4,055 1923) Septe er, 14,378 work place | suction feet. 

ers. | 1925) 86.3 pe ent 192 

Q70 ‘ + ‘ - 
as men. at 972 . . Operators marvel over the ease of 
\ 1925 six & ~{) Z3 S1s.Zif pe é 


ai using Error-No, the simplicity of 
of increase, 3.3 per cent [The census figures cannot reve : : ; 


construction and freedom from 


1 

the ir ke erneat etc s ta are ' ‘ 
aete S 

ecte aing a ¢ expe Sé te S Sil S é 

est, rent, depreciation, taxes, insurance and advertising 


ET Beare ‘di - . sheenal There is some desirable territory 
( : materials lding tue and el c powe .74 « 
1925 15.157.092. (192 213.977 45 , eos remaining. What you want may 
\ > a > Gs t hs 4 ) O10,944 OY al I r l . . , ° é - 
cs still be open. But the time to act 
ee a ee 100e is now. Get the facts and judge 


$63,079.64 1923) $52.498. 404: an increase of 202 ner cont for yourself. Write us today. 
Valu ty d parts—(1925) $48,309,37 
1923 - 570.680 ' ncrease of 22.2 per cent 
Vali irbon paper—(1928) $6,064,445: (1923) $5.324 RROF- INC. 
20 at oe ‘ ce £ 12 per cent 
Vy newriter ¢ S 17OOS es 1 e { 
96 £83 338- on increase of 10:2 aur cont 55 Arbutus Street Rochester, New York 
~*, A ( i é per c¢ 


Vaine of rebuilt tynewriters 1925) $1.880.607 19 Manufacturers and Patentees of 
es " ; Epa ae 109C\ €1 710070 The Famous ERROR-NO 


ha i iu hs wisi pa 


Value ‘ nendinete Q?s 29 
not reported 
‘ s , whivy ~ aitu } 4 . 
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less cost of materials—(1925) $47,922,510; (1923) $38,520,- 
945; an increase of 24.4 per cent 
Number of new typewriters built 


697,789; an increase of 4.7 per cent 


(1925) 730,343: (1923) 


Number of typewriters rebuilt—(1925) 39,235; (1923) 
46,244; a decrease of 15.2 per cent 
Horsepower consumed by aggregate industry—(1925) 


15,468: (1923) 11,451; an increase of 35.1 per cent 

The values given for the production of new typewriters 
include book typewriters, typewriter adding machines, etc. 

- ae 

Standardization Bulletin on Bank Instruments 

The United States Department of Commerce has issued 
Simplified Practice Recommendation No. 50, covering bank 
checks, notes, drafts and instruments. This may 
be obtained from the Superintendent of Documents, Gov- 
ernment Washington, D. C., for five cents 
in cash or department coupon 

rhe bulletin lists standard blanks and narrates the history 
concerns bank 


similar 


Printing Office, 


waste campaign as it 


of the elimination of 
instruments. Stationers 
submit to the banks interested any unusual form required 


and lithographers are urged to 


by their customers before executing orders. 

The bulletin enumerates associations, paper stock manu- 
factuiers, stationers and lithographers which have accepted 
the recommendations embodied in the bulletin. Among 
Geo. D 
Louis, Mo.; Brown, Lent & 
Buxton & Skinner Printing 
Louis. Mo.; A. Carlisle & Company, 
The Cargill Company, Houston, Texas; 
Dameron-Pierson 


Company, St. 
York, N. ¥.3 


Company, St. 


sarnard Stationery 
Pett, Inc., New 
& Stationery 


these are the 


Francisco, Calif.; 
Clarke & Courts, 
Ltd., New 


Company, 


San 


Galveston, Texas; Company, 


Samuel Dodsworth Stationery 


Esleeck Manufacturing Company, Tur- 


Orleans, La.; 
Kansas City, Mo.; 


ner’s Falls, Mass.; Falconer Company, Baltimore, Md.; 
The Forman-Bassett Company, Cleveland, Ohio; Fritz- 
Cross Company, St. Cloud, Minn.; J. L. Hammett Com- 
pany, Cambridge, Mass.; Irwin-Hodson Company, Port- 
land, Ore.; William Mann Company, Philadelphia, Penn.; 
P. F. Pettibone & Company, Chicago, Ill.; Poucher Print- 
ing & Lithographing Company, Minneapolis, Minn.; 
Schooley Stationery & Printing Company, Kansas City, 
Mo.; Schwabacher-Frey Stationery Company, San Fran- 


cisco, Calif.; The Todd Company, Rochester, N. Y.;: L. D. 
Van Valkenburg Company, Holvoke, Mass.: Walker Bros. 
& Hardy Company, Fargo, N. Dak 


> 


New Slant on Writing Ink. 

At a meeting of the American Historical Society, Roch- 
ester, N. Y., an interesting fact was brought out in 
nection with the topic of writing ink. Some ink manutac- 
turer doing business at New York between 1690 and 1750, 
valuable records 


con- 


was blamed for the destruction of many 
of historical interest. 

The black ink with a brownish tinge sold by the firm 
made the records perfectly legible, A. P. Hoard of Taun- 
ton, Mass., told the historians, but it was so strong that it 
has eaten the pages into picture puzzles, with many pieces 
lost or misplaced. 

Use of the ink has through New 
Maryland, Virginia and the The destructive 
work of the ink in Virginia records, Mr. Hoard said, had 
been abetted by the activities of bookworms. 

Mr. Hoard stated that despite the ravages of time and 
restore many 


been traced Jersey, 


Carolinas 


rough handling, science has been able to 
records, faded writing had been made legible, reclaimed by 
a process utilized in the recanvasing of oil paintings, old 
documents had been silk inlaid and even old and tattered 
battle flags had been put through a silk process which re- 


stores them for handling. 





APPLIANCES Marcel 










oS ; 


TRADE marth — 






Crown Made Means Quality Made 
Typewriter Ribbons and Carbon 
Papers. 







Our trade mark stands for good 
service intelligently rendered by all 
who sell our products. 











We desire only high grade and re- 
sponsible stationer, office supply and 
individual distributor connections. 
Our dealers and distributors may 
have exclusive representation in 
their respective cities and _ terri- 
tories. 













If you are not now selling CROWN 
PRODUCTS, you should write for 
full particulars as to the profit 
making possibilities of this line. 











For more than a quarter century, 
CROWN PRODUCTS have been 


making “good impressions.” 










CROWN 


RIBBON & CARBON MFG. CO. 


Rochester, N. Y. 
U. S. A. 
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Six valuable features of 


RAWERS operate on real roller 

bearings. A gentle pull rolls the 

drawer out to its full length. A gentle 
push rolls it shut. 


The “‘Y and E” patented drawer slide 
permits drawer to be opened to full 
length without sagging or dropping 
on the floor. 


The center drawer is arranged in con- 
venient compartments for office tools 

pins, clips, pencils, rubber bands, 
ruler, scissors, bank-book, blotters, 
memo pads. 


the “Y and E” Efficiency Desk 


The two upper drawers have adjust- 
able compartments to accommodate 
card records of all standard sizes. 


The two lower drawers are arranged 


) as vertical files. Here, the owner 


may keep personal correspondence, 
catalogs, circulars, telephone book, 
business data—all instantly accessible 
and neatly arranged. 


Models are made for executives, 
stenographers, salesmen or clerical 
use. Offered in genuine mahogany, 
quartered oak or walnut. 


Write for a copy of our latest desk book 
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Manufactured by 


PETERS-~MORSE 


MANUFACTURING CORP. 
oy ae Ga ats here nD A 


Has been taken over 
by the 


NODINMGO LOVEE o 
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Winners in Harvard Advertising Awards 
Che Harvard Advertisi1 re Awards for 1926, founded by 
Edward W. Bok, were announced at Cambridge, Mass 


February 14. Advertising material was considered by tl 

committee from all e United States lhe medal for 
jistinguished personal service to advertising was awarded 
to Orlando Clinton Ha advertising manager and chair 


man of the sales committ The National Lead Company 
New York, N. Y. This was in recognition of his work 
the Audit Bureau of Circulatior 
entered the advertising field with H. J. Heinz & Company 
Pittsburgh, Penna., after 5 
sity, reporting for the | eland Leader and editing various 


as president 
raduating from Cornell Univer 


business papers 

Subsequently, with The National Lead Company, he 
originated the familiar “Dutch boy painter” trade mark. 
His interest in the growth and betterment of the advertis 
ing profession is well known by his record in the organiza- 
tion and direction of many of the advertising associations 
of the country. He hel 
the Association of National Advertising Managers. He 


organize and was president of 
was president of the Technical Publicity Association, chair 
man four years of the National Advertising Commission of 
the Associated Advertising Clubs, and a director of adver 
tising for the Government during the war. Mr. Harn was 
one of the speakers at the World Advertising Conference 
at London in July, 1924, and is the author of “Lead, the 
Precious Metal,” published by the Century Company, New 
York. At present he is president of the New York Sales 
Managers’ Club, and is leaving his seventh term as presi 
dent of the Audit Bureau of Circulations to become gen 
eral manager of the bureau His work with the Audit 
Bureau brought Mr. Harn the gold medal award this year. 
The bureau is an organization of publishers, advertising 
agents, and advertisers, which studies circulation figures 
of advertising in magazines, newspapers, trade journals, 
etc. It is considered a most constructive step in adver- 
tising 
Ivory Soap Campaign Won a Prize 

The $2,000 cash prize and certificate for the national cam 
paign of a specific product deemed most conspicuous for 
its planning and ex ion was awarded to the Blackman 


] 


Company, advertising agency, New York, and The 





& Gamble Company, Cincinnati, for their campaign tor 
Ivory Soay In the opinion of the jury of award, this can 


paign contributed more to the high standard of advertis 
ing than any of tl thers in its class, bei restrained 
and practical as well ficiently carried 

Barton, Durstine & born, in association with the Gen 


eral Electric Compa ind Lord & Thomas and Logan 


received the award tional campaign of an institu 
tional character deemed by the jury most nspicuous for 
its plannir executior In the opinion of the jury the 
displays and ideas were nusual, the argument itself was 
of especially gnq id interest, the « at 1 be 
tween picture and headlines was remarkably good, the 
variety of appeals extremely interesting, and the whole 
designed to represent a great industry 

To the Campbell-}I ld Company, advert g ager 
Detroit, went an award $2,000 and certificate for the real 
estate campaign of | K reider-Rotzel Realty Company 
Youngstown, Ohi eemed by the jury the most excell 
local campaign in citi¢ r towns of over a hundred t 
sand. It was considered the most conspicuous campaigt 
in a relatively limited territory It was unusual, beautifu 
and artistic, besides having an atmosphere of ity, § 
‘opy, a well-executed campaign, and satisfactory results 


It introduced an entirely new idea in real estate advertis 


ng—that ippealing to the man in the fan 
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Here It Is At Last! 


JUST WHAT YOU 
HAVE BEEN 
WAITING 
FOR 


\ A Parts Cabinet 
For Type & Small Parts 


Moderately Priced 
Send for Circular 


RUBBER COVERS 


RIBBONS 
CARBON PAPER 


PLATENS 
TYPEWRITERS 


Rough - Fixed-up - Rebuilt \ 


AMERICAN 
WRITING MACHINE CO. 


449 Central Avenue, 
Newark, N. J. 
And 20 Principal Cities 


Established 
1880 
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Pioneers again! The first foun- 
tain pen desk set ever made 


was a Sheaffer creation. Of 


its type it 1s still supreme. 
Now, to meet the need for a 
folding, desk set, Sheafter 1s 
bringing, out a ratchet-socket 
model that sets a new mark for 
its type. Creators! When a 
Sheaffer product is put on the 
market it is there to stay, be- 
cause it 1s rigidly tested first. 
And Sheaffer's many creations, 
from the Lifetime 3uarantee 
to this new set, have ever been 
the last word as well as the first. 


SHEAFFER'S 
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This new desk set gives tremendous ss 
advantages to Sheaffer dealers 


For those who prefer a desk set that can be put in a 
drawer at night or laid flat to permit closing, a roll-top 
desk, Sheaffer has created this new model. When in 


use its ratchet-lock fixes the holder at the convenient 



















Vitese, pen by this 


writing, angle of forty-five degrees and locks it in 
place, a unique feature. A swivel device permits 
turning. But there is no ball and socket joint to wear 
loose with age. The holder stays where you put it. 
Never a precious moment lost in groping, or hunting}. 
Now only Sheaffer dealers can offer two types of 
desk sets, stationary or ratchet-lock, and only Sheaffer 


. . > ‘9 ° 
sets are equipped with the famous Lifetime’ pens. 


| - ) 
geste Gate 


Desk sets, $5 to $100. Regular Lifetime pen, $8.75. Other wer 






x) - we I ‘honal Sheaffer di umta to deal 
es)= or) Lide Pi ‘ led ‘ i UFLS ( edule 
<9) 
ie); fe 9 
Spe Go. 
~The oa 
SAS KT6 Fb, 
PNY 1. GS PENS*->PENCILS*+ SKRIP 
] Oy—Ss. 
SS ci ne FPO... W.A.SHEAFFER PEN COMPANY - FORT MADISON, IOWA 
x9) SISOS SAD NEW YORK—80 FIFTH AVENUE - LONDON —199 REGENT STREET 
TAS 4 Vass LS . hp WELLINGTON, NEW ZEALAND — 8 MANNERS STREET 
Ae eure 3 aos ~ ———— SYDNEY, AUSTRALIA — 160 GEORGE STREET, WEST 
¢g > - AES, + . Reg. U.S. Pat. OF 
Sa SOG 
oe ry ae As 
CE LIZA 





























| DEALERS everywhere are becom- 
ing more than ever convinced of the 
desirability of handling TERRELL 


steel storage equipment. 


| NO SALE is lost through inability 
to furnish just what the buyer 
requires. 











GRAND RAPIDS 
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Why lerrells? 








BECAUSE OF 


—COMPLETENESS OF LINE 
—GENUINE WORTH 
—ATTRACTIVE APPEARANCE 
—EASE OF SELLING 
—PRICE 

—PROFIT 


TERRELL’S EQUIPMENT COMPANY 


MICHIGAN 


























“A STYLE AND SIZE FOR EVERY REQUIREMENT” 








March, 1927 OFFICE APPLIANCES 125 


and to the woman the next. There was no award this 
year for a local campaign of an institutional character. 

A similar prize of $2,000 and certificate, awarded for the 
first time for the best industrial advertising campaign seek 
ing publicity through the mediums of industrial, trade, or 
professional journals, went to the Rome Wire Company, 
Rome, N. Y., and Moser & Cotins, Utica, N. Y., for the 
advertising of the Rome Wire Company products. Ths 
jury felt these advertisements had attracted immediate in 
terest to the various needs for wire and that the advertiser 
had overcome difficult problems in a dignified manner 

Due to the lack of any outstanding merit in the material 
brought before the jury of awards in the 1926 local cam 
paign in cities of less than one hundred thousand, no award 


was given this year in that class, but the prize will be 


offered again next year 
Miscellaneous Advertising Awards 

Four awards of $1,000 each and a certificate were made 
for distinguished individual advertisements. 

For the advertisement most effective in the use of text, 
an award was made to A. W. Diller, New York City, for 
an advertisement of the Manufacturers’ National Bank of 
Troy, New York, entitled “They Saw Europe on Dimes 

The Prudential Insurance Company of America, with 
recognition to E. Stanley Turnbull, the artist, was the re 
cipient of the award for the most effective use of pictorial 
illustration in any form among the advertisements of 1926 
The advertisement was entitled “The Misery of an Old 
Man Is of Interest to Nobody.” 

For the advertisement most effective in both pictorial 
illustration and text the award was made to the Federal 
Advertising Agency, Inc., New York, for an advertisement 
of the Canadian Pacific Railway, entitled “Visit this Next 
Door Normandy! Bienvenue a Quebec.” 

The $1,000 award, given for the first time this year for 
the advertisement most effective in its use of typography 
went to Calkins & Holden, Inc., New York, for the adver- 
tisement of “Snowdrift,” one of a group of equal excel- 
lence, in the campaign for the products of the Southern 
Cotton Oil Company. 

Advertising Research Award 

A $2,000 cash prize and certificate was awarded to Bar 
ton, Durstine & Osborn, Inc., New York, for the advertis 
ing research, titled “Report and Recommendation,” for 
Johnson & Johnson, New Brunswick, N. J [his survey, 
which included a careful analysis of the production market 
was thorough-going, workman-like, and attained results of 
real significance. No other research award was made 

The jury of awards which met at the Harvard Business 


) 


School, January 20, 1927, was composed of the following 
men: John Benson of Benson & Gamble, Chicago, adver 
tising agency; S. E. Conybeare, assistant sales manager of 
the Armstrong Cork Company, Lancaster, Penna., and 
president of the Association of National Advertisers; F. ¢ 
Kendall, Editor of “Advertising and Selling, New York 
W. D. Moriarty, professor of economics, University of 
Seuthern California, Los Angeles; A. C. Pearson, chairman 
of the Board of the United Publishers’ Corporation, New 
York; Harford Powel, Jr., editor of the Youth’s Com 
panion, Boston; Louis Wiley, business manager of the New 
York Times, and professor Melvin T. Copeland and Assis 
tant Professor Neil H. Borden, of the Harvard Business 
School. 

he special jury on the Typography Award was made uj 
of: Joseph M. Bowles, the William Edwin Rudge Com- 
pany, New York printing house; Everett R. Currier, presi 
dent of Currier & Harford, Ltd., New York, and D. B 
Updike of the Merrymount Press, Boston 

eee 
Liberty to many eI to be the power to tyrannize 


hers Bramwords (The Bramwood Press 











Eight Hours 
Daily 


Milwaukee Quality Brand 
Chairs are for day in and day 
out service. Long hours and 
overtime only bring out their 
ability to sustain and increase 
the effectiveness of the office 
man power. They are made for 
busy men in business offices. 


To the dealer who likes to sell 
chairs on a one hundred per 
cent quality basis, without apol- 
ogies in any respect, the Mil- 
waukee Chairs and the sales 
plan back of them should 
appeal. 





THE MILWAUKEE CHAIR COMPANY 
EXECUTIVE OFFICES 
624 SOUTH MICHIGAN AVENUE 
CHICAGO 


CHICAGO MILWAUKEE PORTLAND § MILWAUKEE 
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New Markets Everywhere 


Daily, new markets ap- 
pear for Quality Brand 
Cuspidors among Hotels, 
Office and Public Build- 
ings and private use. 
Quality Brand Cuspidors 
are made in all standard 
and popular designs and 
of Brass, Bronze and 
rust-resisting iron, en- 
amel covered. Samples 
of the new models in 
the way of handy ash re- 
ceivers will be sent on 
request. 
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Salmagundi 


Fifteen Years Ago 





Lifting the Curtain of the Past to Recall 
Doers and Deeds of Record in Office 
Appliances for March, 1912 


John 


[ypewriter Company, was the subject of the frontis; 


Thomas Underwood, president of e Underw 
and a brief biographical sketch. 
urged the commercial stationer to tak« 


Many 


success but other dealers had no typewriters in stock 


An editorial 
so in the past wit! 
i he 
are doing better now, with several portable machines avail 


the sale of typewriters. had done 


able to dealers, and high grade rebuilt corresponds 


machines to be obtained from several sources. 


The Folding Typewriter appeared in a new mode 


anew name. “Corona” was more convenient name to us 


and as it had Latin ancestry was more readily translat 


by users in other countries \ number of new feat 


were embodied in the new model. 

Neely & Peacock, Chicago, had acquired the 
carbon plant of Bedworth Brothers, Detroit, and 
the factory to Chicago 


The Western Union Telegraph Company had placed 


order for 10,000 Underwood typewriters 
The store of Meyer & Wenthe had returned to its 1 
location at 108 North Dearborn street, Chicag« 


been moved temporarily to 31 North Dearborn street 
ing the remodeling of the building occupied gina 
And now, after the lapse of fifteen years, the 


moved to the Chicago Temple 

F. B. Willis, now 
Machine 
Adder 
Wales 


sales manager for the 
Company, was then Chicago 


Mac hit e 
Adding 


Company, which is known now as 
Machine Compatr 
oo 


“A Large Order from Horder” 


id Miss” is a “column” in the Chicag: 


“Hit at 


in which Keith Preston, the conductor, interspet 
paragraphs and poems of contributors wit s 
ing His clientele has an annual dinner in e la 
A recent paragraph indicates that the genial “I 
follows this column, and may even be a contrib 
an anonymous signature. The item was hea ! 
one and read 
“Sit I really ought to attend that bang 
down here [Alabama] the speckled trout a1 
fish are striking, and how can I leave then 
“Why not have the banquet here in Mag 
Springs and let me furnish the fish 
Horder.” 
Inasmuch as the slogan of the Horde at 


is “Order trom Horder,.” the column conductor had 1 


to go to find a suitable heading for the Horder « 
- 
Growth of Furniture Output. 
According to the census of manufactures, 1925, t De 
partment of Commerce finds that establishments e: 


gaged primarily in the manufacture of furniture 
and office fixtures, including show cases 


cts valued at $868,145,913, an increase of 11.8 


store 


p¢ rted pr du 


per cent, as compared with $776,494,839 in 1923 ist f[ 
ceding census year. 

The total for 1925 was made up as follows: H 
furnituse, $631.312,907; furniture and fixtures for ces 
stores, $158,915,267; furniture for public buildings, $32,935 


sr ear em oe 
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VICTOR 


Standard Adding Machine 





One model in 
two capacities: 
8-column capacity 


$1OO 


f. o. b. Chicago 


6-column capacity 


$75 


f. o. b. Chicago 





Tuis is the only $100 adding machine which has 
been tested and proved successful over a period of 
five years; the only one of which 100,000, or anywhere 
near that number, have been sold; the adding machine 
that is bringing profits to 3,000 Office Equipment 
Merchants throughout the country. 


VICTOR ADDING MACHINE CO. 


3971 No. Rockwell St., Chicago, III 
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Stationers - - - Office Equipment Men 
Typewriter Dealers 


Make Big Profits on Underwoods ! 


No Investment--- You Can’t Lose 








Every live dealer wants to make more money, and here’s your 
opportunity—dealers everywhere are taking advantage of it. 
All you do is capitalize on the immense demands that we have 
created through our national advertising for Shipman-Ward 
Rebuilt Underwoods. Under our plan you do not need a type- 
writer department nor previous typewriter experience. The 
public knows them—and the public demands them. 
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Shipman-Ward Service Is the Only Complete 
UNDERWOOD Service 


WHOLESALE 


‘47 a 
eeez a7 aor 
Our new confidential dealers’ wholesale price list shows 
big reductions, especially in the Model No. 5. At present 


eo 
. iL — 
prices Shipman-Ward Underwoods will net you big profit 


/ 
and you can also get from $5.00 to $10.00 more for an / (. = 
Underwood purchased from us. / \ 


INSTALLMENT SALES 


Our plan of handling installment typewriter business is 
making a tremendous hit everywhere with stationers, office 
appliance men, newspapers and typewriter dealers. The 
Shipman-Ward Dealer Installment Plan means more bus- 
iness without additional capital, which is the most profit- 
able kind of business. 


REBUILDING 


We rebuild Underwood typewriters for our dealers. Every 
machine fully rebuilt in our own factory, the largest type- 
writer rebuilding plant in the world. We also exchange 
odd models and types for fast selling Pica 5s. 


PARTS AND SUPPLIES 


We can take care of your parts and supply needs for the 
Underwood. Quality—Highest. Service—Best. Prices— 
Lowest. A trial order will convince you. 


The Proof Is in the vow fl 
Write for This Big Sales Plan NOW! 


Shipman-Ward Mfg. Co. 


1782 Shipman Bldg. 


4401 Ravenswood Ave. 
CHICAGO, ILL. 



















Please Send Us Full 
Details on Your Dealer Plan 
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Distributors 


SPEEDAUMAT Addressing 
Machinery is used by: 


Ford Motor CarCompany Curtis Publishing Co. 

New York Times Coca Cola 

Kalamazoo Stove Co. Chicago Tribune 

Christian Science Monitor La Salle Ext. University 
Spokesman Review Cleveland Plain Dealer 
Pictorial Review International-Cosmopolitan 





and many other satisfied users. 


The SPEEDAUMAT 





CMR JAMES J ORTOORFwiue 


PEOPLES STATE 











Full Size 


is a self-contained unit, sturdy, 
quickly worked in all clerical 
operations, sells for $6.00 a 
thousand (blank) in minimum 
quantities. 


A new hand addressing machine just 
on the market offers large opportu- 
nities for territorial representation. 
This machine will carry full line of 
attachments. 


Territories are going but several 
choice ones are left. Live men of 
ability and experience in similar lines 
are now having opportunities to get 
in at the start. Supply business 
continues after initial sale and is 
subject to commission. In replying 
give definitely your past connections 
and performance. 





sSpeewau maf 


pe AOE MARK ell 
Addressing Machinery 
2023-2033 WILLOW ST. 
PHONE BRUNSWICK 7540 


CHICAGO 
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A CHAIR IS NO 
STRONGER THAN 
ITS CHAIR IRON / 





You sell chairs on 
the basis of Long Service 


service Chair 
chairs on 


Your customers expect that 
manufacturers endeavor to. build 
that basis 


The chair iron is the most vital part of every 
swivel chair. If it fails unreasonably soon your 
customer will buy another chair elsewhere. 


Bettcher pressed steel chair irons are your 
safeguard against poor service. Every Bettcher 
iron is carefully tested during manufacture and 
before packing, to prevent possible shipment 
of any defective part. 


Chair manufacturers will find in Bettcher irons 
a staunch guardian of their reputation 


Bettcher irons outwear the chair. 


Write for complete information and prices 


The Bettcher Stamping & Mfg. Co. 


CLEVELAND, OHIO 


etic 


PRESSED METAL 


STAMPINGS 
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Sheaffer Appoints Two New Salesmen 
Two new salesmen have been appointed by the \W 
Bi ffal r 


Sheaffer Pen Company. J. Lee Lamont, 


replaces J. O. Paulson in northern Indiana and 

He was connected formerly with the S$ 
Junior Company, Rochester, N. Y., as district manager 
Michigan and northwestern Ohi H 


president of the Lent-Agnew Realty ( 


ern Ohio. 


salesman tor 
peen aiso vice 


pany, Rochester 


ot, 
wey 


ay 


Cc. A. JORDAN J. LEE 


LAMONT 


C. A. Jordan has been assigned to the Virginia territor 


in place of R. H. Chambers. Mr. Jordan was conne 


with the Sheaffer organization two years ago. Since 


time his attention has been devoted to other interests 


> 


Millions of Reports Handled by Census Bureau. 


During the last fiscal year the United 
Bureau handled 12,700,000 separate reports from individ 
Che se re] 


were concerned with vital facts of the social, industrial 


States Cet 


corporations, institutions and other units 


business life of the country, including births, deaths 


marriages, agriculture, manufacturing, forestry, 1 


irrigation power, fisheries, water tr insportatior ind 


and city finances 
The tabulation of the data contai: 
tor Steuart discloses, required the use of electrically dr 


machinery and all other known devices for tabulatio: 
1 


computation The statistics collected and tabulated w 


made available to the public in 4,860 mimeographed 
printed statements and bulletins, with a total editior 
nearly 7,000,000 


graphed reports issued, 


Together with the printed and n 


the bureau during the year 


swered about 52,000 inquiries for statistical informatio: 
a wide variety of subjects. 


The bureau collects and publishes statistics of emy 





ment, wages, 
each second year, and of stocks, production, 
sales, and various other facts concerning the leading 
industries annually or at more 


the year ended June 30, 1926, approximately 743,000 rep 


were received from the 282,954 establishments covered 


these statistics 


> 


Winners in “Y. and E. Direct Name Contest” 

The Yawman and Erbe 
Rochester, N Y., conducted a contest on sales 
“Direct Name”’ filing A. Shepherd, of the 


falo branch, won the first prize of $75.00; R. F. Cam; 


system. J 


(Chicago), second prize, $50.00 


third, $25.00. Of the travelers, F. A. Wi 
prize, $75.00; I. R. 


branch managers whose establishments 


iamee wor! 
Cornish wot ‘aaah $50.00. G 
prizes went to 
the greatest number of quota points. Frank Kraft 
falo) was first, Pigg a complete auto picnic kit; ] 
Newton (Boston 


Vinton (Chicag 


second, receiving an auto robe; G 


recei\ ed a “4 yur I 


consumpti 
key 


frequent intervals. Dut 


R I Sanford (Clevelar 


ed in the reports Dire 


il 


al 





production and power for all manufactur 


Manufacturing Compa: 
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] bP) : 
ff A noiseless office means 


a more efficient office. 


THE INEVITABLE TYPEWRITER 


HE Model6 Remington-Noiseless Typewriter of these advantages it confers on every user 
renders a kind andcharacter of service entirely the priceless boon of quiet. 
beyond the range of any other writing machine Business efficiency and human nerves unite in 
It has every standard operating feature. It is their present-day demand for noiseless typewrit- 
notable for its light touch, swift and easy action, ing, and the Model 6 Remington- Noiseless is 
capacity for heavy manifolding, and the uniform the one and only writing machine which sup- 


excellence of its work. And in addition to all plies this need. 


REMINGTON TYPEWRITER COMPANY 


374 Broadway Branches Everywhere New York 


NEW REMINGTON-NOISELESS 


WITH 4-ROW STANDARD KEYBOARD 
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Their Reputation 
Is of Sturdy, Timectested Standing 





“Standara : 





Students’ Loose-Leaf Note Books 


Every school and college year sees more of this fine line 
of Loose Leaf Note Book Covers and Fillers in use. 


It covers virtually every item of this nature desired by 
school children and students, taking in every necessity 
from the early primary grades to the most advanced col- 
lege courses, embracing every size and style of cover from 
the inexpensive “4x7” “Banner” style, stiff board, cloth 
covered covers with two Standard rings, to the large “New 
Varsity” style, bound in full levant grain fabrihide and of 
distinct “class” appearance. 

We suggest that if you do not know this line you write 
immediately for full descriptive matter and prices. The 
demand for books of this character will be an insistent one 
—and the Bb & P line will be a strong factor in helping you 
get and hold this business. 

A full line of Bound School Note Books is also made. Send 


for some. 


BOORUM & PEASE COMPANY 


Post Office Box 272, City Hall Station 
NEW YORK, N. Y. 
General Offices: 


New York Store: 84 Hudson Ave. 
349 Broadway Brooklyn 
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Treasury Checks in Unauthorized Hands 

Dealers in commercial furniture in Chicago and cities 
within a 150-mile radius are cautioned against cashing 
treasury checks which were stolen from the Philadelphia 
Navy Yard. One thousand such checks, numbered from 
2,001 to 3,000 inclusive, were taken. They are being uttered 
with E. T. Carson or E. T. Lawson as payee or endorsee, 
purporting to be signed by J. B. Kennedy. The passer 
is described as fo 
weighing about | 


rty years old, five feet eight inches high 
35 pounds, blue eyes, sallow, sickly com 
plexion, wearing a fedora hat, mouse colored or brown 


t. For identification 


sul 


shows an application for leave 
of absence and a reply on the bottom addressed to E. T 


Carson. [he passer may use other names, symbol num 


bers, etc.; also letter identification. Symbol numbers 
and any change in thet may be detected readily Che 
symbol number, 18,161, appears in the lower right hand of 
the stolen checks, below the signature of the issuing officer 
The words, “Treasury—U. S. Coast Guard,” appear in the 
upper iett i d corne vet the seal 

In case anyone answering the descriptio1 f the indi 
vidual or the check tenders such for cashi . dealers are 
requested to notify the local U. S. Secret Service imme 
diately, or secure the co-operation of the local police. If 
anyone 1s etected tr ing to put over one oft these checks 
arrange to hold hin nd notify the aut es by wire 
or telep! 

This warning comes from the United States Secret 
Service Department at ( nicago, Ill. 


> 
Change in Sioux City Office Machine Trade 
The Othce Service ( mpany, 605 Ne braska street, Sioux 


City, Iowa, has pur hased the Allen Office Machine Com 


pany, 601 Fifth street. This transaction places in 


of the Office Service Company the distribution of the L. ¢ 


| 

Smith and the Corona typewriters. Special attention will 
1 

I] 


be given to servicin overhauling a 


writers. In addition to new typewriters, the Office Service 
Company, E. L. Isaakson manager, handles a complet 
line of rebuilt typewriters, ribbons, carbons and office 
supplies. Other lines of the company include Leopold desks 
and tables; Johnson chairs; Macey period suites, steel desks 
bookcases, filing cabinets and filing supplies; Shaw-Walker 
filing cabinets; “Lymet stationery cabinets. 

E. B. Peterson and L. A. Johnson, former employees 
the L. C. Smith & (| 


retained as service and sales men. Mr. Peterson has beer 


ona Typewriters Inc., have beet 


in the employ of the Office Service Company over a year 
Mr. Johnson had been with the Allen Office Machine Con 
pany recently 
ini 
Uniform Discounts for Mun-Kee Products 


Every dealer stocking Mun-Kee products is getting a 


deal, according to the Mun-Kee Products Corporati 
Newark, N. J. Ther e no favorites; no special discount 
} , | ] - + Less ‘ ~+ ‘ hie - nizatint 
Every dealer stocking e products of Ss organizati 
earns his discount according to a standard schedule whi 
is kept rigidly The Mun-Kee Products Corporation 
justly proud of this policy, and has earned commendati 
on this stand whicl is been taker Market prices 
nanufacturer cannot always control, | rive ; 
dealers is ire 

> 


“Y. and E.”” Moves Detroit Branch 


The De brat f the Yawman and Erbe Manut 
turing Company has 1 ed to 137 Lafayette boulevard 
West The former | tion was at 331 State street In 
creased space for store displays and storage have be 
secured through this oe The Detroit branch is 
able to give custon mmediate delivery ser 








A Better Service 
For Desk Users 
exclusively GUNN 


Made in Grand Rapids 


Help your trade to get the best results 
from their staff. Sell them the unex- 
celled service of GUNN LINO. These 
distinctive desks do more than enhance 
the office interior. They promote 
accurate vision and add to the user’s 
comfort. 







It Isn’ta 


NO 
Unless It’s a 


GUNN 





The Gunn Furniture Co. 
GRAND RAPIDS, MICHIGAN 


Branch Offices and Salesrooms 


11 East 36th St., New York City 
1027 So. Broadway, Los Angeles 
109 Stevenson St., San Francisco 





ie 
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here are samples 


— Wabash stock om cards 


BE Supreme Seaalies 
fend) family--stock form 
cards. This line possesses the 
same high quality and value 
which characterize all Supreme 
Supplies. It opens new possi- 
bilities to dealers everywhere 
for greater profit. 





An extremely wide variety of 
form cards for business and 
professional needs are stocked 
at our Wabash plant, always 
ready for immediate shipment. 


Every office needs at least one 
of the forms included in this 
line. Justshowthe cardsin your 
window— on your counter—or _ Dealers «ho wish 
through your salesmen. They sell highly" prostable 


ine can s« ife a 
on sight and quickly pile up profit. portfolio of our 
stock card-forms, 
“ ‘ without charge, 
Write for our price list and by making their 
, request yn th 
complete details, oe ool agliag 
Save time just fill 


TheWabashCabinet Company _ ittached Poupen 


WABASH,IND, © your letterhead 


Desk 12, Department B. 
and send it in, 


~ 


*ss, : 
FILING SUPPLIES and CABINETS re 


The Wabash Cabinet Co. 

















Desk 12, Dept. B, Wabash, Ind > . 
— 
GENTLEMEN: We are interested in handling your ~~ > 4" 
line of stock form-cards. Please send us full par- ie Dees / 
ticulars, including your price list and your com- 7 >. = / 
plete portfolio of samples. . / 
a> 
FW Qieseee = — a 
Address 4 
City —_ —— State —— —_ 
Individual oitres . ———EE 





Atlanta House Opens Branch 
[The Newell-Thomas Office Equipment Company 
the sale of used office furniture at 58 Walton street 
around the corner from its main store. 

The new branch store, across the street from the Walt 
and is equipped with a complete assortment of used ofh 
furniture of the better class and standard manufacture, a: 
will serve a definite need in Atlanta’s office supply 
try. 

The used furniture branch was 
office furniture taken in trade-ins. In selling new ofh 
furniture, the company found that sales could be increas: 
and a greater profit made by trading in old furniture a: 
equipment. An outlet was necessary for this equipm«s 
resold 


old furniture is repaired and renovated, being 


re-sell its use 


to sell more new furniture and is able t 
furniture at a fair profit. 
Since its establishment last fall the Newell-Thomas Cé 


business. It has filled some large office building orde 
and its sales have greatly exceeded the quotas at first 
by officials of the firm for the opening months.—-]. H 
> 
Eckert Expands Office Equipment House 
Royal H. Eckert, office equipment dealer, 18 North Sixt 


street, Allentown, Penna., has arranged largely 


- 


his space and expects to be ready for the publi 
enlarged store on April 1. He is taking the secone 
third floors of his present building and the secon 
third floors of two adjoining buildings. This will give 
three stories with a frontage of seventy-five feet 
depth of eighty feet. He says there will be about 
third of an acre of floor space 

Mr. Eckert deals exclusively in office furniture and 
prosperous business 


llentown is fortunately situated from a bus 


machines and has built up a very 
says that . 
standpoint. In the city and its vicinity are numerous 
ness enterprises, including coal mining, 
tries, cement manufacturing and other types of 

enterprises. The industries in and around Allent 
so many and so various that the city is agen y eve! 


with hard times because there is never du 


the industries together. At the resent é 
different factories are going on full time and cor 
exce llent 
> 
Jaclin Stationery — s New Catalogue 
rt lac Stationery Company, 388 Broad 
\ salers to the rade i s 
ve ent tour page < | sis | “* 
No. 1, and they expect to sen 
tere de] irtments This S 
tl believe, meet the ipprov il 
e catalogue ontains des« ( 
i irec € Stat 1 spe t s s 
i c asten De cl ps ] ps 
clips, I ips, T-pir yank Ss, | cus 
scales ( iske e] ‘ ss r I 
1 Ss ers k eradicators i pe 
aors. ete 
( the | k cove page ¢ S ogue is a 


( irried in stock but not illustr ited in the catal a 


‘Stationer’s Handbook of Office Spe ties 
yas ss ed 1 d T date of ] 15 
W bel e that the trade 4 é tere e¢ 











pany has taken a prominent place in the local office supp! 


building, is approximately 20 feet wide by 75 feet dee 


moderate prices to people who do not wish new furniture 
with the result that the Newell-Thomas Company is abl 
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8 Cone street, Atlanta, Ga., has opened a branch office for 


opened as an outlet for 


¢ 


however, so the used furniture store was established. Th« 


a 














Parker’s 1927 


Advertising 














—— 





Army and Navy Football Game at Chicago, November 27, 1926. Attendance 110,000 


Will Be Seen by 1000 Times as Many People 
as Attended the Army and Navy Game 
Circulation—24,000,371—110,732,706 Readers 


Parker’s 
Three Advertising Campaigns 


are in full swing now 


on Parker Duofold Pens and Pencils 
on “Parker Pastel Sets 
on “Parker Desk Sets 


Here is a picture of 110,000 people —the largest crowd that 
ever attended a football game. Imagine one thousand pictures of 
crowds of equal size and you will have some conception of the 
enormous audience to whom we are advertising Parker products 
in 1927. 

The vigor with which you demonstrate and display Parker 
products will determine whether you will sell to a few of these 
people or to many of them. 

For every person who enters your store and asks for a Parker 
product, there are hundreds of others passing your windows, who 
could be interested in these products. These people have read 
our advertising. Many of them already own some Parker product 
—perhaps a pen, perhapsa pencil. [ney need other things which 
we make and you sell. Good Parker displays in your store win- 
dows will attract them. Small stocks, poorly displayed, will send 
them elsewhere. Do you not want to do a real pen and pencil 
business —all live numbers, all fast sellers —and earn an extra 
profit on every transaction ? 

If this appeals to you, write us for information regarding the 
Parker discount and new rebate proposition for 1927. 


THE PARKER PEN COMPANY, 





JANESVILLE, WISCONSIN 











Here Is the Parker Duofold in 
Black-tipped Jade 


Makisg it easier than ever for dealers to earn a 
special rebate under the Parker Contract 



















Now you can get the Parker Duofold in 
Black-tipped Jade as well as in Black-tipped 
Lacquer Red and in Black and Gold. 

Everything you need to make your stocks 
complete is produced by Parker. And by 
concentrating your effort on this heavily 
advertised, fast selling line, you can earn far 
more profit on every item sold than you 
could possibly do by splitting up your pur- 
chases three or four different ways. 

Display, advertise and talk the Parker Duo- 
fold, Parker Pastels, Parker Black and Gold 
Pens and Pencils, and Parker Desk Sets. 

In this way you can qualify for a big slice 
of the Profit Sharing Melon divided each 
year among Parker Dealers under our Con- 
tract Plan. 

Last year brainy merchants 
netted approximately $200,000 
in extra profits under this plan 









of selling. 
. It’ lon that’ t 
Fust like the fica ae 
Black-tipped All dealers are invited to 
“3. partake. 
, Lacquer-red \ The facts are worth know- 






bs 
oe Ss ing. Write for them — today. 
\ 


except for ff \ I, 
color / \ 
~ Par eT 


Black-tipped Jade 






Tee Parker PEN COMPANY, JANESVILLE, WISCONSIN * OFFICES AND SUBSIDIARIES: NEW YORK * BOSTON + CHICAGO 
CLEVELAND ° MILWAUKEE ° ATLANTA © DALLAS ° SAN FRANCISCO ° TORONTO, CANADA ° LONDON, ENGLA D 
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New Members of Jaclin Force 


D. T. Pomerantz, for many years connected with the 
Vils Je s Compa! s now associated with the Ja 
Stationery Company, 388 Broadway, New York City, as 
New York City salesmar Mr. Pomerantz has many 

Is in the trade in New York who wish him every 
success 


i £ . 7 s has ae 
iT the M i I stat € \ Ir 
New ¥ ( M g has bec 

{ H w IS Ca S t 
s 4 men e staff of the J er Ma 
va Novelt ( | d late S é é 
I Sa x 4 Before g Ma 
s {on é is S r S 
eve l ( tl I iVI 
Othce AY nces s the trade x 
shes 


> 
McChesneys Take Caribbean Trip 
Mr. and Mrs. Francis H. McChesney of Hall & M 


Chesney, Inc., Syracuse, N. Y., sailed on the Cunard stean 
shi Caledonia” ¢ Fe ary 26 for a visit to points 
nd about the islands of the Caribbean. The cruise is under 


the management of the Cunard Steamship Company, while 
all short trips are arranged for by Thomas Cook & Sons 
he itinerary includes the following points New York 


Kingstot 


Jamaica, Cristobal, Panama Canal Zone, Curacao, La 


City, Nassau, Havana, Port au Prince, Haiti 


Guayra, Trinidad, Barbados, Fort de France and St. Pierre 


Martinique, San Juan, Porto Rico, Bermuda, New York 


The ship is due in New York on the return trip 
March 29 
 — —— 
Berg Visits U. S. on Business 


Fred | Berg of Fred E. Berg & Company, Buenos 

ires, Argentina, was in this co y during th onth 
\ \ t tl countr 1 he mor 
He arrived on December 29 and 


of January on business 


returned the latter part of January. 

Mr. Berg handles the lines of the American Clip Com 
pany, Shaw-Walker Company and the F. E. Hale Manu 
Herkimer, N. Y 


enced office equipment man and has made several trips 


facturing Company of He is an experi 


to the United States 
<< 
Pencil Sharpener Company Reports 
Export Increase 


( \. Hofstetter, manager of the export department of 


Automatic 


the Automatic Pencil Sharpener Company, Chicago, states 





that they registered a handsome increase in exports during 
the last year over 1925, and the outlook for this year is for 
a still é reas¢ export sales. This increase they 
expect to come particularly from European markets where 
pencil sharpeners are in growing demand. 
anne 
Downey Company Opens Chicago Sales Office 
The C. L. Downey Company of Cincinnati, Ohio, | 
pene anc sal e at Room 800, No. 20 East 
lacksor oulevard, Chicago, for the marketing of the 
) steel oOtr Xe hanical cc elle a ¢ 
£ ¢ I vy branc Ss ge ¢ } 
\ ysance 
_ 
Indianapolis House Takes Larger Quarters 
The D. H. Duncan Supply Company, dealers in car 
aper and inked ribbons and inventors and sole operators 
e D e-inking Indianapolis, I: oun 
Ss re ( US senate avenue to Oz vl ( 
f S ers i 
¢ ‘ easing < 
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No. 5469 W— 


a correct posture chair 


Office Chairs 
for the 
Sedentary Worker 


Primarily comfort and correct posture are 
the first thoughts that should be given to 
these members of Industry. Derby Correct 
Posture Chairs were designed as a result of 
scientific study on this subject, and are giving 
comfort and bettering the health of more and 
more of these people as they become ac- 
In addition, the 
durability and beauty of these Chairs make 


quainted with our Chairs. 


them doubly attractive to the dealer. 


May we explain? 









/ om RBY 

‘ene 

P. DERBY 8 Co. INC./// py 
Chairmakers for83, years P8., 
GARDNER, MASS. 





™= 


New York Office: One Park Avenue. 
Boston Office: 199 Friend St. 
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COLOR ER DUC’ TS 


TYPEWRITER RIBBONS 
TYPEWRITER - PEN & PENCIL 


\ CARBON PAPERS 
REFLEX 


WRITING INKS+ SHOW CARD COLORS 
STAMPING & NUMBERING 
MACHINE INKS 
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THESE ARE ALL COLOR PRODUCTS 
SOLD BY 
OFFICE SUPPLY DEALERS 





The fact that our business has 
grown and developed largely, 
over a period of 48 years, is in 
itself first evidence that super- 
ior goods are produced, that 
they are sold at reasonable 
prices, and that satisfactory 
service to thousands has been 
rendered. 


Grade for grade—price for price, 
there are no stationers color 
products that surpass the A. & 
W. Line. 



























































































































































January number is particularly interesting 
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Protectograph Overseas—A Well-Edited House 
Organ 
The Protectograph Overseas is the title of a | rea 
issued by the Todd Company of Rochester, N 
hye ; 
standpoint of the printed matter and the illustrate 
to be found therein. 
\n article entitled “On An Incoming Tide 
Owen, Jr., manager of foreign sales, tells int 


the increase in Protectograph business abroad a 





Salamon Clause Todd Agent, Berli: 
th Left and Ignatz Resinger Tod 
Agent in Vienna Hold a Conferer 


the new sales program, advertising mater 

new models, the Legion of Honor and the 
organizations within the organization comp: 
making the best records 

“Mexico—a Typical Latin-American Market 

of a constructive article by Walter Friedenberg 
Mexico City. He is by no means a pessimist o1 
of Mexico and it is encouraging to read his arti 


An illustrated article by Salamon Clauser 


1 





Todd Exhibit at 
Leipzig Fair 


many, is entitled “Experience—the Great Teacher 
a capital sales article, with a number 

pictures. 

the Ng 


Finally, there is an article “Hands Across 
ten by S. J. Love of J. Halsby & Company’s Pt 


organization in the British Isles, and a discuss 
popularity of the Todd machines in New Zeala 
an 


Lynch Opens Office Equipment Store in Oklahoma 
Edgar H. Lynch recently opened an office s] ty bus 
ness at Guymon, Oklahoma, in and for 
Handle country. He will specialize in the 
\Woodstock typewriters, and expects to cart 
ture, cabinets and office equipment in genet 
is secretary of the Chamber of Commerce at G 
The new oil field in Cimarron and a tf 
discoveries in Texas County justity 
prise in this section which is located at the corn: 
states, Oklahoma, Kansas Texas, Colorado 
Mexico. One abstractor in Guymon, until a fe 
used two typewriters in his business. He now has 


It is said that the Woodstock Electrite is 


abstractors 
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ncrease Y our Prestige. 


by keeping your trade fully informed regarding all new methods 


of handling their office work. 


Your customers consider you a competent judge and rely upon 
you to keep them fully informed, not only on the equipment which 
vou handle, but on new methods and devices which are not sup- 
plied through you or your competitors. 


The new Postal System known as “Metered Mail” was authorized 
and approved by The Post Office Department so as to make avail- 
able to the business public certain additional advantages in their 
mail handling. You can place your organization in a position to 
intelligently discuss these advantages with your customers by | 
reading the brief description of “Metered Mail” which we will | 
gladly send to Stationers and dealers of office appliances upon 


request. 


























ps THE PITNEY-BOWES POSTAGE METER 
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‘ THE POSTAGE METER COMPANY | 


SOLE DISTRIBUTORS | 
STAMFORD, CONN., U. S. A. | 


Poor marae ae 














ve 

' Offices in principal American Cities and foreign countries , 

yo } r 

. The world’s largest manufacturers of mailing equipment foe | 1 
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Makin our best efforts 
Mag your best eft 


"THE new Myrtle Line of Walnut with turned 
posts and shaped tops offers decidedly the 
greatest opportunity to equipment Dealers that 
Myrtle has ever had the pleasure to present. 


Complete with all units this new Walnut series 
meets every requirement of the modern trend 
towards more decorative furniture for the 


office while its cost has been fixed at but a few 


dollars above the conventional designs. 


With samples on your floor and literature sup- The 2100 
plied that brings out the selling features, this Se 
Myrtle Suite will make your best efforts ex- oon 
ceedingly worth while. Write for folder and 

price list. 


a ttt, agin tian iin, al a sn ga 








oe 


— . JI 


“gages 


BUILT FOR BIG BUSINESS 


MYRTLE DESK CO- HIGH POINT N-C- 


mm 
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HLING PROGRESS 


Peoria Stationer and Family in Severe Accident 
F. C. Foster and famils Peoria, Ill., met with a rather 
severe accident last month while returning to their home 
from a trip North Che accident occurred just out of 
Chicago, at Argo, where Mr. Foster was forced into a ditch 
to avoid collision with a truck. Darkness prevented a clear 
view of the ditch which proved deeper than it looked. Mrs 
Foster suffered a broken collar bone, while their young 
daughter, Pauline, came out with an arm fractured in tw: 
places [heir other three children escaped with minor 
injuries. Mr. Foster was thrown against the steering wheel 
and excepting soreness seemed no worse for the spill 
They returned to Chicago for medical attention, following 
which Mrs. Foster and children went on by train while 
the husband remained over for repairs to the car. Mr 
Foster is connected with Jacquin & Co 
a 
New Remington Manager at Jacksonville 

[The Remington Typewriter Company has assigned the 
ommand of its Jacksonville office to J. D. Vickers, who 
recently took this important territory, succeeding C. F. 
Mattice, whose activities have been transferred to other 
Remington fields 

Mr. Vickers is an old time Remington typewriter sales 
man. His Remington career has been both interesting and 
varied. He has filled berths ranging from salesman to mar 





ager in such territories as Cincinnati, Charleston, W. Va 
r PD. VICKERS 

Dallas and Jacksonville nd always with disti t 

€ ind ft e i 

Mr. \ rs for se ral years past has been operating 
Florida, and his wide acquaintance there, together with his 
pers t ¢ ts nt him id fa y r 5 
new ; 

His i ss man is guarante f an eff 

ar st and clinations as a < if spor 
mat rener ill-around mixer insure him i ntint 

; rity he already enjoys in the Southland 

-— 
A Calendar of Tax Dates 

Samuel Newberger, ( P. A., of Samuel Newberger & 
(ompar untants and tax consultants of New York 
City is sent out a ilendar of important tax dates 
1927 calendar begins with the Federal income 
returns for individuals, et on March 15 

On June 15 comes the second quarter nstallment 
926 I al incor 

On J 31 Federa at al returt t ré 

Se n 15, tl erly 126 | eral 
rie tax f 

D 5 Iment « 192 il 

ax due 

He then « Sie dos . ‘ 








rst Aut 
Flet File—1% Sop Vertaal Furst Lapamdeng File Automatic of today 
Fike 190. 190) the Automatu ps me ji eel 


Demonstrate -- 
AUTOMATIc Advantages- 


Then your customers will have no other files 


Automatic “V” Expansion - - - 
saves time, file and floor space. 


Automatic Compression - - - - 
protects records, reduces fire hazard. 


Send for Catalogs and investigate the differ- 
ence. You now can have more than merely 
high quality for reasons to sell high grade 
equipment over the commercial grades. 


The Automatic File &@ Index Ce. 
West 11th St. Green Bay, Wisc. 


Com plete central display at our Chicago Branch Store 
40 So. Wells Street 





Three Famous Desk Files— 


The BIG LEADERS with progressive office outfitters. 
Every desk worker a live prospect. 


Ss 


Automatic Desk Cabinet AUT O- Desk The famous AUTO- 
im Steel—for Persona! Effi- File—on caster Desk Combination. 








ciency. For individual or and, open Helps organize 
department matters, u : ike a book for desk work. 

ished business, etc. all nstant refer- desk top clear with 
instantly available withir ence all matters in good 


arm’s react order. 
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Sun Neyerz 
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COLUMBIA 


RIBBONS and CARBONS 


Girdle the Globe 


When You Want the Best, Columbia 
Products Will Meet Your Needs. 
Sold or sent to you any place in 
the world. 


20 Years’ Experience 


is back of this Service, which is uni- 
versal in scope—prepared to serve 
you no matter where you are. 





ARBON PAPERS for Pen, 

Pencil, Typewriters, Billing Ma- 
chines, and every other school and 
commercial use. 


RIBBONS for all makes of Type- 

writers, Multigraphs and other 
mechanical writing or reproducing 
machines. 


Let us know your wants. We carry every known 
requirement. Our organization is at your service 


Samples and Prices on Request 


COLUMBIA 


Ribbon & Carbon Mfg. Co., Inc. 
69-71 Wooster Street New York, N. Y. 


Branches Throughout United States and Abroad 


Fer GREAT BRITAIN, 22 Bush Lane, London, E. C. 4 
For Southern EU ROPE, Via Donatello 19, Milan 32 
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New Catalogue of Shelbyville Desks 


; ] 7 r »- 1 ‘ ‘ 
Catalogue No. 27 was recently issued by e Ss 


Desk Company of Shelbyville, Ind his is 
catalogue ot about fortv-eight pages which 
handsomely illustrates the various members of tl ‘ 
ville line Che title page of the catalogue bears 1 

the National Association of Stationers, Oft 
and Manufacturers, of whi organizatior 
i ember 


The Shelbvville desks are expertly 


ind are capital examples or the moder 





SHELBYVILLE NO. 6611-S DESK MADE IN AMI 
WALNUT AND MAHOGANY This desk is offered 


desired as a part of a complete office suit 


being built for strength and durability as 
beauty and utility. 

Particular emphasis should be laid on the d 
struction whereby all rails are joined to the 
dovetailed joints, the top being fastened to the 
three-inch hanger bolts with wing nuts. hes three 
teatures and the gravity drawer locking device 
be exclusive with the products of this company 

Che illustrations on pages four and five of the 
show the constructive features of Shelbyville desks 
oughly, including all the different attributes whic! 


strength and durability as well as ease and sn 


working parts. All veneered edges are prote 
tongue and groove moulding 
Several handsome items in period designs 


also attractive commercial grade desks both flat 


roll top, typewriter desks, office tables, salesme: 


etc. The last page shows the construction of fol ers 
for vertical files used in drawers; center drawer trays 
card index trays and stationery racks. Several of these 


desks and tables may be had in mahogany, wal! 


others in walnut and mahogany only 
> 
Detroit Yawman & Erbe Branch Moves 

The Yawman & Erbe Manufacturing Company 
nounces the removal of the Yawman and Erbe Detroit 
store from 331 State street to 137 Lafayette boulevard 
West. The branch in its new location carries a complete 
line of files, desks and other office equipment suitabl 
every kind of business and profession. Here the com; 
has a large, attractive display floor. The greatly increased 
space for the storage of the goods also will enable the 
branch to give immediate service on practically everything 
it carries 


George FE. Leebody is manager of the Detroit 


— 
New Stationery Store in Los Angeles 
The Coast Stationery Company (Divisior t 


Card Company) announced the opening of a ne 


Tuesday, February 15, at 248 South Broadway, Los Ang 
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Sensational Announcement 


J 


by Sengbusch 


HE spirit of the times demands better, more 
T efficient and economical things. In keeping 

with this trend, Sengbusch has developed 
an amazing new product far in advance of any- 
thing of its kind. 


No similar product is able to reach as broad a 
market. How to capitalize it will be instantly 
apparent on reading the Sengbusch announce- 


ment next month giving ful! information. 


® @ ® 


Sengbusch {rksandce 


315 SENGBUSCH BLDG., Milwaukee, Wisconsin 
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The ADCO “A” 
FLEXION EXPANSION 
CURRENT BINDER 


5/16 or 3/8 INCH DIAMETER POSTS 





No Sections to Add! 
No Posts to Mar the Desk! 





Holds One Sheet or One Thousand 


25 


Points of Superiority 


OPER TUBE CARRIES 
FROM SOO TO WOO LE 












AVES 


TRAVELING NUT TO WHICH 
FLEXION POST |S ATTACHED 
FLEXION CHAIN POST TRAVELS 
IN AND OUT WITH NUT 


SCREW ROO TO WHICH IS 
ATTACHED 4 TRAVELING NUT 









LOwER T CARRIES 
CAPACITY OF 
1TO $00 LEAVES 


al ee 
TRAVELING NUT TO WHICH 


FLEXION POST IS ATTACHEL ¥ OPERATING 


SCREW ROD TO whICH IS 
ATTACHED & TRAVELING NUT \ FLOUON CHAIN POST 


The Binder of Highest Efficiency! 


From a Dealer’s Letter: 


“The mechanism of these eight binders, 
which we sold in February, 1920, is in 
perfect condition. I just wish to say for 
your information, that the binders have 
been in constant use and are subjected 
to very hard usage. We have never had 
any repairs and they are just as good to- 
day as when they were originally sold, 
really quite some record, we believe.” 


W.G.LLOYD COMPANY 


626 S. CLARK ST. CHICAGO, ILL. 


ACCOUNTING DEVICES COMPANY 
W. G. LLOYD COMPANY, 
Consolidated 
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Rotarians Praise Fischer's Advice to Students 


+ } er 


Che letters sent several months ago by Gustave 


of Hartford, Conn., to grammar school student ging 
them to carry on and finish the high school é 
received the hearty endorsement of his fell 
fellow rotarians all over the country Ofh 
published Mr. Fischer’s letter, adding its é 
and other publications New England 
added their endorsement Many pers 
commending his ideas have also come to Mr 
bly from the following fellow Rotarians 

Allan D. Colvin, governor t the Chirtiet | 
Rieger, Rotary International Chairmai B 
Charles L. Mitchell, governor of the Eighth Dist 
ford S. Chapin, president of the Great Burlingt 
Rotary Club; William J. Devine, secreta: 
Rotary Club; Ivan Allen, Atlanta, Georgia; Rever: \\ 
liam T. Hooper, rector of St. John’s Church, West Har 
ford, Conn.; the Syria Bulletin, official public S 
Grotto, and others. 

Some comment on Mr. Fischer's suggestions 
tions from letters of approval received from the gentler 
just named appeared in a recent issue of the Hartt 
Daily Courant. 

- 
Office Furniture Concerns Consolidate 

The Office Furniture Clearing House, now at 120 West 
Lake street, Chicago, and the Indiana Desk and Chair Com- 
pany, now at 203 North La Salle street, bot! f which 
concerns are owned by G. H. Otto, will be consolidated 
and on and after April 1 will occupy the entire ulding 
consisting of five floors at 130 West Lake street, operating 


as the Office Furniture Clearing House 

[The entire second floor of this building will be used 
exclusively for the display and reconditioning of used office 
furniture. The main floor will be devoted to new furniture, 
including a line of used desks. The basement will be 
arranged for a display of rugs, linoleum, partition railing, 
etc. The floors above the second floor will be used for 
warehousing stock. 

-— . 

Philadelphia Concern Takes Larger Quarters 

Che National Stationery and Printing Company, formerly 
located at 508 Arch street, Philadelphia, having outgrown 
those premises, have moved to 612 Arch street, where they 


have approximately four times the space they had hereto 
fore. The business is being conducted by Irwin Berman, 
who was formerly connected with Roland Altemus & Con 


the Natio! i sta 


tionery and Printing Company made rapid progress and are 


pany for six years. Under his direction 


today ranked among the substantial houses in this 1 in 
Philadelphia. Several new departments will be inaugurated 
at the new location and manufacturers, jobbers, pa ill 


etc., are requested to send price lists ataiogu 


play material 
- 


Hale Desk Company Takes New Quarters 


The New York Evening Post of Tues I S 
printed the following item concerning 

losed by the Hale Desk Company 

The Hale Desk Compatr vy has leased 
ipproximately 16,000 square teet, comprising t nd, 
third and fourth floors, to be connected by private 

the new Hale building, at 7 to 11 East I 
street, for their principal showrooms and ex« 

“The name Hale has been associated with 
chair business tor over forty years, with offices at 15 Stone 
street. In 1922 they opened a branch at 16 East 
fourth street, which has already proved inadequate ¢ 


1 


volume of trade in this locatio 
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| ineach town is offered this 
quicker road to profits 





ff 





| 

\ b XPANDED production facilities now permit us to offer the 
\ 4 valuable and exclusive Shaw-Walker franchise to just one 
dealer in certain towns where we are not already represented. 

\ ¥ 
lhis is a rare opportunity for an alert office equipment dealer to 
step out on the quicker road to bigger profits. For—in addi- 
ye OO cise tion to the fine 27-year-old reputation of Shaw-Walker and the 
ee eons \ full profits that go with a full line—you now have the further 
\ advantage of the powerful advertising and merchandising which 


starts this month 


ix 


: ~ 
aw a = This plan provides for advertising in your local newspaper and 
‘ constitutes a vast reservoir of sales possibilities around you as 


the authorized Shaw-Walker dealer. Don’t fail to write or wire 
us today for full details of the new Shaw-Walker Sales Plan. 
Star Cs 


Mar. 19th "ede 





20,000,000 messages! 
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" Shaw W ~ 
nd pa ateh 
Mail Capos ¢-----—-- —~————-—-— - 
Today | SHAW-WALKER, Muskegon, « Mich. | 
Tell me about the new SHAW-WALKER 
| Sales Plan and how it can make more , CG 
a ———s money for me as an exclusive dealer RX ” 
y * ié€ 
| N AME____ | 
| ADDRESS 
_ aera. Pres mend — 














SN — 


. ee ea rr en orm meme mt a nen mates oa 
rn =“ oer mn — - rn ee 
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| Sn nigh Premier | 








Ask about dealership proposition 


376 Broadway 








“The Dependable Typewriter” 






Smith Premier Typewriter Company 
New York, N. Y. 
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Instead of “Hail and F 


(Otnce 
typew 
come 
this n 
by th 
printe 
come 


“Jay 


J. D. Welch Returns to “Fourth Estate” 

irewell” to J. D. Welch, it is for 
Appliances “Farewell and Hail,” for he has left the 
riter field where he has so long been active, to be 
Ye Editor of a California newspaper. In making 
iove “Jay Dee” is but returning to his old love, drawn 
at mystic, irresistible attraction which the odor otf 
rs’ ink has for all its devotees. Mr. Welch has be- 
editor of the Montague, Calif.. Messenger. Thus 


Dee” lets go of us with one hand, so to speak, only 


to grasp us with the other, renewing his fealty and service 


to the 


seller 


> Fourth Estate while relinquishing his place as a 


oft typewriters 


Before he became a typewriter man, Mr. Welch was well 


know! 


1 in the newspaper field in Kansas, where he founded 


al d pul lished the La Crosse ( hiettain, Pawnee Rock Leader 


and Ellinwood Advocate He also founded and for som« 
vears conducted the Midland “Mechanic” in Kansas City 
Mo., and he early nineties he held the position of jailer 

that city under Marshal Maxwell Subsequently he went 
to tl riter field as manager for the Oliver Type 
writer Company at Kansas City and Portland, Ore., ther 
become district manager for the Woodstock pewrite 
Company on the Pacific Coast, in which position he was 
highly successful He resigned only recently to re-enter 
he news pe business 

Montague, the city of Mr. Welch’s present residence, 1s 
vcated in Northern California, about half way betwee! 
Portland and San’ Francisco It is a town which has at 
attractive future because of an irrigation project that 
put water on several thousand acres of land near by 


Four of Mr 


uper business as well, join in wishing “Jay Dee” much su 

cess, satisfaction and prosperity as a publisher and edi 
> 
Practical Office Wiring System 

\ wiring svstem of unique interest which adapts itself 
to any arrangement of desks or furniture was evolved by 
Westinghouse building engineers for the new office build 
ng « the Westinghouse Company in East Pittsburgh 
Channels for the wiring are provided beneath the floor, by a 


Welch’s sons are in business on the Pacific 
nd his daughter, Mrs. T. T. Mitchell, resides 


his friends in the typewriter trade and in the news 


grooves running the full length of the building 


The general effect of the plan is that of a giant was! 
board, made up of many grooves. Lines may be drawr 
through anv or all of these grooves, and connections may 
e had at at spot by merely drilling a hole in the floor 
Desks may be moved at will without loss of wires 
Similar simplificatiot 1s been devised for wiring 
desks themselves m4 extending through each desk 
lengthwise irries hidden wires for three purposes 
\ epl { lepartmental telephone s, and 1 al 
The trough elimi ates strip of metal moulding used 
shielding wires under the old method of desk wiring \r 
electrician 1s e to equip a desk with telephones or 
h le sh r 
—_ 
Office Service Buys Typewriter Agency 
\ ~ - r t\ ] wa ¢ carries the ] an°a¢ 
¢ ent mat veil 
he trade vw 
I the Once ~ 
é er man ¢ 
is¢ \] M 
Of es s 
4 S ( ers S 
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GOOD RIBBON 
MUST RENEW ITSELF 


To give uniform results under 
continuous typing a ribbon must 
This re- 
newing process depends on the 
nature of the ink which must 
flow quickly and evenly from the 
unused part to the used part of 
the ribbon. 


renew itself quickly. 


Because of their ability to renew, 
Bucki Supreme Typewriter Rib- 
bons take the guess-work out of 
ribbon selling. 


The ribbon line is ably supported 
1 papers of similar 
quality. Both enjoy repeat sales 
due to the satisfactory service 


by carbon 


given 


If your ribbon line is not up to 
standards, let us explain our plan 
for creating a successful ribbon 
and carbon department. 


THE 


BUCKEYE 
RIBBON & CARBON CO. 


1468 East Fifty-fifth Street 
CLEVELAND OHIO 


Established 1896 
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‘STEELCASE 


Business LHqguipmernit. 








found where 


business succeeds 











2; March, 1927 OFFICE APPLIANCES 149 








What Steelcase Desks 
Mean lo You-Right Now 


Gee Ne) EADERSHIP! Unquestioned and unchallenged. 


Si) 














Identify your establishment with Steelcase, and the 
cream of the quality desk business in your vicinity 
can be yours. Dealers everywhere are demonstrating j 
this daily. 1 


So A Ne ARN Sl AR A RE 





Steelcase desks are outstanding values due to their patented 
features of design and construction—features impossible to 
duplicate in any other steel desk. All of the advantages of steel 
—strength, permanence, indestructibility, fireproofness—all at 
the price of wood. Built in a complete range of styles and sizes 
every Steelcase Desk carries a worthwhile profit margin for you. 











ET us tell you more 
about Steelcase Desks 
—why they dominate 
their field, why leading 
dealers sell them and 





’ 


how. Its an interesting story 
You owe it to yourself to hear it 
| here never was a better time to 
get the facts than right now! 





Metal Office Furniture Company 
Grand Rapids, Michigan 


0 L) 
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IKE 


Office Easy Chairs 







SIKCO 18-S 


Chucked dowels, 
made in one piece 
with the leg, at 
tach seat to frame. 
Dowels are oval 
shaped and fitted 
with wedges to in 
sure snug fit and al- 
low for contraction 
and expansion. 


What Makes 
SIKES CHAIRS Sell? 


Beauty 
Dignity 
Comfort 
Character 
Exclusive Features 
National Advertising 


Plus the fact that the Sikes buyer is a man who 
is looking for quality, and the Sikes dealer is one 
who believes in selling on qualityrather than price. 

So, of course, it’s only natural that they should 
get together—only natural that they should both 


be satisfied. 
See the next Sikes advertisement in the March 
19th Saturday Evening Post. 


SIKES COMPANY 


Chairmekers for More Than 60 Years 
PHILADELPHIA 


The Nationally 
Advertised 
Office Chairs 


a 

















OFFICE APPLIANCES March, 1927 


surrounding territory. E. B. Peterson and L. A. Johnson 
both formerly employes of the L. C. Smith & Brothers 
Company and experienced typewriter men, will be re 
tained as service and sales men. Mr. Peterson has been 


the employ of the Office Service Company for over a year 
and Mr. Johnson was recently with the Allen Office Ma 
Company. Special attention will be given to servicing 
overhauling all makes of typewriters. Besides the L. ( 
Smith and Corona typewriters a complete line of rebuilt 
machines of all makes, ribbons, carbon paper and _ oftice 
supplies will be carried. Other well known lines repré 
sented by this firm are the Leopold desks and tables, Joh: 
son chairs, Macey period suites, steel desks, book cases 
filing cabinets and filing supplies, Shaw-Walker filing cab 
nets and the Lyon metallic stationery cabinets 


tiie 
Eaton-Crane-Pike Open in Chicago Loop 

The Eaton, Crane & Pike Company will open a new 

service and salesroom early in April in Suite 404, K all 

Hall, Jackson boulevard and Wabash avenue, Chicag 11] 


Che complete line will be on display constantly 
H. S. Adams, the division manager, will make s head 
quarters in Kimball hall, as will the city sales representa 


tives, W. G. Oliver, H. F. Blum, Whiting Parks, H. J 


Bexfield and J. J. Lumsden. The warehouse at 363 West 
Erie street will be continued. The salesroom was located 
there in the past. The telephone switchboard will have 


four trunk lines and a private line from the sales 
the warehouse. The telephone numbers are Wabash 3048 
3049, 3050 and 3051. 

Out of town buyers, as well as local men, will appre 
ciate the convenience of the new service and sales 
It is planned to make the downtown quarters of excep 
tional service to all customers. Mr. Adams invites 
town stationers to make the salesroom their headquarters 
while in Chicago—to have their mail sent in care of the 
Eaton, Crane & Pike Company, use the telephones, and 
avail themselves of any service or attention that car 


rendered. 


> 
Rochester Business Show 
Shortly after this issue reaches the hands of its readers 
a business show will be under way in the assembly hall ot 


the Rochester Chamber of Commerce, Rochester, N. \ 
Che dates of the show are March 8, 9 and 10 The arrange 


ment and management of the show is in the hands of a 
competent committee otf twenty-seven men, of whom the 
following belong to the office equipment fields Vice 
Chairman W. Roy Wolf, Line-a-Time Manufacturing Con 

pany; P. S. Fassett, Yawman and Erbe Manutacturing 
Company; Herbert L. Tindall, Remington Typewriter 


Company; G. T. Spaulding, Burroughs Adding Mas 
Company; W. T. Asay, American Multigraph Sales Cor 
pany; Keith L. Moshier, Dalton Adding Machine ( 
pany; L. A. Griffing, L. C. Smith and Corona Typewriters 
Inc.; W. D. Hulburt, Monroe Calculating Machine ¢ 
pany; J. K. Names, Woodstock Typewriter Sales Agen 
Roy Cromwell, Underwood Typewriter Company; Charles 
Zimmerli, Zimmerli Office Equipment Company 
Peet, The Multipost Company 

It is expected that a report of this event will 
April issue of Office Appliances 

> 
Klines on Florida Pleasure Trip 

President and Mrs. F. J. Kline of the A 

Company, Long Island City, New York, lett 


22 by ton ule for a easure i 

, ed at Tarpon Spring, their des é 
t is assumed that Mr. K Il « 

Ss sa } he good in tl it s¢ thie 
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Beautiful as finest mahogany! 
Durable as only steel can be! 














—yet Allsteel Desks cost no 
more than wooden desks 
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r and Full Pages 


to build business for you. 
-if you're the Allsteel Man 


E are running a total of forty-four full pages, more 

than an average of three pages a month in these 
national publications to increase the sales of GF Allsteel 
products during 1927. Most of these pages will be in color. 
More than 2,500,000 business men—buyers of equipment 
—get the Allsteel message every time this group of publi- 
cations is read. This means business, and profits, for you. 


Plan now to cash in on your best sales year with the 

GF Allsteel line. 

THE GENERAL FIREPROOFING COMPANY 
Youngstown, Ohio 


Export Department: 438 Broadway, New York City 
Cable Address: ““Genfire—New York™ + + + Canadian Plant: Toronto, Ontario 





“The Complete Line of Office Equipment” 














telling the 


to Buyers who 
are interested 


HIS year, the strongest advertising campaign 

ever used on the GF Allsteel line will go into 
the principal business magazines. Each publication 
will carry a series of selling messages to the specific 
business it represents. 
Look them over. They cover each type of activity 
in which GF Allsteel products are used. Their 
readers are constantly on the alert for better equip- 
ment—better ways of doing things. 


Be sure to get your share of the flood of orders 
which this advertising stimulates. 
Concentrate on GF Alisteel in 1927 
THE GENERAL FIREPROOFING COMPANY 
Youngstown, Ohio 


Export Department: 438 Broadway, New York City 
Cable Address: ““Gentire—New York"’ + Canadian Plant: Toronto, Ontario 
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4-Drawer Letter-File 
Unette Assembly Desk No. 1660-F No. 104-VL 
60-inch Flat Top 


THE COMPLETE LINE 


OU never have to turn away a customer because you haven’t the 

article required—if you’re the Allsteel man. You’ll have a com- 
plete line— Desks, Files, Safes, Shelving, Storage Cabinets, Tables, 
Transfer Cases, Waste Baskets, Desk Trays, Bookcases, Lockers, 
Supplies, —if you’re the Allsteel man. 


Be the Allsteel man! 


If you’re not al- 
ready ina position 
to cash in on this 
new GF Allsteel 
campaign, write 
for full details on 
the GF Allsteel 
franchise. 
THE GENERAL 

FIREPROOFING Co. 


Youngstown, Ohio 
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The New President of the Stationers Squares 





erbrook Steel Pet 
the program committee M 
Waterman Company 
It will be a big 
tiie 
Denny, Inc., Represents Currier in New York 


ing Company, Minneapolis, Mi 
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Many stationers will re gnize the likeness of Collins 
Shee, who was recently ted president of the Stationers’ 
Square Club of Greater New York and who is widely 

1 use of his nnection as sales manager of e 

i department the Oakville-American Pin Divi 

Scovill Manufacturing Company, Waterbury 
Mr Shee’s othces are at 280 Broadway New York 

Election to the presidency of the Stationers’ Squart 
( is a signal honor and a compliment to Mr. Shee as a 

ember f the trade nd as a Mason 

One f his first undertakings as president will be t 

nstrel show and dance at the Pal (,art 
I} et xington ave Ni \ | 
Ma + I S xa i capacity oft about sixteet 
Ire le with thirty-four boxes in additio1 e regi 
if seating Capacity \ spe ial souvent! gram ] 
pawes 1s plant ed The talent taking part in the munstre 
show selected from members of the trade in New 
York Cit Louis Tavernier of the Fulton Manutacturing 


entertainment committee ant 


i ifacture othce apphian¢ es, announce 
f A. H. Denny, Inc., 356 Broadway, New 
( Fas distributors for the CurManC« 
pecialties The Denny Company will carr: 
iplete stock of the Currier Manutacturing Compar 
1 d hus be enabled to make immediat 


rs in and about New York 
_— 
A New House at Houston 


it () e ku Exchange is the name of a ne 
inization which has opened a store at 1014 McKin 
H] | x u ler the s] il Ky} 2 
‘ | I inge ( Ha 
D It wi il ind 
' ' 
LV il é 


New Typewriter House in Colorado Springs 


] ‘ 1 
\ Qear ' writer iI.xchange 1< ‘ ime 


own 


ws 











COOK’S 
SALES DISPLAY No. 660 


‘A Silent Salesman’’ 


eaeSe Pr CL PETe » 


Sever ervarse 
ella 


“Just What We Needed” 


Immediate approval of No. 660 and Cook’s 
20 Packets” has been given by dealers 


irom « coa Signals in sealed packets 
f 20 of a | ill ready to hand out! A com- 


pact stock container with each of the twelve 
standard colors (packages of 100 and “20 
compartments. Easy to 
keep track of stock and no counting out loose 
signals or messing around with broken pack- 
\ time saver—a space saver—and it sells 
of card-files. 


the color idea to all users 


60 given free 

} ers with Assort 
for prices 

terature 


The H. C. COOK CO., Ansonia, Conn. 
LEADING JOBBERS AND DEALERS SELL 


COOK’S FILE SIGNALS 


PAT. 7-14-14 


ALL STYLES IN TWELVE COLORS 
FOR EVERY CARD FILE 
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'MEN WANTED B«< 


| WE are looking for men who are prepared to take on 
the “Rotaprint” agency and make it their life-time 


work---men who can visualize the big money to be made 
through the “Rotaprint” agency. 


If you know Office Specialty Selling—know the importance of render- 
ing service to customers—know that prospects are not going to take 
machines away from you—know that any office specialty proposition 
that you try to put across is a real selling stunt—you also know that 
the man who makes the grade makes big money and is entitled to 
know wh.-: his future is going to be. 


Years ago, when sales ability was recognized and appreciated as a 
vital factor in every business, (before so many new fangled sales ideas 
got mixed up with office specialty selling) when three or four thou- 
sand dollars was considered big money, successful office specialty men 
were making from eight to twenty thousand dollars per year. 


We are looking for some of those older men who have the experience, 
and are ready to make long term contracts—a contract that will 
definitely tell you what your working basis will be in years to come. 
You will not be handicapped by new rules and new working condi- 
tions. You will be the boss in your territory. You men who know 
office specialty selling have an opportunity— Grab it! 


A personal note to office specialty men: 


After nearly eighteen years in this industry (the last six as a Division 
Manager in New York) I feel that I am qualified to judge a machine 
and its money-making possibilities to agents. To my mind the 
ROTAPRINT agency offers a bigger future than any other such oppor- 
tunity in this field. 


Write, Telegraph or Call Hay J Sa 


AGENCIES: 
Pacific Coast, N. E. Ohio New England States, 
O. C. Haney, H. K. Baumgardner, J. A. Stafford, 
853 West 54th St., 2082 East 4th St., 340 Cabot Street, 
Los Angeles, Cal. Cleveland, Ohio Newtonville, Mass. 


Trade Supplied in Canada by Rotaprint Company 


52 Spadina Avenue, Toronto, (2) Canada 











March, 1927 OFFICE APPLIANCES 157 


@~<— FOR AGENCIES 


: A Metal Sheet 
’ Revolutionizes 





the Art of Reproducing or Duplicating Drawings, 


: Sketches, Typewriting, Handwriting, Factory Forms, 
" Maps, Printed Copy, Illustrations and Half Tones. It 


t is done EASILY—QUICKLY—ECONOMICALLY in 


your own office or plant—A few or thousands of 








O ‘ 
copies. 
. For instance, if you want a typewritten form, you 
. typewrite on the metal sheet. If you want a copy of ( 
‘ a printed form that you already have, you simply | Hl 
» photograph it on the metal sheet. If you want a draw- | i 
ing, such as a blue print or illustration of any kind, it il: 
can be either drawn or photographed on to the metal | 
| sheet. If you want a reproduction of a letterhead, on 
] which there is a large building or any other design, this 
" can be photographed right on to the metal sheet, or if 
3 you have an electrotype, or type form, make one im- naaie arca'eenies GRE 
y pression on the metal sheet, press the button, and 


rf Requires 
. ss ° 
bingo!—100 copies per minute. No Type-Setting—No Wax Stencils 


. THE LATEST INNOVATION 
No wax stencil—no type IN PRINTING 


or electrotype necessary. Operated by regular office help 


OPERATED BY REGULAR OFFICE HELP 


REINER’S 





Suite 1106 One Park Avenue New York, N. Y. 
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Ma. 
The Rising 
sBrer- 


P' IPULAR demand for Semi-Hex Pencils 
is a rising tide that fortwo years has kept 
our production always at capacity. Now the 
first truly national advertising campaign for 
Semi-Hex is under way. Itsresults are bound 
to be of t&r-reaching effect. Its stimulus to 
sales, to good will, to profit -in stationery 
stores is certain to be impressive. 

Whocan now doubt that Semi-Hex ‘is“the 
pencilincomparable’? Who can doubt that 
itisa profitable pencil to sell, an easy pencil 
to sell,a pencil that should be in every sta- 
tionery store? If it is not insyours, write at 
once for the Semi-Hex proposition, details 


t 19? 


GENERAL PENCIL COMPANY 
r City New Jerseys 
e Sen 


plans, samples, prices. 


\ 
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Look Out for This Man 
We are notified by the Amberg File & Index ¢ 





1400 | Ite S eet ( iv i ece I 
t t nices vas visited by i i \ repres¢ 
is an em] vee of the Amberg Compar ( 
told a cleve hard luck stor ind succeed 
n e\ cit talse pretenses Phe Am! w 
( pany wishes to warn the ide against s 
ractices thie irt of | s di 
> 
Popular Pencil Linked with Times Past 
Not so long ago a national k1 wh manutact 
tised that he could not improve his product, s¢ 
the box. This expression, borrowed for the 
aptl cover the Semi-Hex penci ind its atti 
red onvenient slide box mtaining one 
nested SIX oxes 1 al ittrac vely < ‘ ed 
states the General Pencil ¢ i of Newa 
Che i icturers have int S 
luc ga oduct t ( 
from Coad te Coast 
iad 
GENERAL PENCT. COMPANY. JERSEY CITY. MUL USA 
EKASEL DISPLAY OF SEMI-HEX PENCILS 
and pencil sellers The name Semi-Hex sugges 
ot pictorial value, so the General Pencil Compa 
the idea of linking Semi-Hex atmosphere wit! 
Ing of the forebears of the present owners of the 


Wherever the new box is seen, it should serve 
only that the company has at its head the grands 


first pencil manutacturer 11 this country. 





| Ses eee mee sqreuwt 
| @eosana me s@za04 





ONE DOZEN SEMI-HEX PENCILS IN BON 


wel Hex joys a nat i ir ke being s 
the orty-eight states Che same attractive s 
olored illustratio 1S Carrie t the é 
displa ilso « the three ‘ vindow or 
vhich is a remarkably attractive piece « york 
Che General Pencil ( vites ‘ 
any ite " ‘ : 
r€ S 
- 
A Globe-Wernicke Sales Folder 
G-W Stimulator, Volume 3, No. 3, cat 
( é la t 27 wv as i 
thre ne t 
S r 1? ‘ 
pe Tr: ( S 
Tar 
i s rae 
ts t 
e S 
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a hl ae an AR I eR pS pe ye 


The Greatest Improvement for Making Type- 
written Copies Since Carbon Paper Was Invented 


Nan hmm 





ar cael Your Opportunity 


To Secure a Good Share of the 
Carbon Paper Business in 
Your Territory 


OR I 


a aed 


AND 





Build a Permanent Repeat 
Business that Will Show You 


4 BIG PROFIT 
Every Office 


In Your Territory Is Waiting 
and Anxious to Try 


= oie bale Carbo-Graph 


Ce ERT 














ea 

ae 

mat! 
iby 





CARBO-GRAPH is a real success both from the users’ point of view and as a . 
manufacturing proposition. Enormous production, made possible by wonderful ; 
automatic machinery, enables you to sell Carbo-Graph at a price very close to that 

f the ordinary loose sheet carbon. | 


ae a a 


a wel wien inet 


PROFITS ? 7 SALES 


Here is what one man made in profits in one month: First week, $119.52—Sec- 


nd, $168.09—Third, $176.57—Fourth, $243.94. 


SS ee 


= es — - < 
Tt Rll atk Cth lial tS hati a a aT Elie, anal Ps wee 7S 
Set meet nyt en et es Ee Ha nnn i lem ‘ 


CARBO-GRAPH AGENCY IS A ALUABLE ONE 


May we send you samples and all the details? 


PHILLIPS RIBBON & CARBON CO., INC. 
ROCHESTER, N. Y. 


[ >. AN FOREIGN PATENTS PENDING COPYRIGHTS ISSUED 


Se POE Pe a as 5X RN or cate 8 a 
- 


Se eda ener teieeibarromiears ae 
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Published Monthly by 
COMMERCIAL FURNITURE 
o COMPANY 






+ CHNCAG® AVENUE 
ay eT caee 








I 


sand 1926 eee, 
+ 


—" It’s the Dealer's Deal 


dnonym 






























Romance—Interest—Profit—Fun—FREE to You 


This 


just as 


They 


foot, so to speak, but the boys didn't a 1 
cash them in.’ 


how to “* 


Putting It Up to Peter 
on ectual urrence, tht oe ye a question of damages: 
little story shows that a sale may hinge on of court. 
rack 


Founded on 


kers and cheese instead ry iar 


Mac Calls Their Bluff 


Before 
master’s 


wanted him to s 


story may mean large profl 
it did to The Be -at 
the incident actually happened 


Acres of Diamonds 
were scatiered around right 


tC fimished calling the ‘‘ioast- 
" bluff, there was no one there who 


Pass the ae 

A serio-comi 
everything works 
Stonal mistake on the dealer's part. 


All these stories are good. Some are from life. One may be about you 
under another name. There’s a punch and a big idea in every one. Take 
“The Candy Girl,” for instance, in October issue, or “The Supersale,”” in 
June. Send for the story that interests you most. They’re free, and vou’re 
welcome, but—get your coupon in early. 


One on the Boss The er The Candy Gir! 


If a think it never pa 
od furntilure—read tnt ’ 


ta tle of office fur 
sweelencd 


A Frame-Up 


F I man actua avrence 
ing where you Im gel ine merve t 3 
ce that shows a profnt. 


rr Biatchford’s Soft hn ell 


little “inside dope’ located t 
on one hard and incidentally turned 
wn hope into a nice fat ord 


*“*E. T.’’ Sees the ve A Hornet in the New Brew 


1S@d OM GM Gciu exper 


Monkeyshines or Good Varnish 
In which Old Bill takes delight in tedlir 


ettled « 


Warren Starts at the tig 


When Warren forgot that the Boss, } 


home, already knew several thing the professor a few things. 


stop. 


Setting the Stage for Graney 


Neither The B nor the ar Sales- 
man could make Mr. Stanley forget price’ 
until— 


confession that ws how 


— f 
out—in sprle of an oce que * discounts #5. merchandise. 


— Is haps Like Desks Is Desks 


f an actual conversation on the 
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ottice furniture 








[LL true selling is based on IDEAS. 


kor torty vears we have combed the 
office equipment field —and others — for 


IDEAS THAT SELL. 


* 


Not tor untried theories, but for tested methods, 
tor ideas sound in their inception, sound in their 
application, proved by the acid test of selling office 


furniture and keeping it sold! 


These ideas are yours for the asking. They’re 
not all new; not all ours. The point is: they sell 
ofice furniture. \Ve’ve dressed them in story form. 
There’s a good kick in every story—and a good idea. 


If you're in the office furniture business, get these 
stories. Free to dealers and their salesmen. Read 
them. Applythem. Then you'll make more money. 
Send tor them today. No obligation whatever — 


the coupon makes it easy. 


COMMERCIAL FURNITURE COMPANY Zs 
2739 West Cricaco Avenue , CHIcaco 
A 


A 


ah 0 
A 


Gentlemen: 
Please send me a sample 
Fa ic of THE LINCOLN 


a LIN] thout obligation. 


coe eee eee eeeeeseeeee® 


(3496) 
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No. 4160,—‘‘A”’ Label and T-20 Label! Mosler Safe 
for Steel Files. Also made in‘' B’’ Label models. Made 
in various sizes. Through the installation of Steel Fil- 
ing Units can be made to suit any type of business. 


Why MOSLER Safes 
are easy to sell 


Mosler Safes have more ‘‘selling features” 
than any others, because: 


1. They offer protection against Fire and Burglary. 

2. They constitute a complete line of Underwriters’ 
Laboratories ‘“‘A”’ and “B” label safes with T-20 
Burglary label, on the market. 

3. They are of the latest design and construction. 

4. They represent the experience of over half a century 
of safe construction. 

§. They carry a name known throughout the world as 
the leader in the safe industry. 

@. They are priced right and represent the greatest 
value on the market. 

7. They take lowest burglary insurance rates—the T-20 
Burglary Label affording 20 per cent. reduction. 





A Complete Line of Underwriters’ 
Laboratories “A” and “B” Label 
Safes—all with T-20 Burglary Label. 





No. 216, with IRC Mosler Armored Stee! Money Chest 
When installed in Mosler Safes these chests reduce 
Burglary Insurance Premiums from 20 to 75 per cent 
Can be used in any safe or vault. Made in various sizes 


The Mosler franchise is the most valuable 
one in the Safe industry. Made in the larg- 
est Safe works in the world, Mosler Safes 
are the accepted standard everywhere. 

In addition to a complete assortment 
of standard safes, the Mosler line includes 
Armored Steel Money Chests as well 
as specially designed Safes for Hotels, 
Theatres, Furriers,Chain Stores and other 
businesses requiring the best type of 
protection. 


RESPONSIBLE DEALERS 


are invited to apply for exclusive territories in 
sections where we are not already represented. 


THE MOSLER SAFE CO. 


LARGEST SAFE WORKS IN THE WORLD 
373-375 Broadway, New York City Factories: Hamilton, Ohio 








“8 Branches 
BOSTON PITTSBURGH SEATTLE LOS ANGELES KANSAS CITY 
CINCINNATI BALTIMORE DALLAS ATLANTA SAN FRANCISCO 
PORTLAND ST. LOUIS CHICAGO CHARLOTTE 


NEW ORLEANS 





Casey Goes with LaPorte & Austin, Inc. 





> 
Thirty-five Year Badge to Frank J. Hastings 


l. + 


Ka 


Re gt advertising 





HASTINGS 
s 

¢ rr 2 
- 


Ireland & Matthews Appoint Trade Representatives 


ut oot ‘ 


Ear Ke eland & Ma 


( 


West | 


\ N ( 5 163 








IMPROVED 
GUARANTEED 


NATIONALLY ADVERTISED 





‘‘Please Tell Us Where We 
Can Buy Neo-Leum In Our City’’ 


mail since the 


/ 
f 


tart of our new advertising cam- 


quantities of 


Many of these orders and in- 
quiries should be sent to you, but 


ul are stocking 


uantity discounts 


d be » get vour share 
+1, 
i iit } » 
al 1s the Best 
Salesma Va é Ve - flit vork for you 


PATENTED 


reversible fat 
r construct 
s patented by 
I together 
mproved com 





Nilgalbes Co. 


Grand Rapids, Michigan 
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Craftsmanship 


that aids business 
the world over. 


HE Royal Typewriter has 

brought to the service of 
business marked improve- 
ments. It is a tradition of the 
Royal factory organization to 
strive for improvement in each 
machine built-—-to give the 


utmost value in quality of 
material, design and work- 
manship. 


Created by veteran crafts- 
men of whom this Company 
is justly proud, men who are 
familiar with every detail of 
typewriter construction, the 
Royal Typewriter represents 
the realization of an ideal, 
the achievement not of an in- 
dividual but of hundreds of 
men working through long 
years with persistent concen- 
tration, and with one un- 
wavering purpose the build- 
ing of an easier-running 
typewriter. 


“Compare the 





316 BROADWAY - NEW YORK 


Branches and Agencies the World 


RRS RMRAYRYRSCRY EYES 


Work” 


RUYAL 


ROYAL TYPEWRITER CO., Inc., 


Over 


APPLIANCES 
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House Organ Devoted to Late Founder of House 


use OTfRa 


The January number of Points and Tips, the h 
N T 


of the General Pencil Company of Jersey City 
devotes itself to tributes to and a biographical sketcl 

trait, etc., of the late Oscar A. Weissenborn, who passed 
away on November 27 last. The editorial column of P: 


Mr. Weissenborn’s 
that it is impossible 


and Tips contains a letter from 
R. A. Weissenborn, noting the fact 
to print in Points and Tips all the letters and expressions 


of sympathy, but that he is taking this means of expressing 


his thanks and appreciation, as well as those of every mem 
ber of his family and the company, to all who have paid 
a tribute of respect and affection to one who was dear 
to them all. As a part of the material composing this 


number of Points and Tips, are appreciations from com 
petitors and several extracts from letters of sympat! 


other friends 


a 
Baumgardner Takes Cleveland Agency for 
Rotaprint 
Harold K. Baumgardner has just been appointed agen 
for Reiner’s Rotaprint, Inc., for the city of Cleveland and 


part of Ohio. 

Mr. Baumgardner was born in 1895 on a farm near Cl 
pewa Lake, Ohio, and received his M. A. 
Ohio State University. During the war he served in the 


Chemical Warfare Service and has done chemical research 


degree fi 














work. He graduated from the Shreve, Ohio, high s« 
as honor student and president of his class. In 1916 
graduated from Wooster College with the degree of Ba 
f 
a | 
H. K. BAUMGARDNER 
t Science, being awarded special | 

Che tollown ge year he received the M.S ie@gree 
stry at O State Universit) He is a men 
Phi Lambda Upsilon fraternity and of the Na I 
orary Chemical Society. During the war he held t 
mission of second heutenant, and was connected 
poison gas division of the Chemical Warfare at W 
ton. Following the war he was one vear with 
Cork & Seal Company of Baltimore as resea 
two years as factory manager of H. D. Roosen & ( 
Brooklyn, N. Y. From 1922 up to the time 
appointment to the Cleveland agency of 1e k i] 
been connected with the Braden Printing Ink Compa 
charge of purchasing, manutacturing, te " 
service 

Mr. Baumgardner belongs e Calvar 
Church and is a member of the Cleveland and Hig 
clubs and secretary of he W ste Alun H ‘ 
recently elected secretary of the Civitan Clu ( ar 
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_ Claims, unsupported by evidence, 
- are always questioned. They may 
carry weight. They may be facts. 
But there always is the shadow of 
doubt in the prospect’s mind. We, 
too, claim many advantages for 
Meilink Built Steel Safes. But above 
all claims is the Meilink field record 
50,000 Meilink Built Steel Safes in 


use and only one known fire loss. 

















Better Protection 


EILIN 





A complete line of A and B label safes 
lighter safes (the Meilink Hercules line 
Unit Equipment,an exclusive feature, T-20 
label. National Advertising—direct adver- 
tising. Write for details. 


The Meilink Steel Safe Co. 


Toledo, Ohio 
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STYLE FF-660 


Opportunity At Your Door! 


How would you like to take an order needs are the needs of all big offices 


for 3000 metal desks? 


Such a thing is and these needs are completely filled 


possible if there are large industries or by this most highly developed of all 
businesses in your territory. Metal Desk Lines. Here lies your op- 


portunity to capitalize on the trend 


A large manufacturing company of toward metal office equipment. 


East Pittsburgh, Pa. 
(name on request) is 
equipping its main 
offices as well as its 
branches with 
Jamestown Metal 
Desks (more than 
3000 desks are al- 
ready on order). 


This company’s 


The Jamestown 


Models for every Metal Desk Com- 
requirement pany will gladly con- 


sider the granting of 
exclusive selling 
J AM F STOWN rights to responsible 








Office Appliance 
Dealers and to that 
end will welcome re- 
quests for informa- 
tion. 






Beautiful, strong, quiet, fireproof. No bolts, screws or angle 
irons used. The patented knockdown construction permits 


economy of shipment and storage. 
>» 


~ 
JAMESTOWN METAL DESK CO., JAMESTOWN, N. Y. 
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Burglars Get Portable Typewriters at Colum- ec 
Gibbe ewriter Shop, 1410 Main street, | 





~ ( vas ' ker amt ’ January 20 and au. new port rb 
ere stoler kR vert VW Gi ec propriet 
Ss Caf? i idvertiseme | il ew 
~~ 
t g é $25 withou lt One 











New Dalton Agencies 


Dall \ddine M ine Sales ( - : I a a Find That 


On February T the Dalton Adding Machine Ssies Com | "There’s a Big Market 
"the Dalton teole hae ake pened a ew ofie at toon. | £OF SUNYUCO Cushions 


Give every consideration for 1927 to 

“= ie ar ne ike ieee ee the complete Sunruco line of Office 

! 91, meng a a nae ee Specialties. They sell fast—net a 

e ms ia: Dicthc fant Mise. “ol siecle handsome margin In particular, 
the states of Washingt Oregon, Nevada and Californi Sunruco Chair Cushions 


() \ C1 er i Dece ‘ 
] business produced duri Lend a “quiet executive effect” to a 
mnt He « well appointed ofhes 
c st year that t Help create a1 tmosphere that 
pes any Is ¢ puts the prospect lent, customer, 
New Concern in the Wholesale Field in a comfortable buying mood. 

Clavt i. ti meme of a \re economical. Save many a suit 
ind loose leaf sj lists from “shining” and being prema- 

Broadway, New York Cit turely cast aside 
< . es ssi e - Inc rease omce workers’ efficiency. 
si : People don’t sleep on a board; why 
\tlas Stati sit bod one all day : 

ati t 


The Sunruco Line also includes Desk Pads, 
a B ' ; a ys oe t nter the ne Telephone Bases, Ink Well Bases, etc. 


Quality. Price. Turnover. Profit. 
Send coupon for prices and discounts 


Ca. THE SUN 
J. H. Mann Binns Sealine from William Mann RUBBER COMPANY 


n the Office Specialty Field 


Company , ie: 
——e wien setcomiied tile wishe:. the Barberton, Ohio, U. S. A. 
Harry A Prizer. in October. 1924. as oresident of the [| a2 as.ce qe ee ae ow ee ee a a eee em pe: 


Viliam M Con Philadeiphia, | resigned t] THE SUN RUBBER CO 
Barberton, Ohio 


Writ Fe i lescript ‘ literature 
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No. 1012-A 


Kohlhaas Offers 


a complete and extensive 


Assortment of Sorters 


Indexed in any manner desired to fit the 
needs of an individual or a business. 


These undoubted specialties of undoubted 
merit present time and labor saving possibilities 
for your customers which will result in an ex- 
ceptionally profitable business for you. 


THE KOHLHAAS COMPANY 
183 N. Dearborn St. CHICAGO 























Parrott Moves Stationery Sales Office to Factory 
The Matt Parrott & Sons Company, Water] ' 


has discontinued its Stationery sales ottice in the ness 
district, and is storing these stationery items 
and making sales and deliveries fron that [ t | he 


Parrott plant is about one and one-half miles f1 
ness district of Waterloo While the | 


plan has not been in effect long enough t 


mining accurately the effect on retail sales 
be successful. From a casual check-up it apps 
are as heavy, if not heavier, than whet t 


were maintained 


The expense of doing isiness has beet 
rially \ special effort is made to assure qu 
whether brought in by salesmen, or telephone ( 
company’s light delivery truck makes about six 


It appears that the change is for the better 


the company’s new factory building affords plenty 
for display and storage of stock, and adequat 
wrapping and shipping 

= 


Rand Kardex Service Corpn. Moved at Topeka 


The Rand Kardex Sales Corporation, Topeka, Kar as 


moved from 109 West Sixteenth street to 300-01 Centra 
National Bank building. L. D. Harrison, the presse 
ager, has been with the company since July, 1924 Phe 


change in location was due to the expansion of the bus 


ness, as a result of the mergers of the Library Bureau 


The Safe-Cabinet Company, Index-Visible, and Rand 
panies with the Kardex Company. Three salesmen are cor 
nected with this office, besides the district manager and the 
office secretary. In the new offices plenty of space is avai! 
able for displays, and all types of equipment are easil) 
demonstrated and inspected. The Topeka district m 


prises forty-three counties in the north half of Kansas, with 
one branch sales office at Salina, in charge of M. D. ( 
ard 
os 
Typewriter Business Organized at Watertown 


The General Typewriter Company, handling typewriters 
adding machines and supplies, has been established at 22 
Paddock arcade, Watertown, N. Y. The company’s acti 
ties include rebuilts, inspection, overhauling and repairing 
service. Miscellaneous supplies are carried, such as type 
writer and adding machine ribbons, carbon paper, keytops 


adding machine rolls and typewriter paper. C. M. Little 


and C. E. Luce organized this business. Both had beet 
formerly with the C. R. Allen Company, I: f Water 
town 

_ 


Clay L. Price in Typewriter Business at Austin 


Clay L. Price has established the Typewriter Exhange 
at 110 East Tenth street, Austin, Texas He id beer 
connected several vears with the F. L. Patty Typewriter 
Company of Austin The Typewriter Exchange | the 
agency for the Remington portable, L. | Smit factor H 
rebuilts, Victor adding machine, sells metal ofhce 
does a rebuilding and repairing business 


typewriters ot! all makes 
—_——__— ~~ -- — 


A. M. Carrow Company Moves at Houston 
The A. M. Carrow Company, Houston, Texas, 1 


located in attractive and roomy display and sales 

228 Rodgers building The former location was at 724 
McKinney avenue. The company conducts a manutfa 
turers’ representative business, handling Columbia ribbons 


and carbons, the Beck “Speedograph” and duplicating ma 


chine supplies, and “Neva-Clog” stapling pliers 
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ANGULAR 





NDER the urgent pressure of modern busi 

ness, there are inevitable occasions when a 

man MUST “take his office home with 
him at night.” Here, in the quiet hour of release 
from ofhce pandemonium, he can THINK wisely 
and well. Such men “get ahead.” 
To these men,—“Your Private Secretary”’—the 
Globe-Wernicke home desk, delivers a message 
that means profits to you. Here, in this desk the 
system inspiring partitioned drawers—large cor- 
respondence drawer with steel letter compressor 
which holds filed records erect tabbed handy—all 
are an eager invitation to your prospect and points 
that sell for you. 


The lady of the house, herself, sees in this practical 
desk with its sure-footed, sturdy, efficiency fea- 
tures, a beautiful piece of furniture that is a per- 





TAB GUIDE 


The up-turned faces of 
the Angular Tab Guides 
bring systematic efficien- 
y to home desk users. 
There is a special set of 
folders supplied free 
with each home desk. 


manent part of every home. Its price is its great 


inducement—when it is recognized as a Globe- 
Wernicke product. 
Help your prospects take the drudgery out of night 


work—help them make their Study Corner dream 
a reality by displaying this beautiful home desk in 
your window. Every brief case carrier is yout 
prospect. 


Let us tell you how to sell the untouched market 
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ow to Sell 
Untouched Marke 





very brief-case carrier (salesman) in you 
needs this he me desk 


Every club woman and housewi 
spiring helps this desk offers 


The (, W he me desk meets the need ror pres 
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Slobe -Wern icke 


,INCINNA’ 


April | 
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KAUN 


N THE early 1700°s—-when all the Globe-Wernicke Louis XV Bookcase ti 


world bowed to the rule of grace delight the hearts of present day lovers 
and beauty, Aurele Messonier, an of beauty 
1 
humble cabinet maker mounted to fame With the constant increase of book 
with a new contribution to classic art sales—which is greater today than ever 


known today as the Louis XV design before in history, the profit possibilities 


for Globe-Wernicke’s period desigr 
’ 


All the delicacy of design, romantic 
spirit and exquisite feeling which de 
lighted the hearts of this ancient fair Write for a copy of the booklet “For 
court, have been combined in _ the Every Room in the Home.” 


Slobe “Ween icke 


-INCINNA’ 


bookcases are unlimited 
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it 
--every business day ‘since ii 


there was a Multigraph 


= 
eee 


| 
| | , Ree ee — This Letter Should 














4 
= 3 
. “> 4 
> > 4 ) 1¢ . > 
The [iterary Digest Interest: | 
9 Printers and Publishers— 
} 7 because it comes from a recognized 
' w YOR? ovember Sth 26. | | aa 
: leader, both in the production and 
' in the sale of printed matter. 
graph Sales co., " 
| Sales Managers— 
, <= ‘ siediealis because it is based upon long experi- 
ttention; ° 3. janders, Divisio: nacer. 
. ERA 2: 2eGf oT ee ence with a prime factor in distribution. 
} Direct-Mail Advertisers— 
oe used the Multigraph every busicoses iay since 
igreph, and to sey thet we have orciuced alllions because it was written by one of the 
@ verious models which we have hed from time to Ds ele foie 
ccathtna, Gh Save Ganantis oiiet te cur cudioe ‘idest and largest users of the mails. 
ment latest models heaving the wiie automatic feeding, 2 : =e r 
ture and jogger Jeviees, ani we think it sxoels Executive and Financial 
all other mea@el® hitherto used for the repii ofoiuction of signed, 
fno-simile letters and of special forms in large quantities. Managers— 
A® extensive users of various forms of printing 4evices, because it recommends an efficiency 
we are anxious to encourage 411 progress in this ilirestion by ashich ie Oo an econo , 
: adding our testimony to the sxeellemce of th Altigraph and the whicn is also an cconomy. 
’ sourtesy ané efficiency of your service. / “ 
, 3 Look in your telephone book for “American 
Multigraph Sales Company”, or write to address 
Very truly yours, below for details regarding recent remarkable 
PER LITERa2¥ 312382. idditions to the Multigraph line of equipment. 
A 


THE AMERICAN MULTIGRAPH SALES CO. 
1836 East 40th Street, Cleveland, Ohio 











printing MULIILRAPIT 
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Just 3 of the 300 Reasons 


Why YOU Should Be the 
Exclusive Agent for 


GRAND PRIZE 
Carbon Paper 


1 There's a continuous, insistent demand 

( for this supreme product of twenty- 
four years of carbon paper manufacture. 
Thousands will specify GRAND PRIZE 
CARBON PAPER and will have no 
other brand—BECAUSE Grand Prize 
Carbon Paper is guaranteed to be non- 
curling; it will not blur or smear; its 
impressions are always clear and sharp; 
it is outstandingly durable under the 
hardest kind of usage 


rapid turnover and REAL MONEY 
to dealers. The profits are large, steady, 
and sustained. We allow big discounts, 
prepay all freight, and sample your 
trade at our own expense 


(2) Grand Prize Carbon Paper means a 


To the dealer who connects with us we 

(3) allow an exclusive territorial agency 
that will quickly make his store the 
recognized Carbon Paper Headquarters 
for his vicinity. 


Write for the WHOLE Money-Making 
Sales Plan TODAY 





Manufacturers of Carbon Paper 
since 1902 


Pacific Carbon & 
Ribbon Mfg. Co. 


J. Francis O'Connor, President 


1451 Harrison St. San Francisco, Calif. 


(New Machines and Devices) 
(Continued from Page 39) 
New Sponge Rubber Chair Cushions 
The Featheredge Rubber Company of Chicago ave 
been granted U. S. Patent No. 1,610,286 covering thei: 
bevelled edge fabric covered sponge rubber “Kumfort 
Kushin” with its processes of manufacture 
They have also added a new type, the “Perforated 
Kushin.” This has the added feature of having many hol 


molded through the “Kushin” with the covering 





PERFORATED “KUMFORT KUSHIN 


drawn down into the holes and vulcanized to the s R 
rubber so that no edges are exposed to tray or wear. | 
besides offering air vents, adds the attract 


giving a tufted appearance 

f3oth the plain and perforated “Kumtort Kush 
turnished with all-wool telt or mohair tops Phe 
illustrated in a complete catalogue just issue 

> 
Dutch Calculating Device 

H. H. Van Santen, Stadionweg 298, Amsterdat 
land, has devised what he calls the Calculatiekaart 
he describes as a time and expense saving device 


culating job costs. It bears American patent No. 1,336,992 


Improvement is copyrighted in this country in 1927, a1 
the device has been put on the market. It is a ny 
method of job cost calculation by the use of which one | 
can calculate the costs of any detailed job tor thousands ot 
workmen Che device consists of a time card and a wage 
table The tormer is provided with a time division whicl 
carries as desired five, six or ten minutes or even on 
hour for week cards. The moment a man starts a job at 
the time he finishes it are punched out. In the calculating 
department nothing more is needed than to place the time 
card front to front on a wage table and the net job costs 
are directly observable The amount may then be 

on the back of the time card. (ff-time and extra money 
for overtime are automatically settled by the use of this 
system. The wawe tables are a one-time expense because 
they can be used permanently. They may be varnished t 


make them more durable and tor each wage type, for in 

stance, 45, 46, 47 cents per hour, a key is needed, but these 

are the same for all enterprises Che time cards are the 

same tor all workers in the same enterprise so that the 

cards may be printed in large quantities at very small cost 
It is believed that once this system is adopted 

of cards will be sold. Mr. Van Santen will wel 

respondence with American dealers. He would prefer that 

some central concern take wholesale distributio 

on account of distance and his unfamiliarity with the Eng 


lish language—more tancied than real, we suspect ecause 





he appears to write the language with fluency 
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Profit Makers! 

















for every | 
* 
Desk Need | \|1' 
- La 
r —=or 
a 4p 
Style 4152 ———— 
Flat Top De sk i 4 
Style 4155 
Flat Top a 
——<——— Single Pedes- S 
[wee tal Desh ; 
it * } 
HI 
Style 415 
) » Desk =F 
Roll Top I f  . 
bm eT d 
Style 4154 
— Doubl. Faced 
——= Flat Top Desk 
| L 
b = ie | 
l 4 8 
Soe 157 Steel Desks 
Drop Head 


Double Pedes- 
tal Type- 
writer Desk 


Style 4156 
Double Ped- 
estal Flat Tx Ip 


Style 4158 
Drop He id 
Single Pedes- 

tal T vpe- 


writer Desk 





—— 





are coming Fast! 


The well arranged, yet unspectacular window display 
of Van Dorn Steel Desks, pictured above, sold over $1000 
worth of office equipment in six days for Sterchi Bros. 
& Fowler of Chattanooga, Tenn.—-a city of less than 
70,000 population. 


There was no special sale in progress. Not a price card 
or a window sign other than those shown, was displayed. 


Desk with 
Typewriter- a = Beauty, strength, efficiency and durability were the 
in-Pedestal — —— ' ‘ sd 8 . e.8 ee 

attention compelling forces. They alone created the 


Attachment 


Style 4163 


Office Table 


MODERATE PRICES CLINCHED THE 


desire to buy. 
SALES. 


In styles to fit every desk need--in finishes to harmonize 


a with any interior—they met every desk requirement. 
F 1 pe dees : You want desks that will create like business for you. 
KT " obtainable Write today - NOW —- for complete information about 


Style 4160 
Standing 
Bax kke € per’s 





VAN DORN STEEL DESKS THAT SELL THEMSELVES. 


The Van Dorn Iron Works Company 


es l ; . c 
Oe tee th Main Office and Factory, Cleveland, Ohio 

two drawers Pd , 
in front Branches —New York—Chicago—Boston—Pittsburgh —Washington—Cleveland 








Agencies in All Principal Cities for Prompt Service 








(SPECIAL EQUIPMENT FOR 


BANKS - LIBRARIES-HOSPITALS > PUBLIC BUILDINGS 
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---and also in filing supplies... 
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Demecveiinwes and refinements take 
place in filing supplies the same as in other 
commodities. 


Below are three outstanding and exclusive 
features which distinguish Oxford Filing 
Supplies from old fashioned, out-of-date 
merchandise. 























NEW 
MODELS 


1. The New Oxford “Clamshell Edge”’ Steel 
Tab. Papers cannot catch under this tab; 
they slide right past the formed edge. Who 
wants old style tabs, with such an improve- 
ment ? 


2. Oxford Complete Outfits for correspon- 
dence filing. A very successful and profitable 
group selling plan which includes folders, in- 
dexes, guides, etc. Scientifically designed for 
correspondence filing of any size-—of any 
drawer capacity. Flexible—expands with a 
growing correspondence volume. 


3. Round cornered Folders. Why hasn’t it 
been done before? Just as index tabs are 
rounded so have we rounded the corners on 
straight cut folders, making for greater con- 
venience and longer wear. There need be no 
more “dog eared’’ edges on folders now 
Oxford has taken care of that! 























THAT 
SELL | 


rer. 


Filing 
Supplies 


the product of specialists 








This is the up-to-date line that sells! . . Let us prove it to you! Tear out this 


Brooklyn, N.Y. 


ad and pin it to your letterhead. Send it to the Oxford Filing Supply Co., 500 Driggs Avenue, 
You'll shortly receive an answer which will be extremely interesting. 
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Useful New Telephone Attachment 
| . ‘ ntry +1 it ~ 
Att ed + 
. 
, 
/ 
f 
{ = 
oo 
r Yd 
{ ; a, 
— | 
re / 
| 
No. 7206-17-SW-W 
TAU K-LO DEVICE AT ‘Postur’’ Chair 
‘ACHED TO TELEPHONI 
MOUTHPIEC! 
ssible voi nd vet ‘ mple volume tor t earet — i 
nd by taking directly into the moutece na towne, | QING Still Going 
( ‘ onversation by the se ot t uk-I 
A te acceretele tennant rhe Tauk Mid-afternoon and _ premature 
5s so cons ed that room noises are shut : oh fatigue is a dangerous handicap. 
itter, thus improving the speaking and hearing. The It is easily encouraged and just as 
| k-I t] g tested ya . easily prevented 
er de l] mstances is as 
he attachment is made in nickel-silver and nor t Ordinary poorlh designed and 
sive S S don a standard 1 ithorece construc ted chairs bring on un- 
ready for sy installat The price is pl 1 at $1.00 necessary strains—fatigue results. 
tha fford t 
Uhl Ste rost ( airs’ are cor- 


l 
igned and constructed. 
roper support to the 
> body and consequently ward off 
A Certification Stamp for Banks and prevent the ill effects which 
x Time Stamp Company, 81 Washington street ordinary chairs produce. 


1\f +1 \¢ 1.. | 
\ is fe qauced i I 





stat rtification notices on checks. A Any dealer can quickly prove the 
ition forms lable 1 possibilities in the Uhl “Postur- 

Chair.” Sample a few of your 

customers and watch results. 


Seldom es a sample come back. 


you are not already receiving 
the benefit of Uhl Steel Furni- 
ture hetter vrite wus today. 


The Toledo 
Metal Furniture Co. 


1378 Hastings Street 
Toledo, Ohio 
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can be made on the back of the check, giving 








| protection. 





| The base and arm of the Stamp are ol! heay 

japanned in black. Mittag and Volger ribbons are used 
| exclusively in purple, black, blue, red or green Phe 
pression handle is of soft rubber. Date dials ar: 

| radio styles, plainly marked in white and beveled 

| edges make them easy to operate. The impressi 

| self leveling, being pivoted to secure a perfect impr 

| at all times. The base is of sponge rubber w 

| up vibration and protects polished surfaces 


o 
RECORDS New Arch for Desk Calendars 


The Defiance Sales Corporation of New York ‘| 


* 
in | nounces that they have developed a new arch for “Gem 


| “Tumbo Gem” and “Perfection” desk calendar stands 
arch tips backward and forward, to make it easie1 











NEW ARCH FOR 
DEFIANCE LINES OF 
CALENDAR STANDS 


| To Open = Arch, Tip 
jackward; to Close, Tip 
Forward.—Patent \p- 
plied For 





BOOK FORM 


GET YOU 
MORE SALES —, LARGER PROFITS 


The Cesco way of visualizing a thousand 
records in a single Loose Leaf Book—10,000 
records on the desk within arm’s reach— 
provides you a newer, better and more 
convenient method of attracting more sales, 
larger sales and more profitable sales from 
your trade. The economy of space and 
also routine time is a tremendous weapou 


mount the pads. The new arch takes away whate\ 
ficulty there was in mounting a new pad on a sta! 


a 


gives security equal to that of the older mechanisms 


on 
at your command. 
; | A New Notebook Holder 
. wes , nd : \ simple but effective device tor holding a note 
Cesco Visible Records simplify equipment eae 
1 Di tl ik : a slant, as one would hold a book or newspaps 
needs. ispenses with uIKy trames, | the correct angle of vision from top and bott 


stands, cabinets which clutter up space that 
can accommodate other needed appliances 

Ideal for every type of business and pro- 
fession. Practical, portable, compact. A 
sales-winner ! 


DEALER’S proposition and circular sent on 
request. It gives the facts about YOUR 
sales opportunity with OUR attractive 
line. Have you the regular Cesco Cata- 
log of Binders and Forms in your Loose 
Leaf Department? Ask for it, too! It 
shows a complete assortment of Ledgers, 
Post Binders and Commercial Forms that 
your trade will buy. 


Ghe Sos? prortne co. 
Ven Alet Zi4 Si, Cong Inland City | THE KEAN NOTEBOOK HOLDER 


page, I een devised by M. F. Kean & Cor pa M 


77 (letown, Conn. This device is so made that it is 





1as | 
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This big “Ad” from 


The Literary Digest begins our 
national advertising 


EALERS in office supplies 

and stationery can make ti 
good profits by handling Cordley - 
Water Coolers. They will find / ~ 


our national advertising helpful. j ; 
First we prove to the public that / 

drinking plenty of water is a / OQ 

healthful, happy habit. Next we / u 

urge them to drink still more. / 


Then we point out the advan- / a 


tages of Cordley Water Coolers e 
show that they mean water / 
not contaminated by impure ice, IF ¥o 


























that they save ice that they 4 

make water drinking convenient. - ¥ 79 ute . RFE 

From time to time we will pic- Vou coy tein i to, 

ture various styles of Cordley Pip n*king «hoe Sd he, 

Water Coolers. / Lie Waele’ rt Soy Water arate 
~.O oe, b hi, r , 

, Ke 3 Wh, 4D 

You are invited to send for full Wr an pY Weg I 


information, including consumer 
leaflets. 


CORDLEY 
G& HAYES 


12 Leonard Street 
New York, N. Y. 





CORDLEY & HAYES, 
12 Leonard St., New York City 


send me full information 
rdley Water Coolers, and 


f consumer leaflets. 
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THe New CutTLer 


E have changed Cutler Desks. They are now new T 

from stem to stern. on¢ 

This complete new arrangement of Cutler desks, eve 

is now on our display floor. Each piece is being photo- be | 
graphed for use in the new and beautifully illustrated Cut- I 
ler Catalogue. tori 
The New Cutler was not born over night. Cutler dealers | con 
as well as other leaders in the industry, have contributed | _ its < 


the ideas that have brought about these great changes. And 
now, as a result, many of the largest dealers in the industry 
will feature the New Cutler. 

Style has dictated much of the change that is in the New 
Cutler—more life, color and figure in the veneers— 
gracefulness and beauty of line— artistic mouldings, per- 
fectly matched drawer fronts, richness and beauty in every 
element of design. All this at no increase in price. 

The New Cutler is complete. There are over five hundred 
different and distinct numbers providing sizes, types and 
finishes for all general needs and preferences of the modern 
office. 

Already the New Cutler matched suites in the Colonial 
and N grades are decorating some of the finest offices in the 
country and have brought many repeat orders and increased 
profits to Cutler dealers. Complete new folders are now in 
preparation illustrating these two popular suites. Shipments = 
can be made at once. 




















Desks 


CUTLER DESK CO , » » BUFFALO, NEW YORK 
Export Orrice: 368 BROADWAY, NEW YORK CITY 


CU 








LION MIMIC IACIC, PUM IONIM IO NIA IO IMO CIC Cre! WOO IMIO MIMIC IAD ONIMTC IAC! MOCRIMTONIMIO UAT) 











~ W 


KS 
tO- 
ut- 


Crs 


nd 
try 


CW 


Ci- 
Ty 


‘ed 
nd 


rn. 


ial 
he 
ed 

in 
nts 











The New Cutler Catalogue, now in preparation, will be 
one of the greatest achievements in sales building literature 
ever placed in the hands of office furniture dealers. It will 
be beautiful to look at, quick to refer to, easy to sell from. 

The New Cutler is creating many adjustments in terri- 
tories. Your request for a catalogue will bring to you the 
complete new Cutler selling and merchandising plan with 
its added profit making features. 








NEW CUTLER FEATURES 


Quieter and smoother action of drawer locks 

Velvet-like drawer operation 

Non-sticking drawer features 

Solid drawer fronts 

Heavy end and back panels 

Newly designed drawer pulls 

Neater and better drawer interiors and sides 

New ly designed hardw are 

Perfectly matched walnut and mahogany stains for drawer interiors and 
sides where real mahogany and walnut not used 

All commercial grades have open backs except secretarial and drop head 
typewriter desks and 42” flat tops 


Many detailed inechanical innovations 




















THe New CuTLer 


CUTLER DESK CO , ¢« » BUFFALO, 
Export Orrice: 368 BROADWAY, NEW YORK CITY 
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This newest axppem product is a Visible Ledger — with all 


sheets visible—ten at a glance 





adaptable to records of all 


kinds. No hunting through this ledger! The VI-DEX 
Ledger focuses all your records where you can see them— 


and use them instantly. 


The VI-DEX Ledger Binder (our 
stock 11xll Class M bound in 
genuine imported pigskin) is the 
only one on the market construct- 
ed with a closed plate—a feature 
which prevents the sheets from 
pivoting about the posts, holding 
them securely and in _ perfect 
alignment. 


Irving -Pitt Manufacturing Co. 


New York Kansas City 


Irving-Pitt loose leaf products are sold by 
selected stationers and office supply dealers 
throughout the United States. The gm 

trade-mark is the recognized emblem of 


supreme quality. 


The VI-DEX Ledger’s capacity is 
unlimited—ideal for active or 1n- 
active accounts and records in 
every business or profession — 
Cost and Stock Records—Adver- 
tising—Insurance—Credit Refer- 
ence and a hundred other uses. 
National advertising is creating a 
demand for the VI-DEX Ledger! 


Chicago 

















ee 





—— 











SR am RR A RS PINON yn ne ye 





Woodbridge Takes Important New Position 


Resigns as Head of Dictaphone and Is Succeeded as Presi- 
dent by L. C. Stowell. 
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A Filing System can 
be only as good as tts 
Containers, if lasting 
efficiency is to be 
expected 


Cheap, light-colored folders are quick 
mutilate and discolor, making 
them hard to find, and slowing up the 
t | filing along efficient lines. 


Show Your Customers Samples of 





Vertical File Folders 


tabbed flat and ex- 
nding, specially tabbed in 144 or 2/5 
ut These folders will not discolor, 
or sag down in the file drawers, and 
la folders many 


» a i ( t and 
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Quality Park Envelope Co. 


Midway 416 S. Dearborn St. 
St. Paul, Minn. Chicago, IIl. 
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A New 


OFFICE 


Improved 


and 


Lower Priced 


Li 
of scientifically construct 


Tubular Steel Stands 


in which are embodied the results of 
22 years’ successful experience in the 


portable table field. 


A most interesting folder presenting the 
lower prices, describing the most po 


ed 


new 
pular 


models and demonstrating more than 40 inter- 


shelf 
demand 


arrangements 
will be sent on rec 


changeable 
meet every 


SHERMAN - MANSON ‘:: 


Manufacturing Co. 


designed to 


juest. 


1445-55 West Austin Avenue 


CHICAGO 
Use the Coupo 


n 
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February Meeting of Chicago Credit Men 


The February meeting of the printers’ and stationers 
division of the Chicago Association of Credit Men was h« 
at the Hamilton Club the evening of the fifteent! \ 
satisfactory attendance was recorded 

The topic of discussion was cash discounts. For 
an hour arguments were offered, for and against. It prove 


a highly interesting subject. The many angles considered 


did not exhaust the subject, and it was laid over for the March 
meeting. A new subject will be presented also in Mar 
which promises to be even more interesting and benefic! 
Those members of this division who do not attend 
ings are surely “losing out.” 

The monthly prize offered by the division was capt 
by Roy Melind. He showed high appreciation of the 
a beautiful leather bill fold. 

All members are urged to be present at the March 
ing of the printers’ and stationers’ division of the Chicag 


Association of Credit Men 


oo. 
New Orleans Office Outfitter Changes Name 
The corporate name of the office outfitting business 


New Orleans, La., headed by L. Henry Baudean, has bee 


changed to Baudean, Inc, Henry Petetin has withdraw 
from this business, which has caused the change 
name 
oe 
Gill Business Show in April at Portland 
The J. K. Gill Company, Portland, Ore., is arranging its 
second annual office appliance exposition. This is to be 


held the first week in April. Ample space is availabl 
the Gill building for 


price of preparing the space only 


+ 


exhibitors, who pay the actual 


News Notes from the House of Quimby 


Quimby at Dover, 
which I 


From the establishment of Edward H 
N. H., come the following items of news in 
bers of the typewriter and adding machine trade will bs 
interested 

Al. W. Bedard, who finished his course of training at the 


Sundstrand adding machine factory at Rockford, Illi 
on December 31, 1926, has been stationed by the Sur 
strand Company with Edward H. Quimby of Dover, N. H 
and will render service on Sundstrand adding n 
and cash registers in Mr. Quimby’s territory. 
+. * * 

J. J. Connell, for fourteen years the New Har 
district manager for the Todd checkwriter, has given u 
his connection with this concern and accepted New Han 


territory for the Sundstrand adding machine 


H. Quimby. 


shire 
Edward 
+ * * 

C. A. Tucker, typewriter salesman for E. H. Qui 
spent five days early last month at the L. C. Smit! 
tory at Syracuse and the Corona factory at Groton, N. \ 
getting information that will help him tto sell t 
machines 

L. L. Labonte, who has completed his course 
as a typewriter mechanic under E. H. Quimby, and 
has been taking post-graduate work at the Corona 
Groton, N. Y., has returned to Dover 
charge of Corona service in the Quimby establishment 


* * * 


and is 


vears with Mr. Qui 
with A. H. Ericss 


Ravmond E. Labonte, for seven 
in the service department, has gone 
of Littleton, N. H. Mr. Ericsson handles norther: . 
Hampshire and Vermont for the Sundstrand adding ma 
chine; Corona typewriter; Elliott addressing machin« i 


other products of similar nature. Mr. Labonte is i: 





Sherman- Manson 
send your folder with full inf 
ower; pric es 


Please ormation 


your new 


Name 


City 


State 





regarding 


of the service department at’ Mr. Ericsson's 


> 
New Typewriter House at Wichita 





J B Law ind = E Chester. tradi fg as the 
Service Company, have opened a salesroom and s 
Palace Theater building, Wichita, Kansas For 
eight years Mr. Chester has been connected 
Wichita agency of the Underwood Typewriter 
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100% Profit 
100% Repeat, 


in Filing Supplies 











& no other line of goods is there such an opportunity for 
profit. With no other line do repeat or re-orders come as 
easily when a customer is once established 


[he selling of Filing Supplies is the most interesting branch of 
your business. Interesting because it offers the largest percentage 
of profit and because every contract, every new installation offers 

interesting new problem in trying to work out savings in time 
ind labor for your customer 


[he biggest and most profitable sales in Filing Equipment are 


swung by the salesmen who can and do solve the indexing 
problems of the customer And such sales are made with 
minimum competition. 





Service System 








in letter and cap with plain cell : ae? = ; : 

loid or metal tat Remember a Filing Cabinet of any kind is a useless piece of office 
machinery without the indexing. Supplies necessary in an original | 
installation should run 60% of the value of the cabinets, and in 


, 


five years should amount to three times the cost of the cabinets . 


yroper service, ‘“‘Supplies Business” will give a steady, con- | 
low o! profitable re-¢ 


rae rs 


lhe success of your Filing Department can be measured directly 
th pply business. Make the most of it. 








Browne-Morse Co. 


Muskegon, Michigan | 


w XYZ 








Card Guides 


Manila Folders 





4” x nd 5” x 8” Record Cards 
lard siz ts, positior nd in subdi' ns ranging from 25 


colors and rulings. 


Ask for our complete catalog of supplies 
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R. P. D. WAGONER, President of 
Elliott-Fisher Company, announces 
that Elliott-Fisher has acquired the assets 
and business of the Sundstrand Corporation. 


For years, both Elliott-Fisher and Sund- 
strand have bent their efforts to increase 
the business man’s profits by lowering his 
cost of doing business. 


For more than thirty-five years, Elliott- 
Fisher Company has been actively engaged 
in designing, manufacturing and marketing 
Elliott-Fisher Accounting-Writing Ma- 
chines. Today thousands of Elliott-Fisher 
Machines, utilizing the flat-writing- 
surface principle, are used throughout the 
world. 


The Sundstrand Corporation has been a 
factor of rapidly increasing importance in 
the adding, subtracting, calculating, book- 
keeping and cash register machine field for 
ten years. Every Sundstrand machine is 
equipped with the famous ten-key speed 
keyboard. Sundstrand products are also 
used throughout the world. 


Elliott-Fisher 


Division 


U  uited - 


Two Great Organizations 


Elliott-Fisher Works 


The General Office Equipment Corpor- 
ation, as distributor, through its Elliott 
Fisher and Sundstrand divisions, will market 
all Elliott-Fisher and Sundstrand products. 
This corporation, a subsidiary of Elliott- 
Fisher Company, has for some time been 
the largest distributor of Elliott-Fisher 
products in foreign countries. Its officers 
are the same men who have been associated 
with the company’s activities in the past. 


The union of the Elliott-Fisher and 
Sundstrandorganizationswill further greatly 
improve their present prompt and thorough 
service. The successful policies, the man 
agement in general, and the efficient per 
sonnel heretofore engaged in the design, 
manufacture and marketing of the well 
known Elliott-Fisher and Sundstrand prod 
ucts, will be retained. 


The affiliation of Elliott-Fisher and 
Sundstrand, and the distributing facilities 
of the General Office Equipment Corpo 
ration, will enable these companies to render 
a still more valuable and indispensable 
service to the Business Public. 


Sundstrand 


Division 


General Office Equipment Corporation 


342 Madison Avenue, New York City : 


Sundstrand 
u 0 rk § 
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Notes from Los Angeles SSS 
Stationers of Los Angeles tinished 192¢ wit a gor | 
ecord of business. s pomnt to a good year ahead 
te he limit buildings were led te 
ce spa the city during the last twel ths ar 
i c C sla ‘ s 
ne al Y Reg al fy 
Harve ex hi mec £ 
ed L At wi d 2 
e surve re sines 
al 1 > 1 >a 
Harvard B i Research re iw 
é wor < I Site S 
i le ( \ ( ce-pres n Wa 
Company, ‘ g D. Waterman, Jr., « e i. 
Watermar H Blackman of The rker | 
Company : 2. Sa the Weis Manuf 
Company les H. H the Ame Clip ¢ 
any and |] I » ation: oe Wool \ 
e Irving-| Ma g pany; W. Hart P 
| 
| ooTu Pe as \ ] \ (; i | i 
Waterma ( 4 I Humy yhries ow H 
Hunt Pen Company; W P. Funck « Ss. Wi : ; | 
, joes Weaiet © Se Sectional Equipment | 
Compa les | stianson of S. E & M f 
maces; Chette ietiannee - = or Every Purpose 
| ok Cor \ 4 ac : : 
itive; 7 Y ers’ represt ( The Columbia line includes a 
McNault EA i‘ | large variety of standard wide and 
re 6 ue w al { a . ° 
gts ® Co. Portle ss narrow sectional equipment. 
| a Sol |. 1! i mt . 
“ It is easy to select a group of 
. 4 
rhe ‘ : ion it sections that exactly meets any | 
eded | Ca St ( S individual requirement. A simple 
de . etire stacking device permits speedy 
assembling, and the addition or 
' is clos re-arrangement of units. 
i mar ae ae The sturdy, welded-thruout con- 
€ sal S struction of Columbia sections 
assures dependable service; while 
) \ \ i . > — 2 
a ‘ee * the attractive baked-on and hand- 
| mac ¢ rubbed finishes harmonize with 
ry whict M = ‘ 
' by the finest surroundings. 
es ines desk pads More detailed information about 
< k ew te | ids . . . 
: ~ . Pgs \ Columbia sectional equipment 
states will be sent upon request. 
- 
New England Dictaphone Servicemen Meet 
- “a sical r) Columbia Steel Equipment Co. 
— : ; : Office and Showroom M. C. Box 2130 
nee *§ - 1735 Chestnut Street Philadelphia, Pa. 
é S acti < re PD 
\ d ‘ g ‘ “ 
wil ete Se OLUMBIA 
4. V. Bod Director Service Het | 
(re er d ead i] 
. \\ A FULL LINE OF STEEL OFFICE EQUIPMENT | 
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PSe, ENS PSE UNS, USO NG” ee” ee” oe Engagements 


Engagement of Miss Merrill 


Bical AS A FEATHER The engagement has been announced of Miss Helen | 


Merrill, of the Boston office of the Eaton, Crane & Pike 


2 oe hy ass Company. Her fiancee is John D. Hopkins, who operates KS 
us SS 7 ae a stationery store at Mount Vernon and Charles streets W=t 


























Boston. -— i= 
Wedding Bell lls 
ERE is the eadin CLS lal 
Deeg wale Ma -— John D. Boaz Now a Benedict. 3] 
Ring Memo Book )thce Appliances has been favored with the wedding an HE 4| 
ever made — less nouncement of John David Evers Boaz to Mrs. Mattye Hie | 
than half as thick Myrtle Grigsby, which took place on Thursday, January Hit 
ww vetieed 27, 1927, at the Hotel Morrison, Chicago, Ill. Mr. and Mrs Wo 
The Trussell Feath- Boaz will reside at the Leland Hotel, Springfield, III it } 
erweight ‘‘feels John D. Boaz is one of the district managers of the iB 
like a feather in Woodstock Typewriter Company, covering the district it S 
tommy ae te ele and around Springfield, Ill. He and Mrs. Boaz have a host a 
pocket or hand- of friends who join Office Appliances in wishing them well 
bag. Open flat— i } 
son wite readily Dorothy Barrett Weds 4 
— sides of Miss Dorothy Barrett, for six vears employment depat 
Splendid for gifts, ment manager at the Remington branch office in Bost 
advertising, etc. has become Dorothy Barrett Winston, she and Mr. Win 
ston having been married a few weeks ago. When she / 
resigned her managerial position in an office to become 
pee ee manager of a household she was presented with a purse of 
2} x 4. Handsome, gold by her Boston office associates and many beautiful 
arr ah jas me gifts from friends she made through her work. 
nh gh RY It was Miss Barrett’s duty to place the proper girl in the 
er’s, sent postpaid b proper place, and how well she succeeded is attested 
} Trusecil Pat - Pough. great popularity she won. While her going is a loss to the a} 
<a h AH Remington organization, she goes with the best wishes of jay 
) ~ ) = ceed every one and with the confidence of every one that she i }| 
herself is permanently placed in a position where sh | | 
enjoy many years of happiness and prosperity i= 
= GF iiime eine . = : Ht 
Ye Doc’ Stork is 
) FEATH ERWEIGHT The Youngest Mr. Platz ie 
) RING MEMOS This The stork visited Mr. and Mrs. Leslie A. Platz on J lle 
— uary 30, 1927, and left them a sturdy son. Mr. Platz 
February 19 been connected with The Royal Typewriter Company 
| an ten years and is now manager of the company's Cincint1 
Mees — district branch. Our congratulations to Mr. and Mrs. Plat 2 
Courtesy, Miss Lelia Burt —— 
Now Advertised in Miss Lelia Burt was a recent arrival at the home of Mr: b ox — 
and Mrs. F. A. Burt, Boston, Mass. Mr. Burt is adver ere 


THE SATURDAY tising manager of Ward's and business in the greeting AN) 
: card department took a jump when he started on his list 
EVENING POST of birthday announcements 


i ~ 
And you know what that means to Master Hobart is 
. . . aD bo Ol *¢ » Fe i ot I ( rs imes ;. 
you — display Genuine TRUSSELL . baby om joined the family f Ped M J , 
art at Boston some weeks ago » happy dad is 
FEATHERWEIGHTS and your sales tage alge ceaglalag teen seacdley ee ne 
os oa Jim” Hobart, Boston representative of the House of Eber abe 
will increase from week to week. Sond Waber 
— 

, TRUSSELL FEATHERWEIGHTS Visitors at Mimeograph Headquarters =. 
are the sensation of the century in The general offices of the A. B. Dick Company, Chicag ate 
: Ill., numbered among recent visitors J. A. Ruys, of Ruys cy 
Ring Book Memos. Handesveereniging, The Hague, and H. E. Russell, The i 


Office Equipment Company, Des Moines, lowa 
- _ — = . + 

a conor MANUFACTURING Co. “Elsie” Takes New Home in New York al 
russell Park Poughkeepsie, N. Y. The L. C. Smith & Corona Typewriters Inc. moved its . 


New York downtown branch February 26 to 330 Fiftl as 
avenue. A store and the ninth floor are occupied at that 


y Rave. = io DNAS Ne > jan . ; : 4 
FEE FEF OE Ww SP Se ~~ address [The Forty-second street branch will move t the AEE 
se ~~ _ Lh, Meee SS EO set - p pba 
' new location March 15 bh SS 



































= 


CG ale =, il 
. SS > 
4 SxS 
Nie >) Se 
—- 
res a is 
— 
ii 1} 
HS 
i—| 
ere 
He 
it} 
| 
HL] 
i=l 
jig 
it 
ie! 
| 
|-—4 
iii -—4 
' ’ “| 
fr 4 
ii 
if 7 
HE 
iS 
i= 
4 


=Z2 7 
> >" 





iannnEnneEetemeeEeEEEEEEeeneeee 


















i 
~! yp 
~— 




















EEE. MEE Seu. 


OSS GED 
AG © EEX EA ESS SSS DDD? ESJQ)) _ATe 


TOCCOA COCO CC CVC CTC TCU Ue ees wee ss 























ARISTOCRAT 
WELL NAMED ~ this Leopold suite which we see is here installed 


in the private office of an American business leader. A ‘fortunate 


combination of great outward beauty with those inward 
gualities of enduring worth which insures lasting satisfaction 


W Ase 


‘The Wood of Supreme Distinction 
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| @ asked for a cheap job, and that’s what we gave him.” 


The Improved Columbian Clasp Enve He wanted cheap envelopes—and we got them for him.” 
stieennin: paldnaaainadinn iene The printer satisfied him—but he wouldn’t stay satisfied. 
gelled raced way Ratoogs — The cheap printing job brought no returns. Thecheap envelopes 


fell apart before they reached the post office, or soon after. 
Does it always pay to give your customer what he asks for? 

Isn’t it a lot better to suggest the economy of printing —and 

envelopes—that are good enough to do the job? 


— ; Your customer can always buy cheaper catalog envelopes. 
eats: Mics” von ck eee ee Someone is always ready to lure him away with a price cut. The 
- THE RITES STATES EHVELBPE 8. mrmeeres. 3 | way to hold him is to sell him quality he cannot better elsewhere. 
oe Every time you sell Improved Columbian Clasp Envelopes 
you tie your customer still closer to you. Sooner or later your 
customer will wake up to the high cost of cheap envelopes. 
1 _ When he does, he’ll thank you for telling him, or—he’ll become 

+b = laataas the customer of the printer or stationer who did tell him. 


UNITED STATES ENVELOPE COMPANY 


ure? 
SPRINGFII I MASSACI SETTS 


With rieen manufactu ne divs nl covering the coumtry 


Improved 
COLUMBIAN CLASP ENVELOPES 





hp at pai 


e 
¥ 











192 








OFFICE APPLIANC 


Modern transportation has replaced it—@ 
sign of progress- 
The writing habits of many of us are keeping pace. 


No longet do we waste time in sharpening, Of look- 
dged 


ing fora knife. Ovr hands are clean—not smu 

shavings clutter out 
desks and floors. No “stubs” —t0o short for use— 
are found in our waste-baskets. We have 
ernized out writing habits with 





pat. orf 


the pencil chat is always sharp—nevet 
sharpened away: 


cautious. The precedent of fifty years 
was strom t pees it pro 
blic favot until now ing—ftor accounting — fot srenoe 
grewed aa i for neral work 
and for « se. 


the Campbell Soup mpany, 
The Coca-Cola Company, 
Sears-Roebuck & Company, 
the Reading Railroad, the 
Erie Railroad, and many ee er : 
x ? <, of four 
others. 5% ss4inch, Bless rade pecked in 
Today—millions of Scriptos ® convenient slide ee only 15 
have modernized the writ- 
ing habits of people @ 
business the world ovet- 


25f 


Scripto looks and feels like the old pencil everywhere are PreP® 
to which are accustomed _with the quantity orders. 

vantages and sturey construc- (Prices in Canada and foreign countries 

tion of the perfect mechanical pene slightly higher than above mentioned. 
barrel is of wood, with a fine lacquet 
To Executives and Purchasing Agents of 
the color of the lead You will take to it ; , Insurance, Manufacturing 
and other large companies: 
Loads at the point with a Si4inch lead. Ask your srationer to show YOU the econ 
And omy and efficiency © Scripto Pencils and 


No waste—all of the lead is usable. 
mechanical de- Leads. If he hasn't them, write us for 
prices, and the whole interesting 


nteed 
fects. You will say that the Scripto Penct sam 


ever manifolding ts desired. 














red to handle large 


at 25 cents is worth far more than that, stoty- 
cause it makes writing « pleases: SCRIPTO MANUFACTURING CO- 
For Sale by All Good Atlanta, Ga. 


Dealers 
Canada, and many Export Department 
tioners 19 W. 4b STREET NEW YORK, U.S.A 


in the United hates, 
foreign countries. mercial Sea! 
, 








Co., 40 N. Jackson Sc., Atlanta, Ga. 


Scripto Mfg. 

L enclose $1.00, for which you are to send me, postpaid, 3 
Scripto Pencils (lacquered in Black, Red and Blue), with three 
boxes of Sctipto 5 inch leads—one each of these three 
colors. 

Name 











Varch 













¢ 


— customers who read 
this advertisement in 


THE SATURDAY 
EVENING POST 


March 12, 1927 


will come to you for 


PENCILS 
AND LEADS 





Advertisements every 
four weeks in The 
Saturday Evening Post 
will increase the de- 
mand for Scripto Pen- 
cils and Leads. Besure 
your stock is complete. 
Don’t be “out” when 
the calls come. 


a ve never carried 
cripto, write now for 
samples and discounts. 


SCRIPTO MEG. CO. 





ATLANTA, GA., U.S. A. 











(Suggestions to American Rotarians Abroad) 
Conti Page 47) 


WIVel t icn ¢ 


h organization 


navers are very 
key board right 
‘ i tals the re are 
tvpewriting rere 
e v1 Writing ag 
tor and the 


the traveling 
his 


“ day's | 


hall of 


ustomer As a rul 





IANCES 











So Smooth It Seems 
Lubricated! 


(@ohere’s not a smoother-writing pen in all 
this smooth-working world than Hunt's 
No. 513 GLOBE. Thespecial Bowl Point and 
Scratchy Friction can’t stay in the same 
room together! 


HUNT PENS 


The entire line sells 
Boe too! The 
Hunt Counter Case 
contains 108 ten cent Packets 
—8 Pens in each, 6 popular 
styles from which to choose. 


+ a 
HI 
yy ~ PENS 


c. HOWARD HUNT PEN CO. 


Seventh and State Streets WY Camden, N. J. 




















One Good Turn Sells Another 


Pee VE -RY time a pencil user “brings mat- 
oe ters toa point” with a Boston Sharpener 
i eas —he’s sold on the Boston. Display it on 

— your counter, encourage him with a 
word or two when he comes in—and he'll buy. 
And what's most important—you can count on 
the profit 6 <2. 2 OED 


BOSTON 


PENCIL SHARPENER 


Model L—The popular-price model for standard size pencils. 
Rich olive-green enamel! finish ; easy to clean; attached readily 
to either table or wal! Retails at $1.00 


Cc. HOWARD HUNT PEN CO. 


Seventh and State Streets WY Camden, N. J. 
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Genuine— 


In Materials 
In Construction 


WoodKraft letter trays are made of gen 
uine figured mahogany and walnut with 
hard lacquer finishes. Made to match the 
popular finishes of office furniture, these 
trays easily become harmonious units of the 
furnishings of any office. 


WoodKraft letter trays, if desired, can be 
furnished in birch mahogany, birch walnut 


and oak. 


The genuine construction excellence of 
WoodKraft letter trays is evident in the 
strong lock-corners, the smooth joinery, and 
the full-felted bottoms. The trays are made 
in both letter and legal sizes. 


And to Add the Finishing Touch 
to a Well Furnished Office 


there are WoodKraft smoker's stands and 
ash trays of genuine mahogany or walnut. 
In them are apparent the same fineness of 
construction and finish that characterize the 
letter trays. They are specialties that have 
a strong personal appeal and an additional 
general appeal for the man who wants to 
have his office completely furnished. 


May we send you our catalog and particular information con- 
cerning the profil possibilities of Wood Kraft products 


H.& H. Wood Novelty Co. 


588 East 133rd St. 


NEW YORK CITY 























Corry-Jamestown Corporation Elects Officers 
The annual meeting of the stockholders of the ¢ 
Jamestown Manufacturing Corporation of Corry, Pen: 
was held on Saturday, February 19, in the law offices 
Robert H. Jackson, Hotel Jamestown building CI 
A. Anderson, vice-president of the company, presid 
David A. Hillstrom, secretary and general manager, pr‘ 
sented his annual report. The following directors we: 
re-elected: Oscar R. Hillstrom, Chicago; Charles E. Hill 
strom, Gary, Indiana; Reverend A. M. Benander, Bost 
Mass.;: David A. Hillstrom, Charles A. Anderson, and Har 
rison H. Keppel of Corry, Penna. Carl E. Windall 
Corry was elected to the board of directors to succeed 

late John E. Hultberg of Warren, Penna. Ofhicers 


corporation are: President, O. R. Hillstrom; vice-president 
C. A. Anderson; secretary and general manager, D 
Hillstrom; treasurer, H. H Keppel 
> 
Memphis Stationers’ Association 

The Stationers’ Association of Memphis, Tenn., 1 
February 3 at the call of E. H. Clarke, president 
association, and governor of District No. 4 President 
Clarke called the meeting to appoint committees tor 
annual convention of the fourth district, to be held 
April 28 and 29, in Memphis. The following com: 
were appointed Finance, S. 1 Taylor, chairmat Al 


Culpepper; S. Toof Brow: Entertainment, W. B. H 
chairman; St. Elmo Newton and Adolph Lats« 
tion, Dan Wolf, chairman; Arnold Armstrong and |! 
Culpepper. Publicity, Harry Freeburg, chairman; \W 
Sherwood and Herbert Waterbury. Committee of arrang: 
ment and program, E. H. Clarke, chairman; Kenon Tayl 
and Georg Knox Committee of registration and adg 
A. Jarratt Taylor, chairman; A. R. Taylor, Jr., and \W 
Adams 


oe 

Howe Scale Co. Takes Over py le 
Several well-known Jamestown, N. Y., men are in st 
in a deal consummated a few days ago, whereby the HL. ' 
Scale Company of Rutland, Vt., acquired the Weig 
ograph Company of St. Louis, M: Che Jamestown 1 


who are connected with the Howe Scale Company 


were instrumental in completing the deal include 
G. Riehl, former vice-president and general manager 
Art Metal Construction Company, who is now pres 


the Howe Company; Earle R. Morris general 1 
or the lamestown Panel Company, who is vice-p! 
of the Vermont concern, and Frank E. Shearmar 
Charles Lindbeck, Brewer D. Phillips and Frederick 
Toy, who are members of the board of directors 

Final steps in the consolidation were taken last \ 
a meeting in New York, which was attended by Mr. R 


and Marvin L. Clapp, trust officer of the Bank 
town, 
> 
Wants Haines’ Interest Calculators 

J. H. Johnson, store manager for The Cargill ¢ 
P. O. Box 1739, Houston, Texas. wishes t st 
customer twelve copies of Haines’ Interest Calculators 

We understand that these calculators are out 
but publish this item in the hope that some reader 
have some in stock or may be able to locate e1 g 
them to meet Mr. Johnson's requirements, at least 
tially 


Texas Concern Changes Name 


On January 1, the name of the Hill-Pender ( 


, , . 

Abilene, Texas, was changed t The Pender ¢ 

Che capital stock was increased to $25,000 wit! 
» : , : 

ot $10,000 Che management of t usiness 


Same as 
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“The B® Better Pencil” 
Made of Bakelite 


Announces the New Double-Tip Pencil 




















Kuicpoini THE BETTER ETTER Lernccl 


cake th Two colors of lead or hard 


and soft lead, as you wish 


Yustanioad ke gave Gellar 





ON tae Oe CASO 











This attractive display on your counter 
shows the new double-tip Autopoint to 


The new Autopoint Double-Tip em- 
bodies all the features of other Auto- 
points ... plus the added feature of giv- 
ing two writing ends. Simplicity of 


mechanism, beautiful finish of Bakelite 


the best advantage. This will sell these 


popular pencils, and the lead cartridges. 


i , ; barrel. nothing to go wrong—these are 
Specially adapted 8 5 8 ° 
; the reasons you can sell Autopoint. 
for 
Architects 
Artists 


Auditors , 
jeous.e ee TIP acts 


=u 


Bookkeepers 





Designers 
Draughtsmen 
Stenographers — , 
.. Autopoint Double- Tip Penci 
and for countless complete with cartridge of lead ad $7 00 
other uses , and erasers e ° ‘ 
Feature this new number. Give it a chance to sell for you. Auto- 
point sells by being displayed. Get your display up now —don’t 
lose pencil profits that should be yours. Autopoint is not “another” 


mechanical pencil — itis THE pencil of the twentieth century. 


Order from your jobber —if he cannot supply you, 


j y 
send your order direct 


AUTOPOINT COMPANY 


4619 Ravenswood Avenue, Chicago, IIl. 
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Out of the 
Ashes 


kl RE! Not pleasant news to the owner of the 
business, but when it comes, will the adjustment 
be made out of the ashes, or from records securely 


protected ina good safe? 


There is no excuse to justify carelessness or inade- 
quate protection. Complete protection — satety 
from ever-present dangers can be had at a fraction 
of the value of the articles protected. 


Schwab Safes have met every known test for de- 
pendability. Schwab Safes and the Schwab Sales 
Plan provide a remarkable combination for any 
vood dealer. To those interested, full details will 
be sent on request. 


THE SCHWAB SAFE CO. 


LAFAYETTE, INDIANA 


TR Me TTR TM 
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Hiller-Samuelson Company a New Concern in 


\ Milles for she at year manager of che sore ot | The Complete Desk File 


e Monarch Statione: & Paper Company, Jamestown 


N. Y¥., and J. E. Samuelson, formerly outside office equi 





salesman for the same company, have joined forces 
der the ime of the Hiller-Samuelson Company and 
ive opens i high grade office equipment and stationery 
re in the Erie Arcade on Main street, Jamestown, N. ¥ 
Prior t nnection with the Monarch Stationery & 
per Compa Mr. Hiller was associated with his brother 
he Hiller Office Su y mpany ot Indianapolis Mr 
nuelsor t one ti n the hardware business 

he new neeri vill ve the exclusive aget 
lamestow! r the Watson Manufacturing Company's lin 
ind other quality lines s is that manufactured by t 
Oxford Filing Supply Company of Brooklyn, N. Y.. et 


rie catiol i the ne tore 1s convenient t parts 


tum eee An Ideal Sorter | 
ST et ee ee a ee and Distributor is | 


> 


New Orleans House Offers Filing Cabinets and | 


Supplies Vv Oo 
} ] na Revel ’ 41°? randelet 
F. F. Hansell and Brother, Ltd., 404-412 Carondelet oO 
street, Ne rleans, | offers a quantity of Globe- 4 
* 
Wernicke filing cabinets nd supplies on which they are 














erstocke | vhicl tne esire to dispose ot at fitty and 
tt tr ’ irrent ort «ft with in ext pe ce ATENT ( 
is! cit 
} | ] } } ; | 
I I r I ( I vill eT S | 
erre 


7 And it is also an | 


Fifth Banquet of the House of Askew 


()1 ong y evening ee ruary 7, the Askew Office Ideal Desk File 














Furnitt nge ot Dallas, Texas, held its fifth annual 
‘ , ‘9 | 
nauet event took 1 ice at Joseph S care, Da as 
here il xcellent meal \ . erved, enlivened with musi 
Y I estr Nine e1 ( ees were present. includi 
A okeg 
Roll ‘ +] , 
( \skew compat rates ree s 
a different kind of ofhce furniture, 
taming large vyarehouse and shoy he hou 
perates tw trucks and requires the time of nine pe 
he andling t office turniture exclusivel 
. 
- n 
Some Late News from Cleveland 
the Cleveland, Oh thee of the Rand-Kar ‘ 
bin cebaabeatea vindow display that attract 
littl tHHentini It consisted of some thousands 
ollars’ wort f King nd instruments loaned for 
lisplay by the H. N. White Company, which recent! 
alled a mplete Rand-Kardex system The band instru 
ents were shown 1 the window with appropriate signs 
ng up the installation with the musical instrument hous A Space Saver—2 in 1 
. ; ; The compartments ca! adjusted to any space 
Kk. S. Has ck, tormerly manager of the Cleveland oft , , 
, : . on mes : : lesired. Made of high grade furniture steel, neatly 
he Royal Typewriter Company, has resigned and has ’ 


een appo:nted manager of the Cleveland branch of the finished in olive greet ak or mahogany. It sells 
Woodstock Typewriter Companv. His successor ; 
1 Compat is Mr. Hull He succeeded a Mr. Hul 
relation to the gentleman previously named t tl 


Woodstock, which is somewhat of a coincidence. Made by 


lsat has een api manager of se clxe || JOSEPHSON MFG. CORP. 


ind bran ot the Rand-Kardex Company and has 
scummed tein daticen Ele comms tae foams Tieicals welie 622 BROADWAY NEW YORK 
e had charge of the branch in that city 
Manufacturers of 


oh 


F. L. Reynolds, president of the Pittsburgh Typewrit 


xy oF Utility Expansion Files Fibretex Expanding Wallets 
a Adding Machine Wealers \ssociatior Milto . 7 . 
Cannes sactetnid alt tn itie wei whiten ie Ties Fibretex File Pockets, Containers, etc. 
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this paper 


to users of 
reproducing machines 


Kamargo (Watermarked) has the 
right combination of qualities for 
most satisfactory results. 


Kamargo dries ink instantly, 
takes sharp, clean-cut impressions, 
can be run off as fast as the machine 
will go, and needs no slipsheeting. 


AMARG 


WATER MARKED 


the paper for reproducing machines 


is made in four colors and white— 
and in two weights. Colors are 
clear, clean, attractive. 

In all qualities, Kamargo runs 
uniform. 

Kamargo draws repeat business— 
accumulates profits throughout the 
vear. 

Carried in stock by paper whole- 
salers in all principal cities. 

Write for sample book and name 
of nearest distributor. | 


KAMARGO MILLS 


Knowlton Brothers 
Founded 1808 


Watertown, N. Y. 








“G-F” Makes Territorial Changes 


The home office of The General Fireproofing Company, 
Youngstown, Ohio, has announced several changes in the 
territorial organization. 

H. G. Tough, formerly district manager in Northern New 
York state, has been transferred to Atlanta, Ga. From his 
headquarters there Mr. Tough will look after “G-I”’ inter 








E. E. ECKDAHL 





' 




















_ a 


H. S. TOUGH W. F. HOYT 





ests in the South Mr lough has been identified wit! 
The General Fireproofing Company over a dozen years 

E. E. Eckdahl, who succeeds Mr. Tough in the New 
York state territory, has had several years’ experience 
the office Equipment field. Of late he has been 
Indiana field for the “G-F” organizatior 

W. F. Hoyt, assigned to the Indiana territory in plac 
Mr. Eckdahl, has had fifteen vears’ experience in the office 
equipment held 

It is believed that the “G-F” agency selling organizat: 
will be strengthened greatly by these appointments 

> 


Jeffers Leaves Office Equipment Field 
F. L. Jeffers, formerly of Pierce, Inc., of Hartford, Co: 
resigned from that firm January 1, 1927, to become cor 
nected with the Kelvinator-Lathrop Company. Thus an 
other respected member of the office appliance fratert 
torsakes the ranks for other fields of endeavor 
> 


Messimore Takes Chicago for Jasper 
John W. Messimore now is representative for Chicago 
and vicinity for the Jasper Desk Company and the Jasper 
Chair Company of Jasper, Ind. Although he has repre 


sented these companies just a few weeks, he reports excel 


lent results 
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EVERY CARTER PRODUCT 
IS MADE BY FORMULA 


For Example— Carter’s 
Fountain Pen Inks 


On the top floor of our plant in Cambridge, near Boston, 
are a group of trained chemists comprising the Carter 
Laboratory Staff. Their first and most important func- 
tion is to maintain Carter standards so that you may sell 
Carter Products with the assurance and confidence that 
they represent the best in value and constant quality. 
When not thus engaged, their experience is given to 
countless experiments in an endeavor to improve an 
already high grade line. Their motto is “Nothing so 
ood that it can’t be better.” 


oO 
~ 


\n outstanding example of their service to you is in the 
development of Carter’s Fountain Pen Inks. 


CARTER’S BLU-REX 
Writes Blue— 
Remains Ever Blue 











CARTER’S BLUE-BLACK 
FOUNTAIN PEN INK 
Writes a Strong Blue— 
Dries a Permanent Jet Black 


Why not avail yourself of this work done in your inter- 
est by featuring the complete line of Carter’s Fountain 


Pen Inks? They include red, green, violet, and black, 


FOUNTAIN PENS in addition to blue-black and blue 
MECHANICAL PENCILS Surely a complete line made especially for Fountain Pens 


to definite standards, is a more profitable line for you 


» feature 


LARBON PAPERS 


elegant THE CARTER’S INK COMPANY 


MANUFACTURING CHEMISTS 
FOUNTAIN PEN INKS A 


ESTABLISHED 1858 


cico LIQUID PASTE Executive Offices and Factory 
STAMP PADS CAMBRIDGE C. BOSTON 
Branch Houses 
NEW YORK CHICAGO 





Canadian Office and Factory 


MONTREAL 


ee elu 
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PORTABLE 


With the 


easy to read—use 
it at home and on 
the job anywhere. 


Most modern ot 
lightweight type- 
writers, the Royal 
Portable weighs 
only nine and a 
half pounds, with 
all the advantages 
of a big office ma- 


Royal 





Portable, 
the business man who travels 
can complete each day’s letters 
in less time. A big help, too, 
in preparing reports, audits, 
investigations—easy to write, 








\ 


plete 


ments. 


Dealers! 


The royal portable is a “‘plus”’ 
proposition from every angle. 
A tremendous color advertis- 
ing campaign designed to cre- 
ate demand specifying by 
name the Royal Portable, 
is just beginning to appear 
in the magazines. There is a 
need for responsible dealers. 
Write now for the Royal dis- 
tribution plan. 


unusual speed. 
with 
many preter gradual pay- 


\ 





( 


‘Everybody Wants One’’ 


chine—standard keyboard, vis- 
ible writing, ease of operation, 


$60.00 com- 
carrying case — 


The Royal Port- 
created 


able was 

by veteran crafts- 
men who _ have 
made the Royal 


Standard Type- 
writer in demand 
and preferred the 
world over —- it is 
built to last a life- 
time. 


ROYAL TYPEWRITER COMPANY, Inc. 


Branches 


316 BROADWAY, NEW YORK 


and 


Agencies the 


World Over 
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New Sales Manager for DeLuxe Metal Furniture Co. a 
ac 


Homer W. Lombard has become sales manager for the 


the DeLuxe Metal Furniture Company of Warren, Penna . 
Mr. Lombard has been connected with the Art Metal Con Produces Sales Magically 


struction Company, of Jamestown, N. Y., for the last 
_ = 








twenty-five years, resigning to take up the duties of his 


ew position early this year 


Backed 

by 
National 
Advertising 


Mr. Lombard’s first position was with the Art Metal 
Construction Company in the sales department \fter 
nly one and one-half years’ experience, he was transferred 
to the Indianapolis office as a salesman After a= six 


months’ period, he was then transferred to the Pittsburg] 





territory in the same capacity, where he remained eleve1 












Aladdin’s Wonderful Lamp in the 
old fairy tale, made a mighty prince 
out of a street boy, and the Modern 
‘Aladdin” Desk-Flex Lamp is ex- 
ercising today a similar magic power 
in producing sales. In hundreds of 


thousand 


months. For the next two and a half years he worked out 
of the Baltimore, Maryland, office as a salesman in the 
Virginia, North Carolina and West Virginia section. The 
after a five months’ experience as salesman in the Cleveland 
branch, he was called to the Pacific Coast to ope! the San 


Francisco branch office, where he remained as manager fot ma : 
s of offices, hotels, hospi- 


the next four years Che Chicago branch needed a mat : , ' : - 

1 Mr. I ; ' tel ' tals, banks and homes this famous 
ager ali ‘ omDarl ei ated to tha pt nt utilitv lan p is providing light and 
i like period of time. The home office then called him protecting eyes. 


Jamestown to do special work for the sales department and 


Write today for special 
sample offer and for 
New No. 26 Catalog 


during this time he took charge temporarily of the Ch 
' 


ago, Detroit and Washington branches. Subsequently h: 


Dallas, Texas, branch office 


was appointed manager 


where he remained tor two and a half years He thet 


ALADDIN MFG. CO. 
709 East 18th St. MUNCIE, IND. 


QLADDIN' 
LAMPS — 


“Lighting over a million homes tonight’ 


rganized the contract department in the New York office 


and remained in charge of it for two and a half years 
subsequently being transferred to Jamestown as chief engi 
neer, from which position he has just resigned 

During his connection with Art Metal, Mr. Lombard did 
some excellent constructive work. It was he who sold the 


the Free Library of Philadelphia, one of the 





contract ft 


biggest, if not the biggest jobs ever turned out by Art 
Metal It included the hollow metal work, the metal library 


equipment, main stack room and three departmental stack lo open arch 
reading room equipments It was Mr. Lombard’s sug - ke ! 
gested library stack which was finally adopted on this jo tip ac war 


1 
ion f 


[This building is perhaps the most completely metal 







equipped public building in this country 


Mr. Lombard also handled the contract for the Federal 


Reserve Bank building. New York Citv. which included To close — 
hollow metal work, elevator enclosures, sectional partitiot +) d 
work and metal furniture ip OoTwarT 


Another interesting high-light in his career was his sale 
of a complete equipment to Henry E. Huntington for 
library of rare books at San Marino ranch, California 


Prior to his leaving the Art Metal Construction Compa 


his associates tendered him a dinner at the Hotel Jame 
town, Jamestown, N. \ 
Another dinner was given him by the engineering de 


aartment at Lakewood 


| 
the marketing 






Mr. Lombard’s expressed plans include Pat. 
the DeLuxe line of steel shelving and storage cabinet os 


or 
through dealers and agents and a splendid opportunity 
offered those dealers vl re interested 1 such a prope 
a ; 
le: : . A new arch for Gem, Jumbo Gem and Pertec- 
Multigraph Awards Silver Loving Cup tion Desk Calendar Stands which tips backward 
| he An erican Multigrap! Sales Con pal or 4 levelat a al d rorw rd t tac ilitate mounting the pads. 
last fall offered a large silver loving cup for the best forn aati 
ns ' oe ' , 1 “The House of Service 
etters This cup was recently awarded to the Campbe 








Ewald Company of Detroit, a well-known advertising 
agency The compat ilso won one of the four Edward 


l so] i\ ards oO $2 UU tor note Oo tl ontrit utions t y 
W. Bok aw worthy | Se SALES CORPORATION 


advertising in 1926. 


Both honors were for a campaign planned and exe 72 SPRING STREET NEW YORK 


I 











cuted for the Kreider-Rotzel Company, Youngstown, Ohi 

















ee 
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- DESK SETS 


Unconditionally PRICE LIST 


Guaranteed No. 203—-Double 








No. 103—Single. . . $5.00 


8.00 





STANDARD article for office or 

home use. Its high quality and low 
price make it very attractive for equip- 
ping large offices. It is unconditionally 
euaranteed and will give years of satis- 
factory service. The highly finished base 
of mahoganite hard rubber, gives it a 
rich and attractive appearance, making it 
a highly desirable addition to any desk. 


The fountain pens are self-filling, made 
of hard rubber and fitted with a No. 3 
Manifold gold pen. They are guaranteed 
io give vears of perfect service. They 
have been specially designed to produce 
the proper weight and balance to pro- 


mote easy writing. 


\ special feature is the removable taper 
end which can be used as a cap—covering 
the 9 cl pen in case it is desirable to 


carry the pen at any time, or to put it 


away overnight, which is sometimes 


advisable where flat top desks are used. 


Manufactured by 


EGGENS-HAMBLER COMPANY 


180 Broadway, New York 











en ge, T 


ra 


SILENT STAMP PADS 


Display them in your window and 
on your counter—sell them and 
increase your profits. 

Ask for your supply of dealer ad- 
vertising and a demonstration 
pad. 


MUN-KEE PRODUCTS CORP. 
DEPT. D, NEWARK, NEW JERSEY 


Please send me the following 


Counter Display Stuffers No. 1 
Demonstration pad Stuffers No. 2 
Stuffers No. 3 


Name 


Address 


Firm Name ..... > 
~ PP 

















—FOR THRIFTY BUYERS— 


A unique and distinct quality specialty 
that satisfies and creates demand. 


Distributed by leading Jobbers 


STATIONERS! 


Write today for sample display carton. 


The Tip Top Mfg. Co., Inc. Syracuse, N. Y. 


Canadian Agents: Brown Bros., Ltd., Toronto 
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Popular 
Priced 
STORAGE CABINETS 


We Took a Tip From You 


“now you take one from us 


So well have Invincible Files sold that some of our 





dealers have asked for the same selling advantages in 
storage cabinets. This line is now complete. Built in 
several sizes, various interior arrangements and a per- 
fected lock mechanism you could not beat at any 
price 


‘ 


If prices have made the sale of storage cabinets diffi- 





cult for you, take a tip from us. Display this new line. 


For General [Demonstrate the advantages of the interior arrange- 
Office Use ment. the hinges, the reinforced doors, the rigidity of 


the case, the flush-front design, the substantial safe-type 


= levers; and you will not hesitate when you quote your 

1 . 

1 | price, you won't need to 

| | | Single Cabinets We have a wealth of information on this new line 
‘or Individual 

| | pd ee that will prove interesting to you. Drop us a line and 
| 


you will receive it by return mail 


ai} 
tI INVINCIBLE METAL FURNITURE CO. 
ee Manitowoc— Wisconsin 
Counter-high a 1] Wi 
Cabinets that — ™ ectie 
Stack with Frees Sales Offices: NEW YORK 
INVINCIBLE FILES 1 see] R. Orthwine 
lectin” ; 4 344 W. 34th St. 
| | Bf: | CHICAGO 
i q f E. E. Blankmeyer 
j at J 137 W. Lake St 
| at. ( LOS ANGELES 





_ was oe | ee | M. M. Corbett 
420 S. Spring St. 
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The Jury has awarded. 


the $ 100 


Se 


~~ - 


Pencil Drawing Competition 
Gs Kine. edhe 4 


Oldest Pencil Factory in Amer 
NEW <> York 
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Why net You? 





St t dealers everywhere 
fir 4 a rea irket for ize desk and name 
plates Desk plat ronze name plates over the 
ishier’s window, door name plates, door numbers, 

etc., are ext n the modern office. 

—f INCREASED SALES. -NO ADDED EXPENSE 

> i Chere is n to handling our line of 
ag Z bronze name plat “ furnish you descriptive 


J matter with prices ill star odnad sizes. A sam- 
“ ple desk plate like the one illustrated below is fur- 
: nished you gratis with your initial order. Or we 

will send it to you stpaid for $5.00 and give you 


first order. 
GET OU RC ATALOG 


tablets and cast 
scriptions We also 
luminated signs for 


Improved Telephoning merere'™'R Sopye"OP ow, new S8-page, eatelog’togeth 


DEALERS NOTE: This Plate Furnished You FREE 
as explained above. 
© L1auK-LJO 


“A Booth at Your Phone’”’ ae 
Hearir BRONZ! 








Amplifies Voice Improves earing 
Makes For —_ 
Privacy of Conversatio eter Office ! mT 
Soke ee és tee ATLAS BRONZE MANUFACTURING COMPANY 
Weight 1 oz. 412-420 Orleans St. Chicago, Ill. 
Deine Cee Dollar Send the coupon today. 


, ’ ’ .7 — P Atlas Bronze Mfg. Co 
ealers Will Find 7 a Profitable Article Tha 412 Orleans &.. Chicagc 


Brings es peat Sales 


The Tauk-Lo Company hd iis 
33 West 42nd Street New York 

















EXTRA DOLLARS for 
YOUR SPARE TIME : 


Oe a ce ee |. © ADDING nous 
representative is ior Boston and 0) ©. — 


y 











Che S | + ever! 
{) } he tT ‘ es GQ | 
; reaking, st! 
ersol } nd wit 
- ] ‘ arp! 
eTS ] 
sentatives , oO 
yns 


ind tye 


Circulation Department == \F ws 
THE OFFICE APPLIANCE COMPANY U.S.LACE PAPER WKS, INY. | 


é 4 il nN | =f , 

















417 So. Dearborn Street Chicago, Ill. 163 UNION AVE. BROOKLYN, 
o.. 
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PATENT 
ISSUED 


KUMFORT KUSHIN the original Bev- 
led Edge fabric covered Sponge Rubber 
cushion is now protected by U. S. Patent 
No. 1.610,286—Are vou selling the original? 









And now a new one 

The Perforated 
Kushin with many 
perforations moulded 
in—All wool felt or 
mohair top 


(Patent pending 


Write for complete 
catalog 


Featheredge Rubber Company, Inc. 
340 W. Huron Street CHICAGO, ILL. 


The Guest Book 


to Chicago on January 31 and inscribed 


Appliances’ Guest Book. Mr. Eckert spent two or t 
days in Chicago visiting manufacturing houses whose pr 


j 


ucts he sells in Allentown and surrounding territory 


other item concerning Mr. Eckert and his business app 
elsewhere in this issue. 

IRA H. MYERS of the Smith Premier Typewriter ( 
pany, New York, N. Y., was a visitor at this offi 
January 26 
mond, Indiana, also paid a visit Office Applia: 
January 26 

J. D. E. BOAZ and Mrs. Boaz, Decatur, Illinois, pa 
visit to this office on the second of last month 

HADAR SCHMIDT, Stockholm, Sweden, was a wel 
visitor on February 7 

2 REYNELL of the Cleveland, Ohio, oftice 


Oxtord Filing Supply Company callee 


F. G. FOSTER of the Jacquin Company, Peoria, I 
paid a visit to this office on February 17 
> 


Bieneman Vice-President Evansville Furniture 














ADD-A-UNIT PARTITIONS 
fit anywhere--instantly 
Add-A-Unit Partitions for banks, of- 
fices, factories --- wherever seclusive 
arrangement is desired, fit instantly 
A pleasing, artistic layout is assured 
and without changing present fur- 


nishings 


The Add-A-Unit opens new fields to dealers 
without any outlay; sales are made from the 
catalog. Overhead is reduced and full profit 
assured 

Write us today 


ADD-A-UNIT PARTITION CO. 


872 W. North Avenue 
CHICAGO, ILL. 








industries 











ROYAL H. ECKERT, Allentown, Penna., paid a vi 


his name in Ofte 


R. G. ROBERTS of the Rand Kardex Bureau, Har 


Manufacturers 

W. C. Bieneman, sales manager of the Imperial Desk 
Company, Evansville, Indiana, was elected vice-president 
of the Evansville Furniture Manufacturers’ Associat 
the annual meeting held at the Vendome hotel on Wedne 
day, February 9. This association is made up of the fu 

Ww. Cc. BIENEMAN 

ture manutacturers of Evansville and since furniture 
largest individual industry in that city, the associatio 
resents the largest organization of its kind there 

Mr. Bieneman is also vice-president of the Kiwanis (¢ 
of Evansville and is in charge of the committee on Busi 
Standards and Methods 

At a recent meeting this subject was the topic for 
sion and Mr. Bieneman spoke at length, tracing the dev: 
opment of business from the Stone Age, giving s 
and Biblical facts and figures showing business met 
and standards at the various periods in the development 
commerce As an evidence of the improvement in busi 
practices today compared with those of the past, part 
larly since 1900, he presented statements and comment 
secured from forty-seven different trade association secr 
taries as to the improvements brought about in the conduct 
ot their special businesses and as to the raising ot 
ethics and standards ot doing bus ness if therr respe é 


\ 











. . this new sales plan on 
numbering machines, which 
the country’s leading dealers 
are rapidly adopting? 


_— 





i 
elec ted 


CHE F »TC FRING M NJ] 17 ROOKLYN, N. Y. 
































Consider buying 
. as well as selling / 





QUANTITY 


DISCOUNTS 


SMALL 
STOCK 


QUANTITY 
TURNOVER 


SMALL 
INVESTMENT 











B YING what you can sell, taking on only what you can turn over, is the secret 


of suecessful selling on any item 


Your experience is your guide when you stock Roberts Numbering Machines. The 
selection is all your own - - you don’t have to take any “‘shelf warmers 


As the name implies, the “Roberts Big Six Assortment’’ is made up of six machines, 

each of which is suited to particular requirements as to price and purpose. — Fron 

this all-purpose group you may select any six models you wish, in the combination 

which you know will sell the quickest and this half-dozen quantity entitles you to 

the liberal 40% quantity discount 
Using the Roberts Dealer Sales Plan, with its wealth of selling ideas and generou 

collection of dealer helps. you can turn over this “‘skeleton stock’’ of six machine 

wain and again on a very small capital investment. 

You owe it to yourself to secure full information on these profit-making machine 

and the highly effective merchandising plan which goes with them. 
This is all yours without obligation. WHY NOT GET IT NOW! 

THE ROBERTS NUMBERING MACHINE CO. 
694-710 Jamaica Ave. BROOKLYN, N. Y. 


Western Distributors 


THE SUPERIOR TYPE CO., 3910 Ravenswood Ave., Chicago Il. 








yf 
Q 

Rornerts Numeerine Macuine Ce 

694.710 Jamaica Ave., Brooklyn, N. Y. 

Senp ME imMepDiIArTeELy (without obligation ) the 


plete Roberts Sales Plan for Dealers, together wit om os 
ctu BUIMbering machines 
ASSORTMENT. 


NAME 





ADDRESS 


ER 
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Add-Index 
SUCCESS 


IS 
BASED ON 


EXCEPTIONAL 
MERIT 





COMPARE COMPARE COMPARE 


Its Repeat Users 


Its EXCLUSIVE and [ts COMPANY Nation-wide 


A representative list of STANDARD FEATURES COMPLETE SERVICE 


‘*‘Big Business’’ 


1 Automatic Clear Signal 
Federal Reserve Bank —— 2 One Hand Control 
New York, New Haven & Hartfor ‘ ; 
New York Central Railroad Company 3 Cast Out Item Feature 
Gimbel Brothers 7 . 
American Bridge Company 4 Non-Add After Print 
Globe Indemnity Company 5 Repeated Item Counter 
American Can Company ee 

6 Triple Visibility 

7 

8 

9 


American Car & Foundry Co a 
John Hancock Mutual Life Insurance Co . 

Total and Clearing Key 
Sub-Total Key 


Armour & Company 

Erie Railroad 

Underwood Typewriter Company 

The New York World 

Horlick’s Malted Milk Co All Totals and Sub-Totals 


Illinois Central Railroad nie Printed in Red Figures 
Ocean Accident & Guarantee Corp., Ltd. . 

Illinols Steel Company Automatically 

Boston & Albany Rallroad 10 Correction and Error Key 
Paraffine Companies, Inc 

Western Electric Company 11 Repeat Key 

New England Telephone & Telegraph Co J 

Edison Electric Company (Boston) 12 Non-Print Key 

Boston Consolidated Gas Company 

International Time Recording Company 13 Non-Add Key 

Boston Elevated Railways . 

Pennsylvania Railroad 14 Two-Color Ribbon 
Equitable Trust Company 15 Automatic Ribbon Reverse 
-osta elegrap ompany . *.: 

Gasnen Pisle Geett & Gemoear 16 Flexible and Positive Lock 
Radio Corporation of America Keyboard 

Camden Fire Insurance Company . . . 
eommr Sesese aaanmman 17 Adjustable Margin Liner 
U. S. Rubber Company 18 Double, Single and Non- 
Campbell Soup Company s 

Rock Island Lines Spacing —" 

Carnegie Steel Company 19 “Subtraction” (small) fig- 


R. G. Dun & Company 

Chemical National Bank ures CB every key top 
A. G. Spalding & Brothers 20 Portable—26 Ibs. 
Chicage Daily News 

Reuben H. Donnelley Corporation 
Chicago Herald & Examiner 

BE. R. Squibb & Bons 

City of hicago 

Standard Oi] Company 

McFadden Publications 

The Texas Company 

City of New York 

Missouri, Kansas & Texas Rallroad 
Clydesvaie Steel Company 

City of San Francisco 

City Treasurer—MIilwaukee 
Commonwealth of Massachusetts 
National City Bank of New York 


Machines. 


a League ‘Co-operative Asso- 
elatio . ; 
Delaware Lackawanna & Western R. R. Grand Rapids Michigan 


EVERY Add-Index has ALL 
features listed above — the 
first FIVE ARE EXCLUSIVE 
on Standard Keyboard 


Plus hundreds of Dealer Stations 


60 


COMPLETE COMPANY 
SERVICE STATIONS 
FROM COAST TO COAST 


60 


Sold through Dealers Only 
SEND in the COUPON 
TODAY 


Add-Index Corporation PA 4 : 


GENERAL OFFICE AND FACTORY 


> mY i 
a ? 
» eo” -” oe ¢ 
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Now Manufactured as 
BERNARD No. 180 


, NHIS time-tried punch 
which, for 20 years, has 
been manufactured by 

The Wm. Schollhorn Co., under 

private brand, will now be sold 


direct to the trade by the above 


company under the well-known 
trade name, BERNARD. 


Ample stock will be maintained 
at all times for immediate 
delivery. 


This tool will be packed as 
heretofore, in individual boxes 
with eyelets. 


JOBBERS — Write for 
our new scale of quantity 
prices 


THE WM. SCHOLLHORN CO., NEW HAVEN, CONN. 
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The Line 1s 
Complete 
for Every 
Business 


[Throughout the Evansville 
factory the policy of “The 
Right Desk tor Every Pur- 
pose” is well established. The 
workers appreciate what this 
means, not just in the variety 
of the line but in respect to 
the quality inbuilt. Progres- 
sive dealers, too, are learning 
what it means. If your desk 
line is not up to your expecta 
tions, why not write us at 
ynce? 


Roh _ ent 
Bas 


> 
” 


EVANSVILLE DESK COMPANY 


EVANSVILLE, INDIANA 
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PASSED AWAY 














Dewitt C. Dunn 


this the death of Dewitt 


C. Dunn, who joined the 
Philadelphia on May 1/7, 


Members of industry regret 


William 


1888, and passed away 


Mann organization in 


February 


4, 1927. Mr. Dunn joined the Mann organization at about 
the same time that Charles A. Connell and Charles Manr 
became members of the staff. For a number of years Mr. 


has been a sufferer from tuberculosis During the 


Dunn 


last year or so he was obliged to give up his business 


activities during most of the time, spending several months 


in Florida, but when he could, he stuck gamely to his work 


Last July he was finally forced to give it up altogether. 


Mr. Dunn 


was a man of many fine qualities and leaves 
many friends who will miss him sincerely. He is survived 
by his widow, Mrs. Jennie Dunn, to whom Office 
Appliances extends its deepest sympathy.—C. H 


++ + 


Niram Casey 


every Remington branch office through 


Well-known in 
out the country through his work as traveling mechanical 


instructor, Niram Casey of the Remington typewriter serv 


ice department passed away February 5 from heart failure 











_] 


THE LATE NIRAM CASE) 
He was visiting the Remington Los Ang e in | 
regular capacity at the ¢ 
For the past seven years Mr. Casey has ranged the entire 


instructor and during that 


ly of 


yut of the managerial 


ical 
and 
department, | 


country as traveling mechar 


esteem, not on members 


time has won the regard 


of the Remington servi 


and clerical divisions as wel 

His remains were brought East to Hartford, C ecticut 
for interment. He is survived by a widow, two sons and a 
daughter 

+ + + 
T. H. Pancoast 

In the pass ( H. Pancoast at N lk, Va 
February the industr loses one of its old and well 
known n Mr. | lropped dead s hotel at 
Norfolk on the day mentioned 

Mr. Pa ast be sociated w Thaddeus 
Davids Ink Company as a salesman in the Southern tert 
tory quite m be s ago and mad I t caret 
study of the condit ling his field His exper 
ence as a salesman at that time covered at thirty year 
and he had a thorough knowledge of the t He was 
promoted in 1918 to t position of sales oe whic 
position he held sever irs 

After leaving the 7 deus Davids Ink Compa Mr 





LOCATING 
YOUR CHICAGO OFFICE 


Office appliance manufacturers 
find it to have their 
Chicago branches located in or 
adjacent to the loop. 


necessary 


We number among our tenants 
many well known office appli- 
ance manufacturers and repre- 
sentatives. 

Let us save you time and money 
in the selection of offices, by 
showing you space that will fit 
your requirements exactly. 


Partial List of Buildings 

Plymouth Building Old Colony Building 

Terminals Building Orchestra Building 

Real Estate Exchange Caxton Building 

Stewart Building Monon Building 
OT 


Any Special Location You Desire 


HALL & ELLIS 


Arthur B. Hall Wm. Marshall Ellis 
Old Colony Building, Chicago 
Telephone Harrison 2241 

















AIR MAIL SCALE 


The Uniform Air Mail Rates at 10e¢ Per Half Qunce or 
Fraction, to All Points in the United States on the Air Route 
Are Now 


im Effect. 





THE TRINER NO. 9 AIR MAIL SCALE 


United States Post Office Department has equipped 
h 
, 


the service with 27,000 Triner 9-ounce Air Mail 
Scales. This scale was selected on competitive bids 
as the best type for the purpose. 

It is built entirely of steel, with a brass beam and 
brass poise. Each half ounce graduation is clearly 
cut on the beam with a deep “V” shape notch and 
the poise is equipped with a steel dog that seats 

roperly making it ea and positive to obtain ac- 
curate weight 

The tubular beam is equipped with a balancing 

mck withir that t ale can always be kept 

pertect é 

\ high grad ile all the way through at a mod- 


erate price 


TRINER SCALE & MFG. CO. 


2714 W. 21st Street Chicago, Ill. 


We also manufacture Parcel Post and Mail Automatic Scalee 
used by the Post Office Service 
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Pancoast became connected with the Hoge Manufacturing 
Company, Inc., of New York, covering the Southern an 
Southwestern territory Following his connection with the 
Hoge Manufacturing Company, he joined the sales orgat 


} } } 


GyrpactS 4 . , 
. zation of the Russia Cement Company, with which concer 











ante 
— Aigner’s Special 
ITIES ; 
ndex Tabs 


aQuTeR There’s an Aigner Index Tab 
for every indexing need— for 
card records, guides, folders, 
price lists, catalogs, books, as 
well as for special require- 
ments. 

Just find out what your cus- 
tomers need and then put it 
up to us. Let them know the 
great relief Aigner’s match- 
less time-saving Index Tabs 
willbring. Servicelike thismeansmorefriends, more sales, 
more profits—all without a large investment of stock. 





































Get It From Aigner 


Our Service Department is maintained for your benefit—to co- 
operate with you in solving the indexing problems which your 
customers put up to you. May we offer some suggestions ? 





T. H. PANCOAST 


Ask for our Index Specialty Catalog. ‘‘It'’s Free’’ he was connected at the time of his death During 
vears he was a frequent wrote at conventions of the 
G.J. A IGNER & CO. /auiactu National Association of Stationers, Office Outfitters and 
521-523 W. Monroe Merny oh Manutacturers, where he was known for his many attra 


of = Stampers for Stationers and Bookbinders 0 tive qualities 















































5 — omg PES sor aw work © (2806-B) Che funeral was held on Thursday, February 10, at his 
Aiqner's Patent Cut Index Strips home, 20 Seminary avenue, Hopewell, N. J 
- + + 
; IOUDUDDU UU UDO DU OoooouUUOout SL Carl Paulson 


Friends ot Laurence P. Paulson, representative at Ma 


ison, Wis., for the Hedman Manufacturing Company, w 


sympathize with him in the passing of his father Carl 
Paulson, a lifelong resident of Black Earth, Wis., pass« 
iway Febr 7. He is prominently é ed with | 

vernmenta fairs at Blac I LN er 

i ‘ ] i ~ 

- - + 
er H. Foge 
David H. Foeg, who had been in e stationery 


at Boston. Mass thirty eight vears passed away Januar 





19, tollowing a protracted illness He had been connect 


with Ward's, and later with og Thomas Groom ( 


DESKS THAT SELL 


Sheaffer Club House pd Be Ready in August 


In designing andconstructing National The new club house of the W. A. Sheaffer Pen ( 
Desks, we have bent our efforts toward pany, which was illustrated and described in the Fe 
manufacturing a product the value of issue of Office Appliances, is to be read r the u 
which would be apparent employees by August 1. Construction is under way 
This outstanding value reduces sales vhen « leted tl ew building ll cost - 
effort. Sales effort is an item of ex- $75,000. The site is : =e - 
pense and any reduction in it should offices. The building will be used ex She 
be reflected on the profit side of the employees except at times wh¢ Fort M 
ledger will | ed 
The National Line will keep your ahs ar the : : val 
goods moving igteennen hecaccne envalnengpae+ die 
In the new ¢ l ust i e saiesmel A ive al 

NATIONAL DESK CO a 

. facilities of the 


HERKIMER, NEW YORK > 


OX) 





| Oleor nresident of the lance_Olenr ( 


NATIONAL DESKS *""" 
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Another have made money for other printers— yee 
opportunity they will make money for you. PS) 
for pr ofit Goes Blanks have been designed for type overprinting—de- oR 
Goes Art Advertis- signed to effectively set off the printer's printing. They will oer 
\ d I Cy . 7 " Le y 
ine Blotters will enhance the appearance and value of your printing—they will rs i 
1g [ I | 4 . : ; « j 
stimulate isiness help you to sell higher-priced jobs of printing at largely in- = ZK 
n dull seasons creased margins of profit [hey will help you to secure new Drie 
[hey will keep the accounts—help you to extend your business [with old ac- f Sy 


advertisers name counts. Thousands of printers will testify to jthe excellent 


se 
Le fel 
4 






before his trade in opportunities offered by Goes Blanks Be! >) 
brisk seas ns Send [here is a Goes Bordered Blank for practically every con- >>) 
for the samples. Put ceivable purpose, from a small merchandise or advertising ee 
on an aggressive coupon to a large insurance policy form, more than one hun- Bd 
Blotter Sales Cam- dred styles, all beautifully lithographed in rich, appropriate =p 
paign. Y ou Il besur- colors. The border of this advertisement is an exact repro- 











prised atthe results duction of one of the beautiful borders. 





Send for samples. There is no obligation 


GOES LITHOGRAPHING COMPANY 
49 West 6lst Street, CHICAGO 377 
























NOW ANOTHER TYPE OF 


POWERS’ ACCOUNTING MACHINES 


\nnouncing Powers* new and complete line 
of alphabetical accounting machines which still 


further simplify general accounting. 


PRINTS NAMES AND WORDS AS WELL AS FIGURES. 





\utomatic com 
pilation, print 
ing, and sum ve 
marization fron xr 
punched cards 











T DATENT OFFER AMD FOREMAN COUNTHE 


* In addition to alphabetical machines, 
Powers equipment includes auto- 
itic. visible, slide, numbering, and 


pewriter key punches; plain and 
inting sorters; numerical printing 


POWERS ACCOUNTING MACHINE CORP. 
GRAYBAR BUILDING, NEW YORK CITY 
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Cash Sales Charge Sales 


A RETAIL RECORDER YOU CAN SELL 


The Hanna Recorder is a register for retail merchants 
that any stationer or office appliance dealer can sell. 
Its simplicity eliminates the necessity for direct factory 
representatives. It provides retail merchants with an 
authentic and complete record of each day’s business 


transactions. 


Hanna Recorders are giving daily information on Cash 
Sales, Charge Sales, Received on Account, Money Paid 
Out—a permanent record in duplicate or triplicate for 


quick reference. 


Have you underestimated the possibilities in Hanna Re- 
corders? You should find it worth while to get 


details, then decide. Write us today. 


HANNA REGISTER COMPANY, Inc. 


Indianapolis, Ind. 


222 East Ohio Street 





Received on Account 


HAN NA 


RECORDER 


Money Paid Out 
































Sond for samples! 


SAFETY ALWAYS! For valuable papers, securities 
etc., the Amestyle Envelope is a safety always en 


velope—and quick as a flash, it's sealed 


Quick, because it embodies an entirely new method 
It seals and lecks without wax —absolutely safe 


Not every stationer offers quality of this kind bu 
those who do find it worth while Just a note on 
your letterhead will bring samples for inspection 


AMES SAFETY ENVELOPE CO. 


55 Sudbury St., Boston, Mass. 

















“KLUTCH” 


THE NEW SPRINGLESS [CLIP 


ew item to your customers; performs an oid 





service new and better way “KLUTCH” < » Boards 
and Bir s are made in various styles and bindings for 
every nee The KLUTCH” Binder, the handiest loose lea 
holder to be had mes in eight stock sizes ‘KLUTCH” 
employs a new principle no levers, handles or springs 
simply a sliding back 


STATIONERS Largé stock ready for prompt 
iT rders and write for illustrated leaflet 


Send « 


Atlas Stationery Corporation 


Exclusive ‘Dist. of ‘‘Cado’’ Cushman and Denison Specialties 


109-111 Leonard Street New York, N. Y. 
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Central Manufacturing Company Wins Desk Top 
Suit 

In the January, 1923, issue of Office Appliances, page 
139, an item appeared to the effect that the Gunn Furniture 
Company of Grand Rapids, Mich., had brought suit 
against the Central Manufacturing Company of Chicago, 
for alleged infringement of plaintiff's patent on method and 
construction of desk tops. The case was tried before Judge 
Wilkerson of the U. S. District Court of the Northern 
District of Illinois, and final decree was rendered on Janu 
ary 25, 1927, substantially as follows 

The bill of complaint was dismissed for want of equity 
The patent issued to William A. Gunn, January 21, 1921, 
known as No. 1,381,916 on a desk top or like structure and 
method of making same was adjudged invalid and was not 
infringed by defendant The court ordered that the Gunn 
Furniture Company, its officers or agents, be perpetually 
restrained from publishing or distributing oral or printed 
statements concerning the suit and directly or indirectly 
threatening the defendant, its agents or customers with 
suits for infringement under the patent in question and 
from doing or threatening any act which will interfere with 
the defendant carrying on the manufacture and sale of its 
linoleum top desks or similar furniture 

It was ordered that the defendant counter claimant re- 


1 
} 


cover from the plaintiff the damages which the defendant 


has sustained by reason of the acts of the plaintiff on 
proper showing of specific instances of damag« It was 
further ordered that the plaintiff pay all taxable costs 
on the bill of complaint and counter-claim and that the 
defendant recover from the plaintiff its taxable costs. 


i 


Chicago Typewriter Men Hear Dr. Robertson 

Tuesday evening, February 8, was “Herb. Shipman 
Night” with the Chicago Typewriter Dealers’ Association 
and there was a big attendance of members and a number 
of visitors at the regular meeting place in the Hamilton 
Club. The visitors included Marcus Harwitz, head of the 
Regal Typewriter Company; J. W. Kiplinger, vice-presi 
dent and general manager of the Corona Portable Adding 
Machine Company, and Frank Morse, Chicago sales man 
ager of the Woodstock Typewriter Company, all of whom 
addressed the meeting 

At the conclusion of the dinner and before taking up the 
routine business President Holbrook introduced Dr. John 
Dill Robertson, former health commissioner and an out 
standing figure in public affairs. Dr. Robertson gave a 
forcéful and instructive address, presenting figures 
health, crime and transportation, past, present and to come 
On motion Dr. Robertson was given a rising vote 
thanks 

President Holbrook then called on former President 
W. H. N. Shipman, who expressed his keen appreciation 
yver the fact that a special night had been named in his 
honor 


Chairman McDonough of the Membership and Attend 


ance Committee said that his report was in evidence. The 
crowded room attested the success of the work of his con 
mittee. It was the unanimous opinion that no better re 
port could have been made than the evidence of good worl 
done 

President Holbrook briefly outlined an advertising proj 
sition suggested to the association by The erald-Exar 
ner. It is expected that mplete details give t 
the Mar eeting 

[he matter of closing rs again came vas 


» tahled 
more AD I¢€ 











PEERLESS SANITARY LIN 


PEERLESS 
PRODUCTS PLEASE 


Letter trays and waste paper baskets, all sizes, 

mail and tape baskets, space baskets, built up 

trays, locker baskets, PEERLESS paper burn- 

ers, wire globe guards, office partitions, wire 

guards, etc. SPECIAL WIRE GOODS 
MADE TO ORDER. 


PEERLESS 
WIRE 
GOODS CO. 


2720 Ferry Street 


LAFAYETTE, 


AN sates ‘ 
u INDIANA 


ieee: dia 
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Quick as a Flash! 


End Mistakes--Double Speed with 
Precalculated Verified Answers 


Meilicke ready-made answers to routine problems cut 
calculating time in half for Western Union, Western Blectric 
and many other users Any employee can use Mellicke 
Systems without training. There are no keys to Bm... no 
levers to pull. Just turn the card and copy the answer. 


The Mellicke line consists 
of the following devices: 


Interest Calculators 
Savings Bank Calculators 
Time Calculators 

Pay Roll Calculators 
Bonus Calculators 

Unit Basis Calculators 
Dozen Basis Calculators 
Freight Calculators 
Express Calculators 
Lumber Calculators 

Coal Calculators 
Commercial Calculators 
Butter-fat Calculators 
Yard Goods Calculators 
Discount Calculators 
Water Bill Extenders 
Electric Bill Extenders 
Gas Bill Extenders 
Price Checkers 

Vertical Cataloging 
Phone Indexes 


The Dictaform for lettera, 
paragraphs and all 
data 


Meilicke Systems meet every need, and special Calculators 
can be supplied to meet any special requirements. Let us 
show you without obligation how Meilicke systems can save 
money for your business. Write now. 


Agents—Some valuable territories are still open. Write teday. 


Meilicke Systems, Inc. 
3471 No.Clark St. Chicago, Illinois 
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The Smith Noise and 
Shock Eliminator 


Made for L. C. Smith, Remington, Royal 
and Underwood typewriters. 

When ordering state make of machine 
wanted for. 

Saves repair calls, does away with desk 
drumming, makes typewriter more quiet and 
snappy. 

The device is quickly and automatically 
attached and as quickly removed, without 
tools, from the desk. 

Sold at all offices of The L. C. Smith & 
Corona Typewriters, Inc. Ask for trial. 


Dealers write for liberal proposition. 


L. M. SMITH 
303 Kellogg St. Syracuse, N. Y. 








TYPEWRITERS 


WHOLESALE - - ALL MAKES 
DEPENDABLE AND RELIABLE 
IN ROUGH OR REBUILT 
Better by test 
Than All the Rest 







Supremely 
Superior 
Our 


GOLD STANDARD 
RE-MANUFACTURED 
UNDERWOODS 


Largest Supply Best Service 


GENERAL TYPEWRITER EXCHANGE 
462-464 Broadway /ncorporated New York, U.S. A, 











New Milan Journal Issues Handsome Number. 


The December number of L’Ufficio Moderno, or The 
Modern Office, published at Milan, Italy, came in some 
weeks ago, but not quite in time for comment in the next 
ensuing number of Ofhce Appliances. This number of our 
Italian contemporary is a capital example of handsome 
printing and illustration. It is liberally supplied with inter 
esting illustrations and from the advertisements we not 
several of well known American concerns whose announce 
ments regularly appear in Office Appliances. One of the 
principal articles in this number is devoted to the activities 
of the Rand-Kardex Bureau. This leads off with a ful 
page plate showing a typical interior fitted with Rand 
Kardex indexes, adding machines, et¢ The office so illus 
trated is that of the manufacturers of the Lancia automobile 
at Turin. Next follows a portrait of J. H. Rand, Jr., giving 
a brief sketch of his several business activities, follows 
by an introduction by E. C. Forbes 

his is followed by a number of interesting articles 
the development of business systems and various materi 
of interest to the office equipment field 

We are informed that the number of L’Ufficio Modern 
before us is the first one to be issued and that it will be 
published the second fortnight of each month and will be 
devoted exclusively to the interests of dealers of moder 
office appliances in Italy. 

Che publication of this new paper has been approved b) 
the president of the Collegio dei Ragionieri of Milan 
comm. rag. Enea Pressi,a letter from whom appears on page 
ten of the journal 

The new paper contains ninety-eight pages, including 
the cover 

en 


Corona Window Display Contest in England 

\ special window display competition for Corona dealers 
was conducted by the L. C. Smith & Corona Typewriters 
Ltd., Aldwych House, London, W. C. 2, England. Many 
dealers entered the contest. A. M. Coleman & Company 
28/29 Chancery Lane, London, W. C. 2, won the contest 


receiving £10 


-_ 

The Kramers Entertain Chicago Woodstock Sales- 
men 

Salesmen of the Chicago branch, Woodstock Typewrite 


Company, were entertained February 7 by Mr. and Mr: 
H. D. Kramer. This was a stag affair, which did amplk 


justice to the viands prepared for their delectation. 1 


dinner developed the fact that the Chicago branch of the 
Woodstock Typewriter Company includes histrionic a1 
pugilistic talent of high order. Edward Dean excelled 
a ventriloquist, and in his mimicry of famous folks of 
stage. J. Harry Long entertained with dramatic readings 
Pugilistic honors went to H. W. Hodder and ] 
| ong 

H. D. Wakefield, assistant manager of the Cl 
branch, was toastmaster. Mr. and Mrs. Kramer were vot 
hosts par excellence as the guests went their resp 
ways. 

ee ae 

Cosgrove Now Manufacturers’ Agent in Boston 

H. A. Cosgrove has opened an office as manufacturers 
agent for office appliances of all kinds at 176 Federal street 
Boston, Mass. He will be pleased to interview n 


turers at their offices during the month of March by a, 


pointment, and he invites correspondence. Mr. Cosgrove 
an experienced man who should find success in the calling 
that he has chosen. 
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(BIG BRITISH ARMADA | Everywhere the Rubber 
) CONVERGES ON CHINA Key of Quality 


Most Formidable Array Outside |} \ 





~REVER NrA reaic . "rr 
Home Waters Since the War HEREVER peace reigns, or wat 


Ordered to Shanghai. wages, Munson International Rub- 














F sanmes EMBARK SINGING ber Typewriter Keys stand supreme and 
Lathes saci / individual in their field. 
The day that the news heading, reproduced above, appeared in the 
NEW YORK TIMES, we received an order for 
Munson Keys direct from Shanghai, the military 
center of warring China. 


The world over, Munson Keys 
are known for their Quality! 





Munson Supply Company 
23 City Hall Place ait 
New York One grade key only—the best 

















\ NEW pol gern CARD BOOST YOU R SALES 
“ERASER PLACERS” 


. 
Watch Spring, Reel and Cord 


‘Every Stenagrapher Needs 
The Efficiency 
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| ERASERPLACER 

| oa eS Every Typist 
| = Wants This 
Clever Device 
SAVES 
oogia Aa Time and Money 
coe cam oo. : 5 ’ Within the Case Keeps the Eraser 
"<e, / | Always in Place 


The Fastest Selling Typewriter Attach- 
ment Ever Placed On The MARKET 


=| ATTRACTIVE PROFIT TOO 
} 


— ORDER AT LEAST ONE CARD TODAY 


Patents Pending etminimmanents 


PHILLIPS RIBBON & CARBON CO., Inc. 


61 HALSTED STREET ROCHESTER, N. Y. 
Look on Page 159 this Issue 
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7-piece suite 
Desk 60x34 
Table 60x34 
Swivel Chair 
Side Chair 
Telephone Stand 
Costumer 

Waste Basket 





This illustrates our No. 4860 Walnut Table 
--a part of our seven-piece suite 


Valley City Desk Company 
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Every 
Office Appliance 
Salesman 


can increase his sales by recommending the Acme Staple and Bind- 
ing Device for each desk. It is unequalled for fastening documents, 
Den Ge alice week cad papers, invoices, correspondence, firmly and neatly. Sheets are 
stapling samples together. kept firmly together, without possible separation by a staple which 
can be easily removed, if required, without damage. 








The Acme are the only staple binding machines made complete 
from the raw material to the finished product, in our own factory, 
and are fully guaranteed. Banks, Law Offices and Commercial 
Houses of all descriptions, need the Acme Staple Binder for fasten- 
ing documents, legal papers, contracts, correspondence envelopes. 
packages, etc. 

Stationers desirous of increasing their trade in 
Stapling devices, and supplies will be given every 
assistance and cooperation. 





The ideal desk paper fast- Write for booklet and complete description of all 


ener. Neat and efficient our models—literature for distribution among your 
trade supplied with your name and address 


Acme Staple Company 


1643-47 Haddon Ave., Camden, N. J. 






Used by insurance companies 
awyers, corporations, etc., 
for vouchers, documents, etc. 
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Los Angeles Concern Organized to Handle 

Do-More Chair Agency 
Mauerhan and Wilson is the name of a c: 
harles H. Mauerhar 


offices at 1031 South Broadway, 


ympany organ 
Wilson with 
Calit This 

concern has become the Pacific Coast distributor for the 
Do-More Chair Company Elkhart, Ind Both of the 
principal members of the new organization were formerly 
Angeles. Mr 


atter 


ized by ¢ and Joseph ( 


Los Angeles, 


with the Safe-Cabinet Company in Los 


Mauerhan was agency manager, resigning February 1, 
the Safe-Cabinet Company 


} 


service with 
in Houston, Tex., and in Los Angeles. He was in charge 


about fifteen vears’ 
of the Los Angeles office for the last six years 

Wilson was agency manager for the Bur 
Topeka, Kas., ror 


In 1922 he left the Burroughs service 


I seph { 
roughs Adding Machine Company at 
about twelve 


and organized 


years 


and operated a business as Joseph C. Wilsor 
Company in Topeka 


For the st two years he has been connected with 


Safe-Cabinet Company in Los Angeles 

The new ompany is opened offices in suite 204-205 
Western Pacific building, Los Angeles 

L. T. Walker, former] with The Safe-Cabinet organi 
ati tha ty, is als ymnected with the new firm 


diiienconianies 
Brochure Presents Crepe Paper Uses 
‘Window Made Easy” is the title of a 
brochure issued by the C. A. Reed Company, Williamsport 
Penna. This booklet is 11x8™% inches and contains twelve 
pages It idvantages of Reed’s fine texture 
] 


crepe papers and crepe paper decorations 1n wv 


[rimming 


1 , 
illustrates the 


dow display 


work. Several attractive cuts are shown with backgrounds 
of cre pe paper and of window displays arranged with crepe 
paper accessories Directions are given, fully illustrated, 
as to how to make fringe, rosettes, tubes, how to put up 
crepe paper, how to make drapes, petal edges, beaded 


effects, how to cut fringe, how to make crushed crepe 


Full directions are included as to how to make the different 


window display schemes illustrated 

The company offers to send for ten cents a booklet on 
olor harmony with a harmony chart enabling the 
user to get proper color combinations and effects in win 
dow and festival decoratior 

- 
Coles Copyholder Reduces Price 
H Coles, president of the Coles Copyholder Corpora 


[hirty-fourth street, New York City, states 


that after making a care analysis of their business in 
1926, the rporatior is concluded that improved manu 
facturing methods and increase in volume render it safe 
or the educe the 1 ce of the Coles py older 
both d toot ¢ t $17 50 | r r ce Ve t 
nto eff Februa 
It is be ed that eduction wil é e to the 
a tag ealers further it r olu 
' 
ile 
I I poratior i ( if 
S es ts ade TNoOSsE y he €1yV 
t¢ ( t it 4 d t it 
€ ] sf 
a 
Wife of Denver Stationer to Sojourn in Europe 
Mr Harry E. Bellat vife of H. E. Bellamy f tl 
i k-Bellamy Company Denver. Col expects 
spen e sf g and early summer in Eur 
vith her ighter, Frede Mrs. Bellamy i vell knowr 
é he T) ¢ S She is a devotes 
Ss Mme or ( alist S} ‘ , 
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101 WEARS OF MANUFACTURING EXPERIENCE 








This chair is 
No. C 3004 CX YX 


There is an arm 
chair to match 























7" 


LENDS DIGNITY-YIELDS PROFITS 
HIS new Heywood-Wakefield chair 


willlend dignity and comfort to any 
office and it will yield good profits to 
progressive dealers. It is soundly made 
for the better trade and is backed by 
our 100 years of manufacturing ex- 
perience. 


Baltimore, Md. Los Angeles, Calif. 
Boston, Mass New York, N. Y. 
Buffalo, N. Y Philadelphia, Pa. 
Chicago, Ill Portland, Oregon 
Kansas City, Mo St. Louis, Mo. 

San Francisco, Calif. 




























: WIRE 

| BASKETS | 
: Barbee Wire & Iron Works : 
. 440 Conway Building 
: CHICAGO : 
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== “Reliable” Issues New Allowance List 
Ss 
lhe Reliable Typewriter & Adding Machine Corporati: 
170 West Washington street, Chicago, IIl., has published a 


new edition of its allowance schedule on adding and cal 





lating machines Allowances have been increased on many 


makes and models The company states that contrary 








COSTUMER 
oe 


It Defies 
Wear and Tear 


HIS Sanymetal Costumer is good for a 
lifetime. All the troubles of wood 
costumers—<deterioration, pulling apart, 
tipping over—are fully overcome. Here's 
a high grade piece of metal furniture, 
in rubbed wood grain baked enamel! fin- 
ish, solid bronze hooks, welded base—at 
the price of a good wood costumer. We 
know it will bring you PERMANENT 
costumer business. Now carried by 500 
better-class dealers. 





general expectations, conditions have righted themselves 





and today there does not seem to be that state of uncer 





Jf 


tainty which was prevalent several months ag 











tears were felt the latter part of 1926 that new mode 







and lower priced adding machines would crowd use 





machines of older types off the market almost entire] 






These fears have not materialized. There was a gropins 






the dark for some time as to what the situation would be 









in the adding machine market in 1927 Conditions hav 







stabilized themselves more rapidly than was expe 






Hence it was possible to increase allowance prices 










It may be of interest to those not familiar with the 


ation to know that “Reliable’s” allowance schedule is used 






Write for prices 





by most of the manufacturers of adding and calculating ) 
The Sanymetal Products Co. machines. Dealers, salesmen and direct representatives 


the field of many of the adding machine manufacturers 


1605 Urbana Road - Cleveland. Ohio € eT 


rr 


1 


this list as the basis of trade in a 








— 


Stocks of machines are carried by the Reliable Ty 





t 


writer & Adding Machine Corporation in various cities 


















































the country Shipments are being made from San Fra1 
cisco, Grand Rapids, Chicago and New York How ett 
ciently the corporation’s organization works is shown by 
its cable service, which is offered to the trade gratis Jar 
: ary 27 a message was filed at the Rue Ste Anne 
Paris, at 2:30 p. m. The reply from Chicago was receive 
ti i} in less thar two hours. 
ea 
IW tt nal 
tt 
oh Newton & Hoit Sub-Lease Part of Building 
i The Newton & Holt Company, Chicago, IIl., has leas: 
f the first two floors of the south half of the building at 
221-25 South Wabash avenue to D. L. Toffenetti. The 
leasor will remodel the space and equip it as a high class 
cafe. Some time ago The Newton & Hoit Company sub | 
) leased the first and second floors on the north half of th | 
building to the Chicago, Milwaukee & North Shore Rail i 
way, which has one of its stations on the elevated loo; / 
Newton & Hoit customers who use the elevated railwa 
. can enter the furniture store from the railway platform 
; 
f Che change in the ground and second floors in the Ne 
ton & Hoit building does not affect the commercial fur 
Why Not ) Ol | A lso ture department That activity occupies the third floor 
} A X the building, and is under the direction of A. F. Scott It 
| — , has direct elevator service. The household furniture de 
ROGRESSIVE office appliance . 
houses in every part of the partment will be rearranged when the new tenant occupie 
a country are making good profits out space formerly devoted to the domestic furniture lines 
: s 0 - >t ah rr 
; PROSPECTS ot LIBERT \ Boxes l hese boxes >.  - 
in uouie Octd not only sell fast but they are used 
one han by almost all large concerns and George Petsche Promoted by Underwood at 
they result in steady repeat orders. ° 
—— For economical storage filing noth- Chicago 
ees ( econ Cal storage Nn gz n¢ 
Manufacturers ing equals George Petsche, who had been a salesman in the book 
Utilities keeping -hine depar . ‘ the Unde 1 Tvpewritet 
g machine department ot the nderwoo ypewriter 
| ——. COLLAPSIBLE cepiny : pewri 
; on ” sa: Company, Chicago, has been appointed manager of that 
; State Offices Storage Filing Boxes 
3 Etc department. He succeeds J. S. Hexter, who resigned. Mr 
5 . These boxes are made of the highest , : > - . 
quality materials and they have patented Hexter is now with the Mutual Life Insurance Compar 
advantages that make them the choice “1 : 
of all discriminating business men The i ( onway building, ( hicago 
LIBERTY line is inquestionably the : : : : oe 
‘ leader in its field and is continuously Mr. Petsche has been a consistent producer while spe 
qj : j and widely advertised ° ° 6 . 1 . 
; . cializing on bookkeeping machine sales, and has some 
7) i Write on your letterhead for our : " ; : ‘ ' . we 
; a) special proposition to dealers. able installations to his credit. In his sales work Mz: 
‘ ; Petsche uses the same “follow through” which character 
1 F T : ; , 
7 | BANKERS BOX COMPANY. INC. izes his golf. Folks who have played with or against Mr 
. / RAND MSNALLY BUILDING ~ CHICAGO. ILL Petsche on the links will understand the basis of his sales 
success. 
ah 
i 
iil 
: ; 
hil 
1 
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SHELBYVILLE BSB. &aw ts 2 ee 





i r runners are 
erlocked by dove- 


tiled joints at each end Beds 

and tops are fastened to pedestals 

three-inch hanger bolts with 

T its 
S' IELBYVILLE EXCLUSIVE FEATURES Che features command the attention and excite the 
illustrations enlightening yet they cannot interest of prospective purchasers. Sales are easily made 
do justice to th construction details of Shelby from ‘The Flf{ush Paneled_ Inter-Locking Dove- 
II [ } Indi dual and progre ive, the tailed | ine." 


SHELBYVILLE DESK COMPANY 


Roll top fits snugly 
into dust-proof com- 
partment and re- | 
leases the gravity | 
drawer locking de- 
vice, a simple, effi- 
client mechanism. 


U.S.A. 
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The Best 1s most economical 


Some of us at times feel that we cannot afford the Best, 
and we pay out money more frequently for the cheaper and 
less durable, only to spend as much, or more, in the end. 


Cheap things have their place—as tide-overs. 
If they prove stepping stones to quality, they are helpful. 


Paperoid Mailing and Filing Containers (including the 
well-known ‘‘Vertex’’ File Pockets) though moderate in 
price are ultimate in Quality—a proven economy. 


Alvah Bushnell Company 
925 Filbert Street 
PHILADBLPHIA 
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ROBARCO 
STENOGRAPHIC NOTE BOOKS 


In A Wide Range of qualities— 
rulings — bindings —sizes —cover- 
ing all requirements. 


Stock Books—6x9 and 43x9 
60 or 80 leaf—end opening. 


EVERY BOOK FULL COUNT 





Special sizes—bindings—imprints 
to order. 


Write for Prices and Catalog Showing Qualities and Rulings 


ROCKWELL-BARNES COMPANY 


823 SOUTH WABASH AVENUE CHICAGO, ILLINOIS 

















Your Guarantee Your Guarantee () 
of Best Quality of Practicability 
Tame wom Teo wan 





Teape wom 


“ACCO” means something when placed on 
merchandise. It is the stamp of perfect goods— 
of full count. We are very careful to maintain 
this name—you should be careful to maintain 
your good name by offering only quality goods. 
The goods you sell classify your business. 


AMERICAN CLIP COMPANY 
Long Island City, New York, U.S. A. 


i CANADA EUROPE ARGENTINA 
Canadian Clip Co., Acco Company, Ltd., Fred Berg & Co.., 
454 King St. W., Toronto 19 Whitefriars St., London, E. C. 4 77 San Martin, Buenos Aires 
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Aibany, N. Y.—The Kattrein Company 
capital stock, $10,000; incorporators—J. I. I 
and L. J. Ruthowski 

Baltimore, Md.—The 
occupy practica 


Read lraylor Compal 


essary to 


evine, W. E 


the entire five-story 





has een chartered; 


iy has found it ne« 


building at 


Lombard and South streets, because of business expansion 
Boston, Mass.—An office supply store has been opened at 164 
Hanover street by Rose Mellin 
Boston, Mass.—-Amstace, In: has been chartered to deal in 
office supplies and printing apital stock, $50,000 ,rporators 


Samuel Schiff, Sadie Schiff and Jesse P 


line 
Brownsville, 
tionery and office 


Penna.—Earl CC. Storey has 
supply department of th 
d will under his 


Company, ar operate it 


Universal Office 


Chicago, Ill.—The 
solved its c 
Chicago, Ill. 
West Lake 
Chicago, il!l.—W. J 
spent weeks in Florida in 


Chicago 


rporate charter 


Line, Ine 
224 West 


The Success 
street to Huron 
Murphy, of the 
February 
club 


Compan 


several 
members of the Kiwanis 

Chicago, iil The C. L. De 
has opened a branch office at 
vard. Raymond A. Lasance is in 

Chicago, iIl.—Geo. E. Fox 
February at M mi, Fla He |} 
deep 
Western 


ywney 
Room 800, 20 


charge 


pany 

join vyachtsmen in some 
Chicago, tl!l.—Fred Chr 

& M. Vernon, left in Febr 

portant cities in the Sout! He 


spent 
Southerr 


nsen 


expects t 
the forepart of 

Chicago, Ill.—In Februar the 
idded men to the tore sales staff. Lor 
with Horder In« several 
Bruno Zoeckler 

Chicago, Ill The Petite 


two 


Leonard 


Stationery Comy 


Fisher, all of 


own 


Devices 


has moved 


Dandy 


president of Geo. E 


Wallace Statior 


Brook 


purchased the sta 
e Mardorff Printing 
name 

has dis 


Company) 


from 547 


street 


Supply Company 


traveling with the 


\ Ci nnati 


East Jackson boul 


lad op! 


water Salling 


manage 


uary on an extended trip to 


» return to Chicag 


lis Kadish had beer 


Peterson came fron 


many, 400 West Chi 


cago avenue vas burglarized February Abe $100 worth 
fountain pens nd mechar ail pencils was take ind alse n 
siderabl ellaneous merchandise 

Chicago, Ill Hall's in established sox ry and 
greeting card business South Michigar i is be 
hartered ipital stock shares no par : rpora 

Lillian Sinot, R. B. Ha ind J. C. Hall 

Chicago, ill.—A. L. Payne, manager for S. D. Childs & Con 
pany, has moved his desk It had been located near the er 


trance Mr. Payne is now n the main floc 


Yr toward the rear 


The space } sed former is devoted to the sale of type 
writer papers instead of the purchasing of store stocks 

Chicago, Ill Earl n April the Eaton, Crane & Pike Con 
pany will o ipy its new and salesroom, Suite 404, Kin 
ball hall ickson boulevat ind Wabash avenue The ware 
house a West I will be maintained H. S. Adan 

! 1S] I I d | salesmen will juar 
in the dow “ ( 

Indianapolis, ind.—The Canode Ink Compar " moved its 
cal office from 10 Sout Senate avenue to 625 Massachusett 
avenue 

Islip, N. Y The Long Island Office Supply Corporatior 
been chartere« pita ares common no par stock; incor 
porators—M. R. Slade, M. B. Slade and G. T. Bra 

Jackson, Miss.—W. H Big Bill’’ Edwards, fort f Grar 
Rapids and Saginaw, Mict s now associated witl 1 ir 
ested in the Boyd Company) ackson, Miss. He is charge of 
the stores nd the stationer department 

Kansas City, Mo.—The ©. A. Demaree Printing & Statione: 
Company has incorporated; capital stock, $50,00 a. oH. M 
Claer, charter representative Commerce building 

Lindsay, Calif.— Homer Gordiner has purchased and has take! 
possessior f Inns’ Statione store here Mr. and Mrs. Inns 
who came t Lindsay fr Fresno, have owned and operated 
the business for the past eight years Mr. Gordir fc 
merly connected with a bank in Lindsay 


Los — Calif The Par 


capital stock $1 O04 


American Stat 
(Ww A O'H 124 renada avenue) hs 





PouaL 


sADDING MACHINE Paper. 


Br 
roll 

for all * 
adding” 


macnines 


Sold by i 
good: aliens 


everywhere 
CENTRAL PAPER CO. 


MENASHA ,WIS. 














Victory Stamp Pads Are Quality Pads 


Made of the best material and inked with Pure 
Rubber Stamp Ink. These pads are not surpassed 
by any other, and are made in the following Col- 
ors: Red, Black, Blue, Violet and Green. 
Size S 

Junior 
No. 0 
No. 1 

No. 2 

No. 3 
No. 4 


Sealing wax 11 irious 


Dimensions............2 x3% 
Dimensions 214x346 
Dimensions ; 
Dimensions.. 
.Dimensions. . 
Dimensions 


grades, sizes and colors. 


Write for Price List 


LUTHER INK & STAMP PAD CO. 


East Park, Near Mulberry St. Newark, N. J. 
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Ingento Cutters 


for CARD AND PAPER CUTTING 





NOW MADE IN 7 SIZES 





A SIZE FOR EVERY NEED 


No. 1. 6% inch blade. No. 4. 12% inch blade. 

No. 2. 8% inch blade. Ne. 5. 15 _ inch blade. 

No. 3. 10% inch blade. No. 5% 18 inch blade. 
No. 6. 24 inch blade. 





Manufactured Only by 
IDEAL SCHOOL SUPPLY CO. 
3700-3702 Wentworth Avenue 
Chicago, Illinois 














CUA SH) GT 
? f ns 
The 


Barrett Portable 


Adding Listing Machine 


New Junior Dealer Plan 
Full Dealer Protection—Sure Profit 
Write for Full Particulars 


The Barrett Portable has achieved world-w ide 
recognition for dependability and the high qual- 
ity of workmanship and materials. Full 9- 
Column Capacity, Visible Total Wheels, Sub- 
tracting Keyboard, Shock-Absorbing Handle, 
all modern features, and attractive appearance. 
Retails at the Unprecedented Low Price of 


88" 


F.O. B. Phila 


Manufactured and Distributed by 


Lanston Monotype Machine Co. 





A Philadelphia, Pa., U.S. A. 
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Los Angeles, Calif.—-The Chieftain Stationery Company, 806 
South Hope street, has established the Chieftain Printing Com- 
pany nearby Increased business in the printing line made 
necessary the opening of the new shop. 

Madison, Wis.—The Western Tablet & Stationery Corpora- 
tion, domiciled at Wilmington, Del has incorporated in Wis- 
consin; capital stock, $5,000,000 preferred and 200,000 shares 
common no par stock; property represented in this state, $25 
000; Chauncy FE. Blake, state agent, Madison 

New York, N. Y.—Pope & Gray, stationers’ supplies, has been 
chartered; capital stock, $25,000; incorporators—C. H. Pope, D 
Gray and A, M. Fisbeck 

Philadelphia, Penna.—The Market Street Stationery Store 
200-02 Market street, has been registered as a commercial title 
in the common pleas court by David Schneyer, 5639 Lebanor 
avenus 

Philadelphia, Penna Goodrich & Klein opened a commercial 
stationery and printing business January 10 at the northeast 
corner of Seventh and Chestnut streets Barney D. Goodrich 
was formerly paying teller for the National Bank of Commerce 
where he had opportunity of making the acquaintance of man 
business men Howard Klein had conducted a department store 
at Salem, N. J.. where he acquired a broad merchandising ex- 
perience in many lines, including stationery 

Portiand, Ore.—-The Pacific Stationery & Printing Compan 
has returned to its former location, 107 Second street A fire 
there last fall made it necessary to take space elsewhere until 
the damage could be repaired 

Providence, R. |.--The Imperial Specialty Company, 167 Dor- 
rance street, has been purchased by William A David and 
A. G. Phillips 

Ridgewood (Queens County), N. Y.—The Triangle stationery 
store is being organized at 816 Forest avenue 

Rochester, N. Y.—Canfield & Tack, In 252 Springfield ave 
nue, has been chartered to do a stationery and book business 
capital stock, $40,000 

St. Louis, Mo.—Clarence R. Comfort, president of the Com 
fort Printing & Stationery Company, is spending the last 
months of the present winter in the vicinity of Gulfport, Miss 

San Francisco, Calif.—The Stationers’ Association of Cali 
fornia is now meeting on the third Thursday of each month 
and attendance is reported to be satisfactory. 

San Francisco, Calif. The store of Ingrim-Rutledge Company 
was painted and entirely renovated to welcome added business 
trom the Financial Center building, next door, which is one of 
the biggest sky scrapers of the city Tenants began moving 
in February 1 

San Francisco, Calif In service for over twenty years, dur 
ing which time it has made journeys totaling severai times the 
distance around the world, an envelope issued by Southern Pa 
cific immediately following the San Francisco fire of 1906 has 
just been returned t V. R. Plank, stationery storekeeper for 
the company The envelope was an early example of the re- 
use envelope designed to effect savings in the millions of en 
velopes annually used by the railroad It is still in serviceabk 
condition and good for thousands of miles of useful service “So 
heavy is the company’s correspondence,’ Plank § said, “that 
every month an average of 1,086,580 single-use and 42,670 new 
re-use envelopes are required to enclose it 

Shreveport, La.—-The Paramount Ink Company has been re- 
organized, and its acid proof ink is to be marketed aggressivels 
The new officers are: Clarence A. Ricou, president and general 
manager; J. S. Jolley of Hosston. vice president; John Jolley 
Jr., secretary-treasurer 

South Bend, Ind.—The Herr Book & Stationery Company has 
been chartered; capital stock, $20,000; incorporators—Charles C 
Herr, K. M. Herr and Milo C. Blair 

Virginia, Minn.—It is reported that Burgher-Williams Con 
pany. of this city, has closed its store at Duluth The con 
pany’s headquarters are at Virginia, and it operates anoth 
store at Hibbing 

West Palm Beach, Fia.—The Northwood Stationery Company 
has opened a branch at 317 Clematis street 

Wilmington, Del.—The American Writing Paper Company ha 
been chartered in Delaware capital stock 24,500,000, 99,000 
shares of preferred at $100, and 155,000 shares of no par comn 
stock 

Wilmington, Del.—The National Phone Holder Corporatio: 
has been chartered to manufacture and deal in metal specialtic 
paper pads and novelties; capital stock, $40,000; Franklin H 
Mettler, charter representative, Wilmington 

oe - 
Mrs. Carlisle Returns from Orient 
Mrs. Eleanor Carlisle, vice-president of A. Carlisle & 


Company, returned early in the year from a five-mon 























WITH RYCO §S PECIALTIES / 





How shall I select such merchan- 
dise—in what quantities—at what 
outlay—at what discounts ? which has taken 


the name 


Will it sell easily—and repeat? the questionmark 


Will its makers stand back of it? from specialty 


Remove the doubt. Supply the correct answers 
to these questions, and your specialty merchan- 


merchandise... 


dise will multiply your profits. 


AND inserted | 


th > ae ’ STO 
J. F. RYAN & COMPANY e dollar sign @ 


342 Madison Avenue - . New York City 


Learn more of s secret 


O} ss sales ld multiplied projits NOW ! 


Za 









































The most popular type 
of sealing machine 
Simple and_ sturdy 
Tens of thousands it 
daily use are giving 
splendid service. 
THE RYCO Takes 
tape up to 3 inches 
wide. Heavy, durable 
most suitable for 
shipping rooms. Retails rHE SMOKER’S 






















at $5.00. LAMP (Right) Stands 
THE PARSUL r clamps anywhere 
lakes tape up to 1% Ash receptade, match 
inches wide. Smaller, box holder and cigar 
compact - especially rest are integral parts 
designed for retail of the lamp itself. Fin 
stores. Retails at $2.50. ished in bronze, ma 





hogany, verde green 
and ebony ( mplet« 
with plug and cord 
Retails at $6.50. 


It will pay you to give special atten- 
tion to all RYCO items. Here are 
the big reasons in back of the con- 
sistent turnover—the certain and 
easy sales on RYCO Products: 





I 
ILE ASH RE 
CEIVER (Left) that PINZIT (Right) 


clamps anywhere and 









1, Ryco Specialties are patented and have no cannot tip over. Fin i mage ba. 
competition. ished in rich mahog ond time. Does 
any, verde green, or 


iway with mutilat- 
gleaming ebony. ing staples — with 
Trimmed with high tearing clips. Re 
iy polishe d nickel. R tails at $8.50 
tails at only $2.50 F 





2. All RYCO items are outstanding—novel— 
different. They sell very easily, and the 
dealers’ minimum discount, 40%, gives you 


a gratifying profit. MONARCH (Right)—The machine 
that has established a new standard 

, , ‘ f efficiency for automatic package 

Sd Youy capital outlay is small. You can prove sealing devices. Made entirely o 





a oou Li > inve brass to give long 
to yourself at very little investment that posers Fagg a lta , 
RYCO Products WILL sell! roof A perfect 


mechanical device. 
Retails at $20.00 THE BANKER’S' SANI 
TARY MOISTENER B 
low)—A dollar item with 


big demand. 


4. RYCO items are popularly priced. And the 
Ryco Line contains only items which have 
a wide, general market and large, repeat 
sales. Quantity production brings low prices. 


rHE ADAMS —— f 
MEMO PAD ~ 


5. RYCO items WILL turn over. Seventeen (Left) —A desk 





years of experience with specialty merchan- ddine a ~ 7 
dise enables us to select the most reliable In brass, bronze, (ie i. 
and most profitable items. _ wT SO . - 4 
maker 


--- some of the products 


Here are seven “‘convenience’’ items, each one patented— 
each one a steady seller—each one a fine profit-maker for you. | 


Monarch, Parsul and Ryco package sealers for the office do | 
their work with convincing precision and efficiency. The / 
smoker’s items—-the adjustable ash receiver and the smoker's | 
lamp—find instant favor as soon as they are displayed. The | 
handy Adams Memo Pad, with its ever-ready paper roll, is an 
effective time and work saver. Pinzit, which pins papers, is the 
only machine which fastens papers securely together and yet 

allows them to be separated without mutilation. The 
Banker’s Moistener is another item which is widely | 
~~ popular. 


f Just analyze this merchandise. Learn more about it 
j this line which has taken the question mark from 
/ specialty merchandise and inserted the dollar sign! Use 
/ the attached coupon to indicate your requirements! 


f J. F. RYAN & COMPANY | 
/ 342 Madison Avenue . . New York City | 
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The Medium Priced Line of Good Quality 
COLONIAL STYLE LETTER TRAYS 


More than 100 dealers have bought the dozen assortment of this new Colonial tray. Are you get- 
ting your share of the new business it is creating and the healthy profit that goes with it? 





Colonial Style Desk Tray 


Made in all standard finishes and sizes 


Order a dozen assortment today 


IMPERIAL METHODS CoO. 


Forest Park Illinois 





E. L. SIRUS, New York 














TORMTEX 


A DIFFERENT TYPEWRITER RIBBON 


Made from specially constructed fabric. Inked by the 
STORMS PROCESS which insures a perfect edge and 
no crushing of the fabric. Designed primarily for sharp 
clear impressions, STORMTEX will outwear any ribbon 


of the sharp writing variety. 


Write us today for samples and further information on STORMTEX, 


THE SHARPEST WRITING RIBBON IN THE WORLD. 


H. M. STORMS COMPANY 


561 Grand Avenue BROOKLYN, N. Y. 
INKED RIBBONS CARBON PAPERS 
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No. 461 Flat Top Desk 





More Sales and Profits 


Many progressive dealers have learned that they can make more sales and 

e more profits by handling the Imperial line. With four grades to choose from 
and each grade a popular one most sales are made quickly and easily. 

The profits from Imperial Desks are always worth while because the appear- | 

ance, quality and construction enable you to put a profitable price on them. : 


Upon request we will send you copy of our latest catalog 








DESKS and price list; also folders on Inlay-Noleum tops. The 
600 Grade of inexpensive turned leg desks and The 700 
for every office use Grade of home and professional desks. 








IMPERIAL DESK COMPANY, Evansville, Indiana 
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Profits that ode | 
tick~*~ AMERICA'S oldest line of =" V 


quality adhesives—sold, and 

RESOLD, for generations. A single line wh ch gives 
you an all-purpose, adhesive stock. 

PRODUCTS OF A STANDARDIZED 

LINE ALWAYS SELL EACH OTHER. 


Ask Your Jobber 
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CHAS. M. HIGGINS & Co. 
271 Ninth Street, Brooklyn,N.Y. 


| Beit ADHESIVES, 
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PENS AND PENCILS 


Riis a 























Chicago, Ill.—H. B. Van Dorn, Jr., of the educational depart- 
ment, Joseph Dixon Crucible Company, spent several weeks at 
Chicago in February. He attended the convention of the Na- 
tional School Supply Association while in the city 

Chicago, ltil.—J. H. Hildreth, manager here for the Esterbrook 
Steel Pen Manufacturing Company, left in February on a trip 
which will bring him back to Chicago in time for the regional 
meeting of the National Association of Stationers, Office Out- 
fitters and Manufacturers April 18. Among the cities Mr 
Hildreth will visit are St. Louis, Indianapolis, Cincinnati and 
Detroit 

Los Angeles, Calif.—Otis A. Bacon, representative of the 
Spencerian Pen Company visited the local stationery trade 
some weeks ago. He covers the Pacific coast twice a year 

Philadelphia, Penna.—Walter G. Stringer, manager here for 
the Joseph Dixon Crucible Company, has recovered from an 
attack of atropine poisoning, engendered while his eyes were 
being prepared for examination 

San Francisco, Calif.—Clinton Colby is back at work with the 
local branch of the Joseph Dixon Crucible Company, after an 
illness 

San Francisco, Calif.—The house of Eberhard Faber, Angy B 
Thomas, coast manager, has moved its offices from 681 Market 
street to the Balboa building 

San Francisco, Calif.—Frank D. Waterman, Jr., has visited 
the San Francisco office on a tour of inspection. He came here 
from Los Angeles, and left for home via Portland and Seattle 

San Francisco, Calif.—C. A. Marquardt, in charge of the for 
eign department of The Conklin Pen Company, is expected here 
by Tom Emerson, district manager, about March 15. C. C. Cobb, 
general manager and vice president of The Conklin Pen Com 
pany, has already left New York for the coast, via the Canal 
and is expected March 5 

San Francisco, Calif.—Three weeks were spent here in Febru- 
ary by A. G. Frost, vice president of The Wahl Company, who 
came via San Diego and Los Angeles and is returning home to 
Chicago by way of Portland, Seattle, Vancouver and Spokane 
While here Mr. Frost held a meeting of all the Wahl representa 
tives on the coast. Mr. Frost said he was glad to report a large 
increase in “‘Eversharp’’ and Wahl pen business and that was 
1ugmented by a new fountain pen desk set that is being ac 
cepted rapidly as a substitute for an ink-well In fact, Mr 
Frost found the business so profitable that one of the jobs he 
attended to while here was the renewal of The Wahl Com 
pany’s lease on the San Francisco branch in the Sharon build- 
ing, from which all the Pacific coast will be supplied 


LOOSE LEAF | 
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p 
C First, 


CHICAGO 


Successful Dealers everywhere 
handling the Mashek line point to 


THE PERFECTION— 


of detail that distinguish these cases and which 
invariably attracts the better and more profitable 
trade. This trade 
doesn’t shift with 
price cutting 
winds, but, like 
quality merchan- 
dise, is permanent. 
A large variety of 
styles with a 
choice variety of 
leathers to fill the 
individual prefer- 
ence of your pa- 
trons. 





Manufacturers for 25 years 


Brief Cases Portfolios 


Catalog Cases Wallets Make our catalog 
Music Cases Bankers Cases your constant guide. 

















a — ————— ——————— 
Boston, Mass.—H. M. Blizard has become a representative 
here for The Stationers Loose Leaf Company He had beer 


formerly with The Thorp & Martin Company 
Chicago, Itll._—Ed. Spaett if the McMillan Book Company, left 
in February on a trip to Southern points. He expects to returr 
Chicago early in Apr 
Los Angeles, Calif.—R. |! Alderson, formerly sales manager 


for the Wilson-Jones Company in Chicago is now residing he 

Mason City, lowa.—The Klipto Loose Leaf Company, 15 South 
Delaware avenue, has installed a new Model 26 Linotype, dis 
placing an old No. 9 machine 

Poughkeepsie, N. Y The Trussell Manufacturing Company 
“was awarded a g ld la by the executive urvy of awards f 
the Sesqu entennial exposition at Philadelphia 

San Francisco, Calif.—Gu Hamlin, of the McMillan Bool 

mpan} illed n the West coast trade early in the vear He 
I th } mother at Carme 

> 
Uruguay Business Prospects Good 
\ rding Commerce Reports, conditions in Uruguay favor 
mpr ement in business the first half of 1987. G d demand 

s expected for a number manufactured pro ts, including 
ff aL ties, machine nd filing cabinets 


~*~ “If it’s made with Leather, MASHEK makes it Better” ,. 





—— Fie PM. Iocse Leaf Lne— 
BLACK BEAUTY 


Metal Tip Guides 








| Scratching 
/ Chipping 
Glare 





THE 


WOR KAMAN 


MANUFACTURING COMPANY 
CAPITAL and SURPLUS OVER $400,000.00 


G 1 Offi d 
enera ces an se ae 


Factory: 
1200 W. MONROE ST. _ 110 E. 42nd ST. 
NEW YORK 


CHICAGO 


























7 a 


ea 


= 
owt” L 


os oes 


= 


on Fae 





ee ee el 


SS aaa ee 


Aertind? reeset 





230 OFFICE 








Premier Steel Filing Cabinets 


**Built for Business’’ 


Electrically and Acetylene 
Welded. Rigid in construc- 
tion. Beautifully finished. 
Full Roller Bearing. Double 
drawer fronts. Brushed brass 
finish hardware. “Pinch” fol- 
lower, positive in operation. 
Drawer capacity 25 filing 
inches. Automatic locking 
device if desired. All stand- 
ard finishes and in 4, 3 and 2 
drawer sizes. 


Constructed for Unlimited Service 


Prices are F. O. B. Mishawaka, Indiana 


DESCRIPTION PRICE Shp 


° Stock Olive Mahg & Wet. 
Stationery No. Green Walnut C 














Cabinets %!, ! Dr. Letter File $33.00 $39.00 135 
mets 504-1 ¢ Dr. Letter File-Lock 39.00 45.00 135 
596 . Legal oe J J 

Costumers 506-1 4 Dr. Legal File-Lock 45.00 51.00 145 
304 3 Dr. Letter File 29.00 35.00 115 
Tables $04-L 3 Dr. Letter File-Lock 35.00 41.00 115 
Stands ttn Soriaamicon ite 153 is 
8 104 2 Dr. Letter File 25.00 29.00 95 

y 104-L. 2 Dr. Letter File-Lock 29.00 33.00 
106 = 2: Dr. Legal File 29.00 33.00 105 
olders 106-L. 2 Dr. Legal File-Lock 33.00 37.00 105 





The Usual Discounts Extended te the Trade 
Address All Communications to the Chicago Sales Office 


Premier Metal Products Co. 
JOHN W. MESSIMORE, Sales Director 
2808 Logan Boulevard Chicago, Illinois 


WE HAVE SOME OPEN TERRITORY FOR 
MANUFACTURER'S AGENTS 







































(ANT) 


FOR EVERY BUSINESS 


We 


*“‘Guth Tables’’ cover the entire field for 
use in Offices, Directors’ Rooms, Public 
Buildings, Schools, Libraries, etc. 





A most comprehensive line; sizes 2x3 ft. to 
5x18 ft., tops 7/8" to 1-3/4" 5-ply. Three 
distinct grades, in Oak, Mahogany, Walnut. 


Catalog upon request 


Inquiries for Special Designing and Building 
in Table Equipment Are Invited. 


HENRY L. GUTH ASSOCIATES 


Executive Office—ALLENTOWN, PA. 
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Atlanta, Ga.—H. G. Tough has been appointed Southern dis- 
trict manager by The General Fireproofing Company, with head- 
quarters in this cits He had been district manager in North- 
ern New York 

Boston, Mass.—Some loss was suffered by the Macey-Morris 
Company in the building at 15-17 Columbia street The cor 
poration used part of the building for packing and shipping 

Chicago, til.--H. E. Hooker, 841 West Randolph street, has 
been appointed local distributor for the Ireland & Matthews 
Company, Detroit Mich 

Chicago, tt!.—Frederick Erbe, secretary of the Yawman and 
Erbe Manufacturing Company, spent several days on business 
in Chicago during February 

Chicago, ill.—Slight damage was done to the store of S. 
Spitzer, 173 West Lake street, during a destructive fire Febru 
ary 20 at 169 West Lake street 


Chicago, Ill.—The Beacon Steel Furniture Company has filed 
an amendment to its corporate charter, increasing the capital 
stock from $20,060 to $50,000. The number of directors has been 
increased from three to five 

Chicago, Itll.—A. F. Scott, manager of the office furniture de 
partment, The Newton & Hoit Company, has returned to work 
after two months’ absence He spent most of that time in a 
hospital, where he went for a major operation 

Chicago, tll.—The new Builders’ Exchange, a new skyscraper 
being completed at Wacker Drive and LaSalle street, will give 
its tenants options of vault space or Underwriters’ label safes 
The Mosler Safe Company has secured the contract for the 
necessary vault doors or safes 

Cleveland, Ohio.—C. ©. McCormick, 1739 Waymore avenue, is 
now representative of the Ireland & Matthews Company in In- 
diana, Ohio, Pennsylvania, Virginia, West Virginia and a por- 
tion of New York state 

Detroit, Mich.—The Yawman and Erbe Manufacturing Com- 
pany has moved its local branch from 331 State street to 137 
Lafavette boulevard, West 

Los Angeles, Calif.The Desk Exchange has moved to 420 
South Spring street; the former location was 945 South Main 
street The space now occupied is in the basement of the Pa- 
cific Desk Company, which makes deliveries for the Desk Ex 
change 

Los Angeles, Calif..-The Durbin Office Equipment Company 
has moved to Suite 211, Western Pacific building, 1031 South 
Broadway The former location was 824 South Flower street 
The company is distributor in Southern California for the Acm: 
Card Systems Companys 

Naperville, til.—The Illinois Paper Company has been char- 
tered to deal in paper, printing, stationery, furniture and equip 
ment and mimeograph supplies; capital stock, 100 shares non 
par value; incorporators—Henry E. Rennels, Grace E. Rennels 
Norma E. Shinn, Paul H. Shinn 

New Orleans, La.-The corporate name of Petetin-Baudean 
Inc., has been changed to Baudean, Inc 

New Orleans, La.—M. R. Tucker has joined the sales staff of 
Dameron-Pierson Company, Ltd He will spend most of his 
time introducing ‘‘Lymetco”’ cabinets and other products of 
the Lyon Metailic Manufacturing Company 

New York, N. Y.—The Hale Desk Company has leased three 
floors at 7-11 East Forty-fourth street for main showrooms 
and executive offices 

New York, N. Y.—A. H. Denny, Inc., 356 Broadway, has se 
cured the Eastern distribution for the ‘“CurManCo"’ products 
of the Currier Manufacturing Company, Minneapolis, Minn 

New York, N. Y.—Linet, Office Furniture, has been chartered 
with capital stock of $20,000; incorporators—J. Linet, A. Roberts 
and J. Jaslow; A. E. Marks, charter representative, 25 West 
Forty-third street 

Oklahoma City, Okla.—C. T. Anderson, 224 West First street 
who had been Southern division manager for the Kardex Rand 
Sales Corporation, has resigned. For a number of years he had 
been advertising manager of The Safe-Cabinet Company. He 
has made no plans for the future 

Philadelphia, Penna.—The Fred Medart Manufacturing Com 
pany has opened district offices at 617 Public Ledger building 
A. B. Nieman is in charge 


(Continued on Page 241 
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Special Steel Furniture 


Affords Dealers 
Special Profit 


Steel furniture of a special de- 
sign or for a special purpose, is 
not called for as frequently as 
standard items, but the dealer 
whois able to supply Imperial 
special equipment earns a 
special profit because he carries 
no stock. He provides merely 
the field service, outlining the 
requirements. Blue prints, 
plans and prices are furnished 
i him promptly. 
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An Imperial dealer can offer his cus- 
tomers a special service which reacts 
favorably toward developing a 
steady trade. May we send you 
further particulars ? 


This is a specially designed steel omnibus that meets the 
exacting requirements of one of our customers. It is a unit of STEEL ChE? Goneraner 


one of the many completely satisfactory installations made by 
peeing 2130-2152 Fulton Street 


CHICAGO, ILLINOIS 





Imperial during the past twenty-two years. 


























SUCCESS TO THE FURNITURE DEALER 
IN JASPER NOVELTY WORKS QUALITY 


DESKS 


and tables for 


the office 


Teachers’ Desks 
Students’ Desks 


Juvenile Desks 


Customers 


No. 1258 Oak Double Flat Top Desk 





The prosperity of your furniture department is in direct relation to the lines you 
handle. Jasper Novelty Works offers you an unusual proposition in the quality 
and service of the line. A mark of approval is to be observed in the continual re- 
orders from office furniture dealers throughout the U. S. Ask us about our car- 
load discount ; send for our catalog and price-list. 


JASPER NOVELTY WORKS érciacisrs JASPER, INDIANA 
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a Pocket Index Card Cases 


Paper Weight and Memo Pads 


Specialties 


for Speed 


Polar specialties are speed spe- aicie Gest Wade 
cialties. They help to cut down 


routine and detail which rub 
efficient effort, They are time 
and labor saving devices. They 
make for better and easier re- 


sults in office details. Conse- 





Desk Drawer Stationery Tray 








Rocker Blotters ‘ zi f 
quently, they are-in high repute THE é 
everywhere and enjoy steady eannepicstonen 

re - “e . NON-SHINE 
sales. A few of the quick turn- cna 
ing Polar items are illustrated. PAD 
Our catalog contains a host of 
profit-making suggestions. Bet- 


Desk Drawer Money Trays ter ask for it today. 





Polar Manufacturing Co. 
119-125 North Fourth Street 
Philadelphia, Penn. 




















AMES MEANS EXCELLENT SERVICE 
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Many Successful 
Typewriter Dealers 


assure satisfaction to their customers by depending exclusively on AMES 
as a source of supply for typewriter parts, tools and rubber platens. By 
concentrating their needs for these supplies in one order, they save valuable 
time and much trouble and expense. 


Branch offices, conveniently located, provide quick service in supplying tools, 
rubber platens, and wide selection of parts. Orders for these goods are 
shipped 24 hours after they are received. By devoting our service to the 
trade, we leave the retail field entirely to our dealers. 









If you buy AMESCO platens, you know we give every order utmost atten- 
tion; why not obtain the same service for typewriter parts and tools? 
Remember that 


Ames Means Fixcettent Service 


AMES SUPPLY COMPANY, 564-572 W. Randolph Street, Chicago 


Branch Office and Export Bept. Great Britain Office Branch Office 
50 Lis St.. New York 507 Mission St., San Francisco 


Longs, Ltd. 
79 and 80 Queen Street, London E. C. 4, England 























PLATENS 





TYPEWRITER PARTS — TYPEWRITER TOOLS — RUBBER 








March, 1927 














Austin, Texas.—The Typewriter Exchange, 110 East Tenth 
street, has been opened by Clay L. Price, doing a general office 
machine business Mr. Price had been with the F. L. Patty 
Typewriter Company in the past 

Birmingham, Ala.—Eldon H. Smith has become a member of 
the local sales force, Royal Typewriter Company, In¢ He had 
been connected with Tuell & Smith, Orlando, Fla 

Boston, Mass.—J. J. Clifford has joined the sales staff of the 
Royal Typewriter Company, Inc 

Chicago, Iil.—Clyde Pierce, of the service department, Wood 
stock Typewriter Company's local branch, is recovering from 
an attack of pneumonia 

Chicago, Ill.—Frank Hustedt, formerly a local salesman for the 
Royal Typewriter Company, Inc has been transferred to other 
work. He has charge of the portable typewriter department, 
caring for dealers in the territory surrounding Chicago 

Chicago, !tll.—A. B. Froehlich, of the Reliable Typewriter & 
Adding Machine Corporation, attended a meeting of Add-Index 
distributors at Grand Rapids, Mich., in mid-February The 
officials of the Add-Index Corporation informed the distribu- 
tors of the campaign for the next six months, showing the ad- 
vertising plans and dealer co-operation arranged 

Chicago, I!i.—The local branch of the Royal Typewriter Com- 
pany, Inc., ran up the largest number of sales in this territory 
during January experienced in the history of the branch. This 
record, which exceeded quota, did not include portable sales, 
nor were there any extraordinary large sales, either commercial 
or school 

Chicago, ili.—Paul W. Jones, manager here for the Royal 
Typewriter Company, Inc., has added several new salesmen in 
loop territories; J. S. Teeter, formerly a district manager for 
the Sundstrand Adding Machine Company; M. M. Painter, who 
had been manager of the sub-branch of the Underwood Type- 
writer Company at Mansfield, Ohio; A. V. Grove, formerly a 
city salesman here for the Underwood Typewriter Company 

Chicago, itt!._—The Manufacturers’ Typewriter Clearing House 
191 North Dearborn street, received some spectacular advertis- 
ing in a theater nearby in February The Oriental, a moving 
picture house, is located on Randolph street, between Dearborn 
and State. Often patrons awaiting admission form a “que” to 
the Dearborn street corner, and then North toward the type 
writer establishment On one occasion this line was photo- 
graphed, extending to the store of the Manufacturers’ Type- 
writer Clearing house This was reproduced on a drop curtain 
in the theater, and the sign of the typewriter store appeared 
on the drop 

Colorado Springs, Colo.—The A. L. Stark Typewriter Ex 
change, 831 North Tejon street, has been established The ex- 
change has the exclusive representation in El Paso county for 
the Remington Typewriter Company 

Dallas, Texas.—G. S. Wilson has joined the local branch of 
the Royal Typewriter Company, Inc He will handle both the 
standard correspondence typewriter and the portable in the 
Southern Oklahoma countie of the Dallas territory 


Denver, Colo Russell Delaney is a new member of the Royal 
Typewriter Company, In sales staff 

Detroit, Mich.—Two new alesmen have joined the Royal 
Typewriter Company, In here S. M. Steeves, formerly of 


Toronto, is handling natior accounts B. C. Wallace is the 
other newcomer, an old timer in the typewriter business 

Fort Worth, Texas.—The local branch of the Royal Type 
writer Company, Inc., has added three new salesmen: Charles 
E. Hames, R. E. Higgs and A. W. Kartous 

Grand Rapids, Mich.—J. A. Lyons, of the Reliable Typewriter 
& Adding Machine Corporation, Chicago, was in this city a few 
days last month 

Huron, S. Dak.—Jack Knabe has taken on the distributior 
of L. C. Smith and Corona 
on a dealership basis. He handles a general line of office equip 
ment and supplies, together with second-hand typewriters of 
all makes 

Kankakee, tli.—O. C. Stehr has been placed in charge of Royal 
typewriter sales here by Paul W. Jones, manager of the Chicag« 
branch Mr. Stehr is a newcomer to the typewriter field, but 
an accomplished salesmar 

Jacksonville, Fia.—R. E. Pedigo has been appointed manager 
here by the L. C. Smith & Corona Typewriter Ir He succeeds 
the late Homer D. Land Mr. Pedigo has been active in the 


ypewriters in central South Dakota, 
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Why split your ribbon 
business with others by 
handling a brand everyone 
carries? Be independent. 
Sell your own brand. Keep 
your customers coming 
back to you imstead of 
jumping from one place to 
another as they do for 
factory brands 














You can build a profitable 
typewriter supplies business 
with our help { S. ribbons 
are made in a grade and 
weight for every purpose and 
are packed in neatly litho 
graphed boxes with your im- 
print Start after the ribbon 
business today by asking for 
further particulars, 














USE 
cs s Mfg. Co., 
Sansom & 10th Sts. 
Philadelphia, Pa. 






Supreme 


DRY STENCILS 


for all duplicating machines 
No moistening before cutting 


SAVE 


Typewriter Time Money 
YOUR TRADE DESERVES THE BEST 


“Quality Supreme” 


Arlac Dry Stencil Corporation 


418 Fourth Avenue Pittsburgh, Pa. 


Distributors for U. S. A.) 


Dealers and salesmen write for particulars today 
Please mention name of Duplicator when writing 
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COUNTING HOUSE 
PAPER FASTENERS 


i TT] 


A well tempered, wide, 
heavy fastener, made of 
the best brass. 


Write for trade dis- 
counts. 


The Thomas Stationery Mfg. Co. 
Springfield, Ohio 


NEW YORK . CHICAGO 








CRESCENT 
PINS 


Stationers know that this old reliable name represents 
uniform superior quality and full count Crescent Pins are 
made of spring brass or steel in nine sizes; they are put up 
in cushion roll, pyramid or in boxes from \ to 5 pounds or 
larger as required. Ask about our counter and window dis- 
play assortment, or write for prices and discounts. 


CRESCENT BRASS & PIN CO. 


5760-5800 Trumbull Ave. Detroit, Mich. 





A. LL. Jones, Inc., 55 New Montgomery St., San Francisco, 
Calif., Pacific Coast Representative 
Phil F. Webster, P. 0. Box 872, San Antonio, Texas, 
Southern Representative 
Chas. 8. Jacobsen, 520 West End Ave., New York City, N. Y. 
New York Representative 
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Counter and Window 
Display Assortment. 
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typewriter field over fifteen vears. He joined the former Corona 
organization in 1923 as field representative, becoming Southern 
district sales manager in a short time 

Jersey City, N. J.—The No-Tarnish Products Corporation 
New Jersey has been chartered to manufacture chemical 


preparations; capital stock 


of 


$50,000; charter representative, 
Charles Young 


Little Rock, Ark.—©. I 
for the Underwood Typewriter Company, returned some weeks 
Later he visited the 


Johnson, Arkansas branch manager 


ago from a managers’ meeting at Chicago 
Fort Smith sub-branch, from which point he reported an active 
business 

Long isianad City, L. I.. N. Y.—The Queens Typewriter Com 
pany has added a stationery and office equipment department 
The company has purchased the building at 381 Jackson ave 
nue, Bridge plaza. and has christened it “‘Business Service 
building.”” Space in the building is to be leased to other con 
cerns in related lines 

Los Angeles, Calif.._The Typewriter Inspection Company has 
taken over the Woodstock typewriter. This is one of the largest 
concerns in Southern California 

New York, N. Y.--The L. C. Smith & Corona Typewriters Inc 
has leased space in the building at 330 Fifth avenue, corner of 
Twenty-third street The branch has been a tenant of the 
building at Broadway and Vesey street 

New York, N. Y.—W. J. Montgomery, who has been an as- 
sistant sales manager for the Royal Typewriter Company, In 
has been placed in charge of domestic sales of portable type- 
writers He has moved his family East, as his headquarters 
will be in this city Mr. Montgomery was located recently at 
Chicago 

St. Petersburg, Fla.—-The Consolidated Typewriter Exchange 
KE. C. Hale, manager, has been appointed agent for the Royal 
typewriter. 

San Francisco, Calif. sjeginning with February 1, business 
progressed very satisfactorily with the San Francisco store of 
the American Writing Machine Company T. Patton, of the 
San Francisco store, said that they were looking for a record 
February. 

San Francisco, Calif.—J. ¢ 
eral repair department of the Underwood Typewriter Company, 
visited the Pacific coast in February He called at the com- 


McLaughlin, manager of the gen 


pany's office here, having been already at Los Angeles, and left 
for home via Portland and Seattle 

San Francisco, Calif.—James H. Sait, manager for the Ham- 
mond Typewriter Corporation, has returned to his office here 
after visiting Los Angeles where he appointed C. R. Rognstad 
distributor Mr. Rognstad will be equipped to render service 
and will carry a full line of Hammonds He is well known in 
the southern city and is taking possession of his new store 

San Francisco, Calif._-The Remington ‘‘Tots"’ gave their an 
nual banquet at the Palace hotel, San Francisco, the evening 
of February 12. About forty of them, all connected with the 
sales department of the Remington, were present at the very 
enjoyable affair. C. B. Waters, district manager, presided and 
the trophies awarded winning salesmen in the different con 
tests conducted in 1926 were distributed Winners from the San 
Francisco office are W. A. Rhodes, C. F. Hickerson and Pierre 
Marvin. On the day following the banquet the ‘‘Tots” enjoyed 
a golf tournament on the Harding golf course 

San Francisco, Calif..-The new Royal portable typewriter has 
arrived here and is making many friends. The quantity sent in 
February was limited and C. E. F. Russ, San Francisco man- 
ager for the Royal Typewriter Company In said he and his 
assistanis are in the position of some art dealers who become 
so attached to special paintings that they are sorry when a 
customer comes to buy However, the new portables will soon 
be manufactured in quantities The almost noiseless quality of 
the machine and the attachment to carry off waste of erased 
paper are among the features people like in the new machine 

Sioux City, lowa.—The Allen Office Machine Company. 601 
Fifth street, has been purchased by the Office Service Con 
pany, 605 Nebraska street 

Tyler, Texas.—H. T. Brashier, who had been with the Under- 
wood Typewriter Company here, has been transferred to San 
Antonio, Texas 

Watertown, N. Y.—-The General Typewriter Company, 22 Pad- 


dock arcade, has been established by C. M. Little and C. E 
Luce Both had been with the C. R. Allen Company, I: 
Watertown, formerly The lines carried include typewriters, 


adding machines and supplies 
Woodstock, Iil.—M. L. Adams, assistant general sales manager 
for the Woodstock Typewriter Company, was called to Rich 
mond, Va., February 16 on account of the death of his brother 
Woodstock, Ill.—S. D. Lawrence, general service manager 
Woodstock Typewriter Company, recently made a trip to the 


coast, during which he inspected the service situation 
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‘A STAMP PAD 


is no better than its impressions”’ 


For Dependability, Efficiency, Econ- 
omy, Service and Longer Life, your 
stamp pads must be ‘‘SOLOS.”’ 


To stock ‘“‘SOLO”’ Products with their Boe ea an ol ee ne asso" 


a! SELFINKING 4 


ededdehbbdbddddddddd dass 


guarantee for perfect results, means 
satisfied customers and increased 
sales, just as certain as the sunrise. 


In order to be better, it had to be rad- 
ically different. SOLO is not a felt 
pad—and it costs no more. 


TAMP PAD 


— { CLARKE PATENT ) oe 
MANUFACTURED BY 


Perfection, due to its new inking prin- "| PrERLESS CARBONERIBBON MFG Co INC 
ciple, (patented) also a firm striking NEW YORK NY. : 


surface with no surplus ink in evidence No" ."s"s"s"s DATO. JUNE 3.1919 
at any time, are the ideas that put 
““SOLO”’ two steps ahead of all other 
stamp pads. A sample pad and_ descriptive pamphlet on request. 


seeeeene es 

eseeseeess @ 
We a 2 ese oo oo 
MQ QR_o_IIA 











Manufactured by 


PEERLESS CARBON & RIBBON MFG. CO. 


Incorporated 


‘Sponsors for PERFECTION in rubber stamp IMPRESSIONS”’ 
476-478 BROOME ST. NEW YORK, N. Y. 
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have a program for the coming season that will interest 
every progressive dealer 





THIS MONTH we are laying plans 
for a season of greater progress: 
advancement in production, in va- 
riety of designs and general service 
to dealers and users of office desks. 
fhe same thoroughness in manu- 
facture, that feature which gives 
especial emphasis to the slogan, 
“Built true, clear thru,” will be ever 
foremost. 


NEXT MONTH complete details of 
the plans will be released; look for 
the announcement and read it care- 
fully. It will be of importance to 
every furniture dealer. A new cat- 
alog showing the complete new line 
will soon be ready. Write us now 


for a copy, and it will be mailed as 


soon as copies are available. 


HOOSIER DESK CO. 


JASPER, INDIANA 
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Sales Are Increasing 


with dealers who are 


selling the Distinctive 
Accessories and Period 
Desks found in 


The Quigley Line 


Wnite for catalogue and 
become a dealer who 
says 


Business Is Good 


because he uses the 
Ne. 1042 products and service of 


The Quigley Furniture Co. 


Whitesboro, New York 
































There is an invaluable factor of prime importance in 
making one product superior to another. 

It is not just a matter of certain prescribed materials 
and methods, but it is that constant feeling of responsi- 
bility to one’s customers that prompts the utmost effort 
to justify their confidence and good-will. 

It is bound to find expression in the quality, uniformity 
and price of the goods, and in the dependability of service. 

Paramount to the certainty of supplying the best quality 
for each purpose lies this consistent dependability at all 
times. It is not only the goods and facilities, but the spirit 
back of them that counts. 

It is found in the “Line of Lowest Ultimate Cost.” 


NerpicH Process ComPANy’ 
Burlington ® New Jersey U.S.A. 


| Dependability 
. 





“The Line of the lowest ultimate cost? ., 
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Woodstock, ilil.—C. V. Lavery, special representative of the 
Woodstock Typewriter Company, returned to the factory some 
weeks ago after an extended trip through the East 

Woodstock, !!!.—Among the visitors in January at the Wood- 
stock Typewriter Company factory were R. F. Gones, district 
manager, who spent several days looking over the new building; 
H. E. Moree, of the Typewriter & Adding Machine Company 
Columbus, Ohio; J. Bushart of Portsmouth, Ohio 

> — 
Spanish Governmental Preferences in 1927. 

The Spanish government has permitted its departments to 
consider various articles for purchase abroad, without accord- 
ing preferences to bids for domestic products. Typewriters and 
accessories are included in a list of miscellaneous machinery 
and materials affected 


aa —— = 
ACCOUNTING MACHINES | 
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oecenitillinesatl 


Chicago, i!l.—The Powers Accounting Machine Corporation 
has moved from 137 South La Salle street to Suit 1100, 407 South 
Dearborn street The offices face East, having excellent light 
The maintenance department occupies space in another building 

Chicago, ili.—J. S. Hexter, who had been in charge of the 
bookkeeping machine sales here for the Underwood Typewriter 
Company, has resigned to join the Mutual Life Insurance Com- 
pany, Conway building, Chicago. George Petsche succeeds him 
in the Underwood organization 

















ADDING MACHINES 
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SAVE TIME AND POSTAGE 


BY USING A 


PELOUZE 


| + POSTAL 
SCALE 


It tells automatically 
the exact amount of 
postage in cents, re- 
quired on all mail 
matter, including 
parcel post rates by 
zones. Warranted 
accurate. Finished 
in gold bronze or 
French gray 








ee 
NATIONAL 
Made in Several Styles 
Intended for individual desk, library, office or ship- 
ping department 





For sale by leading Dealers everywhere 
Ask for “Pelouze’”’ Scales—Send for catalog 
Dealers supplied through principal jebbers 


Pelouze Mfg. Co. 


Manufacturers ‘‘Pelouze’’ Household and Infant Scales 


232 E. Ohio St., 3 Chicago 


The above advertisement is appearing in many of the 











IH 


Chicago, !!l.—The corporate charter of the Portable Adding 
Machine Sales Company has been dissolved. 

Chicago, tli.—J. W. Kiplinger, of the Portable Adding Ma- 
chine Company, made a swing East in February In addition 
to visiting the factory at Syracuse, N. Y., he stopped at New 
York, Philadelphia, Baltimore, Washington and Detroit 

Chicago, !li.—The Reliable Typewriter & Adding Machine Cor- 
poration has signed a new lease for the mail order department 
at 184 Washington street, doubling the space occupied previ- 
ously. The operating force has been doubled, practically. C, M 
Cleary is manager of this department The ‘“Ve-Po-Ad”" de- 
partment showed a 100 per cent increase in January, 1927, over 
the same month last year 

Madison, Wis.—The Lillian E. Demaray Calculating Agency 
345 Washington building, has been established, to render a cal- 
culating service on inventory, stock records, payrolls, reports, 
income taxes and other subjects 

San Francisco, Calif.—One carload lot of Dalton adding ma 
chines has been received this year and another was in transit 
early in February George C. Riekman, San Francisco manager, 


reported very good business Salesmen from this branch are 
calling on all classes of business and are finding a very satis 
factory response They find people optimistic regarding the 


business outlook for this year 

San Jose, Calif.—The Adding Machine Service & Supply Com 
pany, conducted by L. T. Schreiber, formerly at San Francisco 
is now located at 32 Fountain street, this city 

Tampa, Filia The Hayes-Tampa Adding Machine Company 
of Florida has been chartered to sell and manufacture adding 


machines and cash registers; capital stock, 5,000 shares pre- 
ferred ($100), and 40,000 shares common ($25.00); board of di 
rectors—Charles H. Moorehouss E. L. Matthews and Martin 


Caraballo 


Terre Haute, Ind.—The Dalton Adding Machine Company has 


moved its local branch from 521 Ohio street to 327 Ohio street 
te 
Canada-Czechoslovakia Adding Machine Agreement 

Canada and Czechosloval have concluded a trade agree 
ment effective January 1 192 granting reciprocal tariff cor 
cessions Intermediate rates on exports to Canada re granted 
Czechoslovakia: adding machines are included in the agree 
ment This treaty remair n force fifteen mont! or ntil 
three—mont! denunciation has been given by either <« ntry 

If a man would succeed he must work and like it The Web 

‘ ) 


ster Way (F. S. Webster mpany 





national magazines. 
——— 








REGAL REBUILT 
LONGUS 


Trade-marked—Nationaily Advertised 


Approved by the Manufacturer 


ROUGH TYPEWRITERS 


Stock in 82 Cities 
All Makes All Models 
All Series All Types 


Lowest Prices 


Write for the Regal Plan. 


REGAL TYPEWRITER COMPANY, Inc. 


524 Broadway, 12-14 So. Jefferson St., 
New York, N. Y. Chicago, Illinois 


Cable Address: REGALTYPE, N. Y. 
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May We Send You One? 





CHANGEABLE LETTER DESK NAME PLATE 


Lists at $4.25 Complete, with Attractive Discount for 
the Dealer 


Return the coupon below and we will send, all charges pre- 
paid, one of these new—fast-selling—changeuble letter desk 
name plates. 

It's a real beauty, in Oak or Mahogany, and the pure 
white celluloid letters on the jet black background are all 
changeable. 

Easy to read—easy to change—excellence in appearance— 
and economy to your customer—ives you four strong sell- 
ing points that make profitable sales come easy. 

Return the coupon now—and we will send the plate, charges 

repaid, at once. We will bill at $4.25 less our attractive 

iscount. If you decide to return it—do so at our expense. 


Mail This Coupon—Now! 


Davenport-Taylor Mfg. Co. 
412 Orleans St., Chicago, III. 
You may send the sample name plate for our inspection. 


We will either keep it and pay your charge net, or return it 
to you at your expense within 10 days. 
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OTHER MACHINES | 



































The Superior 


MULTIPOST 


STAMP AFFIXER and RECORDER 
SAVES STAMPS, TIME and MONEY 


Eliminates four out of five necessary oper- 
ations in the stamping of mail. Prevents loss, 
misuse and mutilation of stamps by keeping 
them locked together in one safe place. 
Makes possible an accurate record of all 
stamps used. 

DEALERS: 
You know that persistent National Advertising 
creates a steadily increasing er 
demand for an article, the 
merit of which has already 
been established. Each of our 
advertisements urges pros- 
pects to ask you for the Mul- 
tipost and you should be pre- 
pared to supply them. Under 
our Dealer Plan you carry no 
stock, have no money in- 
vested and are not obligated 
for service. 








If you have not received our 
Dealer Book “Why & 
How," write for it now. 


Multipost Company | 


ROCHESTER, N. Y. 








= | 
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Cleveland, Ohio.--Harold K. Baumgardner has been appointed 
representative for Reiner'’s Rotaprint, In in Cleveland and 
vicinity 

New York, N. Y.—The Wallace Addressing Machine Com 
pany has increased its capital stock from $25.000 to $50,000 

Philadelphia, Penna.-The Let-Q-Fold Company, letter fold 
ing devices, has been registered in the common pleas court bs) 
Homer T. Smith, 1321 Widener building 

Philadelphia, Penna.-The West Philadelphia Multigraphing 
& Printing Company has been registered as a commercial titl 
in the common pleas court by John F. Ward, 134 South Fifty 
third street, and Martin M. Fels, 6200 Spruce street 

Philadelphia, Penna.—-The West Philadelphia Mnuiltigraphing & 
Printing Company, 31 South Fifty-second street, has been regis- 
tered in the common pleas court as a commercial title by John 
F. Ward, 134 South Fifty-third street, and Edward C. Ward 
1511 North Fifty-fifth street. 

San Francisco, Calif.—H. DL. Kippen, manager for The Ameri 
can Multigraph Sales Company, with headquarters in the Pa 
cific building, is much interested in the fact that the new ad- 
dressing Multigraph will be shown at the Los Angeles Business 
Show in March, for the first time on the Pacific coast 

San Francisco, Calif.—The 1927 Hundred Per Cent club of The 
National Cash Register Company, consisting of those members 
of the sales force securing 100 per cent of their year’s quota, 
will hold the annual meeting in 1928 in California in the latte: 


part of January or early in February These salesmen will 
come from all over the country and from different parts of the 
world. As in 1925, they will assemble here and later visit dif 
ferent points of interest in the state Some of those salesme: 


who attended the 1926 Hundred Per Cent outing from this ter 
ritory are coming home from Havana via the Canal 

San Francisco, Calif.._-R. M. Reid, who with his partner W 
Watt, owns and operates the Pacific Office Machine Company 
26 First street, says they are the only dealers on the coast who 
have no competition They buy, service and repair all kinds of 
office appliances and have been doing business at the same loca 
tion for a number of years Typewriters, mimeographs, adding 
machines, addressographs, calculating machines, envelope seal 
ers and check writers are a few of the lines listed by them if 
it is an office machine, they undertake to service it and if it 
so out-of-date that no parts are purchasable, the firm makes 
the parts. Mr. Reed says that he got into his line of work as a 
boy, when he worked for an inventor Determined to learn 
about machines, he later worked in the service departments of 
a number of office appliance firms, in various cities of the 
country, in many of which he is quite well known 

San Francisco, Calif.—The head office for the Remington Cas! 
Register Company for the Pacific coast is now in the Sharon 
building, New Montgomery street W. R. Lord is Pacific coast 
manager for the corporation Mr. Lord came from Chicago 
originally and has been on the coast for about four years He 
was connected formerly with the Los Angeles branch, when the 
various cities here had direct factory branches. The change 
was made early this year—William Metz, sales agent for the 
San Francisco branch of the Remington Cash Register Com 
pany, has been in this city since last August. He has had thirty 
years of cash register experience Until coming here he was 
sales agent for the company in Vancouver, B. C He is er 
thusiastic over what he considers some wonderful new machines 
that the company is putting out and a very active sales cam 
paign is being made here The sales agency is at 318 Market 
street Mr. Metz is also sales agent for the Victor adding ma 
chine and reports much demand in San Francisco and vicinity 
for that line 

San Francisco, Calif.—According to H. J. Best, Pacific coast 
manager of the Dictaphone Sales Corporatio: it is hoped that 
C. K. Woodbridge, president of the corporation, will visit the 
coast branches early this year. Mr. Woodbridge, who is presi 
dent of the International Advertising clubs, wil! call on the 
various advertising cl 
Pacific slope.—H. J. Best. who has been Pacific coast manager 


ubs of the coast, if he comes as far as the 


for the Dictaphone Corporation only since the middle of August 
1926, recently returned from the annual conference at New York 
city and at the factory, staying for some little time in the East 
He is a firm believer in the importance of personal connections 


(Continued on Page 242.) 
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A BIG MONEY’S WORTH 
FOR THE OFFICE MAN 


invoices, all 
written 
of the busi- 

ness at his finger tip in the COM- 
BINATION WORK CLASSIFIER. 
Ample capacity, straight-up expan- 
f a full half inch for each 

> x tray prevents 
fanning or spilling, is durable for 
life-time service and is attractively 
hed in mahogany 


business papers, 


ition of all sides 


’ 1 
ne stee 


Ove reen 





desk appliance 
at $7.00 : it will earn its costf 
weeks; full 






Office Specialty Co., Inc. 


68 Beekman Street, New York, N. Y. 


























Just the Cutter forthe Busy Office 


Engineers, draftsmen, sign-writers, advertising men—in 
fact the entire organization of any plant will find the Boston 
Cutter a most efficient and practical appliance. 


The ‘‘Boston’’ Card Cutter No. 36-B 


Cuts and trims office forms, factory forms, legal forma, 
special forms, photographs, cardboard, asbestos, insulation, 
thin leather, rubber, fabric, advertising layouts, etc., quickly 
and accurately. Furnished complete with adjustable front, 
side and back gages of steel The knives are of a high- 
grade tool steel, the table is of mahogany and the frame is 
of iron. Cuts any length Mounted on specially constructed 
folding table which makes it easy to move from one place 
to another 


A full line of Cutters and Tableting Presses. 
Dealerz Wanted. 


Golding Press Division 


American Type Founders Co. 


FRANKLIN, MASS. 











New and Improved 


The Kranz popular and 
writer shock absorber is new and im- 


well known type- 


proved. The shock absorber provides 
longer life for any machine because ex- 
cessive noise and jar are eliminated. 
Typing consequently becomes a pleasure, 
with better work resulting. 


Typewriter men everywhere are adding 
extra dollars to their income by selling this 
shock absorber. To interested dealers, a 
liberal proposition is available. 


Edward Krantz Products Company 
407 S. Dearborn St., Chicago, Ill. 


























No. 


This One Too? 


Here's another Gunlocke 
overstuffed leather design 

settee and chair; fine 
enough for the most ex- 
pensively fitted office but 
within the price range of 
those who must consider 


1703% 


price. Like all models, it 
is fully guaranteed. Gun- 
locke Chairs are good 







chairs for your trade. Let 
us send complete details. 


THE W. H. 
GUNLOCKE 
CHAIR CO. 


WAYLAND, 
N. Y. 


1703% 
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Fits on side of 
desk, table, wall 

or over coin box. 
Beautifully finished 
in copper oxidized. 





The ‘‘ Telefo-Safety”’ 


New! Patented Office, 
Store, Home Necessity 


And now comes the Telefo-Safety holder to swell the profits 
of the wide-awake dealer. Where to keep the "phone so 
it won't fall off or be in the way has been a puzzle and 
problem to millions of people for many years. The Telefo 
Safety solves the problem quickly and inexpensively Sells 

quickly because of its uniqueness and usefulness Dealers 

appointed selling large quantities Now installed in thou- 
sands of large Offices, Stores, Banks, etc., not only for tele- 

Phones but also for electric fans Write immediately for 

full particulars, 


NATIONAL PHONE HOLDER CORP. 
219 So. Dearborn Street Chicago 








SEARLES TYPEWRITER 


STANDS 
and 


STOOLS 








At Prices 
That Attract 
Customers 


The attractiveness is not only in price but als 


ance and construction Here are some interesting spe 
fications 
Stands—Top 14” x 20”, 5 plywood, walnut or mahogany) 
finish Drop Leaf 14” x 8”, one or two, making top 28” or 
36” long Height 26” Steel frame, welded, black enam 
eled Feet with rubber tips or castors on 2 or 4 legs 
Stools—Seat 1%” x 13”, wood, walnut finis! Steel frame 
welded, black enameled Feet, rubber tips or castors. Stool 
fits under stand and nests into one shipping yn with 
stand 
Searles stools are made with or without backs for ff 
shop, or counter use Write for descriptive literat 
SEARLES ELECTRIC WELDING WORKS 
Manufacturers 
821 Washington Blvd. CHICAGO, ILL., U.S.A. 














- Is Your Nar Name on Our 


Prsferted Dealer, 


=a, “Mailing List? 


















Every so often we issue a 
SPECIAL BARGAIN 
BULLETIN of outstanding 
values not listed in our 
current Confidential Whole- 
eale Price List. 


REGISTER your name with 
us Low and you will receive 
these bulletins regularly. 
Your letterhead or business 
card with be sufficient. 








Rough, Rebuilt and New 
TYPEW RITERS—ADDING 
MACHINES — CHECK- 
WRITERS — CALCULAT- 
ING MACHINES — BOOK- 
KEEPING MACHINES, 


PELIABLE 
Typewriter & Adding Machine Corp 


‘All That the Name Implies" 
170 W. Washington Street, Chicago, Ill. U.§.A. 















He Pays 
An Income Tax 
on $19,900 


A REPRESENTATIVE recently showed us 
his Income Tax Return. No reason to be 
reticent—he made good money and expects 
to make more this year. And there are many 
others in the Marchant sales organization 
whose earnings are equally satisfactory 


CALCULATING MACHINE SALESMEN 
have an opportunity with Marchant. Future 
earnings are insured by liberal territories and 
a wonderful machine. Progressive advertis 
ing is giving leverage on present sales returns 


APPLICATIONS from able men—either 
“arrived or ‘on the way will be giver 
prompt—and strictly confidential-——attention 


ADDRESS General 
Sales Manager, Mar- 
chant Calculating 
Machine Co. 280 
Broadway, New York 
City 





SUPER 
AUTOMATIC 

















| STAMPS - STENCILS - SEALS — 


a 











Mayer 


days 


Chicago, til._—Francis X 
turing Company, spent 
Mich., in February 

Chicago, til.—Fire in a dk 


a few 


of the A. D 


= | 


Manufac- 
Manistee, 


Joslin 


at the factory, 


wnstairs shop endangered the plant 


of the Safford Stamp Works January 31 Slight damage was 
ione in the Safford establishment 
Chicago, i!l.—The loop store of Meyer & Wenthe has been 


moved from 


108 North Dearborn street to 31 


North Clark street, 


in the Chicago Temple building 

Chicago, It!.—J. R. Swift, general manager of The Superior 
Type Company, attended the meeting of the first, second and 
fifth districts of the International Stamp Manufacturers’ Asso 
ciation at Baltimore in February 

Chicago, it!.—The Davenport-Taylor Company, which has oc- 


cupied part of the eighth floor at 412 
to the third floor of the same building 
the space on the third floor 
pansion of production facilities 


Orleans street, has moved 
The company has twice 


which has permitted extensive ex- 


San Francisco, Calif.—-Crowds have been gazing at a novel 
exhibit in the East window of Patrick & Company. Featured 
beside a ‘‘Personal’’ Protectograph is a large frame containing 
a check and photographs of forty years ago The caption is 
“The End of the World's Greatest Forgers.’’ The photo of 
former Chief of Police Lees of San Francisco is in the center 
Below is a check on the Nevada Bank of this city, raised by 


Herman Becker from $12.00 to 
by Frank Deane, whose 
sent all the forgers shown to the pen 


picture 


22,000 and passed at the bank 
is also in the 


Lees 
A window card 


collection 
itentiary 


says: “‘Protect your checks with a ‘Personal’ Protectograph.”’ 
J. E. Lombardi, assistant to Manager F. C. Rohrbach of Patrick 
& Company, who installed exhibit, says it led to many sales, 
not only of check protectors, but of writing materials shown 
alongside The Protectograph is a product of the Todd Com- 
pany, Rochester, N. Y 
+ 
Furniture—Continued from Page 230 

San Francisco, Calif.—H. Bliss Rucker, formerly vice presi- 
ient and general manager of the Rucker-Fuller Desk Company, 
has engaged in the real estate business. With Joseph Rucker, 
Jr., he has established the Rucker Company, 206 Mills building 


San Francisco, Calif.—Gustav Erbe, president of the Yawman 
and Erbe Manufacturing C and Mrs. Erbe, arrived in the 
Hawaiian Islands by the S. S ‘President Wilson,"’ sailing from 
Los Angeles after visiting San Francisco. They will pass five 
weeks in the islands and w visit San Francisco on their return 
to the mainland 

San Francisco, Calif.—The Yawman and Erbe Manufacturing 
Company has purchased the business of the Phoenix Desk & 
Chair Company, and has taken over its lines. The business of 
the desk company has been moved from 666 Mission street to 
132 Sutter street, local headquarters of the Y and E.’ In 
making the foregoing announcement, Charles H. Victor, mar 


ager for the Yawman and Erbe Manufacturing Company, said 
that William Pohl, for vear past manager of the Phoenix Desk 
Company, ¥ remain witl Y and E” as manager of the office 
furniture iepartment Very extensive alterations are being 
made at San Francis Y and E” headquarters, which will add 
about 5,000 feet to the already large display space The lines 
taken over with the Phoenix Desk Company are those of the 
Pound-Horricks Desk Comy the Imperial Desk Company 
and the B. L. Marble line of chairs The Phoenix Desk Con 
pany was one of the old San Francisco office furniture concerns 
having been in busine here for over a quarter f a century 
The company has enjoyed a pecial business for the best class 
if San Frar customer When asked to make a statement 
for Office Appliances, regarding the new policy of t} Y and 
her Mr. Victor said that he had recognized for some time 

e ne t or a complete office furniture department and that 
the ombination of ar i-established business uch as the 
Phoenix Desk Company with the ‘Y and E Manufacturing 
‘ompar va logica ind practical solutior f tl probler 
Wher th teratior ompleted the Yawmar and Erbe 
Manufacturing Company w present to the publ ne of the 
fines ir r mt i shments of its kind n the Pa 
ific coast 

Topeka, Kans The Rar Kardex Service Corporation has 
moved from 109 West Sixth street to 300-01 Central Natior 
Bank building. This provides for the creas ql 
bv the eXT nsion of the hu ness 
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ALL STEEL DESKS 


SEALS 














FOR THE STATIONERY TRADE 





CAST BRONZE DESK SIGNS 


nn LOANS 


CASHIER 
PRIVATE — OFFICE 
ce - 
NOTARY PUBLIC 


TELLER as — 
ALSO ENGRAVED BRASS SIGNS 


a 





WE ARE WESTERN AGENTS FOR 


AJAX - FOLLET - AUTOMATIC 
TIME STAMPS 





WE MANUFACTURE 


STENCILS-RUBBER STAMPS 
BADGES-TOOL & TIME CHECKS 





AMERICAN SEAL & STAMP. CO. 


120 So. CLARK STREET 
CHICAGO, ILL. 











WAX SEALS ALL KINDS OF 


NUMBERING 
MACHINES 
REPAIRED 


CAR SEAIS 























Steel Card Drawer Sections 
THE WATSON 800 LINE 


Watson sectional steel card files are in 
demand because of their practical usefulness 
and continual efficiency A very definite 





opportunity to economize in the use of space 
is offered by the 800 Line because the units 


can be added either horizontally or verti- 
cally The 800 Line includes files of any 
number of units in any arrangement desired, 


ind covers a great range of card sizes. 
Your request for a catalog will receive a 


WATSON MFG. CO. | 


JAMESTOWN, N. Y. 
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Cleans your platens 
Cleans metal parts 


Dissolves grease and cleans spots 


OFFICE 








————s 


— 


4 WEBCO PRODUCT 


TRADE MARK 


Original! and Best 
lype Cleaning Hud 


Cleans your type 








tom your desk 
WHEN TRADE B Maan APPEARS 


DIRT OISAPPEARS 
MANUFACTURED BY 


The FS Webster Company Inc. 


BOSTON 
MAKERS OF 


MULTI-KOPY Carbon Papers 





No type brushing 
No picking out of 
particles from type 








STAR-BRAND Typewriter Ribbons 




















\ 


S/eelfAge 
FILING CASES 


A very high grade line 
of steel filing cases 
massively built and 
handsomely finished 
at attractive prices. 


Every drawer 
equipped with anti- 
noise-and-friction pro- 
gressive suspension. 


Built - to - Order 
Cases and Equip- 
ment of every de- 
scription. 





Corry-Jamestown Mfg. Corp 


CORRY, PENNSYLVANIA 





> 





ah 
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RIBBONS AND CARBONS 














Atlanta, Ga.—Miss Gussie Harrell is now handling the sup 
plies department for the local branch of the L. C. Smith & 
Corona Typewriters Inc 

Baltimore, Md.—The Paiama Carbon Company, Seattle, Wash 
has opened an office at 615 Ejitel building 

Boston, Mass.—Hugh J. McColl has been appointed manager 
of the supplies department of the L. C. Smith & Corona Type- 
writers In here, succeeding A. B. Sallander, who has been 
transferred to Detroit 

Chicago, Ill.-Ward J. Downs, president of the Caxton Labora 
tories, visited Chicago on business in February 

Chicago, ili..-Jos. A. White, manager here for the F. S. Wet 


' 


ster Company, will spend several weeks in March at Ocean 
Springs, Miss 

Chicago, Itli.—J. A. Salisbury, manager here for the Kee-Lox 
Manufacturing Company, made a business trip to Des Moines, 
Iowa, in February 

Chicago, il!._-Thomas A. Georgi has been appointed traveler 
by the Caxton Laboratories. He will cover Wisconsin and Min- 
nesota, making headquarters at the local branch, 352 West 
Jackson boulevard 

Chicago, til.—Frank Cooper, of the Chicago Binder & File 
Company, made a trip to the Minnesota twin cities in February, 
taking care of business matters and attending the annual din- 
ner of the Northwest stationers 

Detroit, Mich.—A. B. Sallander has taken charge of the sup- 
plies department of the L. C. Smith & Corona Typewriters, Inc 
He had been engaged in similar work at the Boston branch 
prior to the transfer 

Houston, Texas.—The A. M. Carrow Company, manufacturers’ 
representative, has moved from 724 McKinney avenue to 228 
Rodgers building. where increased space is occupied in dis- 
tributing ribbons and carbons and office machines. 

indianapolis, tnd.—The D. H. Duncan Supply Company has 
moved from 10 South Senate avenue to 625 Massachusetts ave- 
nue 

Los Angeles, Calif.—Mittag & Volger, In: has moved into 
much larger quarters at 102 San Fernando building 

New York, N. Y.—Arthur Cavanaugh has jeined the sales 
staff of the supplies department, L. C. Smith & Corona Type 
writers Inc., here 

New York, N. Y. An American sales office has been opened 
by Gunther Wagner Company, Hanover, Germany, at 4 East 
Twenty-third street. This company’s products include ribbons 
carbons, inks, adhesives and stencil paper 

Omaha, Nebr.-—A \. Lewis has been placed in charge of 
the supplies department by the local branch of the L. C. Smith 
& Corona Typewriters Inc 

San Francisco, Calif.—W. G. Huston, Pacific coast manager 
for Mittag & Volger, Inc., has added W. E. Reddin to the San 
Francisco sales force For five years Mr. Reddin was identified 
with the Noiseless typewriter as salesman in the financial dis- 
trict. remaining in the same capacity after the consolidation 
of the Remington and Noiseless interests Both the San Fran 
cisco and Los Angeles branches of Mittag & Volger, Inc., carry 
complete stocks of all items mentioned in the company’s cata 
logue and can meet every demand on the instant 

Seattle, Wash.—W G. Huston, Pacific coast manager of 
Mittag & Volger, In¢ has appointed R. H. Webb to cover the 
states of Oregon, Washington, Idaho and Montana Mr. Webt 
will make his headquarters here. 

_ — 
(Other Machines—Continued from Page 238.) 

in business, and in this city belongs to the Rotary clul Adver 
tising club, International Executives’ association and the Credit 
Men's association He was fourteen years in charge of the 
middle West states for the corporation, prior to coming to San 
Francisco, with headquarters in Kansas Cit) The past six 
months have been very good for the Pacific coast territory 
breaking all previous Dictaphone records There are nineteen 
salesmen, service and credit men for the bay region, fifteen « 
whom belong to the San Francisco office The force has won 
five pennants, the past five months, in addition to two sales 
managers’ prizes Mr. Best's motto in business is “He profits 
Most who Serves Best but no play in the words is intended 

Wilmington, Del.—-The American Certigraph Corporation has 
been chartered to deal in store and office equipment; capital 
stock, $1,025,000; E. O. Craig, charter representative, (United 


States Corporation Company), Dover, Del 
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DIEMER 
PRODUCTS 


FOR 
SATISFACTION ano SERVICE 


ENVELOPES 








fling, mailing and 
carrving purposes, 
in RED ROPE an 
JUTE, tor flat 
folded papers. Also 
Metal End Fi 
Boxes 

Phe illustrations 
show a tew of 
designs carried 
stock. 

Samples furnished 


On reque 


JOHN F. DIEMER COMPANY 


519 Broadway Est. 1869 New York, N. Y. 
SEND FOR CATALOGUE No. 30 














HOOD CHAIR COMPANY 


Manufacturers of high grade Office and School Chairs 









Write us for 
photos and prices 


HOOD CHAIR COMPANY 


GREENEVILLE TENNESSEE t 
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3 to 1 he misses! 


Basket ball! Waste basket ball! 
Confusion in the office. Paper 
balls shot at the nearest basket. 
Great way to waste time! Great 
way to litter the office! The 
‘thoss” grits his teeth. Who to 
fire first? Then the bright sug- 
gestion: “‘Put a waste basket 
by every desk.’’ Remarkable 
how it speeds things up! 





VUL-COT 


~the standard waste basket 


For office and home. Colors to har- 
monize with furniture and hangings. 
Solid sides and bottom. Guaranteed 
for five full years — many have been 
in service for thirty. Buy them by 
the dozen—at stationery, house- 
furnishing and department stores. 
















National Vulcanized Fibre Co., Wilmington, Del. 





Make your store Waste Basket headquarters in you 
city. Link up with the Vul-Cot advertising every mont! 


in System, Liberty, Literary Digest, Collier's. This is 





your advertising —to help you sell more waste baskets 











Make «Wed 
sah ¢ 





Put One In 
Every Office 


7, Get an Esco introduced 
ESCO) into every office; then 
wis, a watch results. One user 


quickly passes the good 
word along to another. 
Sales follow. Esco is 
well built, comfort giv- 

and long lasting. 
wonder it sells. If 

are not fully in- 
med on it, write for 


t 
, | 
iS, | 


eTayl 


Economy 
Seat Company 


1824 S. Albert St. 
CHICAGO, ILL. 
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Light Touch 


For smoothness, for 
quiet, easy, light 
touch, stenographers 
say, ‘“‘Use the Lin- 
coln Superior Type- 
writer Key.”” Any 
dealer can deter- 
mine this by install- 
ing one set: other 
sales _ naturally 
follow. 


Write for Sales Plan: 
it plans your sales. 

















_ LINCOLN 
_ RUBBER KEY CO. 


| 27 Thames Street 
| NEW YORK, N. Y. 


No. 20 
KERL Smoker- 
Lite 
List 
= $5.00 


Ideal for | | 
P o. 4 
Smoker- 
the Office || sx: 
; List 
Plugs right into any 110 
volt socket. Press the but wae 
















ton—get a quick, clean 

light for your pipe, cigar sa a 
or cigarette. a soa 
An absolutely dependable Ash 
lighter for a home, office, Receiver 
or club. List 


$5.00 










Attractive in design, hand 
somely finished in bronze. 
or antique silver, harmon List 


izing with any room fur- $10.00 
nishings. 














A profitable line to handle. conti 
tion 

Smoker- 

This Electric Smokerlite is the Lite, Ash 








first household lighter and the Receiver 


choice of leading merchants 

for design, finish and depend and 
ability. Write for complete Lamp 
cireular “O" and net prices 
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EVERYBODY IS A PROS- 
PECTIVE BUYER FOR THE 


“SILENT WATCHMAN” 


It is everything a modern wall safe should be 


plus its unique advantage of being installed 
DIRECTLY ON the walls in remote secret places 
—abstraction being impossible. The trend of time 
makes this insulated welded steel safe an inter- 
national demand 

A demonstration and its low cost is your as- 
surance of every sale. 


WRITE FOR PARTICULARKS—A SPE- 
CIALTY WITH AN INFINITE FIELD 


The Hall’s Safe Co. f 


3253 Spring Grove Ave. 
P.O. Box 846 CINCINNATI, OHIO 




















Pat’d and Mfr'd Exclusively by 
THE HANCE PARKER 
MFG. CO. 
Meriden Conn. 








KEISANED 


DESK 
DIRECTORS 





These handy letter holders give valuable 
aid to correspondents, managers and_ all 
office workers in laying out and directing 
their work. They are made in five grades, 
including paper covered, fabrikoid and em 
bossed leather. Each pocket has an in- 
dividual capacity of one-half inch, which 
prevents bulging and fanning out 


Write for price-list and discounts. 


Sainberg & Co., Inc. 


77 East 130th St. New York, N. Y. 
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Paragraphic reviet f current tssues from 
; 4é mad a 1 fieids, classified for 
n t reference 
Manufacturer. 
‘ 1 sta | t¢ is bee! ‘ 
t \ ‘ N. ¢ 
I er St Company, Tacon 
Te 
ooh 
e N } MI Compa f 
rs i ertisir ‘ S 


l \r I par 220 Fif New 
N.Y ud printing for tt fou 
ge 1 thin lead colore 
rt ( Shey Van Alst I teent 
t bir N. ¥ page fold ptive f 
( e ret isible index i i ‘ 
t “ af bindet 
Wr \ | (‘on Worth str w Yor 
Y 1 ilendar This nted o1 
ivy the re many brat £ 
levice 1 ! le t pany re t 
Fre Ba ns Se Spout! 
ie, Cl é folder-—-a of 
Robar« a ! at ext 
e reg ere is nhanced | ju 
inwen ‘ if trick fold 
rr Ma Compat ( ‘) 
nes ler I IX Like ‘I \ ( la 
t | on ontracts and é 
I Che f lained the itilit i 
transter ise ! I I preserving su eT 
Fron il Blar B k Company H yoke Mass 
Mes 1 ft t eis t ! £ lt on school suppl Thi 
sts an exter ‘ iriet metal hinge ring bool tudents 
ng book gue cove! ecipe books, fillers, « e! steno 
te bool N cl ks, compositior nd exercise 
ks, bookkeeping blantk books and book rings 
Fror the \ Card §S Company, 116 Soutl Michigar 
ivenue (} Il] con Profitable Business ¢ tro wit} 
Acme Visible Re rds = tells of the variou ipplications 
f the Acm«s ysten illustrated with many pictures of instal 
ations Ar n ing variety) ommercial, professional and 
ndustrial ay itions of t \ system is indicated Man 
ypes of I d other ontainers for visible records are 
showr sugge gz the flexil t with which the needs f indi 
vidual user ire served The italogue is sumptuous, forty 
eight page | T Ww r r colored plates 
Distributor. 
rhe first M th Bat n Bulletin’ was issued er 
I the Keli e Typewriter & Adding Machine Corporatio! if 
West Washington street, Cl iL 11) This is not destined t 
replace the ¢ ry ratior rr olesale price t the 
ontrar offers 1 ines ted regularly, and ible or 
is the market per ts 
From the Jaclin Stationer Company 388 Broadway New 
York, N. ¥ mes No. 1 of a series, ‘Stationers’ Handbook of 
Office Specialties It shows a number of active items in mis 
cellaneous handise iding paper fasteners—staplers 
eveletter brass fasteners lat and round head paper clips; 
spring clips and clamps; pins postal scales; waste baskets 
metal and fibe telephone brackets and accessories; expense 
books; desk memos, ete moisteners; ink eradicators; pen and 
pencil clips: hand punches uspidors The inside back cover 
of this ook lists items the Jaclin stock whicl ire not 
shown in the ent handbook 


‘Direct Mail Matter—Manufacturer. 
. F 


ympany 


les 


Festiv February is a mailing by Ryan & C 
42 Madis enue New York, N Y pointing out the sa 
ssibilities f Rvan spe ritic Some effective merchandising 





leas were presented 
The Tenacit Manufacturing Company, Reading, Cincinnati 
Ohi sent a four-page pictur etter to its list tressing the 
irge number f importa mmercial organizatior whose 
loose leaf re rds are housed in binders built on Tenacity 
metals 
A gigant reproductior f a Globe—Wernicke 1dvertisement 
was distribute to dealer The Globe-—Wernicke Company 
Cincinnati, Ot The ad ement told of “Safeguarding Bus 
id st phore signal gave emphasis to the 
ature 
r Blank Book Company, Holyoke, Mass sent a 
page t etin t dealers showing s of the 
rY } nz book ten in the company’s nes Free 
p 16 was s as it appears in the stationer’ 
te sales 4 reply postal er sed enabled 
t g his display material for the asking 
\ four-pag pictur letter from the Metal Office Furniture 
ympar i ipids M explained What Burns 
Fireproof Bu gs W ! desks in fireproof buildings are 
potential fir risks, endangering valuable papers and ffering 
I sibilitie ela d wort n the office In antithesis were 
Ww ane anon neta ‘ ne f Steelcase Desks whi 
protect their tents, and make the fireproof building a better 
nsurance risk in the eye f the underwriters 
Prot ‘ Befor Happens l a rudd illpie 
nt prospects by the Addressograph Compat We 
Va Bure ‘ C} ‘ The experiences f severa 
ser wl ‘ dressogra pment survived firs was pre 
sented in testimonial letter forn with photograpt howing 
how t and 4 te survived fire and water It is 
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Guaranteed 
for Five Years 


Lightweight 
Folding Chairs 
with 
Heavyweight 
SALES 


Possibilities 


. £82. 
Steei Foidil 


an expense 
roomy 
loung! 
thre e 


Beaco! 
ment, not 
backs and 
found only in a 

With twenty 
holstery to choose 
color for the f: 
Chairs “fit in” and 
tasteful furnishin 

A Beacor dealersh 
stantial margin is 
selling through deal 
complete details 


BEACON STEEL 


1841-1845 Carroll Ave. 


iro 


rie 





har 


KS 


seats 


invest- 
1eir gently reclining 


ig Chairs are an 
Th 

insure the comfort 

ng chair 

different types of up- 

ind eleven varieties of 

Beacon Steel Folding 


monize with any kind of 


m 


ip is profitable. A sub- 


augmented by our policy of 


rs only. Write us for 


FURNITURE CO. 


CHICAGO, ILL. 











MAHOGANY 


(enuine maho 


tion WOOE 
have the I 
the Sa 





121 M 
CHARLE 


st " nter 





Now 
AVAILABLE To ALL 


Price no longer restricts mahogany 
to those who can afford the luxuri- 
ous. Orpin has brought it within 
the reach of all. 


gany in simple, con- 
lignified models 


combina- 


is 
ices rivaling 
Any ofhee now 
ess of mahogany for 
ior effects. 


lay for full details. 


can 


edford Street 
STOWN, MASS. 





ORPIN DESK COMPANY 
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MINAS 
LAMP BRACKET 


Will place light just where needed 





— 


For the business man, physician, dentist, optician, 
draftsman, artist, or, in fact, anyone desiring well 
lighted work. 

A demonstration will show the many practical 
adjustments of the Burns Lamp Bracket. Supply 
your trade with this serviceable appliance. 


Ask for trade prices and data now 
. *. 
, 


State and 64th Streets, Chicago, U. S. A. 


Makers of Burns Telephone Brackets 











Now —push your costumer 
and wardrobe lines! 


The cold season makes people add to their out- 
door apparel and the need for providing accom- 
modation for it becomes more than ever apparent. 


The Furnas Line includes many styles of ward- 
robe cabinets and costumers, all modern designs 
of ready sale: 

Shall we send our complete catalogue? 


FURNAS 
FURNITURE 
COMPANY 


INDIANAPOLIS, 
I 

















very effective presentation of the durability of addressograph 
plates and a remarkable demonstration of how the alert adver- 
tising manager gathers up material for striking advertising 
matter. 

Familiarity with the line was discussed in a letter to sta- 
tioners by The C. L. Downey Company, Cincinnati, Ohio. A 
dealer had queried the factory on tubular wrappers that take 
all coins. The ‘‘Automatic’ produced by the Downey company 
meets the need for such a wrapper 

A mailing from the Addressograph Company, 903 West Van 
Buren street, Chicago, Ill., transplanted a national figure into 
the fertile fleld of the Addressograph. ‘“‘Business Men Every 
where Realize the Logic of Samuel Insull’s ‘Scrap Pile Policy.’ " 
The utilities magnate scraps machinery, even though nearly 
new, if later devices do their work better or quicker. The 
analogy with adopting better policies and devices in the busi- 
ness office was carried out, illustrating a variety of new ways 
of doing old tasks quicker and cheaper via the Addressograph 
route. One acquires an even higher respect for the versatile 
Addressograph 

Direct Mail Matter—Dealer 

A four-page picture letter from the Marshall-Jackson Com- 
pany, 26 South Clark street, Chicago, expounded on the ‘‘value 
of XX.” It showed the known and established value of ‘““G-W 
steel filing cabinets as a factor of business efficiency. 


Price Revisions 
The Reliable Typewriter & Adding Machine Corporation, 170 
West Washington street, Chicago, Ill., has issued a new allow 
ance schedule on adding and calculating machines 


Accessory Advertising Matter. 

An electro for newspaper advertising of steel office equipment 
is furnished dealers by the Yawman and Erbe Manufacturing 
Company 

The Stationers Loose Leaf Company, Milwaukee, Wis., has 
designed a registered logotype of the name ‘“Flexi—Post,”’ as a 
trade mark. Electros of this design are furnished to dealers 
who wish to use it in their advertising and catalogue work 

Dealers of the Art Metal Construction Company can secure 
the temporary use of an illuminated display sign. This shows 
a burning building, with water streaming from the hose nozzles 
A panel shows a safe after the fire, opened, with a flashing 
legend, ‘“‘Records Saved.’ The action simulated and the artful 
use of light make this a very powerful window display feature 

a oe 


Trade Marks Formed of Letters Not Valid in Switzerland. 

The Federal Supreme Court of Switzerland has upheld that 
provision in the country’s trade mark laws which prohibits the 
registration of a technical trade mark formed wholly of letters 


————— 
HOUSE ORGANS 























Paragraphic reviews of current issues from 
the house organ field, classified for convenient 
reference. 


Manufacturer. 


The “Y and E” Idea (Yawman and Erbe Manufacturing 
Company) printed an illustrated schedule of steel shelving 
items 


The Field (Marchant Calculating Machine Company) has 
inaugurated the publication of individual quotas in reporting 
sales figures 

Art Metal Service (Art Metal Construction Company) nar 
rated the history of John P. Morton & Company Louisville 


Ky., under the captior Looking Back at 1053 Years of Look 
ing Forward 

Unusual advice to contestants in the ‘1927 Prosperity Drive 
was printed in The G—-W Stimulator (The Globe—-Wernicke 
(Company) Watch vour health—vyou can't do your best unless 
you're in the best physical condition.’ 

“Glimpsed Along the G-W Way" is a happy title for a page 


of pictures in Globe—Wernicke Doings (The Globe—-Wernicke 

Company). The illustrations show interiors, portraits and ex 

teriors—all interesting to members of the “G—W" family 
“Know What You're Doing—and Do It" said F. S. Waters 


president, in The Lyon Standard (Lyon Metallic Manufacturing 
Company) The article called for intelligent planning and 
execution of daily duties all along the line, from office through 
sh p 


“Advertising Shortens the Bout"’ in the Typebar Bulletin (L 
C. Smith & Corona Typewriters, Inc.) narrated a sale to a bank 
in which the advertised half-—spacing feature won over the pur 
chasing executive The salesman said that advertising ‘‘short- 
ened the bout by about nine rounds."’ 

“Power from Nature's Boilers” in Business (Burroughs Ad 
ding Machine Company) told of the investigations under way 
in Sonoma County, Calif., to utilize the power in the steam 
wells in that district for the generation of electricity Similar 
natural sources of steam have been utilized already in Tuscany 


Italy 
Globe—Wernicke Doings (The Globe—Wernicke Company) cel 
brated its twenty-first birthday in January Probably the fond 


est hopes of the original staff did not contemplate the develop 
ment which the years have experienced The title has been 
changed by the addition of “The G-W Office Equipment 
Journal."’ 

The National (National Blank Book Company) published ar 
“Advertising Number telling the trade about the idea and 
publicity power behind the company’s new campaign to enhance 
the stationery business in the mind of the publi The com 
ments of many dealers on the campaign printed, came from all 
parts of the country 
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Graffco Vise Signals 
~ Bring Order out of Chaos 


6 


Use GRAFFCO VISE SIG 

NALS to classify your card in 
' Craffeo dex files. They indicate at a 
l glance when that follow-up 
letter should go out-—the exact credit 
status of your customers—how your col 
lections are progressing. 


THE GRAFF-UNDERWOOD COMPANY 
will gladly furnish any business firm with 
working out the filing 
system best suited to their needs. This 
o1 without charge. 


There is One Way 
to index al e leaf or bound 


a loose lea 
OOK Quickly Easil 


expert assistance in 





service 18 given 





bool and 

Efficiently—That is vy the 

use of GRAFFCO VISE IN- 

DEX TABS Made of plated spring steel they 

slip on readily but hold fast with a non-slip 

grip. TI may be obtained plain or printed 
th alphabet—numbers or with months. The 


celluloid window takes pencil or pen. 
Our new, complete catalog mailed upon request. 


OTHER GRAFFCO PRODUCTS 
Vise Paper Clips, Graffco Maptacks, Glass Pushpins 


GRAFF-UNDERWOOD CO. 


18 Beacon Street 








Somerville Boston, Mass. 























The ECLIPSE Time Stamp 
Price $17.50 
A. D. JOSLIN MFG. CO. 


MANISTEE, MICHIGAN 


Good Discounts 
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Atwood 
Patented 
2-Post 
Typewriter 

Chair 


No. 6625-16P 


Perforated Leather 


Seat over Cane 
Seat, 154 inches wide 
Back, 17} inches high 

: 
ga 


PERMANENT 
EXHIBITS 
14th fleer 

Section 1411 
American 

Furniture 

Mart 

Chicago 


77 White Stree 
New York City 


608 Howard Street 
San Francisco 


Manufactured by 


Crocker Chair Company 


Sheboygan, Wisconsin 




















THE PERMANENT INK 
IT TURNS BLACK QUICKEST 





TIME is the one and 
only test for ink. 


Year after year Premium 
Writing Fluid— Blue 
Black — has proved its 
unfailing reliability to 
every department of 
Banking and Commerce. 


es 
BLACK INK = NEVER fay 


ALWAYS GOOD 
ALWAYS THE SAME 


SANFORD MANUFACTURING COMPANY 


22-24 Wooster Street 
NEW YORK 


Congress and Peoria Sts 
CHICAGO, ILL. 


= i TE 








248 OFFICE 





| 
| Hoffman Never-Warp Pads 


maintain their popularity 


Substitutes come and go but Hoffman Never 
Warp Desk Pads continue to hold their 
popularity. The smooth, soft surface in eye 
resting colors of the pads provide a never 
ending convenience 

| 

| 


The wide range of styles—more than sixty 
are made—enable any dealer to meet all re 
quirements. But only a small stock is ne« 
essary and the ease with 
which pads sell, affords a 
constant and uniform profit 
If you are not familiar with 
Hoffman Pads and _ other 
items, ask for catalog and 
prices now. 


L.HOFFMAN 


145 Lafayette Street 
NEW YORK, N. Y. 


Shelf Boxes Legal Blank 
and Letter Cabinets—Cloth 
covered Index Cabinets—lIn 
dex Boxes Desk Stationery 
Racks—File Boxes—Transfer 
and Storage Cases Desk 
Pads in Green and Brown 















Consistently Good 


Western Desks do not vary. 
Whether the installation 
calls for one or a hundred 
desks, you may be sure the 
quality will be uniformly 
good. Skilled workmen 
under efficient management 
look out for that. Dealers 
open to a desk line of con 
sistent quality should ask 
for complete information. 


Western Furniture Co. 
Blair Ave. and Palm St. 
St. Louis, Mo. 
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WOVENAIR 


CHAIR CUSHION 


cA Cooler, More Comfortable Seat 
for your chair would be impossible 
~ to find Oa 


a? 











a 


Write for 
literature, 
prices, etc. 
as well as various other 


attractive offerings 
A. H. IRVIN COMPANY, Inc. 
1015 Chestnut Street 





fi 
} Soft and Pliable 
Pores for Ventilation 


» 
= 





Philadelphia, Pa. 












YOU'LL 
SELL MORE 


The crystal brilliance of PRESTO Inkstands 
adds much to the attractive appearance of any 
desk: Show them together. PRESTO Ink 
stands are as useful as they are attractive 

covers are of indestructible, highly polished 
bakelite—open at a touch and close automati 
cally, keep ink fresh and prevent spilling or 
spurting Price-list and discounts for stationers 


BACHRACH SPECIALTY COMPANY 
2275 Third Avenue New York, N.Y. 
Canadi n Distributors 
R. J. Lovell Co., Ltd., 144-150 Simcoe St., Toront: 


PRESTO INKSTANDS 
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Portugal Exempts Statistical Machines arom Duty. 
Portug exen number of manu 1 pr 
‘ eher . ts { the use of the tat NI 
d registe ‘ tatistical data and rds ther 
, ; } lirectior 7 
yer ry 
Sale 
Safe Imports of the Philippine Islands. 
Con » Report | ! 1925 the Philip d 
i fron reigy valued 
$592 7 rts of sates i vaults tota 
6 | " $40,143 The Unit Stats 
shipped ifes $49,018: Gern j valued 
$1,438 ( 1 | i vaults, wor $1,62 For 
prece An numbered 2,1¢ ind were wortl 
$36,075 fe \ ‘ t $2.610 came fron Ger i and 
( r f t these articles at a cost amounting 
t $7 ilue f British shipments wa than tl ‘ 
("} th Ss greater TI ibove—me 
supplied practically all the ife d va 
£ Is during 1924 i 
> 
Typewriter Exports 
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” In Motors— 
\ Appearance Counts 


‘THE appearance of a motor is often a vital sales 
point. The impression an exposed motor 

makes on an appliance buyer must inspire confi- 
dence. Good taste and good design demand that 
a motor must harmonize with the appliance it 
powers. 
Emerson Engineering gives close attention to these 
important details. In Emerson motors excess 
weight and bulk are eliminated while standards 
of performance and long life are retained. This 
and other refinements result in clean cut, com- 
pact designs which are enhanced by an unusually 
attractive finish, carefully applied. 

Consulting and advisory engineering service 

gratis. Test motors supplied. Write for details. 


The Emerson Electric Mfg. Co. 


2018 Washington Avenue, Saint Louis, Missouri 
50 Church St., New York City—608 S. Dearborn St., Chicago 


EMERSON MOTORS 


AND FANS ~ BUILT TO LAS 

DIRECT CURRENT 
SP PHASE 
POLY ase 


a 














In Many Offices 


EVERY DESK NEEDS A 
BRONZE NAME PLATE 


Sell them at the same time you sell the desks 
ind other equipment—complete the installation 
and get the extra profit. Solid cast bronze 
name plates add a sense of dignity and perma- 
nence to the appearance of any institution. In 
yfices visited by the general public they are 
worth much more than the cost. 

We also make window name plates, name 
frames, wicket signs and outdoor tablets in 


solid cast bronze. We shall be pleased to sub- 
mit sketches or photographs or to send you 


descriptive leaflet with prices. 


ZIMMERMAN BROS. 


and COMPANY..BANK EQUIPMENT 


4020 Michigan Ave. Chicago 
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Standard, New Portable, New Used & Rebuilt Parts of 
Countries No Dollars No. Dollars No Dollars Dollars 

Czechoslovakia 241 17,636 385 13.860 21 OO 
OFFICE Den. and Faroe Is 105 6.781 TO 2.632 06 2,890 25 

\ Esthonia 27 1,912 18 ; 301 237 

Finland 135 0.146 102 3 7 60 2,777 
t France 1,081 RO G02 4065 3 es ao 6,905 6,519 
@.' ba L trermany | 16.466 1,005 38g N37 4,810 4,206 

Gibraltar 1 300 
SABER. Ld res. Greece 18 1,290 





. Hungary M4 6,575 lilt) 3,060 210 
SURNITUR® it clang 219 17,039 ont 8 a2 12 aie 5,429 


Malta. Gozo and 





Rt aw BA o30 15 183 119 1ST 148 ‘32S 1,053 
e Norway 73 4.973 76 7H) 125 149 
ou Can Profitably Stock a | tiem 2 Be oo ~ 2 
bs bd Rumania 25 1.750 ) 652 65 
Low Priced Desk Line— Ser, eela tae eI tis att unk 1S 
Sweden 15 7,391 1,770 H 1,759 458 
Switzerland 144 S 866 8,568 Ht 1.910 221 
So many times the customers’ bank roll reited Kindow 1,864 127,587 ae ae ae 
is limited. So many times they need Cugoslavia and Al. | 405 88.357 418 15,0381. 262—7,373 (22,96 
strength and good looks for a reasonable British Honduras t , of ; si: 
. Guatemals 121 6,018 74 2.6 
figure 2 Salas ’ ; 6 721 l 10 1 
On just such occasions you can cash Nicaragua 6 614 9 324°. ” 
in on the Alma Line. Sw ll » 1400 0 120... nS oo 
Mexico Mn) oO. 850 140 5.506 1 640 S70 
Ask for current folder showing the more 5g li a 
popular numbers in Oak and Mahogany Newt undiand and ee , 
Aadrador > we 1 44 
Bermuda 2 179 


Jamaica 


ALMA FURNITURE CO. fin, snd"Foage. "3 WS) 























Other Brit. W Ind y 4 160 
High Point, N. C. Cuba 164 10,233 55 1,088 1 50 269 
Dominican Rep 17 1,250 10 oe 14 
Dutch W Ind 2 13 16 
Haitian Rep 10 855 , 
Argentina 74 WO, O87 62 20,611 12 5,613 407 
Bolivia 44 i813 S7 i, S4 100 
Brazil 265 23,156 W7 11,667 3 1,187 1,720 
Chile 68 7 222 4 | NIT 
Colombia 1 10,802 379 15,570 ; 142 59 
Ecuador 7 i4 41 1,595 l 
Duteh Guiana iY 253 2 80 
Paraguay 1 oH) 
Peru oN 2 a76 ss SO \ 18 
Uruguay 6S 4.458 a) 2,430 
Venezuela iz >, 508 155 760 2 “> 142 
Aden . 1 00 
British India ‘ 24,9024 of 1,591 761 
British Malaya 76 5,611 
Ceylon . 1 1,160 
China s4 5,923 99 ooo 110 
Java and Madura 221 14,004 : , 1 19 97 
Other D. E. Indies 2 2,240 1 1,125 t 1™) 145 
French Indo-China 27 1.890 ”) 3 
Hongkong | Ea) 
Japan, ine Chosen ne 4,160 4 2.500 ’ 2 266 
Kwangtung 1S 675 
Palestine 11 s+ 
Philippine Islands 126 9.524 45 1,640 1 > 
Siam 6 ist) ° mw 4 165 
Syria 1 ith 
rurkey in Asia 2 144 ; 108 
Australia 1,058 69 88 S84 13,746 41 6 1,140 
British Oceania 4068 10 we ? 115 
French Oceania 1 10 ; l “ 
New Zealand 144} 6.004 41 1.434 °0 ooo 1.029 
felgian Congo 30 1,080 124 
British | Africa 8 Ho 
British S. Africa ooo 17,821 "9 1,82") ‘ og 166 
British W Africa 2.) 2.118 ‘) 1,080 
Kgypt 2 10,486 2 78 | “> 
Algeria and Tun 2 +, O40 25 00) 
Other Fs Africa 16 1,120 
Liberia ) n24 1 “O 
Portuguese I Afr 11 770 t 158 S4 
Other Port Afr i 1 70 10 AED 
Other Spar Africa 22 17 10 mo ) One 
Total 12.132 $845.607 9.419 $357,141 ; $89.061 $96.711 
Shipments of Typewriters to Non-Contiguous Territories 
Alaska [N eT oN »o78 
liawa N er a7 5 9 
Port Rico N ‘ es on 


> 


Metal Office Furniture Exports 


You Call on Factories United States exports of metal furniture by countries during 




















Commeres 
ba 1 
d ti Mote Otl 
an many times you } a 
pass up real profits. , ture metal 
( ire meta 
SERVICE Steel Storage Drawer Units offer you ie oppor F ne t Safes ‘ 1ip- and fix fur - 
tunity to take advantage of more business ' Countries No N ent tures ture 
for you SERVICE Units are the logical Austria 82 $ 3.481 $ 42 
store small parts, tools, nuts, bolts, rivets, } Relgium , 651 ; vie ¢ 0 
The small drawer shown below omes fines e A va : - +4 203 
plain or with adjustable partitions in a sta pee > a an a 
ard case of 56 or 16 drawers. Other atar Denmark « ‘ — P » 
and special sizes of drawers ar ‘ 7 Faroe Is ‘ a” 159 42 
Write us for descriptive circula y F nland (So Lis li2 
will be pleased with the adaptab ' France t 1,883 2 280 236 
the units—the good values he ow Germany) 178 9.694 18,308 2,753 
prices Gree« 15 722 190 180 
7 Italy 92 04 i $ 51 315 ; 
Service Steel Products Corp. Malta, Gozo, & ale 
» Is 182 
914 W. North Ave. Chicago Netherlands f, S64 638 455 
Norway ; 4.409 } 4 1.084 905 
Portugal { 92 
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DESK LAMPS SELL THEMSELVES 





Someone told 
Someone! 


that the SILVERGLO lamp 
helped his eyes—and that’s how 
a distinguished Secretary of War 
got his lamp 

Frequently this happens — ‘‘A 
friend of mine whose eyes give 
him considerable trouble, tells me 
that he has been greatly helped 
by the use of your lamp. Where 
may it be obtained? 

Helpful because they are actual- 
ly indirect, eliminating all glaré 

They will sell themselves for 


you—send for full details 


SILVERGLO LAMPS, INC. 


300 East Federal St. Baltimore, Md. 
“‘The Modern Genii of the Lamp” 











Coles Copyholders Sell Easily 


Because they have 
universal adjust- 
ments, take up no 
room on tops ol 
desks, are foot or 
hand controlled, 
well built, thor- 
oughly reliable, 
beautifully finished 
in Duco, and retail 
at a moderate 
price 





Coles Copyholders accomplish a real increase 
in stenographic efficiency, comfort and health- 
il posture. 


Are You On Our Mailing List ? 


ending our dealers valuable sales 


t the dealers share with us in this 


s which has such profitable possibilities 


It is ir policy to 
] 


of satisfied users all over the world. 


Made and Guaranteed by 


COLES COPYHOLDER CORP. 
45 West 34th St. New York City 
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CURMANCO 
LETTER RACK 
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OLIVE GREEN ART STEEL 
Letter Size 114 x 9 x 13 Inches. 
Cap Size 15 x 9x 13 Inches. 


This Letter Rack grew out of a demand by 
large firms for a substantial rack for holding 
Letters, Orders, Freight Bills and many other 
forms. Made of heavy-weight Art Steel, elec- 
trically welded together, all one piece, reasonably 
priced. Dealers this is a profit getter. 


A. H. DENNY, Inc., 
356 Broadway, New York, Distributor 


CURRIER MFG. CO., Minneapolis, Minn. 





Maximum utility and most 
comfort. These are natural 
outgrowths of eighty years 
experience in making chairs 
of better quality. 
Manufacturers of Off Cha r 
CONRADES 
MEG. CoO. 


2nd and Tyler Sts. 
St. Louis, Mo. 


i Seating 





We exhibit our 
line American 
Furniture Mart, 
Space 513, 666 
Lake Shore 
Drive, Chicago, 
Illinois 


i il esi conan gee diecn ecio-aoucaons eid 
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Announcing 
The Diamond Masterpiece 


A Real Piece of Furniture Adds 
Dignity to the Well Furnished 
Office, Room or Lobby. 


A Complete Line of Steel Waste Baskets 
and Hampers 


PENN ART STEEL WORKS 


ERIE, PENNA. 
Half Way Between New York and Chicago 


\ A 





Small Sales 
Outnumber Large Ones 


The vear over, there are 
than large ones And the 
ledger may frequently be due to the volum« 
ot these smaller sales 
Tell City handy size 
winners—they 

They appeal to 
business 


more small sales 
profit side of the 


This is one reasot 
desks are reac 
meet a popular demand 
that vast number of 


concerns who 


why 


small 


want low priced 


good quality, small but entirely practica 
desks The Tell City line is rich in then 
may we send a catalog 


TELL CITY DESK CO. 
Tell City, Indiana 
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Why old customers keep 

equipping more typewriters 
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The Line-a-Time Mfg. Co., Inc. 
924 St. Paul St. 


Rochester, New York 








— 














and Unique 
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inique 
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nove an it thoroug 


practi No I I 

staples are used ! l 

a part of the pay f » 
e papers a atly | 
irely fastened 

arated Two styles 2} N 
mplete information on req 









THE 
BUMP PAPER 
FASTENER CO. 


LA CROSSE, 
WISCONSIN 


Batten 
Representatives — 
SEYMOUR. 
CONOVER CO, 
350 Broadway, 
New York City 
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Adding 


7 
{& 7 9 
1 
14 1N4 
} ' 4 PRR 
29 109 
t } L3s 
rT \ ' ar 
$ 1 t 
X $20 
f ’ 12 
i 
Pot { $109.97 in g $ 4.993 & 45 $119 
Shipments from the United States to Non-Contiguous 
Territories 
Ala Hawa Porto Rie 
I ind 
- 
Billing——Calculating——-Bookkeeping 
xport. of dding ulating, b ep I 
t countries N ember 10% In export 
or \ t 
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THREE BRANDS 


THREE QUALITIES 





In the UNION line of Typewrit- 
er Ribbons and Carbon Papers, 
three brands are made each of un- 
failing and uniform quality in its 
particular grade. Various brands 
are produced to meet various uses 
of your customers. Each brand ts 
the best in its class and fully sat- 
isfactory for the purposes intend- 
ed. Remember APEX, SUMMIT 
and XTRAGOOD Typewriter 
Ripbons and Carbon Papers cover 
ali requirements. Besides ribbons 
carbons, stationers also find a 
steady business in our inks for 
stamp pads, numbering and dat- 
ing machines, duplicators, etc. If 
your present line is not satisfac- 
tory, let us quote prices on your 
next order. 


UNION RIBBON & CARBON CO. 


Front and Laurel Streets 
PHILADELPHIA, PA. 














“K.B. BLANKS 


Bonds and all papers of value are well secured, 
whose values have been weighed and judged by 
experts, but the use of “*K. B.”” BLANKS in the 
preparation of such securities imparts an added 
value: not an added intrinsic value, but an 
added use value, an added selling value and an 
added quality value. They give them that crisp, 
clean currency look and feel characteristic of 
United States banknotes for they are prepared 
in the exact same manner in which this currency 
is prepared. For this reason they secure the 
preferential choice of dealers and investors over 
that of other and inferior blanks. In equal ratio 
are they of value to the printer as a selling prop- 
osition. They have the hall- mark of value, 
weighed and judged by years of experience 
among printers, stationers and lithographers, 





SAMPLES ON REQUEST 





KIHN BROTHERS, Bank Note Engravers 
205-209 WEST 19th STREET 
NEW YORK CITY 









































254 


OFFICE 





APPLIANCES March, 192; 





























70 ) 
/ ig g:) 9D AE 
mronlite 
~ ee Y - ; 
“There is no other” 
FARIES—the only desk 
lamps with the exclusive 
Faries interchangeable 
shade which may be re- 
moved for cleaning or re- 
placement without tools 
or unwiring. 
No. 3611 66 ” 
A “Better 


Lamp 


Restful, dignified and 
beautiful — a product 
scientifically and econom- 
ically correct, possessing 
that enduring satisfaction 





PATENTED 


Write today for il- 


lustrated AMRON- A 
LITE booklet 0-3 $0 necessary and desirable 
in the things we live and 
Write also for 1)- : 
lustrated’ leaflet work with. 
OAS showing 


Faries line of Brass IDEAL for HOME or 


Cuspidors. OFFICE 
FARIES MFG. CO. | 
Decatur, Ill., U. S. A. 











——— ______ 

















A CONSISTENTLY 
GOOD PENCIL 


Write for samples and prices 


United States Pencil Co. 
Philadelphia —Monufacturers— U.S. A. 











Yugoslavia and 


igo 
Albania 
Canada 121 2 oS 10,699 2 
Guatemala 1 lt 1 47 
Honduras } 3 ' 
Nicaragua lf at 
Panama 22 1,5 t 
Salvador 17 1,1 
Mexico 17 4,1 ] 
Jama i l 
Trinidad and Tobag 12 
Cuba l 2 
Dor ric Rep bl 
Dut West Indies 2 
Haitian Repul ' 
Argentina 24 4,4 t 
Bolivi 
Brazil l 9 
Chile 2,798 Z 
Colombia 77 7,158 l 
Per 6 ‘1 l 
{ igua 10) i 4 
Venezuela ov 5 , 
British India 7 
British Ma 6 607 t 
«"¢ vi n l 1 
China 9 i r 1,00 
Java and Madura 10 600 } 240 
French Indo-China 2 $94) 
Hongkong ‘ 2 625 
Japat including Chosen l LSU) 12 1,92 
Philippine Islands 12¢ t i 1,1 
Syria l 0) 
Australia 6S 12,294 
New Zeland ee 5 962 
British South Africa a5 Db, 12¢ ) SSY 
Egypt 3 240 
Liberia y 4 121 
Tota 2,244 { 659 $130,240 1,4 
Accounting and Ot 
Tabulating clud 
Machines and 
‘ i No N 
el 24 
a $6,984 
Sit i 
1 23,9 
' rr s ; 
0 
i ; ut 
4 yt) 
il ] s i 
King 7 1,097 
l 2.914 2 
} 
ind i! Labrad 
14,100 
i 
’ ‘ ~ | 
" 
s \ 
S $166.243 


Total : 4 
Shipments of Adding and Calculating Machines to Non-C 
tiguous Territories. 


Ala Number 
Haw [Number 
Por Rik Numbs 


———— 


Carbons, Ribbons and Filing Supplies Exports 


St XI 
! der I lex ecards ind ot ft . < rms 
By tl Liv on of Statist United States 
Fi re 
lders x 
| ds 
rt 
fTi 
( r? I 
\u i $ $121 
Belg l 
(‘zg $ 
Ler rk i I 
Est} 
Finland 
Fran } 
(jer $ } 
(sree 
Hu 2 
Iri I Ss ee 
It 4 ‘ 
L. 
Ne i 1 
Norwa t 
}’ i ir I £ 4s 
Portugal -4 
Rumar 
Spa l t 
Swede ¢ 
Switz ind l 
Turke n Eu 
United Kingdon 1.4 14 
Yugoslavia i Alba i 
Canada 2,041 4 Ss 
British He ( is 
Costa Ri 
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Hi-Gess 


ADDING MACHINE ROLLS 


Made from pure white 
SULPHITE BOND 


Soldin 


25-50-100 Roll petcta > 







and the HANDY HALF DOZEN 











Can’t Hurt Them 


Republic Transf 

red oak, sturdily built, thrive 

stuffing.” Capacity loads are the 

isual things in transfer cases, and 

Republic cases are t 
THC pes 


Su 
a n crowd and stuff 
Users can crowd and stuf 
> utmost without } > 


er Cases OT genuine 


Service brings repeat orders, and 


1,1 | ler 
de prices to reputable dealers. 


THE REPUBLIC BOX CO. 
1691-1709 Merwin St. 
CLEVELAND, O. 
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“Universal” 
Multi-Wing Displayors 
and Bulletin Boards 


Are Used in Every Field of Human Activity 


: q 
q 


vote me 
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as 
‘a8 
ue 
Yi 


¥ 


y Ss 
CSEES) GP] “EM 1p RRR 


‘sete om 8s 
Seen 


™  &) Feteneenm 4... 


“iB 
| > 
Mo) 
a 






USEFUL TO USEFUL FOR 
Realtors Maps 
Educators Charts 


Architects 
ExhibitoFs 
Traffic Men 
Statisticians 
Sales Managers 
Office Managers 


Statistics 
Advertisi 
Photographs 


Write at once for 1927 Catalog No. 190 and New 
Office Equipment Distributor Plan 


Gniversal Fixture Corporation 


133-135-137 West 23rd Street 
New York City 
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Secured But Accessible 


The Free Hand Binder holds sheets, receipts, orders, 
notes, securely and permanently as long as desired, 
but leaves them accessible instantly. The ease with 
which it is used gives rise to its name, Free Hand. 
One hand does the whole job. 

It is a binder which finds a ready response and profits 
are satisfactory. Write us. 






THE 


FREE HAND 
BINDER 








Nend tor nr 


FREE HAND BINDER CO. 


227 PEARL ST. NEW YORK, N. Y. 
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PARAGON INKSTANDS | 












Practical Inkwells of Beauty 


When a desk needs dressing up ECLIPSE 
INKWELLS will do it. 

When ink is needed for use— ECLIPSE 
INKWELLS give it——clean and fresh. 
Their splendid appearance and efficient 
practicality—sell them on sight. They 
offer an exceptionally good dealer profit. 


PRACTICAL 
PROFIT 
PRODUCERS 


The No. 540 shares in the popularity of the Paragon 
Line and has proved its w is an efficient desk acces- 


sory. The wells an fitte ! with automatic | losing covers c E N E R AL FE C L I PSE ce O. 


which conserve the ink supply by preventing evaporation 
— DEPT. A 
— 
’ DANIELSON, 


and excluding dust In addition to having two wells for 
different colored ink, No. 540 has a pin cup and pen rack 
to increase its value as a practical stationery item. It eK 
measures 54x8 inches and is supplied in plain glass or onyx. = 
CONN. 


a a will convince you of the sales 
of Paragon Inkstands. Write for 


ll “ 


Mk Mh, 


A perusal of our « 
} ana prone pOssibilitie 
| it today 


| 


/ 


Paragon Lines supply you with 
“What you want when you want it” 
Stationers Specialties Stationers Hardware 


FRANK A. WEEKS MFG. COMPANY 


| STANDARD - 60 YEARS 1 




















THE NEW 


“This party is waiting to |) 
see me now~ what is 
your information?” yey eee 

“ , 4 ty) 





TIME STAMP 


(Patented 


a Front View 

&. Showing Attrac- 
tive Appearance 
and Sturdy Con- 


struction. 





pi ee Adroitly Handled 
Why 70,000 


Hush-A-Phones 
Ar Use All metal with a SETH THOMAS CLOCK MOVE 
e in M ENT Establishes a new standard in time stamp 
cated as 


construction. The Clock Movement is so locate 
to 


is illustrated by the picture above. a sano age 
to make it impossible for the jar of stamping 

affect its accuracy. The materials used in its con 
best money 








‘TELEPHONE. subscribers everywhere ap- struction and the workmanship are the 
preciate the need for Voice Privacy can buy, insuring Durability, Service and Economy 
Office Quiet—-and Quiet Wire. There is only 
4 ¥ e e DEALERS—Send your order now 
one device on the market successfully accom- Retail Price $4()-00 sea aee See » eae on 
. . " vin emer and a pre al satishes you 
plishing these three important telephone func- a anal , 
tions and that is the Hush-A-Phone. wares 
Wri for ‘“‘Hush-A-Phone : ‘ommerce anc iF 
Industry”, and “How to poh ‘pour _— Ajax Ime Stamp Co. 
as private as a booth 136 Washington St. BOSTON, 4 U. S. A. 
> ewar 80 Duane St.. New York 
Hush-A-Phone Corporation Maver tRyresnatie: Bran: Raster Stary Sual Can 3884S Lois 
: . Cc Les Angeles Rubber An les 
Suite 1303 19 Madison Ave., N. Y. ny tee ey be =P Co., 120 S. Clark St., Chicage 
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™ APSCO LIN 


The 
Automatic 
Feed 
Saves 20°, 
of 
Pencil bs. 
Waste wv 3 


The “DANDY” 


One of the higher types of pencil 


OF PENCIL 
SHARPENERS 








sharpeners that you should recom- 
mend to large offces—a masterpiece 
of design and quality construction. 
the low price class there is, of 
course, no other machine that stands 


i% TI ry 
biiscl 


The “CHICAGO” 


If you want some ‘‘Envelope Stuffers’’ 
with your name on, let us know 


Automatic Pencil Sharpener Co. 
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SATELLITE 
Its SERVICE Sells 


The SATELLITE 
Typewriter Stand 
attracts sales 
by reason of ite 
uniformly ex- 
cellent service. 
Heavy enough to 
provide a steady, 
un-tip-able plat- 
form, yet easily 
moved about on 
large, quiet cast- 
ers and adjustable 
exactly to the 
most comfortable 
position for op- 
eration of the 
typewriter. 


Dealers find 
SATELLITE a 
popular, fast- 
selling item. The 
price is reason- 
able and the 
margin warrants 
best sales effort. 
Write to Depart- 
ment A for de- 





Adjustable Table Company 


Grand Rapids, Michigan 
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WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 
New York 
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FILE BOARDS 


ARCH FILES 


Complete 


SHANNON ARCHES 
FALCON ARCHES 
PERFORATORS 
INDEXES 
COVERS 








«X 


CLIP FILES 


MOUNTED WITH 
CLIPS COMPLETE 





Write for Catalog and Price List 


American Mfg. Concern 


FALCONER, N. Y. 
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Count forms I is 
Australia ” O3S 
French Ox 27 
New Zealand 
British Sout \ i $4 
Egypt 
Algeria and Tt i 
Liberia 
Portugus \ i 
I i $14.621 
> 
9 0 . 
Writing Instrument Exports 
Un s rts f writing t . ring 
By t L Statist I t ~ 
l 4 er . I 
per F ta 
‘ I> Nu l 
Aus t x M 2,748 $ 5 
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Denmark 
Farce Is 1.750 1.908 5,107 11,179 0 
Finland 1 
France 1, G4 3.144 168 74 216 
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Iceland 78 161 y. 
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Italy 2.801 1,106 11 ‘ 
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and Alban 1,575 2.380 if Hise 
Canada 114.274 12.833 8.877 2.68) 152.042 $25 
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Costa Rica 670 1,10 
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Nicaragua 220) 14 14 44 7s l 
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Duteh W.I ’ j re 
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Bolivia 11 17 7 
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Spain’s Preferences for Office Machines 
TI United States is retair ts pre-e . . 
SI inis requireme ts for tvpew fore ind ca ilatir 
uC rding t Commerce Reports Gert ! 
equally with tl United States as r irds cash reg 
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German Market for Office Equipment 
Sales of American office equipment ir Germany , 
iccording to Commerce |! 
t department purchasing agents 
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Good Merchandise 


is always successful— 
for both Merchant, Manufac- 
turer, and User 






At no time has the C. A. 
Cook Co. “Quality” lime of Ad- 
justable Spring Back Chairs 
suffered an interruption in its 
twenty-five-year record of 
success. 


Nor is there any secret or 
mystery about that. It is 
merely invariable and uniform 
goodness of “Cook Quality,” a 
sign of good chairs found in 
all corners of the world. 


“Cook Quality” is a guarantee of the foremost devel- 
opments and improvements in Adjustable Spring Back 
Chairs conducive to good posture and COMFORT 


In the same way that energetic Americans are raised 
from youth to manhood on Mother's good roast-beef- 
mashed-potatoes-bread-and-gravy meals, do dealers lift 
their business to higher levels on “Cook Quality” Ad- 
justable Spring Back Chairs. 


C. A. Cook Company 


18 Osborn Street 
Cambridge 39 Mass. 
Write for Catalogue and Circulars 





oo 
Gaur 






Va 








& 








Consolidation Notice 


The consolidation of Cooper Carbon 
Coated Paper Company with the Chicago 
Binder & File Company has been com- 
pleted. 

Our combined General Office and Fac- 
tory is located at the address shown be- 
low and all correspondence should be so 
addressed. 

We are pleased to offer our custom- 
ers a more complete line and better 
service than heretofore. 


Chicago Binder & File Co. 


MANUFACTURERS 
LOOSE LEAF DEVICES - PRINTING 
INKED RIBBONS and CARBON PAPERS 
500-508 W. Thirty-First St. 
CHICAGO, ILL. 

















The Tiffany 


a new adjustable stan 


ed and f a adjust- 
hold any machine Its a stee con- 
light weight, sturd rigid assembly and 

id greer n r ‘ ve green 

s black nist ak 2 lesirat con 
Rack and gear e t aising 

x g at wi Tr 1 base x } ers 
stand he + 1 ea y w= langer 

ng or ma ng a | i floo 
I bra ng 8 E 4 





_ North Broadway 








_ TIFFANY ADJUSTABLE STAND CO. 


St. Louis, Mo | 


* jh 











EUREKA 


The Old Reliable Sanitary 
Copying Cloth and Bath 


equipment for the letter press copy 
i repute with all users of that type 
res of the EUREKA Bath include non- 

ction, and an arrangement prevent- 
EUREKA cloths are non-ravel- 
» Insure clear-cut, sharp copies 
; resulta. Now supplied in new 
green n to the standard aluminum finish. 


DON'T TURN DOWN ORDERS 

s st forward them to us; we'll fill them 
neat profit to you and no trouble. 

EUREKA booklet. 


The EUREKA Blotter Bath Co. 


3732-34-36 South Wallace St., Chicago, U. S. A. 


ng nd treat i « as 
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NEWEST COMMERCIAL PENCIL _— 

Welty; Welty 
_ THE “DECAGON” _ 











These r vest Hexagor ind Decagon shaped Welt Pencils are espe ise f t the comme d s they 
hard use, have 4 mort comfortable feel,’ ire non-breakable extremely " piece mechar ! t re ade t 
of beautifu ittractive colors including Black Yellow Blue ‘jree Mar t hed j le Amber Mar 
or gold tritamings In ar and Overs 

KET IL ’P RIC + tater + 606e, oy ‘s. oo, 81.50, 200, 82.5 > Discounts to the Trade. 


itu WM. A. WELTY PENCO. —-— 


1) Specialty Dealers & Jobbers 
For Industrials 36 South State Street, Chicago Ask for Particulars 


Fountain Pen and Pencil Manufacturers since 1904 











The “Aluminum” Pocket Seal 
and other MARKING DEVICES STEEL DIE ENGRAVED 








7 
— B 
usiness 
ch5 \ 
* Motto Cards 
POCKET SEALS = SPECIMEN IMPRESSION LEVER SEALS 
can be used to good advantage in your 
correspondence especially where quota- 
: tions are being made. They are steel die 
engraved on a paneled card, size 3}x4} 
a . inches, and are enclosed in folded wed- 
ding tissue. We give below the wording 
of a few of the cards. 
Cooke Self- inking Numbering Beware of the higher cost of the 


Rotary Dater Rubber Stamps Machines lower price 


Cost is measured by the results 
obtained and in no other way. 














6 is: Ber ° ) It’s what you get, not what you 
pay. 
"a Anybody can cut prices but it 
NAME PLATES takes Brains to make a better 
BADGES METAL CHECKS article. 
MANUFACTURED BY We have samples and price list ; send for them. 
MEYER & WENTHE - CHICAGO The American Embossing Co. 
OFFICE & FACTORY - 24 to 30 S. Jefferson St. Sand Printing tn all its branches 
- 31 North Clark Street lew Y 
192-96 S Street Buffalo, New York 
WEST SIDE STORE - 28 S. Jefferson St. series —e 
Catalogue of Complete Line will be sent upon request if 





























TANDARD MAILING MACHINES are the most 

widely distributed machines of their kind in the 

world. Used daily in over 55,000 offices. Simple in 
Postal Permit Machines 


operation—durable in construction—efficient in pet 
lormance—self evident time and labor saving devices 


needed in every office. 
All ING STANDARD ENVELOPE SEALERS sea! mail with map 
imum efhciency and minimum labor and maintenanc: 


r expense. 
Envelope Seale - STANDARD STAMP AFFIXERS affix postage stamps 


Protect the mailer from waste postage and misuse of postage stam 
by employees. ; . 
M Stomp Affixers STANDARD MAILING MACHINES CO. 


Revere Boulevard Everett, Mass. 




















ao, WELDON ROBERTS 
« Rubber Erasers 


When You See It— Your 
Customers Don’t 
Og Sell Them Erasers That YOU KNOW Will Satisfy 


Precision Used Like a Pencil 


Just a Stroke and the letter 


Platens or figure is erased. For quick, 


clean, invisible erasing, it is 


WELDON ROBERTS RUBBER CO., NEWARK, N. J.,U.S.A. 








vriter, Multigraph, Adding Machin 
i with best Goodrich Black Rubber 


(,uarant d accurate nd tru t center USH- 
) red free in | a x0 ¥ iT experier 


Special bargains in complete platens 


incomparable. 


is an ideal Ink and Typewriter 


Eraser; it does important work in 

Bushnell Mfg " Co. the office and does it better than 
: a Mei 2. possible with the ordinary eraser. 
331} S. Spring St. Los Angeles, Cal. By means of the flexible diamond 
brush, blots or errors are quickly 


— and thoroughly removed. It is 

















































used by the U. S. in engineering 
Put CANODE and governmental departments. 
Duplicator Supplies It is made in 14K gold finish and 
on Display packed by the dozen in handsome 
ee are gold and silver display cartons. 
ee ee Sold through the Stationery trade, 
atts at teas ie and liberal terms are offered deal- 
ne products. Invite them to ers. Prove its quality for yourself; 
tee wale ennen He Ns: 8 send us 50 cents for a sample. 
j COntatmme | . oe be spiay of 
bn fourtans CANODE Inks, ribbons, sten- Rush Eraser Company 
: ! 500 S. Clinton St. Syracuse, N. Y. 
Canode Ink Co. Representatives for Holland and Dutch East Indies: 
3005 Carroll Ave. Chicago, IH. BLIKMAN & SARTORIUS, Amsterdam and Sourabsia, Java 
. s * 
_<—| The Business Card Way to Make Printing Pay 
——— Note smooth Go 
a edge of card muse ¢ G@reme ~ 
when detached . 








Printers everywhere have found printing advantages you can print and sell these at 




















= and selling Wiggins Patent Scored Cards a saving to your customers and still make 
Hey 7 put up in Wearwell Lever Binder Cases about 50% profit for yourself. 
se a dependable way Ito lower overhead and Send for one of our three sample orders today and try 
a increase profits these scored cards out with some of the firms to whom 
— -=o oF ze , you are now supplying ordinary loose printed cards. 
Business men recognize at a glance the 
Stubsof cardsheld firm- value of this new method of putting up WIGGINS 
ly by lever binder in case . . < ] 3] 
cards. Cardsalways neat and clean—easily A 4 
detached with straight, smooth edge; no Peerless* 
Trial Assortment Order Special — waste from spoilage. With such apparent Book Form 
No. 1— 200 cards, 2 styles, and 2 Cases, 2 styles, $1.00 
a ee ae Te ae THE JOHN B. WIGGINS CO. 
No.3—2500 “ 4 “ is “ 4 1000 1157 Fullerton Ave. CHICAGO 705 Peoples Gas Bidg. 


Order today anyone of these sample orders. Wiggins Patent Scored Cards * Wearwell Lever Binder Cases 
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Made Specially 
for 
THE NEW YORK TELEPHONE COMPANY 


Now carried as a stock pattern on account 
of its demand by other Large Corporations 


The Marble & Shattuck Chair Company 


CLEVELAND, OHIO 
“Designed for Comfort and Built to Last’’ 











We are able to serve you 
with a complete stock of 
typewriters—rebuilt and in Z 


APPLIANCES March 


Typewriters from Philadelphia 






ALL 
PERFECT MACHINES 


CECE UNRATED 


LOWEST PRICES 


WRITE ——-SPECIAL DISCOUNTS TO DEALERS 


TO FLAVEN, MANHATTAN BLDG., CHICAGO 


the rough. 





Write us of your requirements and we promise prompt 
and efficient service. 


BUNDY TYPEWRITER CO. 


“Independent Wholesaler of Philadelphia’’ 
N. W. Cor. 10th and Chestnut Streets, 
Philadelphia, Penna. 











flexible 


and out. Investigate. 


50 Lispenard St. 





is a liquid that forms a transparent, colorless, 
non-porous and tough coating which 
holds the lustre of all polished surfaces, inside 


NOTARNISH PRODUCTS CORPORATION 


New York, N. Y. 








STATIONERS SELL BRISTOW 
FOR EVERY DESK 


The model four is a 
convenience for every 
clerk; it clears the desk 
of baskets and trays 
and provides orderly 
and handy arrangement. 
Because it is adaptable 
for the needs of every 
clerk and correspond- 
ent, it can be sold in 
quantities with real 
profit When you con- 
sider its usefulness, the 
price is very low. Write 
for circular and prices. 


STANLEY R. BRISTOW 


22-24 Central Ave. West Orange, N. J. 











Visible Record Salesmen Wanted 





Men who have had experience in the sale of visible card record equipment, will find a real 
opportunity in selling Handifax. We are looking for experienced men to act as our exclusive sales 
representatives in a number of the large cities. 


When writing for our proposition, kindly give full details about your past experience and some facts 
about yourself. 
. >. > 
Handifax Visible Card Records 
Handifax is a panel type of visible card record Its inch of visible space on both front and back of each 


outstanding advantages are— ecard in which to visibly record facts 
Very Compact: Takes little more room than an ordi- 
Low Price: Prices for complete Handifax equipment nary biind card record. 
are considerably under the prices for other visible Flexible: Each panel is a sheet of oards fastened to- 
equipments. Our prices are, 3x6 size, $22 per thou- gether Easy to add or remove individual cards 
sand; 4x6 size, $28; and 5x8 size, $39 Convenient: Reading for reference or writing for 
Large Visible Area: Cards have either % inch or 1 posting, is all done in a normal position 
You can make big money selling Handifax, and if you are open for a new connection, be sure to 
our proposition for you to become our exclusive sales representative in your city. 


Handifax-Ross-Gould Co., 330 N. Tenth Street, St. Louis, Mo. 


write for 
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SIMONSONG meTat TIP GUIDES 


For Vertical Letter Files, Ledger Posting Trays, Card Systems and 
Check Files, Are Indestructible 
















« a 


r Free Sample and 





Send fo 


NONE GENUINE UNLESS STAMPED U. S. 
PATENT NO. 794,749 ON METAL TIP. 


‘ Discount 
Roger A. Simonson & Co. ~manuracturers 1225S. Michigan Ave., Chicago 













































































7 ee, al _— a” 
Deacns / Gunso f 
c | r 4s txt ay : 
{ 
(omMON IN. i¢ ag Transparent 
“ft / ay . 
Expens¢ | / terunemt Celluloid 
ibYete).. (e F-H Zi- E | 
Pets eels Ph ore cr hve opes 
Keep cards, price lists, papers, loose leaves, etc., clean and 
: resent e, saving trouble and expense of replacing thumb 
Travelers’ Weekly Wr oiled material, every few days. 
Travelers’ Monthly Clear as Crystal—Tough as Punched to fit any loose leaf 
Personal Expenses Leather—Smooth as Glass ring book. 
R oe Markilo Transparent Cellu- There’s a nice profit for 
Radio Recor loid Envelopes are strong, stationers in Markilo Envel- 
nea and durable—the only opes—many already carry 
Send for Samples envelopes made with trans- them as regular merchandise. 
a parent hemically treated Write today for samples, 
Beach Publishing Co edges, suitable for us in any prices, etc., and order a sup- 
oose leaf ring book—Free ply of these profit producing 
750 Book Building from bulky bindings items, 
DETROIT - MICH. MARKILO CO., Mfrs., 934 W. 63rd St., Chicago 




















es A.W. FABER Thin COLORED LEADS 


BOOK. Red, Blue, Green, Purple, Yellow and Brown 
af em Mail THE TRIUMPH OF EXPERT LEAD MAKERS 
vertisers 


No other lead in the 
world is like it. 


Into this brand is concen- 

trated the skill and ex- 
prospects, you, Rev pS ee 
business severe lead mills in existence. 


“FREE coos ORIGINAL — DURABLE — UNIFORM 
R.L. POLK & CO. Remember : Sufficiently firm to withstand writing pressure 
Detroit, Mich. 


445 Polk Directory A. W. FABER, Inc., Newark, N. J. 
Branches in_ princi- “ Pencil Factories Established in 1761" 
pal cities of U. §. 


Shows how tg in- 
crease your business 
by the use of Direct 
Mail Advertising. 60 
pages full of vital 
business facts and 
figures. Who, where 
and how many 

















Samm mM NM WM 


YES SIR! YOU CAN DEPEND ON US. 


Our Products Supply The ‘‘Little’’ Bit More That Gives Satisfaction in 
CARBONS AND RIBBONS 
On Every Single Order You Are Assured of 
UNIFORMITY—QUALITY—SERVICE—ALWAYS THE SAME 


For thirty years COBWEB and SATIN FINISH carbons, SATIN FINISH and GOLD SEAL 
MULTUM ribbons have proven their quality and dependability ALL OVER THE WORLD 


IN PARVO We invite reliable agent and dealer inquiries. Our agency means bullding better business. 


A.P. LITTLE, Inc. Factory: Rochester,N.Y. 


New York Office—Bible House, Astor Place 











“Much in Little’ 


F ii mn Conan, Linn 
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Noiseless Automatic Shock Absorbers 


They stop desk drumming absorb the shocks through 
their felt covered coil springs hidden in the sockets—they 
permit stant removal of machine and automatic replace- 
ment, for cleaning purposes 
For ALL Makes of Machines 
WRITE FOR LIBERAL DISCOUNTS 


Speed Key Mfg. Co., Inc. 
25 Columbus Place Brooklyn, N. Y. 














5 CCT aaa vw, vw 
2% STATIS SDDS 
es 
P 


PATENTS 


Trademarks and Copyrights 


Difficult and rejected cases specially solicited. No 
misleading inducements made to secure business. 
Over 30 years’ active practice. Experienced, personal 


conscientious service. Write for terms. Book free. 


Typewriting and Adding Machines. Address 





Specialty: 


E. G. SIGGERS 


Ta Ta Tl la TT & 
TTA CTI EEE De EEE I ee ee ee 


Suite 33 N. U. Building 
Washington, D. C. 










Last a life time 
Interlocking and nesting 


A real storage system—enameled in 
colors, red, blue, green, orange, gray 


and black. 
Best for Vault—Best for Counter 


FOR STORING WRAPPED COINS 


Co. 


‘Gil alelialal- ieee 


The C.L. Downey 


941-943 Clark St. 
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KWikeiix || QUICK SELLER 
TO THE OFFICE TRADI 
KWIKSTIK 
The Popular Adhes: 

NO CORK—NO BRUSH 


NO MUSS NO FUSS 
You will find the 5 Off 
Size a consistent 1 

Made in 4 sizes, retails at 


KWIKSTIK 


10--15--25--50« 


Kwikstik Company 
3229S. Ashland Ave., Chicago 


MUCILAGE 











The Featherweight Eyeshade 


is constructed to protect the )Y 
wearer's eyes from glaring arti +h 


ficial or natural lights or bril- 





liant reflections. Durable, hy- 


gienic, adjustable, light weight. 


Where it touches the forehead, 





the celluloid is curled, presenting 





a smooth surface. 


The FEATHERWEIGHT EYESHADE CO. 
Merchantville, N. J. 














Moore 
Card Index 


Signals 


1€0 one color in 
Metai Box $ .95 


1000 Signals $8.50 
12-25¢ Metal Boxes 
20 to box) Dealer’s $2.10 


Send for illustrated color 
folder. Price List 
quantity discounts 


Moore Push-Pin Co 
Wayne Junction 
Philadelphia, Pa. 
18 distinct colors 
of Moore Map 


tacks. Samples on 
request 


Moore Push Signals 






2 COLOR 


genset, 











Display Easel showing 12 colors 








—"eiGsé# kL 
Gold Pen Points 


are leaders in the trade, known for their perfection and 
first quality. Your trade gets 100% satisfaction if you 
use eigel pens. You can unhesitatingly guarantee any 
We back up our product. 
Highest Grade Pen Points 
for the repair trade. Im- 
printing done on quan- 
tity lote—all standard 
sane and size — Mani- 
fold, Accountants and 
Special Points. 


Send today for samples and prices. You'll be glad you did. 


E. O. WEIGEL & SON 
587 South Tenth Street Newark, N. J. 


pen poimt made by us. 














AZORA 


Azora air cushions and twirlers, two 
highly practical accessories, are 
making typewriting easier for thou- 
Sales, both new and 
Write for 





sands of users. 
replacement, are large. 
prices and discounts. 


AZORA RUBBER CO. 
54th and 20th Streets, 


CICERO, ILLINOIS 
Above Belew 
THE AZORA THE AZORA 
TWIRLER AIR CUSHION 
RING (Cross-Section View) 


PAT. DECEMBER 21, 1916 

















meet business men '\ 
telephone witho 
overheard — 


The“WHISPER-IT” 


sanitary telephone mouthpiece 


enables them to do this 
Instantly adjusted —of glass 
eittetetadetme) mela lice Mar Lame lig. 
little item a sure seller and 
maker. A display card on your 
the trick. A card of ten $6.00 
Try this out in your mail by use of our stuffer order 
cards. A request will bring you a supply imprinted 


THE COLYTT LABORATORIES 


(Engineering) 


565 W. Washington St 
Chicago, Ll. 








$17.00 SPOT CASH 


—for selling this L. C. Smith 
for a $3.00 first payment. 
DEALERS! Write today 
for details of our Spot Cash 
commission proposition on 
time sales. 
No investment—no respon- 


sibility—your $17.00 all clear 
profit All you do is to take the 
order We deliver, collect, guar- 
antee to satisfy the customer. L. C. Smith Re-Newed Type- 





writers are easy to sell Look like new Work like new. 
If you're not handling them, you're missing a real opper- 
tunity. Write for our Spot Cash commission plan today. 


Smith Typewriter Sales Corp. 
413—360 E. Grand Ave. CHICAGO 














BOEHNER IMPROVED 
CARD HOLDER 


The Boehner Im- 
proved Card Holder re- 
quires no expensive per- 


forated or bound cards. 
It keeps your cards 
clean; it holds one card 
securely as well as a came 


full case of cards. 


When a card is with- 
Grawn the others are 
not only held in place 
but are kept on the 
bottom of the holder. 


Furnished in twenty-eight different sizes; bound in imported 
morocco; metal parts highly nickel plated. 


In writing, please mention “Office Appliances.” 


Improved Boehner Binder Co. 


142-144 Fox Street Aurora, Illinois 
We manufacture Leather Novelties only and are not Engravers 
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Quick Sellers—Big Money Makers 


ORN =. 


od Handy Files 


Their pocket pages keep 
papers in order but instantly 
accessible, indexed A to Z, 1 to 
31, or specially classified by 
celluloid covered, removable in- 


dex tabs. 
Books 


with pasteless pocket pages for 
news clippings, striking advtza., 
ete. The storehouse for val- 
uable ideas, instantly accessible. 


Albums for Every Purpose 
Autograph, Camera, Portrait, 
' Postcard, Dise Record, Greeting 
Card, Memory, School Day Mem- 
ories. 
Scrap Books — Games 
. Double Dummy Bridge Boards 
Write for prices and special discounts 


W.C. Horn, Bro. & Co. ¥s:; 200 Sth Ave., New York 














_ “‘It’sa 
Hanson” 


That means it is a real 
postal scale for a real 
business office. Four 
practical capacities— 


2-lb., $8.50 5-Ib. $7.50 
20-Ib., $7.50 50-Ib., $9.00 


HANSON BROS. SCALE CO. 
539 N. Ada Street, Chicago 


Distributors: 

Associated Stationers Sup- 
ply Co., Chicago, 

Bates & Holdsworth Co., 
Framingham, Mass., 

H. 8. Crocker Co., Los An- 
goles and San Francisco, 
a ° 











The best dealers in Dayton, 
Chicago, Baltimore, Hart- 
ford and some 40 major cities 


Write Pressteel Corp., 342 Madison Ave., N. Y 
for information on the two lines of greater profit 


Pressteel UNIVERSAL 
VISIBLE & Standard UNITS 





























The only 
brush that | 
thoroughly 
cleans all parts 
of TYPEWRIT- 
ERS, OFFICE AP- 
PLIANCES AND DE- 
VICES. Typecleaning end 
made of stiff China Bristles, 
General cleaning end made of 
soft substantial Camel Hair. | 
An attractive colored display | 
ecard with each order Big profit to | 
Gealers. Write for interesting prices. 


ARTHUR W. HAHN Dept. A 
a a 

















IMPROVED READEASY 


“Unexcelled for service in busy business offices” 


Made in four standard sizes: 





Desk stand ......... . 83.00 
With line guide....... 4.50 
Elevated .. bee 3.50 
With line guide 5.00 
beral trade discount. All READEASY 
Copyholders shipped ready for tmme- 
ite use No adjustments necessary. 
Not a screw on them Standards col- 


psible Fixtures of brass and alumi- 

and are not affected by weather 

Here is a fine, salable article. Sold at a 
narkably low price. 


Address READEASY 


223 Grand Ave., West. Highland Park 
DETROIT U. 8. A 
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FOR LOOSE LEAF BOOKS 
PAMPHLETS, BLUE PRINTS, ETC. 


EXCELLENT ARTICLE TO HAVE IN OFFICES 
FOR BINDING DAILY REPORTS 





The E. W. Carpenter Mfg. Co., Bridgeport, Conn. 


COIT’S BALL-BEARING LETTERING PENS 


DEALERS—Send for our Counter Display of 
12 Pens on 30 Days’ TRIAL at Our Expense 








For School Thousands 
Students of 
ARTISTS Satisfied 
Salesmen Users 

Real Estate 

Agents 
Draughts- 
men Easy te 

Architects Ys Make 

and with Colt 

Storekeepers Y Pen 

‘S Manufactured by 


THE BRIDGEPORT PEN CO. 
BRIDGEPORT, CONN., U. 8. A. 








“Every Desk Needs a Dozen” 









Two Sizes 
334” retails @ 50c per doz.— 554" retails @ $1.50 per doz. 


Order a few dozen and see how every- 
one in the office will want them 


L. D. VAN VALKENBURG CO., Holyoke, Mass. 














SMOKERLITE 


The Electric Tobaccoliter with the one-year 
absolute replacement guarantee; in 12 models, 
also combined with Lamps, Desk Sets, and 
Ash Trays. 


GOING OVER BIG 


Bigger than anybody thought it would. It’s here to 
stay—the most profitable office—or home—accessory 
ever chronicled. Sells every working day in the year 


TRY IT 


SMOKERLITE-NEUBURG 
19 HUDSON STREET 
NEW YORK CITY 





MARKIT TICKET PRINTER 


Every Store and Stockroom should have it 









{ MARKT: INTER 


For printing 
price tickets, 
numbering 
bius, boxes, 
shelves, etc. 


HOLDERS MAY BE FASTENED TO ANY ARTICLE OR 
SURFACE wood, glass, tin, paper, etc.. by means of a 
lasting adhesive material furnished. Made in two sizes. 
Write for prices and discounts to 


HANS H. HELLESOE, 2444 Ainslie St., Chicago 


AUTOMATIC 
MAILING MACHINE 


Will Gather, Fold and Insert several pieces of 
mail into envelopes up to 5000 per hour. 


Some dealer territory still open 


INSERTOGRAPH CO., Waukesha, Wis. 








New dis- 
play case 
furnished 


with 
twelve 
dozen 
Miller 
Brothers 
Steel Ink 
Erasers 
and Office 
Knives 





MILLER BROS. PEN CO. 
305 Broadway, New York Meriden, Conn. 














IN OF FICE. HOME ano SCHOOL /2- 








WINNING os OLD RIVALS/ 


jCATOR: 





“ CARDINELE | 

! 

? 
INDISPENSABLE (¥ GARE 


Oo mous Orci 











INK-OUT MFG. COMPANY, 15 Label St.. Montclair, N. J. 
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Record the he ir and 
minute A. M.&P ay 
firm mame and « 
acter of the transac- 
tion such as 


ceived, Sent ont — 


MODEL A 
Started, Finished. Prints on Top of P’ 


TELLS WHEN THINGS HAPPEN 
Special Seth Thomas Movement with Jeweled 
Balance. No soft metal used in construction. 
Used by prominent firms all over the world. 






_—— . LB h jas the 
rr 1e- 


Repeat orders will follow the first sale. Write for folder 5 pie ate 
THE THOMPSON TIME STAMP CO. i: 
100 Church Street New York, N. Y. 








The jar experienced while riding in an automobile running 
on hard rubber tires was finally overcome by the air-cushior 
tire now in use 


Similarly, the shock to the tender nerves running down the 
arms to the finger tips is overcome by our all-rubber a shion 


BS i% 








Pa 4 921 

Magik Te h key caps clean up like new by sing damr 
cloth and little soap. When in search of something better, look 
up Magic Touch Guaranteed for one year 


The Posk Company, 19 Pash Place, New York City 


" 
THOMPSON TIME STAMPS) 


by 








\ , 


THE WOFOEe TYPE Citance 
Brings Repeat Business 
Assures neat, clean typing 
and carbon copies. Just apply 
with dauber and the type is 
cleaned instantly. Does not 

evaporate. 


We furnish free advertising 


aids to our dealers. 


Individual bottles to retail at 50c and 75c. Also 
pints, quarts and gallons. Liberal discounts to 
dealers. Write us today. 


THE CLAROTYPE COMPANY, Inc. 
16-C Hudson St. New York 








LEON ISAACS &CO. TURNER & HARRISON 
GLUCINUM PENS SILVER-ALLOY PENS 


The Slickest]| Pens Ever Made 


SPECIAL IMPRINT 
PENS 
FOR THE TRADE 


LET US QUOTE OUR PRICES 
Established 1876 


The Turner & Harrison Pen Mfg. Co., Inc. 


FALCON PEN WORKS 
illustrated catalog on application. PHILADELPHIA, PA. 











Several Thousand Leading Bankers Use and R end 


Easy Snap Collapsible Storage Files 





41s , 

A size for 

ever 

cocume 
Lowest fF 

M 
arranges er f sing. eliminating use of ¢€ Is 
at t 
Strayer Coin Bag pr enticoni Hew Brighton, Pa. 

Manufacturers of Banking Supt 











HANDY-ROLL CO. 


No. 2 Prince’s Court-Fruitvale OAKLAND, CALIF. 

















GUIDES 


Celluloid Index Guides 
Metal Tip Guides 


We manufacture a high grade line of Ailit ng supplies Our equip- 
ment enables to give prompt. sa isfact ory servi on special 
card work. An investigation will reveal the pro fit possibilities 
this line offers y 





We do not sell to consumers direct. 


DACO GUIDE COMPANY 








154 Pearl Street Boston, ee 


TRINER 


ALL- MAIL 
COMPUTING SCALES 


4 and 8 Pounds 
Capacities 







are giving the same efficient 
service as the well known 
Triner Parcel Post Scales 
used daily in 52,000 U. S. Post 
Offices. 


Write us your requirements. 


TRINER SALES CO. 


53 W. Jackson Blvd., Chicago, Illinois 


Capacities: 25-50-70 Ibs, 
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: “Mi 84 99 To us “M. B.” stands for “MON BUREAU” 

: e 2%- To you “M. B.” stands for “MORE BUSINESS” 
c If you want to extend or enlarge your trade, here is an opportunity for you! 
___ American goods are extremely popular in France and much needed too. ‘This 
- especially applies to office furniture and all modern business appliances. 
_ To sell your goods in France, you should advertise in the 

= right French medium. Now, this right medium is M. B. 


because it is the progressive business publication ‘‘par 
excellence.” As a matter of fact, M. B. was the first to 
advocate highly efficient business methods in France and 
was the pioneer of modern office equipment in this country. 
So it is no wonder that it is read all over France, Belgium, 
Switzerland, Spain, Italy and Rumania, by the most 
progressive firms, that is by the firm that is likely to be 
interested in your goods. 

Advertisements in this magazine are practically sure to 
bring trade for you because it reaches the very public you 
are anxious to get at. 


Write today to the Advertising Manager of M. B. He will be pleased 
to send you a free copy of this interesting publication. His depart- 
ment will write ads that pull for you or translate your copy into 
French just as you like. 


: “MON BUREAU,” 186, Faubourg St-Martin, PARIS, Xeme Arrt. (FRANCE) 
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Important for All Dealers and Importers 
jUST PUBLISHED 


Office Appliances Directory 
for 1927 


Contains in clearly arranged form about 6500 names and 

addresses of German Office Appliances and Stationery 
| Manufactures. 
| The largest and most reliable reference book for every dealer 

and importer for office appliances and stationery. The fact that 
thousands of enquiries demanding manufacturers’ addresses for 
| certain goods reach us from all countries in the course of each 
| year, confirms the great value and the necessity of this new and 
| valuable directory. 


| Price $3.00 post free—Payment with order 


‘Buro—Bedarft ~Rundschau 


Berlin-Charlottenburg § (Germany) 
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“tet system | ARE YOU? 


be Your Salesman in Are you interested in 


GREAT trade doings in 
BRITAIN GREAT BRITAIN? 


If so, there is only one 
Every concern that sells a way of keeping abreast 


product or service for busi- : 

ness men can cover the Busi- of the times and that 

ness Field of Great Britain e 

through SYSTEM—the Brit- 18 by the regular 

ish Magazine of Business. 
monthly receipt and 

Statistics show that more 
than 6,000,000 workers are em- perusal of the 
ployed in Industry by the 


3usiness Men of Great Brit- 
ain. To employ these profit- 


ably, Business Men must buy 
millions of tons of raw ma- 
terials, employ every modern 


method of transport and use 
immeasurable quantities of 
machinery and equipment 




















—a monthly journal 


In addition to this substan- 


tial home market, Great Brit- for the Stationery and 
Allied Trade whose 


editorial pages are 


ain does an enormous over- 
seas trade in the Eastern 
Hemisphere through her high- 
ly developed export organi- 


zation. ' . 
unique for news, in- 

Thus by covering Great 1 igina o 
Britain, - Hing reach at the struction, — lity 
same time these rich over- and general interest. 


seas markets. 


If vou have anything to sell 
to the Business Buyers of 
Great Britain, whether it be 
works or office equipment, 
transport facilities or a busi- 
ness service, you cat. cover 
the entire market by adver- 
tising in SYSTEM—the Brit- 
ish Magazine of Business. 


To American Manufactur- 
ers interested in the British 
Market, the SYSTEM Serv- 
ice Department offers infor- 
mation and advice free of 
charge and will report en 
local conditions entirely 









cours 







without charge or obligation. R, 
yrisH § a si ENG 
vernon F “oxpoN, cort 










To wees 


SYSTEM 


The Magazine of Business 


43-44 SHOE LANE 
LONDON, E. C. 4 


the 
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“The Best in a Clinch”’ MAKES ITS OWN STAPLES Automatically, 5000 Without a Stop 


FASTENERS 


MODEL FP-3 (NEW) Foot 
power machine for rapid 
and quantity work. For 
use on containers of nuts, 
candies, potato chips, ete. 
Also for fastening shades 
to wooden rollers. Its uses 
ure almost limitless, 

























MODEL D—Automatic, standard of- 
fice size, finished in nickel and with 
rubber silence posts; weighs two 
pounds. 


MODEL K—RKegular model “D” tape 
used, cast arm and base, gray enamel! 
and nickel plate finish; heavy springs, 
rubber silence posts. Six inches stap- 
ling range; can be operated rapidly 
with best results. Stands firmly, will 
not clog. Weight six pounds. 


MODEL F—(Giant size) capacity two 
to forty sheets, weighs nine pounds. 


The Result of Long Experience 
and Knowledge of Requirements 


The Modern and Better 
Way of Stapling 


EVEREADY MF G. COMPANY OF BOSTON 


F. A. Burnham, Jr., General Sales Manager, 50 Church Street, New York City 
Factory, 34 Southbridge Street, Worcester, Mass. 











A VOTING BOOTH THAT LASTS: 


Only collapsible voting booth complying with Australian Balloting System 
and different state statutes for size. 





Master Annex Annex Annex 

Model “B” 
All steel frame. 8 oz. white duck cut 
tains, wooden shelves. 
No loose parts, thus simple to er 
and fold. 
All annex stalls detachable and inte 
changeable, thus filling needs of 
sized precinct. 
rhe illustrated 4-stall size is packe 

wooden case 714"x9°x6' 4° 

weighs only 150 pounds. 








\ll under lock and kev where li 
are kept clean and neat. 
No maintenance or oe 


\n ideal booth for women voters 





Write f a A ready seller that repeats. 
ie a caaiiacaaemaaes A , Economical 


DOUGLAS MANUF ACTURING COMPANY 
° NEBRASKA 


Makers of collapsible voting ey ballot boxes and election tables. Used from Coast to Coast 
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ARTICLES which may easily become commonplace are lifted 
from the ordinary by perfection of details. It is here that the 
worker shows his skill. Anyone readily detects in a B and G Desk 
those details found only in the better quality. But D and G Desks 











are still moderately priced. 


BENTLEY & GERWIG FURNITURE COMPANY / | 


PARKERSBURG, W. VIRGINIA 
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Assuring users of PETERS Adding Machines the de- 
pendable performance and satisfactory service to 
be expected of a strong and stable organization. 
ORE than a quarter of a century of experience producing and market- 
ing quality products; adequate manufacturing facilities and business 
resources; precision manufacture and high standards, make possible the 
adding machine satisfaction enjoyed by PETERS users. 
PETERS Adding Machines are Accurate, Rapid and thoroughly Reliable 
in operation. Unique design secures light weight and large capacity in 
standard construction, thereby obtaining portability without sacrifice of 



















capacity or reliability . 


Peters-Morse Manufacturing Corporation 


General Sales Office and Factory: Ithaca, New York 














272 OFFICE APPLIANCES 


Send A Man! 


—a man who knows his business; 


— who can clearly explain the application of 
your equipment and service in our business 


Though they do not send you the above telegram, thou- 
sands of good business people—your best prospects—do 
more to let you know that they are interested. [hey take 
the time and trouble to leave their business offices in the 
afternoons, or their homes in the evenings, to visit the 
National Business Show to see what you have that they 
can use to advantage in their offices. 


—And right now all reports indicate that Southern Cali- 
fornia is enjoying unusually good business. 


Los Angeles, March 21st to 26th, 1927, inclusive 


In the Ambassador Auditorium 


New York, October 17th to 22nd, 1927, inclusive 
In the New Madison Square Garden 


Chicago, November 14th to 19th, 1927, inclusive 
In the Stevens Hotel Exhibition Hall 


+ 


“It’s the personal contact that counts 


NATIONAL BUSINESS SHOW COMPANY 


Frank E. Tupper, President James F. Tate, Secretary 
Chicago . Los Angeles 
417 S. Dearborn St. 50 Church St. 31 Casino Floor, Ambassador Hotel 
C. H. Hunter, Manager NEW YORK Waldo T. Tupper, Manager 





= 
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The LC Smith Key-Set Tabulator 
—a brand new feature 





Here is the greatest time saver in the world for the 


operator who does billing and tabulating. 





Just a little pressure on the left hand lever and 
you set the decimal tabulator stops. A fraction of a 


turn on the right hand lever and they are released 





| | in a jiffy. Almost as simple as shifting for caps! 
Here’s a device that will interest L C Smith users 


everywhere—and it is especially reasonable in cost. 





Obtainable on machines of any carriage width — 


from ten to twenty-six inches. 








Left Hand Lever Right Hand Lever 
Sets Stops Releases Stops 




















LCSmith & Corona Typewriters Inc 


Established 1903 Factories at Syracuse Groton and Cortland N Y¥ 
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An Automatic Bookkeeping Machine 
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THE 


DUPLEX 


j 


for Various 


Applications 


That Accumulates Its Postings 


The new Burroughs Duplex Sub- 
tractor has quickly earned the 
approval of its users. They recog- 
nize its all-round efficiency as a 
bookkeeping machine —maximum 
speed in actual posting time—ab- 
solute proof of postings at the 
moment work is complete—elim- 
ination of additional proving 
operations. 


They recognize the value of its wide 
range of applications 


Accounts Receivable and Payable 
ledger accounts posted and bal- 


anced at the time of writing— audit 
journal with detail and total of 
postings automatically provided. 
Distribution of labor, sales, ma- 
terial or expense readily and easily 
adaptable to their own plan. 
Stores Ledgers—daily balances on 
each item, either for quantity, for 
value, or both simultaneously 
absolute proof of extensions, post- 
ings and balances. 

Ask the local Burroughs man to 
demonstrate this new Burroughs 
achievement. 


BURROUGHS ADDING MACHINE COMPANY 


DETROIT, MICHIGAN 


Other Factories at Nottingham, England and Windsor, Ontario 
Sales and Service Offices in All Principal Cities of the World 


BOOKKEEPING - CALCULATING AND _ BILLING MACHINES 


Burroughs 


SUBTRACTOR 


Many’ Styles and Sizes 





DESK CLEAN—letters in the mail—nose all powdered—ready 
to go! No need for ‘‘overtime’’—no spotty work—no tired 
wrists and aching backs where there’s a Woodstock Electrite. 
It’s the modern typewriter—a fine standard machine powered by 
It means faster, easier, more pleasant work for her; 


electricity. 
better, clearer, smarter letters for you. Send for the Woodstock 
Electrite booklet and learn how this modern typewriter can speed 
things up in your office. 


WOODSTOCK TYPEWRITER COMPANY, Woodstock, Illinois 
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Hour by hour, day by day 


UNDERWOOD 


typewriters save Jime- 
the principal business cost 


Nearly 3,000,000 in use~Speeding the Worlds Business 











